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How Country Yard Sells Shorts 


Manager Relates His Experience 























W. W. Coy, manager of the yard of J. H. Jarnagin, 
at Fair Play, Mo., at request of the AMERICAN LUM- 
BERMAN tells of the methods by which he has devel- 
oped the sales of short lengths until they represent 4o 
percent of the yard’s total lumber sales: 


I am manager, bookkeeper, buyer, stenographer, yard 
hand, salesman and office boy of this yard, situated in 
the small city of Fair Play, Mo., in the beautiful coun- 
try of the Ozarks; so you see that when the manager 
is not kicking the salesman for not selling more ma- 
terial, he is either making the office boy clean up, or 
the yard hand pile lumber, and once in a while he has 
to take his mind off of these duties to buy a car of lum- 
ber or cement, and taking it 
all in all, he finds himself a 
pretty busy man. For this 
reason. he is not going to at- 
tempt to write an article for 
your paper, but will just 
write you a friendly letter 
telling you some of the things 
we are doing down here and 
giving you the reason why. 

The sale of short lengths 
was started here in about 1907 or 1908 by L. C. Gib- 
son, who owned the yard at that time. It started of 
course in a small way, but we began to push it and to 
make it a feature of the yard. 
sold out to J. H. Jarnagin, the present owner, and 
under the new management we continued to feature 
the sale of short lengths. A little over five years ago 
Mr. Jarnagin moved to La Veta, Colo., where he pur- 
chased a yard, known as the La Veta Lumber & Sup- 
ply Co., and has had personal charge of that yard 
since. Mr. Jarnagin also owns a yard at Stockton, 
Mo., an inland town seventeen miles west of Fair Play, 
which yard is considered a branch yard of the Fair 


Only Secret 
Is Hard 


Work and 
Education 


In 1916 Mr. Gibson — 


Play business. The sale of shorts is featured at all of 
these yards. I have had entire charge of the Fair Play 
yard since Mr. Jarnagin moved to Colorado, and have 
been slowly pushing the sale of shorts until last year 
the total sales of short lengths were 40 percent of the 
total lumber sales of the yard. 


We make no apologies to anyone in selling shorts. 
We sell them on their merits and feel that by so doing 


‘we not only are benefiting ourselves by being able to 


get a greater percent of profit, but are also helping our 
customers by selling at a lower price than they would 
have to pay for the regular lengths. There is no secret 
in selling shorts. It takes hard work. We try to edu- 
cate our trade through sales 
talks, and figure at all times 
to get the cooperation of 
our contractors and carpen- 
ters. We tell our carpen- 
ters if they need two 2x4-6 
to write it that way on the 
bill and not call for one 
2x4-12 and then go and cut 


penters and 
2x4-12 and Contractors 
it into 2 pieces 6 feet long. | 
If they intend to build a 


chicken house 20x30 feet, 8 feet high in front and 
6 feet at the back, why haul out 12 and 16 foot mate- 
rial when 6 and 8 feet will serve the purpose, is usually 
straighter and more easily hauled, and in fact takes 
less work to place in the building than the longer 
lengths? 

The fact is that we have. been on the job so long 
here that it is much easier to sell the shorts than it is to 
sell the long lengths; that is, of some grades of mate- 
rial; especially No. 2 flooring and car siding. I re- 
member that a number of. years ago we got a bargain 
price on a car of 16-foot No. 2 flooring. We tried to 
sell this stock and couldn’t; and [Turn to page 41] 


Get Co-oper- 
ation of Car- 

















“We make no apologies to anyone in selling shorts. We sell them on their merits 

and feel that by so doing we not only are benefiting ourselves by being able to 

get a greater percent of profit, but are also helping our customers by selling at a 
lower price than they would have to pay for the regular lengths.” 
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Sou Can Rely Upon 


One way to obtain the best quality 
Cypress lumber and dependable service, 
is to deal with a company which devotes 
its entire time and facilities to that one 
wood. 


You will appreciate this fact more after 
you have tried our yard and shed stock. 
We can furnish everything you require in 
Cypress lumber. 
















Send us a trial order today. 


Gregertsen Brothers Co. 
332 So. Michigan Ave, CHICAGO 


Yards and Planing Mills: CAIRO, ILL. 
































He Looked All Over 


= 
for a house with more {@)°= 
room at a figure he could 

afford to pay, without result. Then a well in- 
formed lumber dealer showed him how little 
it would cost to finish his attic, reach it by a 
Bessler Disappearing Stairway, and have all 
the room he wanted. 


A Guaranteed 
Stairway 


st 
No. 50 Every Bessler is guaranteed 
to give full satisfaction or purchase 
price will be cheerfully refunded. 


Write for details. 


The Bessler Disappearing 
Stairway GS Akron, Ohio 
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Where every day is ironing day 


The smooth, flat surface that you see on a 
Graton & Knight belt is not for beauty’s sake 
alone. It is one of the most important factors 
in belting efficiency. 


Pictured here is a “setting out’ machine. 
It has about the same purpose as a laundry 
mangle or the ironing machines that are in so 
many homes now. Graton & Knight belting 
hides are brought to these machines slightly 
moist and with the surfaces wrinkled by re- 
peated washings. 


Now they must be smoothed out to remove 
every surface irregularity. First they go 
through the big setting out machines, which 
smooth them like an ironer. Then they are laid 
out in piles for a time. When they have tem- 
pered according to the exact Graton & Knight 
formula, skilled workers finish the process by 
hand. 


The purpose of all this is to give the belting 
a surface texture or grain that will take hold 
of the pulleys and hang onto them. In this 
step you find the characteristic care with which 
every process in the manufacture of Graton & 
Knight belting is controlled to give you a belt 
that will do more work and stand the wear and 
tear of continual use. 


That’s why Graton & Knight belts last 
longer. 


GRATON & KNIGHT COMPANY 
Worcester. MASSACHUSETTS 
Branch Offices throughout the World 


The “STANDARDIZED BELTING MANUAL.” 
contains 170 pages of useful information 
about belting. Send for a copy. 


GRATON & KNIGHT 


Standardized 


LEATHER BELTING LASTS LONGER 











GRATON & KNIGHT COMPANY, 
Worcester, Mass., U. 5. A. 101-B 

Bend me a copy of ‘Standardised Belting Manual’: 

Name 
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Color Reveals the Beauty of Wood 








OLOR is playing a more important part in the lives and activ- 
(e ities of the people than ever before in the history of this 
country. Color in dress, color in furniture, color in auto- 
mobiles, in practically everything. Color has done more 
than.any other one thing to restore the wood shingle to popularity 
and to recover some of its lost markets. As a speaker at a meet- 
ing of lumbermen last week said, “the country is crying for color.” 
The AMERICAN LUMBERMAN for some time has been talking about 
“styles in homes,” and “styles in lumber,” and urging the industry 
to take cognizance of this trend teward color and changing styles. 
It is greatly to the credit of that company that the heads of a 
big lumber and flooring concern in Wisconsin have, on their own 
initiative and at considerable expense, developed a campaign for 


color 


color in lumber that is destined to do more for the advancement 
of the maple flooring industry, and for the lumber industry gen- 
erally, than any other single idea that has been brought out in 
recent years. Lumber naturally is a beautiful thing, and at the 
same time it is a greatly abused and neglected article. When 
properly treated it responds lavishly in often hitherto unsuspected 
refinements of beauty and softness that make an irresistible appeal 
to the lover of real artistry. 

At the midsummer meeting of the Northern Hemlock & Hard- 
wood Manufacturers’ Association, reported elsewhere in this issue, 
there was a display made by the Wisconsin Land & Lumber Co., 
of Hermansville, Mich., of maple flooring, trim and furniture 
treated with stains in various colors, that simply amazed those who 
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had the privilege of seeing this exhibit. This display convinced 
the most skeptical that the industry will overlook one of its 
greatest opportunities if it does not enter wholeheartedly into the 


.promotion of this color treatment of wood. 


Such an exhibit as the one referred to, placed in the display 
rooms of the retail lumber dealers would carry an appeal for more 
beautiful homes and more artistic interiors in homes that could 
not fail to create greater interest in the use of wood and to make 
even more popular the beautiful wood homes of the country. 

While the company referred to has developed this treatment of 
maple flooring trim and furniture for the purpose primarily of 
popularizing its own product, it has unselfishly offered full coépera- 
tion with the industry and has given assurances that other manu- 
facturers through their organized groups may have the benefit of 
the development work that has been done in order that hardwoods, 
and maple, especially, may be brought back to the place in popular 
esteem and the standards of value to which their intrinsic merit 
entitles them. 

It is quite appropriate that the first booklet prepared for dis- 
tribution showing this latest development in the treatment and 
use of lumber should be enitled “The Revelation of Hard Maple.” 


Creating Demand for Short Lengths 


HEN THE Subject of merchandising short length lumber is 
21) under discussion it is not unusual to hear comment to the 

effect that while it may be perfectly feasible to sell short 
lengths in cities and large towns where there ts much building 
of all descriptions going on, there is not much use in dealers in 
small towns trying to work up a demand for shorts. 

The truth is, however, that it is not so much a question of 
situation and environment as it is of the willingness of the dealer 
to undertake and continue the task of educating users to the fact 
that lumber can he had in lengths more convenient and better 
suited to many of the purposes for which it is intended, than 
the longer lengths which they have been accustomed to specify, 
at a worth-while saving in price, besides eliminating considerable 
unnecessary labor in cutting. 

One of the main reasons why the movement to popularize the 
use of short length Jumber is not making faster progress is be- 
cause sO many carpenters and contractors persist in following in 
the footsteps of their fathers and grandfathers, who always kept 
their saws sharp for cutting 16-foot lengths into whatever lengths 
the job called for. 

That short lengths can be successfully sold by the small town 
yard is proved by the experience of a dealer in a Missouri town 
of about 500 population, related in this issue. The practical, 
commonsense methods which he employs, applied with equal 
perseverance, will produce equally satisfactory results in the 
average lumber using community, whether large or small. 


A Cheering Report From Nebraska 


(es is good news for the lumber industry in the report 








from Nebraska that the farmers of that State will have 

one hundred million dollars more money to spend this year 
than in any previous year. That should mean not only liquidation 
of many long-standing obligations, but the rehabilitation and im- 
provement of farm properties by the construction of new barns, 
granaries, cribs, machine sheds, hog and poultry houses etc., as 
well as repairs to existing structures. And what is true of Ne- 
braska is also true, in varying degree, of other mid-West agricul- 
tural States, as evidenced by reports from lumber dealers printed 
elsewhere in this issue. 

The Nebraska estimate is based upon carefully prepared figures, 
which will be received by the lumber trade with all the more 
confidence because they were compiled by F. A. Good, agricultural 
statistician of Lincoln, Neb., well known as a retail lumberman. 
Moreover, the estimate is endorsed by the State and Federal stat- 
isticians and the Department of Agriculture as being conservative 
and justified by existing conditions. 

Like some of the other western and midwestern States, Nebraska 
has had pretty hard sledding in an agricultural way during the last 
few years, but is in splendid position to stage a quick comeback. The 
basic wealth and rectperative powers of the State are so great 
that nothing can stay its progress. Once preéminently a “corn, 
hogs and cattle” State, and still a leader in those products, it has 
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during the last few years been getting into diversified farming 
in a very marked way. Corn is still king so far as acreage and 
bushelage are concerned, but the first part of the season was very 
unfavorable for that crop and the yield may fall below normal. The 
law of compensation again works, however, and the big wheat 
crop will add many millions to the farmer’s purchasing power this 
fall. Moreover, the revenue from these and other major crops is 
being supplemented by many lesser but very important agricultural 
interests, such as dairying and poultry raising. In this connection, 
the story of the development of dairying interest and the establish- 
ment of profitable coéperative cheese factories in Scottsbluff 
County, in the extreme western part of the State, as told in another 
part of this paper by a lumberman interested in the project, will 
be found both informative and inspiring, as it suggests possibilities 
whereby the agricultural revenue of other sections might likewise 
be increased. As John B. Cook, of the Cook Lumber Co., of Scotts- 
bluff, remarks in a letter to the AMERICAN LUMBERMAN, “Expan- 
sion in the dairy business in turn increases the demand for lumber 
on the farm.” 

Nebraska is a great lumber-using State, and if the forecast with 
regard to prospective increased purchasing power of the farmers 
of the commonwealth should be even measurably realized, there 
should be a lot of farm building this fall in that State, and doubtless 
in some of those adjoining, as long deferred needs in the line of 
farm buildings must and will be taken care of as soon as the farm- 
ers can see their way to do so. 


The Government in Business 


NEWS STORY in this issue of the AMERICAN LUMBERMAN car- 
A ries the interesting announcement that the Louisiana State 
Board of Health, with the coéperation of the Federal gov- 
ernment, will establish a plant for the manufacture of screen 
doors and windows for the homes of flood sufferers that are being 
rehabilitated. 

It is truly commendable that the authorities should take steps 
to provide this protection from mosquitoes and thus improve liv- 
ing and health standards in that section, but the question naturally 
arises, why go to the expense of building a plant and installing 
machinery for that purpose when there are so many established 
concerns that would be glad to have this business and that would 
provide the material at reasonable prices? Of course, there may 
be circumstances that make the proposed method of the authorities 
the most desirable way to handle this particular emergency, but 
as a general proposition and in the absence of detailed informa- 
tion, it does not seem like good business judgment nor fair treat- 
ment to established industries for the State and Federal govern- 
ments to deny these industries the opportunity to handle this 
business. 

Is it possible that the lumber and woodworking industries have 
failed to measure up to their opportunities and their responsibil- 
ities in this connection? 








Michigan’s Forestry-Conservation School 


ITH THE BEGINNING of its school year next fall the Uni- 
2) versity of Michigan, at Ann Arbor, will open the doors of 
its School of Forestry and Conservation, the first of its kind 
in the United States. The university long has held a high place 
as an educational institution. The State itself recently has taken 
a forward position in dealing with its forest lands, having under- 
taken a survey and established a policy with respect to them that 
may well afford an example for other commonwealths. Without 
undervaluing its other industries, such as fruit growing, general 
agriculture, mining and automobile building, it may be said that 
the production of lumber and the manufacture of useful articles 
from wood have been dominating influences in the history of the 
Wolverine State. 

Owing to its geographical situation, Michigan was the first of 
the Great Lakes States to be the center of lumbering operations on a 
large scale. It is hardly an exaggeration to say that the entire 
State was covered with timber, and that therefore settlement became 
practicable only with its removal. Denudation was the normal 


procedure from the settler’s viewpoint. Lumber manufacture was 
but a logical step in the movement of population and development 
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westward across the United States, and while nobody contemplating 
the vastness of Michigan’s virgin forests could have foreseen their 
practical exhaustion within his lifetime, forces already set in motion 
made that result almost inevitable. The inrush of immigrants, not 
only from the eastern part of the United States, but from all the 
countries of the globe, to the great prairie regions of the midwest 
created such a demand for lumber for the building of homes as the 
world had not seen before. Who will be so bold as to say that the 
denuding of forests under such conditions is to be regretted, not 
to say deprecated? Greater mistakes, even in lumbering, have been 
made at a later date and with far less to justify them. 

The University long has had a Department of Forestry. The 
transformation of the department into a school, not alone of for- 
estry, but’ of conservation, marks a change in the public attitude 


lumbermen to become leaders in the industry. A Michigan lumber- 
man might be pardoned for saying that much if not most that is 
best in the State has come from its forests. 

Those who have been instrumental in establishing the new 
School of Forestry and Conservation deserve not only present praise, 
but if their great undertaking is to be as successful as the best in- 
terests of the State require that it shall be they must in future have 
constant moral and continuous material support from the people and 
from their representatives in the legislature. No criticism is to 
be made of the choice of its name but it is to be hoped that the new 
school will give a newer and a better meaning to forestry and to 
conservation as applied to the use of forest land and the utilization 
of wood. This must be the aim of those directing: the school’s 
activities if it is to win the support of many who have become 





toward the problems of land use. 


using State. 


almost any other State. 





One-fourth or more of Michigan’s 
area is land especially suited to tree growing, or hardly suited to 
anything else so well as to tree growing. Michigan is a great wood 
Its people may be said to be more accustomed to the 
converting of wood into useful and beautiful articles than those of 
To all other sections Michigan has sent 


of students. 





accustomed to think of forestry as an academic or theoretical fad 
There is abundant evidence, however, in the recent 
handling of forestry questions in Michigan to warrant the assertion 
that the School of Forestry and Conservation will so direct its 
research and its other educational efforts as to place tree growing 
in the category with agriculture. 





Seasonal Let-Up in Lumber Industry 
[Special telegram to AMERICAN LUMBERMAN] 

Wasuincton, D. C., July 14.—While reports 
received today by the National Lumber Manu- 
facturers’ Association from 336 softwood and 
131 hardwood lumber mills, show the lumber 
industry in characteristic seasonal let-down, 
there is encouragement in the fact that new 
business taken last week is equal to that of the 
corresponding week in 1926. Almost invariably 
the order file, week for week, has been less in 
1927 than in 1926. It is true that the actual 
reports show a considerable decrease, but when 
weighted for mills that are discontinuing re- 
porting, the conclusion is reached that the order 
file is as large as a year ago. Similarly, ship- 
ments were about the same, while there is a 
slight decrease in production. Taking hardwood 
mills by themselves, however, it appears that 
that branch of the lumber industry has experi- 
enced considerable curtailment, as compared 
with a year ago, in all three factors. Orders 
and shipments, and especially production, were 
ahead of the preceding week. 

The unfilled orders of 203 Southern pine and 
West Coast mills at the end of last week 
amounted to 550,562,769 feet, as against 527,- 
198,305 feet for 191 mills the previous week. 
The 108 identical southern pine mills in the 
group showed unfilled orders of 230,376,912 
feet last week, as against 233,987,512 feet for 
the week before. For the 95 West Coast mills, 
the unfilled orders were 320,185,857 feet, as 
against 298,210,793 feet for 83 mills a week 
earlier. Altogether the 320 comparable report- 
ing softwood mills had shipments 100 per cent, 
and orders 109 per cent of actual production. 
For the southern pine mills these percentages 
were respectively 92 and 85; and for the West 
Coast mills 121 and 147. Of the reporting mills, 
the 295 with an established normal production 
for the week of 205,065,370 feet, gave actual 
production 71 percent, shipments 71 percent, 
and orders 78 percent thereof. 

The softwood figures for last week, the week 
before and the same week last year follow: 
Production—156,370,000 feet, against 180,689,- 
000 feet the week before, and 183,211,000 feet 
last year. Shipments—156,594,000 feet, against 
186,666,000 feet the week before, and 180,781,- 
000 feet last year. Orders—169,825,000 feet. 
against 180,894,000 feet the week before, and 
194,065,000 feet last year. 

The hardwood figures for last week, the 
week before and the same week last year fol- 
low: Production—14,772,000 feet, against 11,- 
101,000 feet the week before, and 19,638,000 
feet last year. Shipments—13,873,000 feet, 
against 11,624,000 feet the week before, and 
18,311,000 feet last year. Orders—11,727,000 
feet, against 10,948,000 feet the week before, 
and 20,200,000 feet last year. 


To make allowance for the fewer West Coast 
mills reporting this year, add 17,000,000 feet to 
production, 21,000,000 feet to shipments and 
25,000,000 feet to orders, in comparing soft- 
wood figures with last year. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are not 
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While it is well known that mountain goats 
climb mountains, undoubtedly, as shown above, 
this is the first time any of their progeny have 
climbed mountains made of wood. The illus- 
tration shows a ‘““mountain” that has been built 
for the goats at the St. Louis (Mo.) z00 





now represented in any of the foregoing figures’ 


nor in the regional tabulation below. Sixteen 
of these mills, representing 48 percent of the 
cut of the California pine region, gave their 
production for the week as 18,298,000 feet; 
shipments, 13,675,000 feet, and new business, 
12,553,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 95 mills re- 
porting for the week ended July 9 was 47 per- 
cent above production, and shipments were 11 
percent above production. Of all new business 
taken during the week, 51 percent was for fu- 


ture water delivery, amounting to 38,762,400 
feet, of which 27,162,893 feet was for domestic 
cargo delivery, and 11,599,507 feet export. New 
business by rail amounted to 33,718,673 feet, or 
44 percent of the week’s new business. Fifty- 
five percent of the week’s shipments moved by 
water, amounting to 34,411,733 feet, of which 
28,340,099 feet moved coastwise and _inter- 
coastal, and 6,071,634 feet export. Rail ship- 
ments totaled 24,840,933 feet, or 39 percent of 
the week’s shipments, and local deliveries, 
3,553,964 feet. Unshipped domestic cargo orders 
totaled 107,949,456 feet; foreign, 94,299,485 
feet, and rail trade, 117,936,916 feet. 

Douglas fir logging camps are slowly resum- 
ing operations, after the Fourth of July holi- 
days, but at least 35 percent of capacity will be 
inactive during July and August, according to 
the 4L employment service. Sawmills of the 
Douglas fir districts are 80 percent in opera- 
tion, as compared with one year ago, while pine 
mills east of the Cascades are at the season’s 
high point. While thére is no shortage of log- 
ging or sawmill help, there is no surplus ex- 
cept for loggers in the fir districts, who are 
marking time waiting for camps to reopen. 

The Western Pine Manufacturers’ Associa- 
tion, with six more mills reporting, shows pro- 
duction about the same, and shipments and new 
business considerably less than that reported 
for the week earlier. 

The California Redwood Association reports 
a heavy decrease in production, a 50 percent de- 
crease in shipments, and a material decrease in 
orders. (There was no production reported 
from seven mills.) 

The Northern Pine Manufacturers’ Associa- 
tion, with one more mill reporting, shows pro- 
duction about the same, a slight decrease in 
shipments, and a heavy decrease in orders. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood pro- 
duction), with six more mills reporting, shows 
some increase in production, and substantial in- 
creases in shipments and new business. 

Reports from fifteen hardwood mills of the 
Northern Hemlock & Hardwood Manufactur- 
ers’ Association (six more than reported for 
the week earlier) show production and ship- 
ments about the same, and new business some- 
what in advance of that reported for the pre- 
vious week. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 51.—Eprror.] 


[Special telegram to AmeERrcAN LuMBERMAN] 
Norrotk, Va., July 14.—For the week ended 
July 9, forty-four mills reporting to the North 
Carolina Pine Association, and having a nor- 
mal production of 11,190,000 feet, manufactured 
6,981,700 feet, shipped 6,072,855 feet, and 
booked orders for 5,561,000 feet. 
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The picture to which this inquirer refers 
shows a scaffolding surrounding the entire 
tree, the inference being that the whole tree 
was grafted at one time. In fruit grafting, 
where the trees have reached a bearing stage, 
it is commonly the practice to graft a fraction, 
perhaps a third of the tree, each year instead 
of attempting to graft the whole tree in one 
season. In this way enough of the thrifty 
original growth is left to support the tree and 
maintain it in vigorous condition while the 
graft is making headway.—Ebiror. | 


Users of Gum Strips 

Please advise me the names of users of gum strips 
% by 3 by 71 inches; also % by 7 by 71 inches long. 
I want to get in touch with users of this material. 
—Inguiry No. 1,979. 
. [This inquiry comes from Mississippi. While 
gum dimension is used to some extent by furni- 
ture manufacturers no definite information is 
available at this time regarding the users of 
the sizes mentioned in this inquiry. The in- 
quiry is published for the benefit of readers 
who may be interested in this stock. The 
name of the inquirer will be supplied on re- 


Molding and Millwork Sizes 


Referring to Inquiry No. 1,967, in the AMERICAN 
LuMBERMAN of June 25, I would say that in mill 
practice our work must be exact. Any molding, and 
all moldings, printed in all molding catalogs should 
be the exact size in the drawings, and be the exact 
size as marked. Then everyone would have the same 
size. Stocks from all or any mills could be put in 
the same bin and no trimming would be required. If 
molding patterns are worth anything, the labor cost 
is the same if made correctly. Millwork should be 
made to exact sizes given: 1x4 (13/16x3%), 2x4 
(1%x3%), are the lumber sizes. With us it means 
%4x8%, or 134x3% exact. Be accurate, it costs no 
more. Order positive sizes, not negative.—INQuIRY 
No. 1,967-A. 


[This comment is made by a Michigan manu- 
facturer of sash, doors and millwork. In com- 
ment on the inquiry to which it refers, atten- 
tion was drawn to the fact that a clause in 
Simplified Practice Recommendation No. 16 of 
the Department of Commerce states specifically 
that the outline drawings of the molding pat- 
terns are not drawn exactly to scale, but that 
the sizes marked in figures are to be the guide 
for the manufacturer. The whole standardiza- 
tion movement, of course, is founded on the 
theory that there should be a uniformity of 


quest.—EbiTor. | 


sizes throughout the industry.—En1ror. } 
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The harbor mill at Peshtigo, 
Wis. has commenced to do 
some pretty good work and 
John Burk, the efficient mill 
boss, is in the height of his 
glory, while Mr. Shepherd at 
the store, and in fact all the 
hands about the place, are feel- 
ing good over the matter. The 
lumber cut week before last 
totaled 1,000,659 feet. 

Mr. Brown of Otsego Lake, 
Mich., has invented a very use- 
ful tool for millmen. It is a 
swage upsett gauge and sett, 
for any thickness of saw. It is 
to be patented at once. 


Operators are now begin- 
ning to appreciate the fact 
that it is ten-fold easier to 
drop prices a dollar than it is | 


to raise them a quarter of | 
that amount. 
* * * 

Ocobock isn't a very hand- | 
some name; but Charles, with | 
that accompanying cognomen, | 
cut 80,000 shingles in a sin- | 
gle day's work at Messrs. Co- | 
vell, Nufer & Co.'s mill, | 
Whitehall, Mich., with a sin- | 


gle saw. 


The 


*s «6 


L. Colwell, of 


| Plummer, 


ibefore, 
| Prescott’s steam feed. 


Edward R. Andrews, an enter- 


there: Choice *A*, $1.85 


prising Boston gentleman, re-| per 1,000; Shaded A, $1.25; 
cently leased a large tract of | 4-inch clear, $0.75; Extra No. 


|land in that city for the pur- 


pose of building works for im- 
pregnating timber with creo- 
sote to protect it from decay. 


+ 


Modern improvements pay. 
Green & Co., of 
East Saginaw, Mich., are cut- 
ting daily 15,000 feet of lum- 
ber more than they ever did 
since introducing 


* * . 


Col. H. H. Colquitt, well 
known to the lumber trade 
throughout the South, East 
and West, has just compiled 
“The Colquitt Telegraph 


Code,” which must prove of 


| great service to business men 


in general and lumber opera- 
tors in particular. 


The entire sawmills of D. 
S. Barmore, at Jeffersonville, 
Ind., burned on the 7th, at a 
loss of $30,000. 


7 a + 


It is pretty well understood 


jas there will be upwards of 
(a 


100,000,000 


shortage in 


gang which Wickes|the available lumber supply 
Bros. are building for Geo. | of the Saginaw Valley. 


Still 


Harrisburg, | there are large quantities of 


| 


Mich., is to contain 32 saws. | stock being sacrificed at $5, 
-*e * i and $27, or even lower. 


The necessity of conserving 
our timber supply is becoming 
so noticeable that artificial 
means of preserving it is com- 
ing to be regarded with favor 
in some portions of the coun- 
try. To test the practicability 
of an enterprise of this kind, 


How long, oh, how long will 
| this continue? 
» 8 * 


Evidently Stevens Point, 
Wis., is one of the best places 
in America to buy shingles 
just at the present. The fol- 
lowing quotations come from 


| 








I’s, $0.75; No. I's, $0.55 per 
1,000. 


Freight rates from Ottawa, 
Ont., to New York on lum- 
ber are $3.25 per 1,000 feet. 


* * : 


George Campbell & Co.'s 
fine new mill at Pinconning, 
Mich., was totally destroyed 
by fire Sunday night, sup- 
posed to have been occasioned 
by a lamp explosion in the 
second story. The cremated 
mill was valued at $45,000 
and was built two years ago 
to take the place of the one 
that burned at that time. 


The fire on the upper St. 
Croix, the greatest ever on 
these waters, has destroyed 
more timber than was cut last 
winter. The worst was on 
Namacoggan in the region of 
Jibbonaise creek and from 
there north and west, de- 
stroying the best pine on the 
St. Croix waters. 


~ 


Pensaukee, a little lumber 
town at the mouth of the 
Pensaukee River, about twen- 
ty-five miles north of Green 
Bay, Wis., was annihilated by 
a cyclone last week. 


»~ 


Huntley & Frost, of Schioc- 
ton, lately Willey, Greene & 
Bartschy, are turning out 
lumber at a rapid rate and 
low figures. The former pro- 


prietors are employed about 
the millyard. 


Probable Cause of Plaster Stain 


The tannin from the bark of. either eastern 
western hemlock when it comes in contact with an 


or 


alkali turns black. It is therefore possible that’ the 
tannin leached from bark on hemlock lath will stain 
some types of plaster. We have never made an 
analysis of stained plaster to determine if the cases 
reported to us actually resulted from tannin leached 
from the bark on the lath or from some other cause, 
It appears probable, however, that bark on hemlock 
has been responsible for some plaster staining, espe- 
cially in view of the disinclination of builders to 
permit plaster to dry thoroughly before applying the 
finishing coat. We would, therefore, recommend that 
builders do not use hemlock lath which contains bark, 
—Inguiry No. 1,971-A. 


[The foregoing comment is made by the 
Forest Products Laboratory. An inquiry from 
a Michigan, lumber concern regarding the 
causes of plaster stain was submitted to the 
laboratory for its report, and this reply was 
received. The original inquiry (No. 1971) 
with editorial comment appeared in the Amrr- 
ICAN LUMBERMAN of July 2, 1927, p. 30.— 
Epirtor.] 


Paul Bunyan and His Blue Ox 
Will you give me the address of the Red River 
Lumber Co., which, I understand, has had a _ book- 


let printed entitled, “‘Paul Bunyan and His Big Blue 
Ox.” 


Perhaps you could tell me where I could secure 
one of these booklets, and what the cost would be.— 
Inguiry No. 1,978. 

[This inquiry comes from Nebraska. “Paul 
Bunyan and His Blue Ox” have been famous 
in the lumber industry for several generations, 
but a great deal has been added to their fame 
by booklet published and the interesting ad- 
vertisements carried by the Red River Lumber 
Co., well known manufacturer of “Paul Bun- 
yan Pine” and fir lumber and millwork at 
Westwood, Calif. 

There have been two other collections of 
the Paul Bunyan stories made, one by James 
Stevens, which is published at $2.50 a copy, 
and another by Esther Shephard, which is 
published at $2 a copy. These books are regu- 
larly carried in stock by the AMeRIcAN LuM- 
BERMAN and are supplied at the publisher’s 
prices, delivered.—EbirTor. ] 


Grafting Native Walnut Trees 


We notice in looking through the American Lum- 
BERMAN of June 18 on page 52 a cut of a scaffold 
erected around a black walnut tree to perform graft- 
ing operations with English walnuts. 

We would like to get in touch with the people 
doing this kind of work and secure some. informa- 
tion to see if it would be practicable to graft our 
black walnut trees with English walnuts. We should 
like any other information in regard to this matter, 
as we have probably fifty or sixty black walnut trees 
which are giving unmarketable nuts which we could 
graft with English walnuts and make a profit on, 
Any information in regard to the above will be greatly 
appreciated. We should like especially to know 
whether these nuts can be grafted and grown in our 
climate.--Inguiry No. 1,977. 

[This inquiry comes from a lumber manu- 
facturing concern in Mississippi. The grafting 
of English walnuts on native stock, it is be- 
lieved, has been practiced successfully for 
many years in the United States. There are, 
in fact, a number of nurserymen who spe- 
cialize in this work and offer the grafted trees 
for sale. Some of them claim that these 
grafted trees are hardy even in points as far 
north as Michigan, and that they begin to pro- 
duce nuts within seven or eight years after 
transplanting to their permanent site. 

It is well known, of course, that considerable 
difficulty is experienced in transplanting most 
nut trees, owing to the fact that they have 
large tap roots. It is relatively easy, however, 


to grow these trees directly from the nuts. 
Considerable work has been done in the select- 
ing of the native walnuts for large fruit, agree- 
able flavor and other characteristics that make 
them desirable on their own account. 
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Southern Pine Demand Slower; Some Items Weak 


Southern pine mills find business rather dull, and their 
bookings have been considerably below production during 
the last couple of weeks. The result has been price weak- 
ness, concessions having become quite general, though 
these are not of large amount. The backwardness of trade 
this year has, however, resulted in mill accumulations, and 
producers want to keep their current output moving. 

Demand for timbers is still good, and comes from both 
domestic and foreign buyers. While West Indies business 
is dull, there is a good call from other overseas markets, 
and apparently there is a demand for timbers in the re- 
cently flooded sections that has offset the falling off in 
sales to the oil fields. 

Shed stocks in general are inactive, but no serious price 
weakness has been reported in these, as the mills able to 
supply them are able to count on their being absorbed by 
fall yard demand. Dimension and boards, however, have 
taken price reductions, probably because of enlarged pro- 
duction by the smaller mills. It is believed that the list 
will recover lost ground as soon as the fall stocking move- 
ment begins, as it should within a week or two. 


Cypress in Dull Period; Redwood Continues Active 


Cypress trade has been a little slower recently, and below 
normal for this season, though there is a fair volume mov- 
ing. Industrial buyers are probably the most active, 
though they are not inclined to take any more than their 
day-to-day requirements, and retailers are buying in the 
same way. Well assorted cars predominate in the bookings, 
and on these quotations are quite firm. There is keen com- 
petition on larger orders, especially when these are for 
straight cars that can be handled by smaller mills, and most 
of them are placed at lower than list prices. 

California redwood production is now in about the same 
percentage relationship to normal as it was at this time 
last year, though this year’s cut to date has been much 
smaller. Bookings continue above normal mark, and the 
mills have heavy order files. Shipments are still in excess 
of the cut, and mill stocks are somewhat broken in assort- 
ment. California demand is active, and there is a good 
volume going to the eastern and to foreign markets. 


Shortleaf Trade Slow but Early Recovery Expected 


North Carolina pine trade continues dull. Buyers appear 
to have small wants, and even price concessions will not 
induce them to add to their stocks. The mills, on the other 


hand, are working on about as narrow a margin as possi- 


ble, and are unwilling to manufacture for any lower prices. 
Some of them are making further curtailment in their out- 
put, and it is reported that many of the small plants have 
shut down. The mills are hopeful that demand will show 
gains as the retailers begin stocking up for fall trade, and 
box makers start preparations for the packing season. As 
shipments to date this year have been in excess of the cut, 
and present production is low, a gain in the movement 
would probably result quickly in a stiffening of the list. 

Georgia roofer manufacturers see indications of a better- 
ment in business. They have been finding demand slow, 
and stocks have accumulated. Sales are now in larger 
volume, with the inquiry quite promising, business coming 
from both the East and the Southeast. Prices remain on 
a basis of $18 for the 6-inch, but if the present activity con- 
tinues they will probably be stepped up a little. 

Demand for Arkansas soft pine is fairly well maintained, 
though there has been a slight easing up during the yard 
inventory period. Both retailers and industrial users seem 
to be confining themselves closely to their current needs, 





and practically all bookings are of mixed cars for quick 
shipment. Occasional concessions are made on surplus 
items, but quotations as a whole are well held. 


Northern Hardwoods Are Moving in Fair Volume 


Northern hardwood mills are booking a fair amount of 
business, though it is not up to recent expectations. Auto- 
mobile production is less active than it was at this time last 
year, and factory buyers are taking no more raw material 
than current schedules require. The recent furniture shows 
have not stimulated trade a great deal so far, for retail 
furniture business has been a little dull and buying for fall 
business will hardly start for a few weeks yet. 

Building trades demand is somewhat disappointing, there 
being a light demand for hardwood flooring and millwork. 

During the first six months of this year, which is the 
period of heaviest production, the mills sold seventy-one 
percent of their output, while sales for the first half of last 
year amounted to only sixty-six percent of the cut. This 
year, production was smaller and bookings larger, and 
there is no surplus of dry stocks now at the mills. .They 
are therefore in a favorable statistical position for fall, 
which usually sees heavier buying by industrial consumers, 
with a steady decline in mill output. 


Southern Hardwoods Slow; Output Still Curtailed 


The southern hardwood trade is in its usual period of 
midsummer dullness. None of the larger consuming 
groups are heavily in the market, the most active buyers 
at present being the building trades interests, and these are 
not taking a great deal. Business from the automotive in- 
dustry has slowed down, because of curtailment in car pro- 
duction schedules. The recent shows did not produce a 
great deal of immediate business for the furniture factories, 
and they are using only moderate amounts of hardwood. 
The oak flooring factories have sold only about half their 
production in the last few weeks, and it is believed that 
millwork plants find business similarly slow. Foreign busi- 
ness has been of rather good volume, but gains in over- 
seas demand often indicate a weak price situation. 

Total southern production is now probably in excess of 
orders, but it is thought that there will be a reversal of 
this situation within the next few weeks, as a good num- 
ber of mills have not recovered from flood conditions and 
will be unable to supply dry lumber for a while yet, and 
the improvement in the general business situation now 
taking place will result in a large fall movement. 


Fir Output Curtailed; Business Volume Is Fair 


West Coast production was heavily curtailed around the 
Fourth of July holiday. Some of the mills have resumed 
cutting, but a considerable number are still down, and will 
remain inactive for a few weeks yet. It is believed that 
production in general is about twenty percent less than at 
this period last year. 

New business continues at around its recent level. Do- 
mestic cargo shipments tend to gain. Absorption of stocks 
in California appears to be more rapid than was counted 
on, because of increased building activity throughout the ° 
southern part of the State, while there are good prospects 
of a heavy fall demand. In the Atlantic coast market, 
consumption has been a little less active since the begin- 
ning of hot weather. Competition there is rather keen, 
but receipts just about meet current needs. Export vol- 
ume keeps up to its average in recent weeks. 

Rail trade is only fair, demand coming chiefly from rural 
and small town yards. Middle West business is expected 
to show a marked pick-up in the near future. 


Lumber Statistics Appear on Pages 50 and 51; Market Prices and Reports on Pages 78 to 83 
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Commercial Forestry in Wisconsin and 
Upper Michigan* 


[By R. B. Goodman] 


The most significant fact concerning business is its changing con- 
ditions. The successful business man must constantly adopt new 
policies, new methods and new processes. We have seen well estab- 
lished industries decline and new industries flourish and we lumber- 
men, have met these changing conditions complacently, for our pro- 
ducts are of such diversified use that we are finding a new market 
opened continually in place of old markets lost. 

There is, however, a fundamental change now taking place in the 
lumber industry in the United States with which we here in Mich- 
igan and Wisconsin are vitally concerned. All of the lumber pro- 
ducing regions east of the Rocky Mountains have passed the point 
of maximum regional production and are permanently declining. 
Every member of this association can look forward definitely to the 
closing down of his mill for lack of tributary timber. This is a 
condition which has an important bearing on the merchandising of 
our products. To the extent that our lumber is in direct competi- 
tion with other building lumber we are at the mercy of national con- 
ditions; but to the extent that our species of lumber are more or 
less confined to our own territory, we must consider not only our 
production and sales, but our available supply of timber. We have 
at last reached a point with respect to our supply of northern hard- 
wood standing timber where the available supply is so limited that 
intelligent regulation of production should be an important consid- 
eration with each individual manufacturer. 


A second important change in conditions affecting the supply of 
our raw material is found in the pulpwood situation. The paper in- 
dustry has been developed to a high point of 
The Second efficiency in our territory. These mills are 
Important Change producing the best paper in the widest va- 
riety of special uses and have become prac- 
tically free of the cheaper competition of the manufacturers of news- 
paper and craft paper. They are competing with the rag paper 
mills of the eastern States rather than the mills in the South and on 
the Pacific coast. They use spruce, hemlock and balsam pulp and 
they are going to Canada for a portion of their supply of pulpwood, 
and they are going to Norway and Sweden for a portion of their 
supply of wood pulp. The log supply is rapidly declining. 

A third changing condition is in the market for cut-over land. 
This is the most important by-product of the lumber industry and 
in the last six years it has declined in value from a range of $5 
to $25 an acre to a range of from zero to possibly $15 an acre 
with the exception of lake and stream frontage, and even this class 
of property is apparently stationary in value. The reason for the 
decline in land values is well known. Agriculture is not taking up 
land. Farm acreage is actually declining and the result is that in- 
stead of our finding our cut-over land a source of revenue it has 
become a source of loss, and there are said to be more than three 
million acres of delinquent cut-over land in Wisconsin and thé 
northern peninsula of Michigan. 


Bearing these changing conditions in mind, first, the rapidly de- 
creasing supply of saw timber; second, the rapidly declining supply 
of pulpwood; third, the rapid decline in value 
of cut-over land, your forestry committee has 
joined with the forestry committee of the 
paper mills in endeavoring to develop an eco- 
nomic policy that would meet these changed conditions. It was 
realized that trees grow, that they grow to maturity, and that like 
other living things, after they have reached maturity, they decline 
and decay and disease sets in and they die. It was realized that in 
the natural forest this process goes on continuously and while the 
forest may remain, its individual trees come and go. We found that 
these facts had an important bearing on the utilization of the forest. 


Economic Policy 
Is Sought 


*Address delivered at summer meeting Northern Hemlock & 
Hardwood Manufacturers’ Association, Grand Island, Mich., July 
10, 1927. 


When trees reach maturity they reach a maximum of size and 
soundness and this is also a maximum of value. The growth in value 
is roughly four times the growth in volume and it is just these 
most valuable trees that begin to decay and after decay has reached 
a certain point become subject to blowdown and destruction. We 
found that the younger trees of the smaller diameters now being 
logged were cut, skidded, delivered to the mill and manufactured 
into lumber which brought less than the cost of the labor expended 
upon them, and the same thing that is true of saw timber is true 
of pulpwood timber. It is uneconomic to cut the smaller trees and 
if the larger trees are not cut they no longer increase in size and 
soon decline in quality. 

Perhaps everyone knows these things about trees, yet it is a 
most peculiar circumstance that no one has taken them seriously. 
We lumbermen have not done so nor until very recently have the 
framers of tax legislation. Neither the lumberman nor the public 
has realized that the forest is a growing crop to be harvested like 
other crops and to be taxed like other crops, but during the last 
five or six years these facts have sunk into the consciousness of 
both the eastern and many of the southern States and in these 
States remarkable change has taken place in the lumber and pulp- 
wood industry. Regions that for many years had declined in pro- 
duction have reached a stationary point and in some regions the 
production is actually increasing. 


It is a remarkable and significant fact that new timber can be 
grown and its products merchandised in successful competition with 
virgin timber. 

New Timber 
Can Be Grown 


Yesterday I saw a Norwegian 
ship unloading wood pulp at a paper mill dock in 
Menominee, Michigan. This wood 4pulp was 
manufactured from Swedish spruce grown as a 
crop in Swedish forests and shipped all the way across the Atlantic 
up the St. Lawrence River and through the Great Lakes and laid 
down on the dock at Mencminee in competition with Wiscons:n 
spruce grown by nature and harvested on the same principle that 
Wwe operate a coal mine. 

In those regions of the South and East where the forests are now 
being treated as growing crops, they are being taxed as growing 
crops. The annual tax is being reduced to a normal amount and a 
yield tax varying from 6 to 10 percent of the stumpage value is 
assessed when the timber is cut. In these regions there is efficient 
fire prevention and our joint forestry committee is unanimously of 
the opinion than on land which has no value for other purposes, it 
is commercially possible to grow timber, provided there is efficient 
fire protection and a deferring of the tax until the timber is cut. 

We have a forest tax law in Michigan which is admirable with 
the single exception that the rate of yield tax is too high. It should 
be reduced from 25 percent of the stumpage value to 10 percent to 
bring it in line with its fair burden of tax as compared with the tax 
that other property pays. We have in Wisconsin now in the legis- 
lature a similar measure placing an annual tax of 10 cents an acre 
on the land and a yield tax of 10 percent of the stumpage value 
when the forest products are cut. Both of these laws protect the 
land owner engaging in the growing of timber by a long term con- 
tract by which the owner is assured that the rate of taxes can not 
arbitrarily be increased during the period of the contract, and pro- 
vision is made for the protection of the State and the owner for 
withdrawal of land, and an adjustment of tax in case it is found 
in the future more valuable for some other purpose than for grow- 
ing timber. 


If the Wisconsin bill is finally passed and becomes law, it will do 
much to bring about the reduction of the severance tax rate in the 
Michigan act which is necessary to make it 
commercially attractive. This is for the rea- 
son that the tax revenue under severance 
tax laws increases directly with the amount 
of land entered and timber grown under its provisions, and the 


Possible Effect of 
Wisconsin Bill 
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Michigan act would produce more revenue if the rate were reduced 
to a point where a large amount of timber land would be entered. 
It is important to note that while the severance tax law reduces 
the tax on growing timber, if its terms are liberal enough to induce 
a large acreage to be entered under its provisions, it creates for the 
State an increased source of tax revenue, both directly in the sev+ 
erance tax levied upon crops of timber that would not otherwise ex- 
jst, and indirectly on the property and profits of the industries sus- 
tained by forest products. These industries in Wisconsin alone 
aggregate an investment of over $400,000,000 and employment of 
116,000 wage earners. 

Therefore the subject is of common interest to the members 
of our association whether their property is in Michigan or in Wis- 
consin. It is found of common interest to the members of our 
association as I believe we are all owners of timbered and cut-over 
land that can be profitably employed in the growing of timber 
under the Wisconsin forest crop bill and under the Michigan law 
if it can be amended, and the interest of our members in the grow- 
ing of trees is not at all dependent upon the life of the individual 
operation. Whether it is one year or twenty years the opportunity 
exists for utilization of the land left on the operator’s hands for 
which there is no market, 


Under the yield tax system the only obstacle to the development 
of selective logging, tree planting, and the growing of a future crep 
of timber remaining in the path of every 
The Only Obstacle member of this association is the lack of 
Remaining knowledge as to how in his particular area 
it can be done. I would not like to think 
that any member of this association is going to forego a commer- 
cial opportunity, a constructive enterprise, through ignorance. We 
are the owners of the land and it is our duty to learn how to make 
use of it. We realize that although there is much we can learn 
from the experience of others, while there is much information we 
can get from the Forest Service and particularly our own Lake 
States Experiment Station and the research work conducted by 
Raphael Zon, yet, generally speaking, as a specific undertaking on 
our individual forests and on our individual groups of cut-over land 
in northern Wisconsin and upper Michigan, we know practically 
nothing about selective logging in saw timber and in pulp timber; 
about planting; about the proper species adaptable to different 
soils; about the rate of growth; about the maximum stand per acre 
to produce the maximum growth per acre; about the practical prob- 
lems connected with logging costs and the many items of gain or 
loss in selective logging as compared with destructive logging. 
We do know that these things are radical; that they involve 
many certainties of increased c¢ost and uncertainties of increased 
realization. Our forestry committee in the past under Mr. Os- 
born’s chairmanship has presented figures to show that, allowing 
a land value comparable with agricultural land values and a con- 
tinuous annual tax on the growing timber through thirty or forty 
years’ time, the costs of growing timber would far exceed any pos- 
sible stumpage values of future years. But these figures do not 
apply if there is no market value for the land to start with and 
an annual tax of only 10 cents an acre. 


Individually neither we nor the professional foresters know very 
much about this problem of selective logging and growing timber, 
but collectively if we could all get together and com- 


A Collective pare notes, we would find that we have a good deal 
Proposition of information to start with. Mr. Bush has some 


valuable information; Mr. Holt has some; we have 
a little; some of the paper mills have some more; Banzhaf & Wat- 
son have some data; Raphael Zon has a great deal; Mason & Stevens 
have some, and our logging superintendents and cruisers know a few 
things about the growth of trees and the trees adaptable to certain 
soils in certain regions, and the natural changes that take place 
in the forest, and while this problem is a big one and an expensive 
one to solve for any one individual, if all of the land owners would 
act together as well as individually, this one deterrent factor to 
the growing of timber, namely, our ignorance of the subject, would 
soon disappear. 

Your forestry committee therefore recommends that on the pass- 
age of the Wisconsin forest crop bill a general meeting of the 
members of this association for both Michigan and Wisconsin shal! 
be held at which the principals, the logging superintendents and the 
timber cruisers shall be asked to participafe, and that the purpose 


of the meeting shall be a general discussion of the problem of what 
features of it are common to all territory and the determination of 
what features can be handled most effectively by regional or neigh- 
borhood groups; also to decide upon a division of the research work 
to be undertaken along these lines in somewhat the same manner 
we are now working on in the matter of logging methods and fire 
protection. Your committee desires at this time the endorsement 
of such a project under the conditions mentioned. 





How a Country Yard Sells Shorts 


(Continued from Front Page) 


I finally had to cut every blooming stick of it into 8-foot lengths before 
I could sell it. I remember this because I spent a good many hours 
sweating over the job of sawing, and since that time whenever a sales- 
man talks 16-foot No. 2 flooring to me, I remember that pile of 16-foot 
flooring and I tell him nothing doing, but that if he has some 8-foot 
flooring I might try and buy some. I have been in the yard here now 
for seventeen years and I could tell of a number of experiences in sell- 
ing short length material. 

We have found out that one of the secrets of selling shorts is to find 
out the use for which material going out of our yard is intended. We 
try never to let a customer haul out long length lumber and then cut it 
up. If he intends to lay a floor for a 6-foot porch, why let him haul 
out 12-foot lumber when 6-foot will serve the purpose just as well; 
or in case the carpenter intends to make a window or door frame, why 
let him take out long material and then saw it up to make side and top 
casings? We sell him shorts and let him square the ends and put it 
together. Why floor chicken coops with 12 or 16-foot material when 
4-foot is the exact length needed? Fully 40 percent of the material 
used here is shorts, then why sell all long? 

Supposing a man wants to buy some corn for his chickens. He goes 
to the mill or elevator and tells the mar that he wants 10 bushels of 
ear corn. Now just suppose the miller has some shelled corn that he 
wants to sell, so he asks his customer what he intends to do with the 
ear corn. His customer tells him that he wants it to feed to chickens. 
The miller tells him that he has some cern already shelled that he will 
let him have at 10 cents less per bushel. Will he make the sale? He 
certainly will, and the miller and customer are both well satisfied. The 
same plan works in selling shorts and 1f you don’t believe it, just try it. 
Easy, isn’t it? 





Reorganization of an Old Company 


Kansas City, Mo., July. 12.—Reorganization of the Badger Lumber 
Co. last week and the increase in the capital stock to $3,000,000, 
marked the passing of the Toll family from the retail lumber busi- 
ness in Kansas City after a connection with it of more than sixty 
years. 

Alfred Toll came to Kansas City in 1866 and opened a retail yard. 
When he died in 1910 the control of the business his father had built 
up as the Badger Lumber Co., was left to Phil R. Toll, who retired 
from active connection with the company three years ago: and last 
Thursday sold his common stock in the company to the men who 
have been associated with him for years. These are: Louis L. 
Seibel, president; G. A. Talbert, W. A. Mack and A. F. Congleton, 
vice presidents; J. D. Warren, secretzry, and W. N. Hughes, treas- 
urer. Mr. Seibel now has control of the company. 

Previously there were common shares to the value of $154,000 
outstanding. The capital was increased to $3,300,000 and the new 
stock issued as a dividend. 

Alfred Toll, who came west from New York, first settled in Han- 
nibal, Mo., in 1866. He organized the Rowe & Toll Lumber Co., 
to wholesale lumber. In 1873 the company consolidated with Rust 
& Barrow, of Eau Claire, Wis., and formed the Badger State Lum- 
ber Co. Retail yards were acquired or opened in Kansas and Mis- 
souri, and in 1886 the wholesale and retail business were separated, 
the latter being reorganized as the Badger Lumber Co. Alfred Toll 
came to Kansas City to manage that concern. With him were asso- 
ciated Mr. Seibel, John Ure, W. A. Rust, of Boston, and L. A. 
Reed, of Abilene, Kan. The company had 10,000 shares of no par 
value, and as stockholders died the company bought in their hold- 
ings until there were outstanding only 1,540 shares, nominally valued 
at $100 a share. 

The company now has 12 yards in Kansas City and 32 in Missouri, 
Kansas and Oklahoma. It also owns 70 percent of the stock of the 
Badger Lumber & Coal Co., the Fort Smith Lumber Co., the Central 
Railroad of Arkansas, supplying its lumber mills at Plain View, and 
the Venetian Brick Co., at Oskaloosa, Mo. 
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A TALE OF A SAWMILL f 


All rights reversed 





Nore: This is the second instalment depicting in a humorous 
way the operation of a sawmill and the men employed therein. 
The first instalment appeared on page 46 of the July 2 issue. The 





[By Richard Francis Clancy] 
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it comes to the log deck 
which is a huge platform 
where the logs are piled. 
It is so called because the 
logs are stacked like cards 
in a deck, only more so. 
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known as the dealer, inas- 
much as he deals the logs 
one by one to the carriage 
or head-rig, which is the 
next stopping place. The 
logs, instead of being dealt 





Standardizing Tree Names 


WasHrncton, July 11—Full codperation of 
the United States Forest Service with the 
lumber industry in the standardization of tree 
names was guaranteed by Col. W. B. Greeley, 
chief forester, in a recent letter to Wilson 
Compton, secretary-manager of the National 
Lumber Manufacturers’ Association. 

In a communication to Col. Greeley, Mr. 
Compton criticized the choice of certain com- 
mon names for forest trees adopted as stand- 
ard in the “Check List of Forest Trees of the 
United States,” prepared by the late George B. 
Sudworth, and published in May by the Forest 
Service. Mr. Compton’s chief criticism was 
that the Check List gave no consideration to 
the lumber industry’s commercial tree names 
if they did not happen to be in agreement with 
the Forest Service common tree names. He 
also questioned the correctness of some of the 
names given as lumber names. 


Outlines Forest Service Policy 
In reply Col. Greeley outlined the policy of 


his bureau in selecting tree names. His letter 
follows: 
The Forest Service policy in selecting standard 


names for trees and woods is discussed on page 237 
of the Check List. This policy was worked out with 
considerable care and thought and is based on the 
following principles: 


1. The names of different trees and woods should 
be clear-cut and distinctive. They should not be 
ambiguous, confusing, or misleading. 


2. So far as possible a tree and the lumber cut 


from it should be called by the same name. 
Preference should be given to the most widely 
used common name provided it is not misleading. 
4. Common names of trees and woods should, so 
far as possible, follow the major botanical groupings 
of trees. 


5. When botanical differences among species and 





SESSy 
PS TT SS 









story will be continued in succeeding issues of the AMERICAN 
LuMBERMAN, each instalment illustrated with cartoons. 
the next instalment to appear soon.—Eprror. 
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“The man * * * is known as the dealer, as he deals the 
to the carriage” 


varieties of a genus are too slight to serve as a basis 
for distinctive common names, a group or generic 
name should be applied. Examples are the bass- 
woods, willows etc. 


6. Ordinarily a distinctive generic common name 
should be used for each member of a botanical genus, 
as spruce (Picea), pine (Pinus), elm (Ulmus) etc. 


~ 


7. The common name of one species, group of 
species, or genus should not be used for that of an- 
other species in such a way as to be misleading. 


These principles are discussed in some detail in 
the Check List and examples are given. 

As a result of the Lumber Standards movement the 
Forest Service prepared in 1923 Department of Agri- 
culture Circular 296-C, “Standard Grading Specifica- 
tions for Yard Lumber.” This circular contains on 
pages 67 and 68 a list of names advocated at that 
time by the Forest Service for various species from 
which softwood lumber is cut. The list of names in 
the new Check List differs slightly from the list 
advocated in Circular 296-C. The changes, which do 
not involve the species mentioned in your letter, were 
felt to be desirable after giving the matter careful 
consideration. 


Number of Differences Harmonized 


In preparing the list of commercial softwoods 
printed in Simplified Practice Recommendation No. 16 
of the Department of Commerce, the lumber com- 
mittee undoubtedly had before them the recommenda- 
tions of the For st Service in Circular 296-C. The 
committee also co sulted with the Forest Service, and 
as a result a number of differences were harmonized. 
There were, however, a few cases on which agreement 
could not be reached. 

The disagreement about common names _ centers 
largely about Pinus Ponderosa. In the case of this 
wood I believe that almost anyone will agree that the 
present name situation is unsatisfactory to everyone 


concerned. The Forest Service name for Pinus 
ponderosa is “western yellow pine.” The California 
White & Sugar Pine Manufacturers Association 


uses the name “California white pine.”” The Western 
Pine Manufacturers’ Association uses the name “Pon- 
dosa pine.” In Arizona the wood is sold as “Arizona 
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soft pine.” This situation has resulted, as you know, a pr 
in confusion and misunderstanding among producers rT 
and consumers. If the industry can agree on a name wen 
for this species that is not in conflict with the Forest habi 
Service policy for selecting names, you may be sure nally 
of our hearty support in bringing about its general alth: 
adoption. pian 
In regard to the names “West Coast hemlock” and mak 
“Idaho white pine,” both tend to restrict the regions neec 


from which the two species can rightly be cut and 
sold under these names to portions of their commercial -— 
ranges. The use of names limiting a species to 
certain regions when its range is actually much larger 
has resulted in considerable misunderstanding and 
confusion in the past. The name “Georgia pine,” for 
example, has certainly not been helpful to the lumber 
industry. I remember hearing of a lawsuit several 
years ago which hinged on the ability of one side to 
prove that Georgia pine grew in North Carolina. A 
loose situation in names reacts unfavorably on build- 
ers, engineers and architects in situations where 
there is a choice in materials of construction. 

I regret as much as you do the present confusion 
in the names of certain species, and I can assure you 
that the Forest Service will go as far as it can in co- 
éperation with the industry to bring about a more 
satisfactory condition. a 





Tue Misstsstprr flood has had the effect of < 
causing a firmer tone on the German market 4 
for American hardwoods, according to advices ‘ 
to the Department of Commerce from Trade 
Commissioner James T. Scott, Hamburg. 
Stocks of ash and hickory logs are gradually 
becoming exhausted, whereas those of poplar 
are sufficient for requirements. There is a de- 
mand for round and squared cedar and ma- 
hogany logs of good quality although moderate 
and lower grades are being neglected. Hard- 
wood logs and lumber are in good call, par- 
ticularly oak logs for veneers. First quality 
oak is in good demand and supplies are often 
insufficient for immediate requirements. 
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Dixon, Itv., July 13.—In the AMERICAN 
LuMBERMAN of May 14 [pages 54 and 55] 
there appeared a story and cuts describing and 
illustrating the remodeling of a typical old 
house in this city, under the auspices and di- 
rection of the Household Magazine. At that 
time the work, while far enough along to 
afford a good idea of what was contemplated, 
was not complete, particularly as regards the 
interior alterations. The job is now practically 
completed, lacking only a few finishing touches, 
so that it is possible to give a more adequate 
conception of what has been accomplished. 


It should be said, by way of explanation, 
that this is not, and was not intended to be, a 
particularly striking or spectacular piece of re- 
modeling work. On the contrary, the purpose 
was to make just as few changes as were 
needed really to modernize the house and 
make it an attractive, convenient and com- 
fortable domicile; and above all, to hold the 
cost within moderate limits, in order to afford 
a practical demonstration of the economic as 
well as the esthetic value of restoring and re- 
habilitating old houses. The house was origi- 
nally built about twenty-eight years ago, and 
although structurally sound was not well 
planned to begin with. The first step was to 
make a survey of the building to see what was 
needed. This examination was made by 


These views show how the old-fashioned “front and back parlors” were transformed into a large, modern living room 


K. J. T. Ekblaw, home planning expert for 
the above named magazine, whose notes as to 
conditions, jotted down at the time of the ex- 
amination, were as follows: 

“Paint almost weathered away. House only 
painted twice in twenty-eight years. Steps, 
porches and exterior window sills rotted. Roof 
just about all gone. Inside, stairs to second 
floor steep, inconvenient, ugly and in bad con- 
dition. Floors, worn, uneven and not worth 
trying to save. Plastering, cracked and fallen 
away, with lath exposed and rotted or broken 
in many places. Kitchen, dark, dirty, no 
modern equipment. Electric wiring exposed 
and strung in haphazard manner. Upstairs, 
obsolete fixtures in bathroom including iron 
tub and unsanitary toilet. Plumbing not 
worth saving. Wood floor in bathroom rotting. 
Walls and ceilings upstairs broken and dirty. 
Basement, incredibly dirty with rotting wood 
floor and dank, foul odor over everything. 
Footings weakened by displacement of dirt 
around them.” 

The photographs appearing on this page, 
showing exterior of the house before and after 
rehabilitation, tell the story of its improved 
appearance and restored value. Other photo- 
graphs herewith show the most important in- 
terior alteration; namely, the throwing of the 
old-fashioned front and back parlors, so-called, 
which were formerly separated by a rolling 
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Remodeling Restores Lost Value of Old Home 


door, into one spacious, modern living room, 
by replacing the old doorway and partition by 
a large, slightly arched opening. 

The glistening new oak flooring laid in the 
living room illustrates the fact that in any job 
of remodeling the floors are one of the first 
items to claim attention, and any project of 
this sort, however small, means the sale of 
flooring, as well as of interior trim, besides the 
more obvious requirements. of boards, di- 
mension, shingles etc. 

Without repeating details that were given in 
the earlier story appearing in the AMERICAN 
LUMBERMAN, it may be stated that the house 
now, instead of being a disgrace and eyesore 
to the neighborhood in which it stood, on one 
of the good residence streets of Dixon, is a 
credit to the thoroughfare, and the occasion of 
many compliments from neighbors and pas- 
sersby. A little later, when the figures for 
labor and material are all in and tabulated, a 
statement showing the exact cost of the altera- 
tions and improvements will be available to 
those interested. A preliminary estimate by 
Mr. Ekblaw puts the total cost at something 
less than $3,500. Even if it equals or slightly 
exceeds that figure, no one who has examined 
the job will consider the outlay as other than 
a first-class investment, whether considered 
from the financial standpoint or that of satis- 
faction of the owner and occupant. 








Showing exterior of twenty-eight-year-old house at Dixon, IIL, before and after remodeling 
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Ogden an Industrial Center of Utah 


Retailers “on Their Toes” in Conducting Modern Establishments — 
Co-operative Buying, W hile Successful, in Inactive Stage 


As we were crossing Great Salt Lake 
toward evening, we fell into conversation 
with a middle-aged business man sitting 
next us in the observation car. You know 
how those things happen on a train. You 
ride all day with some one to whom you 
pay little attention; hardly notice him at 
all. Then of a sudden you find yourself 
talking to him, and you discover that he 
belongs to your fraternity or sneaks your 
favorite detective magazine into his private 
office and tells the girl he’s in conference 
or knows Bill Peacock who helped haze you 
when you were a prep. You're practically 
old friends, though you didn’t know it until 
that moment. This newly discovered old 
friend and I had no such moving bond of 
unity between us, but we did find a mutual 
interest in the pioneer history of America. 

I happened to have a copy of Stewart 
Edward White’s “Story of California” in my 
hand. It contains his three novels; “Gold,” 
“The Gray Dawn,” and “The 
Rose Dawn;” and these stories 
deal in Mr. White’s picturesque 
way with the westward rush of 
the Forty-Niners, the coming of 
law and order and the later 
breaking up of the great Span- 
ish estates in California. After 
we had commented on the gor- 
geous sunset, something for 
which the lake is noted, and had 
looked at the water, heavy with 
salt, as it lapped on either side 
of the railroad that goes straight 
across the lake, my new friend 
mentioned the book. 

“The thing I remember best 
about ‘Gold,’” he said, “is the 
account of the wagon trains 
that crossed the plains and 
deserts and mountains. The 
heroes of the book, as I remember the story, 
went by way of Panama; but after they got 
to the mines they saw the ragged remnants 
of the wagon trains come in. The stories 
told are unforgettable. I thought about 
them today when we were crossing the 
deserts west of here. These people, with 
no idea of the hardships ahead of them and 
with exaggerated ideas about the gold 
they’d find, sold out back East, loaded 
family and furniture and started across the 
plains. The Indians were bad enough, but 
the deserts were worse. As the oxen began 
to fail, the people threw away furniture and 
tools and even food to lighten the loads. 

One story I’ve thought of again and again 
today was of a widow and several children 
in a wagon, food all gone, oxen dead of 
starvation and overwork, begging people 
passing by to take them along. But these 
people dared not add another pound to their 
loads, or their own oxen would die. It is 
one of the most moving tragedies I've ever 


read; this little family helplessly facing 
death alone in the desert 


A Tribute to American Adaptability 


“The surprising thing, I suppose, is that 
many people who knew nothing of the hard- 
ships of western pioneering learned how to 
survive. It was a tribute to American 
hardihood and adaptability. The West is 
full of such stories. We're coming to a 
place that has a remarkable pioneer story. 
The history of Utah is pretty much the his- 
tory of the Mormon Church. I’m not a Mor- 
mon, and I know little or nothing about 
their religion, but I find that people back 
East who have never seen them have curi- 
ous notions about these Latter-Day Saints. 
Myself, I’ve found them kindly and friendly 
and interesting. I’m never able to guess 
whether a stranger in Utah is saint or 
gentile; for the two live as neighbors and 


veloped the sugar beet industry by persist- 
ing in experimentation and in financing 
growers after the first efforts had failed. 
They’ve built some attractive cities and 
towns. You'll always find a Mormon town 
with wide and nicely kept streets, and if 
you go around much in the State you'll find 
that these irrigated valleys are gardens of 
fertility. I find this mountain State very at 
tractive, and I’m always glad to come back 
to it.” 

My Pullman friend, who it seems is a 
California banker, has expressed my own 
feelings about Utah. This is the second 


visit the Realm has made to the State’ 


within the last few years. Both times we’ve 
found it progressing steadily, developing its 
agricultural and pastoral and mineral 
wealth and making a considerable start 
with local manufacturing. 

During my previous visit to Utah I went 
up to Logan, in opulent Cache Valley, and 








son, president and general man- 
ager of the Anderson & Sons 
Co. This time I was not fortu- 
nate enough to see Mr. Ander- 
son, but I did come across some 
of the recent expansions of the 
company. This organization has 
owned and operated lumber 
yards in Utah and Idaho for a 
good many years; and the 
branch yards have been notable 
for the carefully selected and 
diverse stock and services they 
had to offer. A number of the 
branches were in comparatively 
small villages, not all of which 


spent a day with Robert Ander- 
norm 





Model yard office of the Anderson & Sons Co. at Ogden, Utah. 


do business together. The church is, among 
other things, a vast business enterprise. It 
is said to be enormously wealthy with sur- 
plus millions invested in eastern securities 
and business undertakings. Possibly there 
is a feeling among some non-Mormons that 
the church with its wealth and local pres- 
tige gives the Mormon business man a 
certain advantage. But the fact remains 
that some very prominent figures in Utah 
commerce and industry are not members of 
the Mormon Church. 

“The founders of Utah came out here by 
wagon trains. They caine because at that 
time Utah was a long way off from the 
older settlements, and the Mormons had 
had misunderstandings and serious diffi- 
culties with their gentile neighbors. They 
settled in these valleys which geographers 
say were at one time lake beds; and by 
using the streams of snow water flowing 
out of the mountains they became the pio- 
neers of irrigation farming. The church de- 


were supplied with modern re- 
tail facilities in lines allied to 
lumber. In such places Mr. 
Anderson, after careful investi- 
gation, would add such lines as building 
and general hardware. He always built an 
attractive store building, equipped it with 
modern show cases and other retailing 
equipment and insisted that it be kept in 
order and that the stock be attractively dis- 
played. In several places the stores added 
electrical goods. I believe that Utah has 
ample distribution of electrical current; de- 
veloped probably from its great wealth of 
water power. Some Anderson stores carry 
even flat table silver. All of these lines, I 
understand, were selected after careful in- 
vestigation. The purpose was not only to 
add a line of merchandise that could be 
sold at a profit but also to supplement the 
building service with needed facilities for 
home equipment. The Anderson stores 
always are attractively painted, carry 


snappy window displays and look to be up 
to the minute. 

Several years ago, probably in 1923, the 
company extended its business to the city 


Jury 16, 1927. 
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of Ogden by purchasing the Eccles yard. 
The Eccles family, I understand, has been 
prominent in Ogden for many years, and 
the Eccles business interests are diverse. 
The Andersons remodeled the yard office to 
give it an appearance like the other offices 
and stores of the Anderson line. A line of 
tools and building hardware has. been 
added; but the stock has not been diversi- 
fied to any such extent as the stocks that 
are carried, for instance, by the Anderson 
yards in Cache Valley. This is easy to under- 
stand; for in a city the size and importance 
of Ogden there are well organized stores 
handling all the other articles. To add 
these things to the Ogden stock would be 
to break into fields already occupied. The 
Anderson policy contemplates a profit from 
the various sidelines; but in addition to this 
it contemplates extending a service to the 
public. If this service is already being 
offered, there is less reason for adding it to 
the Anderson line. 

At the time of my vist plans were beinz 
made to transfer the general office of the 
Anderson & Sons Co. from Logan to Ogden. 
Robert Anderson and perhaps one or more 
other officers of the company would move 
to Ogden. Doubtless this move will have 
been made by the time these lines are in 
print. R. B. Minnoch is the local manager 
at Ogden. He was out of the city at the 
time I called. George A. Ward told me that 
while bad weather had interfered with sales 
early in the season, there was every reéa- 
son to expect a fair volume of business for 
the year. 

This, it seems, is rather characteristic of 
Utah business. While there are some varia- 
tions, and while competitive conditions mav 
change from time to time, the actual volume 
of trade remains quite steady year after 
year. Probably Ogden dealers would say 
that in their opinion the volume for 1927 is 
not quite satisfactory. In fact several of 
them did make that statement. But as nearly 
as this department could tell, the variation 
at worst is not so bad as that in certain 
parts of California, for instance, or as it is 
in many industrial cities of the middle West 
or the East. Ogden 
is something of an 
industrial center; a 
place of great rail- 
read shops. For this 
reason the yearly 
lumber sales can not 
be predicted in ad- 
vance with the ac- 
curacy that is pos- 
sible in the more 
purely agricultural 
cities and towns. It 
is almost uncanry 
the way some line- 
yard executives with 
branches in Utah 
farming villages and 
towns can estimate 
their sales in ad- 
vance. Some said 
they would rather 
have less certainty 
with more scope for 


creative salesman- 
ship. But no one 
denies that this 


steadiness of volume 
has its advantages. 
Plans can be made 
with considerable 
exactness. 


Retailer Makes Study of Statistics 


In the office of the Wheelwright Lumber 
Co., H. B. Wheelwright showed me some 
graphs which he keeps up, based upon the 
statistics published in the AMERICAN 
LUMBERMAN; Statistics about the produc- 
tion, shipments, wholesale prices and the 
like of the kinds of lumber purchased in 
Ogden. Mr. Wheelwright is a statistician of 
considerable skill; and out of his studies 
he has been able to make some generai 
rules to guide him in making his purchases 
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Office of the Badger Lumber Co. at Ogden, 
Utah 


of stock. He also keeps statistics, reduced 
to graphs, of local sales. This is a sort of 


system of keeping books on the community; . 


showing the volume and kind of building. 
the distribution by months and many other 
factors that help in understanding and an- 
ticipating Ogden business. It takes some 
time to keep up these tabulations, and it 
took considerable study and experimenting 
to hit upon the right methods of doing it. 
But, like cost accounting, it becomes a 
fascinating study and an invaluable index 
of the state of business health. 


“This is an agricultural State, taken as a 
whole,” Mr. Wheelwright said, “and one in- 
teresting disclosure of my statistical records 
is the regularity with which increased lum- 
ber sales follow after increases in farm 
I can look over crop reports 


prosperity. 





A typical use of window display space as made some time ago by the Anderson & Sons Co. 


and market prices for farm products and 
tell almost to a day when these things will 
be reflected in sales. There have been some 
large buildings put up in the city, such as 
office buildings and the new hotel. This 
Biglow Hotel is something the city has 
needed and of which it is proud. 

“There has been some codperative buying 
done by the Ogden yards, or by part of 
them, and this proved to be successful and 
satisfactory. Just at present little or nene 
of it is being done. Such buying is more or 
less experimental and does not become a 
settled policy in any community where yard 
management changes frequently or where 
some of the yards believe that inter-yard 
codperation of this kind hampers free com- 
petition. We are ready to join with our 
competitors in buying stock that we sell in 
small quantities. It seems to us a natural 
and normal thing to do. When we all have 
to pay the same price—and we do pay 
about the same, whether it is a high price 
for small lots ordered for individual yards 
or a relatively lower price in large lots that 
are divided among the yards after the ship- 
ments arrive—when, as I say, we pay about 
the same price we make about the same 
margin of profit. So our advantage in get- 
ting a favorable price consists largely in 
giving our customers most of the benefit of 
the saving and in establishing something of 
a reputation for being a town of reasonable 
prices. This seems well worth working for; 
and if codperative buying did nothing else 
than to help this along it would be worth 
doing.” 


Salesrcom Is Attractive 


This vard has an attractive sales room 
and handles hardware, paint and the like. 
It is located in an attractive part of the 
city. At the time of my call there were a 
dozen or more youngsters playing ball just 
across the street. To the north and north- 
east were lofty mountains capped with 
snow; very artistic and inspiring to look at, 
and also of no small commercial value. 
They tell me that the snow in the moun- 
tains this season is ample for irrigation 
purposes and that 1927 crops are for that 
reason assured. 

In the yard of the 
Boyd Lumber Co., 
W. H. White, the 
manager, said that 
city trade was not 
quite so good as he 
kad hoped it would 
be, and he suspected 
that the speculative 
builders had rather 
overshot their mark. 
Ogden has a steady 
but not a_ spectac- 
ular growth; and in 
a city of this type 
the speculative 
builder who is out 
merely to clean up 
and get out comes 
to the end of his 
rope rather sooner 
than he does in 
places where de- 
velopment is mere 
feverish. 

But there is plenty 
of wealth in Ogden. 
Particularly, there 
are many people 
with comparatively 
small sums to in 
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vest; anywhere from one to several thovu- 
sands. This type of investor has always 
been attracted by loans ‘secured by mort- 
gages on real estate. In m&any places such 
security continues to be gilt edged; but be- 
cause of its reputation, a certain class of 
builders have used it to deceive. They de- 
ceive, to a degree, both the loaners and the 
borrowers. Mr. White said he knew of in- 
Stances where the first mortgage on a house 
was for a sum larger than the entire cost 
of the house. The person making the loan 
didn’t know it, nor did the person who 
bought the house at an inflated value 
know it. 


I did not get the impression that there 
have been vast amounts of this kind of 
building and financing, but Mr. White was 
of the opinion that there had been enough 


to shake the market a little and to help ex- 
plain why sales weré not so satisfactory as 
they had been. This speculative building 
has rather overloaded the market, and it 
has given prospective buyers disturbing 
ideas about high costs and low quality of 
modern building. This, as is always the 
case, puts a problem squarely up to dealers 
and contractors who have a desire to stay 
in business. Most of the treatment of the 
disease is up to them rather than to the 
public. As I said before, I did not get the 
impression that this is a virulent situation 
in Ogden. Probably now that the dealers 
seem so well aware of it and its effects, it is 
well on the way to being cured. 

S. F. Norton, vice president and manager 
of the Badger Lumber Co., mentioned the 





said, “frequently gets so deeply involved 
that he has to kéep going*at top speed or 
sink. Sometimes he wins out to solvency, 
sometimes he finally is forced down. But 
quite often a bad situation can be traced 
back to ong or more speculative builders 
who are in pretty deep and are fighting hard 
to pull out. Conditions in Ogden seem 
favorable, so far as I can see. We have a 
steady growth. We’re not getting so many 
new industries, and new industries build 
payrolls and make a demand for houses, 
But our normal growth means normal duild- 
ing. If sales are a little slow just now, 
there seems to me no good reason for it; 
and because of that fact I think we may 
expect a return to normal trade.” 

Several other Ogden yards told the Realm 


same thing. “A speculative builder.” 


he substantially the same story. 
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American Lumberman House 


Plan No. 150 


This very attractive cottage has six 
rooms and bath, arranged as shown by 
accompanying floor plan. Interesting fea- 
tures of the layout are the placing of one 
of the bedrooms at the front of the house, 
and the provision for a breakfast room, 15 
feet by 8% feet, which is connected by 
French doors with the dining room, 15 
feet by 12% feet. In the case of a large 
family needing more bedrooms, with 
some alterations the space devoted to the 
breakfast room could be used to provide 
an additional sleeping apartment. The 
spacious living room is equipped with 
bookcase and desk, built in between that 
room and the dining room. 

Complete lists of materials, specifica- 
tions and working drawings of above 
plan will be supplied by the American 
Lumberman at $3.50, postpaid. 


Electrotype of the above cut, reduced 
to 4 inches wide for newspaper advertis- 
ing, may be had at $2.75 postpaid, and 
electrotype of the floor plans, 2 inches 
wide, at $1.65 postpaid. 


Building Makes Large Gain 


MILWAUKEE, Wis., July 13—An increase 
of nearly $5,000,000 over the same period a 
year ago was made in building activities in 
Milwaukee for the first six months of 1927, 
according to a report made by City Building 
Inspector W. D. Harper. The actual increase 
amounted to $4,871,882. 


The total for the first six months of this 
year is $24,957,942, as compared with $20,- 
086,060 for the same time last year. 
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Outlook for Fall Business Generally Good 


Retailers’ Reports Indicate Spotted Crop and Trade Conditions— 
Majority Look for Increased Farm Business 


Just at this season of the year there naturally is a great 
deal of interest as to crop returns and the prospects for 
For the purpose of “getting a line” 
on these conditions the AMERICAN LUMBERMAN recently ad- 
dressed inquiries to a number of dealers in various States, 


farm building this fall. 


Lincotn, Nes.—There can be little doubt that 
crops (realized upon and prospective) are not 
only the best Nebraska has ever had in sight at 
this date, but that crop prospects are better 
than in any other of the corn-belt States. 

The average wheat crop was figured at 26 
bushels per acre for the whole State as of July 
1. At this time (July 11) it appears that the 
estimate should have been 25 bushels. This 
will give the State a crop of about 90 million 
bushels and the average price appears to be 
about $1.22. There is enough moisture in the 
soil to carry the corn plant on to the blooming 
season when we will need more rain for the 
plant properly to function. 

There will be no extensive building program 
on the average farm. Really the farmer has 
been more “strafed” than city folks or in- 
dustrialists appreciate. A considerable percent 
of the acreage in crops has been mortgaged and 
this obligation must be paid first. The bankers 
must have their money to get themselves out 
of the red with their city correspondent banks. 
The news that crops are short in adjoining 
States will cause many farmers to hold as 
large a share of their crops as they can for a 
possible advance in price. 

Of course lumber yards will have an in- 
crease of business. Practically all farm build- 
ings need paint. Many need new shingles, and 
in some instances odd buildings are so near 
ruin that they will be replaced. However, it 
will require yet another crop before the farm- 
ers can take on anything of a strut. But the 
farmer is a good buyer if given a chance, and 
the chance appears about within grasp. His 
surplus crop in Nebraska for this year should 
run well over $600,000,000, or $100,000,000 more 
than the State’s average for the last ten years. 
It is a matter of interest that Nebraska is the 
one State in the Union without bonded in- 
debtedness. 

Retail lumber stocks are very low and it be- 
hooves the good business man to anticipate a 
reasonable run of business, incident to the 
garnering in of a crop which looks to the in- 
nocent bystander to be most timely and bump- 
tious.—F. A. Goon. 


Stoux City, Iowa.—Outlook for business is 
good. There was a time up to about a week 
ago when trade fell off, but since that time 
prospects are coming up. Repairing has started, 
with more in view. The crop outlook is fine. 
I have just taken a trip extending 100 miles 
northeast and south of Sioux City, and found 
crops looking splendid, the portion of South 
Dakota visited showing up even better than 
Iowa. There will not be much building in 
Sioux City this summer, but expect some in 
the fall—W. G. LecHNer, vice president and 
manager Schoeneman Lumber Co. 


Cepar Rapips, Iowa.—The writer has just 
returned from an automobile trip through the 
State, west almost to the Missouri River. Corn 
on the average is about one week behind; small 
grains look fine. With favorable weather the 
balance of the growing season, crops should 
be normal or better. There is nothing the mat- 
ter with Iowa; all we need is favorable adver- 
tising to offset the gloomy and unprovable 
statements of a certain politician who has been 
receiving too much notice. We look for good 
fall business in Iowa—T. H. Tuomas, presi- 
dent Thomas Sales Corporation. 


BEeNAVIDES, TEx.—We believe that this year’s 
sales are going to run a little above those of 
1926, in this particular section. The upward 
trend of the price of cotton has a tendency to 
cause the farmer to plan repairs and improve- 
ments that he would not entertain on a de- 
clining market. Several of our farm and 
ranch customers are now purchasing lumber 
for house and barn repairs and other improve- 
ments. The dairying and poultry business is 
increasing daily here in southwestern Texas, 
and these two lines in themselves have been 
the source of a profitable business for the lum- 
ber and building material dealers. All lum- 
ber yards in this section carry a heavier stock 
of building materials the last ninety days of 
the year than at any other time, and we notice 
that most yards are now stocking heavier than 
usual, in preparation for this season’s business. 
—F, E. Wuitaker, Vaello Lumber Co. 


Austin, Tex.—Everything looks very prom- 
ising in central Texas for a large corn and 
cotton crop. Owing to the crop failure in 1925 
and the very low price of cotton in 1926 the 
farmers were not able to pay their accounts; 
most merchants have been carrying them more 
than two years, and hope to make collection 
of these accounts this fall. We want to he- 
lieve that they will have somé money left to 


buy more lumber, paint etc. to do some much: 


needed building and repairing. We are going 
to encourage them to buy again, just as soon 
as they have paid up their last two years’ ac- 
counts, even if we have to carry them for this 
fall’s purchases until the fall of 1928.—BrcKErR 
LuMBER Co. 


BAINBRIDGE, GA.—Taking things as a whole, 
the lumber business is only fair, with some 
few small buildings now under construction, 
and contracts for several more. I believe 
there will be good business this fall, provided 
the crops turn out well—J. G. McKenzie. 


Anperson, S. C.—Much bvilding and repair- 
ing should be done on the farms, but if the 
farmers make a good crop and get a good price 
they should first take up their old obligations 
before going into ‘new stuff, as there have 
been many old accounts carried over from year 
to year. It has always beer my opinion that 
if the farmers would stay at home and look 
after their farming and not ride in their cars 
and loaf around town so much, things would 
be better. Our business will average a bit 
better this year than last, and we are carrying 
a larger stock. Also we are paying particu- 
lar attention to our charge slips—F. M. Bar- 
Ton, Barton Lumber Co. 


Anoskie,. N. C.—Farm products sold very 
low last fall, and building is about at a stand- 
still. If the prices are good this fall, I look 
for good business.—C. GREENE. 


Carson Hurts, Ata—For the first five 
months this year our business showed an in- 
crease of 20 percent over the same months last 
year. Our stock of lumber is heavy right now. 
Carbon Hill is growing rapidly. Right now 
we are furnishing materiais for five or six 
houses. While the building material business 
has shown a little slackening up since June 1 
we expect that it will pick up later and at the 
end of the year we hope to show the 20 per- 


and while the replies received to date are too scattered, geo- 
graphically, to constitute much of a barometer as regards 
any one State or section, nevertheless they are significant 
as reflecting conditions in quite a number of localities, and 
therefore possess timely interest. Some excerpts follow: 


cent increase for the twelve months period. 
Crops through this section are in fine shape, 
and if nothing happens the yield will be satis- 
factory—S. A. THREADGILL, manager Thread- 
gill Bros. Hardware Co., dealer in lumber, 
building materials, hardware etc. 


AvtBany, Ga.—The crop prospects are about 
as good as usual at this time. I doubt if the 
farmers will do very much building or re- 
modeling this year, except such as is abso- 
lutely necessary. Our business is not quite so 
good as at this time last year, but we are car- 
rying about the same amount of lumber in 
stock.—Stoxes LuMBER Co. 


BLACKWELL, OxLta.—Crops here will not be 
as good as last year, and we feel that there 
will be very little building on farms. Our 
sales so far this year are 20 percent short of 
the same period last year. Our stock is some- 
what lighter—W. A. Hays & Son. 


Amaia, Inp.—I recently drove more than 400 
miles in the corn-belt counties of Indiana, and 
saw only one good barn being built. Very lit- 
tle remodeling is being done. I noticed a small 
amount of building in the towns, but the re- 
tailers reported business #s very quiet. Corn 
prices have recently advanced about 40 cents 
a bushel, but very few of the farmers have 
any corn to sell, as they had to market it 
last winter and apply it on their debts, as far 
as it would go. We do not see very much 
business in sight for fall—AmsBra LuMBER Co. 


BoonviLLE, Mo.—We do not think the far- 
mers are going to do a great deal of building 
this fall. Of course there will be some con- 
struction, such as barns, chicken houses, sheds 
etc—( NAME OMITTED by request.) 


AxTELL, Kan.—Outlook for building not 
very good. We are having just a fair trade. 
General trade is about 20 percent less than at 
this time last year. Our stocks are normal.— 
W. F. Rape, Rabe & Brawner Lumber Co. 


ArnoLp, Kan.—Our wheat crop was a com- 
plete failure, and as that is our principal crop 
the effect upon the lumber trade is very no- 


ticeable. No lumber is being bought by our 
farmers. We are not carrying as large a stock 


of lumber as usual, as our business is running 
very much below normal.—Juztus HUxMANN. 


Biue Rapins, Kan.—At this time things 
look good. With good crops we should have 
a nice fall business, but can not expect any- 
thing extraordinary, as crops were short last 
year and the farmers are pretty much in the 
hole. So it will require a good all-around crop 
and good prices in order to get our farmers 
paid out on their past obligations. The plain 
facts are that too many of our people have 
too much overhead for their incomes, due 
mainly to over-buying of automobiles. The 
general standard of living is away above the 
basis of say fifteen years ago. How long we 
can continue along these lines I do not know, 
but I do know that incomes must be increased 
or overhead must be decreased. With good 
crops and strong prices our people can hold up 
fairly well, but they do not have much left 
for doing the building that should be done.— 
F. O. Tratn, Blue Rapids Lumber Co. 
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News and Business Ideas for Retailers 


Exemplify “15 Points” of Building 


Fort Wortn, Tex., July 11.— Erection of 
the frame of the “Better Built House,” which 
Fort Worth lumber dealers are building at 
2229 Winton Terrace, Park Hill, is now under 
way. -An invitation is extended to the public 
to visit the building, inspect the quality of 
lumber and the type of construction. This 
house, in which the lumber dealers are co- 
éperating with the Southern Pine Association, 
furnishes a practical demonstration of the “15 
cardinal points of safe construction,” which 
form the foundation of the “Better Building 
Campaign” of the lumber dealers. The public 
is invited to watch every step in the construc- 
tion, and there will be a 15-day inspection 
period when the frame is completed. 

The “Better Built House” is already attract- 


ing considerable attention, according to those 
in charge of construction. Announcement of 
the plans for building a demonstration house 
brought numerous visitors to watch the 
foundation and basement excavation, and the 
running of the foundation. 


Selection of the lumber which is to go in 
the construction of this demonstration house 
was given the personal attention of several of 
the lumber dealers codperating in the plan dur- 
ing the past week. Only grade marked lum- 
ber is to, be used, the materials being selected 
with thé same care that went into the selection 
of the building site, which is in a thoroughly 
restricted residence addition. 

The interior construction will be of frame, 
with an exterior of Oklahoma stone, varied by 
English half-timbering. 





own business. 


ager of the company. 


and ask all kinds of questions. 


for which it may be needed.” 





This Week’s Timely Tip 


House Body Is Effective “Ad” 


Here is shown a miniature house, mounted on an automobile 
chassis, built by the Crescent Lumber Co., retail dealer in lumber 
and building materials, High Point, N. C., solely to advertise its 


“In our judgment, and in the opinion of others who have ex- 
pressed themselves, this little structure has proved a wonderful ad- 
vertisement,” said W. H. Gibson, vice president and general man- 
“It has been a great delight to the children, 
who when it passes along the street run after it in order to see it 





more closely, and when parked on the street people crowd around 


“We finally decided to cash in on this feeling of curiosity on the 
part of the public by offering a prize of $50 in gold to the person 
guessing the nearest to the cost of construction of this little house. 
In this campaign we received something like 5,000 guesses, the 
closest one being within one cent of the actual cost. 

“We expect to continue to use this house-vehicle continuously 
in our business, to answer calls, run errands, or any other purpose 


Retailers who may be interested in this effective method of 
advertising will be glad to know that a very attractive house 
body, which can be mounted on the dealer’s present chassis, is 
made by the Johann Manufacturing Co., Evansville, Ind., 
which will be glad to send descriptive circulars upon request. 


Watch for Next Week’s “Tip” 








Moves Into Fine New Building 


BLooMINGTON, INpb., July 11.—The Charles 
A. Pike Lumber & Building Material Co, 
of this city, now occupies its recently com- 
pleted office and display rooms situated at 414 
North Morton Street, just two doors north 
of the old quarters. This building was de- 
signed and built to provide facilities for tak- 
ing cixe of the company’s increased business, 
and is well suited to its purpose. The dis- 


-play room is fitted up with large show win- 


dows. The sales rooms are comfortably and 
attractively furnished, affording a homelike at- 
mosphere, with desirable privacy for confer- 
ring with customers and contractors, displaying 
plans etc. The company sent out an attrac- 
tively printed folder, with illustrations of ex- 
terior and interior of the new quarters, con- 
veying an invitation to the public to call and 
inspect its new business home, which has met 
with cordial response and many compliments 
have been paid to the officers of the company 
upon the completeness and excellent arrange- 
ment of the new building. 

Developing Dairying in Nebraska 

ScotrsstuFrF, Nes. July 11—J. B. Cook, 
of the Cook Lumber Co., of this city, is one 
of the organizers and stockholders of the 
North Platte Valley Dairy Development As- 
sociation, formed quite recently for the pur- 
pose of developing and capitalizing the dairy- 
ing opportunities and resources of this section. 
Believing that what is here being done will 
be of interest to lumbermen in other sections 
who are endeavoring to encourage diversi- 
fied farming, the AMERICAN LuUMBERMAN asked 
Mr. Cook to tell something about the situation 
here, with regard to dairying, and particularly 
what is being done through the above organ- 
ization in which he is interested. 


Some few years ago, said Mr. Cook, Eben D. War- 
ner, president of the Platte Valley Telephone Co., 
with the help of some of the farmers living east of 
Scottsbluff, organized the first codperative cheese fac 
tory in Nebraska. They raised enough money to build 
their plant. The farmers then started to deliver milk 
to the factory, receiving their money after the cheese 
was sold. It was a very successful venture. To- 
day we have five coéperative cheese factories up 
and down the North Platte Valley from the Ne- 
braska line to Bayard. They are all on a paying 
basis, and paying from ten to fifteen cents more for 
butterfat than on the sour cream basis, and are 
proving a great stimulus to the dairy industry. We 
believe we have resources for at least seventy cheese 
factories. 

The Kraft Cheese Co., which, you know, is the 
largest of its kind in the United States, takes our 
entire output, paying the Plymouth (Wis.) price 
f. o. b. Scottsbluff. The company is very anxious 
to increase the number of cheese factories in Nebraska. 
Because of the high quality of the cheese it is 
able to market more than we are able to produce. 
Our greatest trouble has been the cow population. 

The farmers did not seem to wish to go into the 
dairy business on six months’ bank loans, and for 
that reason Mr. Warner became interested in the 
possibilities of the Intermediate Credit Bank of 
Omaha. He went to Omaha and took the matter 
up with Carl Gray, president of the Nebraska Dairy 
Development Society, who helped him organize the 
North Platte Valley Dairy Development Association. 
Mr. Gray interested some twenty-five men in Omaha, 
who together with some men in Scottsbluff organized 
this company, capitalized at $100,000, which proposes 
to purchase dairy cattle and sell them to farmers 
at exactly the cost they stand the association and 
loan them money up to three-fourths of the value at 
7 percent, with three years to pay back the principal. 
In turn, we are allowed to rediscount this paper with 
the Federal Intermediate Credit Bank of Omaha, 
turning our capital ten times, or in other words, we 
have available for the dairy industry of this valley 
practically $1,100,000. We have only shipped in one 
car of cattle to date as we are just getting organ- 
ized but we expect to ship in twelve cars of dairy 
cattle within the next sixty days. 

We have an ideal hay country, and produce the 
most tons per acre of any county in the State of 
Nebraska. Our winters are open so that the cows 
can run outside the year around, and we have very 
little loss from tuberculosis. The byproducts of the 
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sugar beets, extensively grown in this section, make 
an ideal feed for cattle. I believe that if this work 
is carried on for a few years we can increase the 
number of our cheese factories to at least fifty, which 
in turn would give this valley a net income of 
around $3,000,000 a year, so you can see that it is a 
very constructive program. 

Since the organizing of this association Mr. War- 
ner has sold his interest in the telephone company 
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On this page last week was reproduced the 
accompanying scrawl, with the explanation that 
it was an actual order reccived from a “cullud 
cahpentah,” by J. Eugene Lewis, retail lumber 
dealer at Crowley, La. It was suggested in 
connection therewith that dealers check it over 
and see how near they could come to determin- 
ing the items that were wanted, and the prom- 
ise was made that the “key” would be printed 
this week. The following is the way Mr. 
Lewts filled the order: 
13 packages Clipper shingles 
I piece 2x4, 2 feet 
I piece 1*4, 14 feet 
5 cents worth nails, tod 
50 cents worth shingle nails 
10 feet valley iron 











This is how Parke Enlow, lumber retailer, 
Bloomington, IIl., “dopes’’ it out: 
Sept. 13 Please 
I piece 2x4, 20 feet 
I piece 2x4, 4% feet 
5 cents 10d. nails 
Old used ceiling 10 ft. 50 cts. 


An interpretation of the order, written on the 

letterhead of the Williams Lumber Co. (1nc.), 

Ponchatoula, La., has been received, which 

conforms to that of Mr. Lewis, except that the 

third item is interpreted as calling for “1 piece 

of 2x4, 4% feet,” and the last item as calling 
for “1o feet of moulding” 





and plans to give most of his time to making this a 
successful undertaking. I believe that our section 
ef the country is due for a great expansion in the 
dairy business, which in turn, as you know, increases 
the demand for lumber on the farms. 


Organize Special Credit Bureau 


PHILADELPHIA, Pa., July 14.—Raymond J. 
Maginn has been selected to head the special 
credit bureau’ organized by local lumber and 
building material men, in an effort to halt 
mounting losses incurred through the operation 
of financially irresponsible builders. The bu- 
reatt will be operated as a subsidiary of the 
Philadelphia Association of Credit Men. 

Approximately one hundred firms are repre- 
sented in the movement so far. John H. Derr, 
of the Derr Lumber Co. and vice president of 
the Pennsylvania Lumberman’s Association, 
originated the movement and the bureau will 
go under the name of the “Building Construc- 
tion Group of the Philadelphia Association of 
Credit Men.” 

Following is a list of the particulars that 


the bureau will require to be answered coim- 
prehensively and in detail, so that the dealer 
will be able to notice immediately any suspi- 
cious item in the operation in question. 

This is the information required: (1) Is the ground 
concerned in the operation natural or filled in? (2) 
Compared to the street grade is it low, high, or level? 
(3) Are there indications that rock may be expected 
in excavating. (4) What is the actual or approxi- 
mately fair value of the ground? (5) What are the 
facilities -for transportation? (6) Is street piped for 
water and gas and are there sewers? (7) What kind 
of location, good, poor or fair? (8) Are streets 
paved and curbs set? 

Pertaining to the buildings proper: (1) What is the 
actual cost of construction? (2) Are all commissions 
and trust company charges included in actual cost? 
If they are included then—what commission is paid 
for first mortgage, what are trust company charges, 
what fee for general bondsman? (3) What is fair 
price for house, complete? (4) What is fair rent per 
month? (5) Is location new or old? (6) In such a 
location what is approximate selling price of build- 
ing? (7) Are values in that vicinity increasing or 
decreasing? (8) Are there many vacant houses in 
the neighborhood? (9) Does cost of house compare 
favorably with cost of other houses in same vicinity 
of same type and construction? (10) Are following 
items included in building schedule?—all labor and 
material including heating, ranges, gas fixtures, paper- 
hanging, grading, sodding, and street improvement. 

Financing is covered by the following questions: (1) 
How much can be procured in first mortgage? (2) 
What first mortgage does the builder have? (3) Is it 
a one or three year mortgage? (4) What is the 
amount? (5) Is there an equity loan, and if +so, 
how much and what term? (6) Is there a second 
mortgage? (7) For what term and what amount? 
(7) How much has been put in the operation by the 
builder and owner? (8) Does payment for ground 
come out of operation funds? ((9) How much for 


each lot? 
@Saaaeaeanaeananaaat 


Redwood Association Offers Prizes 


The California Redwood Association, with 
headquarters at 24 California Street, San Fran- 
cisco, Calif., has announced a contest, which 
opened July 1 and will close on Dec. 31, for the 
purpose of securing authentic data as to spe- 
cific uses of redwood, and characteristics of 
that species of wood; in short, to discover 
new uses for which redwood is especially 
adapted, as well as to emphasize the existing 
uses, and to secure data as to the factors and 
characteristics that make redwood especially 
suited to such uses. 

Those eligible to engage in the contest are: 

Owners, managers and employees of retail yards 
stocking California redwood—with a first prize of 
$100, two second prizes of $25 and six prizes of $10 
each. 

Recognized salesmen and sales representatives of 
redwood mills to whom are available the same num- 
ber of prizes of like amounts. 

Mill employees of the redwood companies to whem 
there are available a first prize of $20 and a second 
prize of $10. 

In a letter to the AMERICAN LUMBERMAN, 
R. F. Hammatt, secretary-manager of the Cali- 
fornia Redwood Association, refers to the 
fact that the retail lumber dealers, as building 
material specialists in their communities, are 
the ones best fitted to supply material such as 
is desired. By way of example he cites the 
following as suggestions that will help to show 
the sort of data which this contest is designed 
to obtain. 


1. Signed statements, with photographs 
whenever possible, showing uses of California 
redwood which illustrates its: 

Durability. 

Ability to “‘stay in place’? without shrinking, 
warping, splitting, etc. 

Ability to nail without splitting, and to hold 
nails. 

Ability to take paint, and to hold paint longer 
than ordinary woods. 

Workability. 

Ability, as a “quality” product, to secure 
larger loans. 


2. Descriptions, signed statements and pho- 

tographs illustrating uses of redwood for: 

Anzac and other wide siding on expensive 

homes, country clubs, golf clubs etc. 

Sandblast, interior panels and trim in houses, 

office buildings, clubs, hotels etc. 

Stadium seats, cooling towers, tank and pipe 

installation. 

Industrial uses: Incubators, railway trunk- 

ing and capping, core stock for furniture, 


car siding, telephone and telegraph poles, ties, 
refrigerating plants etc. 

Farm uses: Well curbing and casing, barns, 
silos, poultry and brooder houses, septic 
tanks, irrigation structures, dehydraters etc. 


Form Company to Operate Line-Yards 


GaLesBurG, Iti., July 11.—The Hinchliff- 
Yates Lumber Co. has been incorporated, to 
operate a line of yards outside of Galesburg. 
The Hinchliff Lumber Co., of Galesburg, is 
not affected by the formation of the new cor- 
poration, and will continue to operate as here- 
tofore. Both corporations will be operated 
from the general office in this city. 

The directors of the Hinchliff-Yates Lum- 
ber Co. are E. E. Hinchliff, Charles G. Yates, 
R. C. Ingersoll and R. F. Carley, of Gales- 
burg; L. M. Loomis, Dallas City, and H. E. 
Chamberlain, Little York. 

The Hinchliff-Yates Lumber Co. has pur- 
chased the lumber yard at Rio from the Hinch- 
liff Lumber Co., and the yards at DeLong, 
Gilson and Maquon from the Pioneer Lum- 
ber Co. 


Changes in Official Personnel 


Des Mornes, Ia., July 11.—Ellis R. Engel- 
beck has been elected president of the Queal 
Lumber Co., of this city, succeeding the late 
John H. Bayer. Mr. Engelbeck has been asso- 
ciated with the firm for 30 years and has held 
many executive positions. He has been vice 
president for several years. J. N. Parker, a 
director, was elevated to the vice presidency, 
after 40 years’ interest in the business; Leslie 
R. French was elected secretary, and James 
K. Turner, treasurer. Mr. French was with 
the old J. H. Queal Lumber Co. when that 
concern operated 54 yards in Iowa and neigh- 
boring States. Mr. Turner, who has been with 


‘ the firm 21 years, will continue his duties as 


manager of the yards at Seventh Street and 
Keosauqua Way. 
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ACool Room 
for Hot Days 


There’s nothing like a nice 
sun room for keeping cool on 
hot days. With plenty of 
windows on two or three 
sides, if there’s any breeze, 
you get it. 


It doesn’t take long to 
build a sun parlor and the 
cost isn’t so much more than 
an ordinary screened-in 
porch—and you have the 
benefit of it the year around. 


Call us and let us give you 
an estimate on a sun room 


for YOUR house. 


(Dealer’s Name) 
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Timely, seasonable ads get attention. Try this 
“copy,” specially prepared for you by the 
AMERICAN LUMBERMAN, in your local paper 
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National Production, Shipments and Orders 


Wasuineton, D. C., July 11.—The following statistics were compiled by the National Lumber Manufacturers’ 





Association : 








Softwoods: Production Shipments 
Week ended: 1927, July 2; 1926, July 3— 1927 1926 1927 _1926 1927 1926 
Southern Pine ASSOCIATION. ....... 2c eee errerererececreess 58,779,406 65,670,961 56,180,936 72,193,275 56,180,936 62,505,000 
West Coast Lumbermen’s Association ............- ce eeceee 70,432,990 97,148,156 78,058,166 104,731,421 71,428,962 109,410,239 
Western Pine Manufacturers’ Association............++4.. ae 26,156,000 30,763,000 23,053,000 26,576,000 27,681,000 33,726,000 
California Redwood ASSOCIiAatiON.......-cce cece eeeeeeeeeeees 7,800,000 5,972,000 10,596,000 7,840,000 ’ ,000 6,612,000 
North Carolina Pine Association. .......--eeeeseeeeees 5,329,603 4,537,419 5,271,991 5,104,709 4,154,191 4,027,154 
Northern Pine Manufacturers’ Association ; 9,431,400 7,553,200 9,497,200 9,267,300 9,347,000 7,258,000 
Northern Hemlock & Hardwood Manufacturers’ Association... 1,053,000 2,063,000 1,525,000 2,889,000 1,458,000 2,390,000 
Total softwoods, one Week.......-cececeerecereveescece - 178,982,399 213,707,736 184,182,293 228,601,705 178,714,089 225,928,386 
- ded above dates— li 
en een, ieegery it; Ree rere Tre ee 1,734,743,770 1,854,200,976 1,710,488,913 1,924,077,614 1,733,620,438 1,917,169,139 
West Coast Lumbermen’s Association. ............eeeeeeecees 1,899,309,280 2,713,668,350 1,980,367,172 2,803,895,797 2,002,192,995 2,842,947,399 
Western Pine Manufacturers’ Association............-eeeeees ,597, 788,368,000 761,921,000 788,698,000 766,559,000 817,026,000 
California Redwood Association...........sceeeeeeceeeeceeee 183,953,000 210,070,000 1,377,000 197,047,000 247, 207,341,000 
North Carolina Pine Association. ........eeeececeeseceeecece 191,820,310 200,874,053 195,848,135 205,821,988 167,954,936 163,369,122 
Northern Pine Manufacturers’ Association.......... seeeeeee 206,943.700 199,649,800 207,325,700 230,705,400 206,924 230,668,000 
Northern Hemlock & Hardwood Manufacturers’ Association... 81,329,000 73,080,000 7 79,970,000 89,759,000 70,840,000 
Er ee 
Total softwoods, twenty-six weekS............+.. + +++... 4,987,696,060 6,039,911,179  5,170,724,920 6,230,215,799 5,214,078,369 6,249,360,651 
Hardwoods: ? 
d Manufacturers’ Association— 
— oe > ne eteeeees TerTrrTery y sheskeoans ‘ 1,910,000 3,117,000 2,547,000 3,401,000 1,504,000 3,207,000 
NE ins viab ac wadGbeanbubestnsnwad es seek’ 154,460,000 160,991,000 113,548,000 111,424,000 109,970,000 106,101,000 
Hardwood Manufacturers’ Institute— e 
saree Bsa cla a aw aa ete erry reer 9,191,000 13,355,299 9,077,000 12,781,165 9,442,000 12,683,525 
Nh ph rl ROO OA A ANIL A LEE RSA LGR 565,812,000 585,411,208 683,101,000 590,280,884 690,452,000 618,153,545 





Census Bureau Delivered Prices 


Wasuincton, D. C., July 11—The Department of Commerce has secured through the 
bureau of the census the following prices per thousand for lumber and per hundred square feet 
for shingles, as the average paid June 1 by contractors for building materials delivered on the 
job, these being selected from the complete list: 


No. 1 Dimension, Common Plooring, 1x4” Shingles, Extra 
S1S1E, 2x4—16’ Boards 10 to 16’ Clear, 16”, 5/2 
Southern Douglas 
Southern Douglas 1x6” pine fir Red 
pine fir No. 1 “C” e.g. No. 2 v.g. cedar Cypress 
spri Se mer 55.00 $45.00 $42.00 $ 90.00 $85.00 $5.60 elias 
Se a Wc ssccee es *f3.00 43.00 41.00 100.00... 6.00 $6.25 
Philadelphia, Pa. ....-..... 38.00 47.50 50.00 110.00 an 7.00 se 
Shreveport, La. .........+- 42.00 aes 57.00 97.00 pice 6.25 7.00 
ag Sieh poaeeeane S| a1 S| eo 5 ES) 
Sekar OR. ooc..cs20s 49.00 nee 48.00 100.00 ania 6.25 pen 
EeGGi, ORO oc cccccccneees 51.00 ae 50.00 95.00 85.00 5.60 
Columbus, Ohio .......---- 47.50 oe 50.00 96.00 ee 5.80 
SE, GOED occccecnsvees 50.00 50.00 52.00 95.00 sabe 6.00 
Milwaukee, Wis. ..-..----+ 38.00 38.00 48.00 90.00 sa 5.50 
Council Bluffs, Iowa....... 47.00 44.00 42.00 105.00 85.00 5.50 
St. Louis, Mo.........-+++> 46.00 ss ores 75.00 sia ia 
Kansas City, Mo..........- 48.50 48.50 53.50 oes $3 68 6.50 
See ee cite ore 40.00 40.00 115.00 —-85.00 5.50 
Dee" Sagciee calits7 70°22: 87.50 32.50 new 6450 3.00 
TE  — a paeepeeeee 19.00 18.00 52.00 3.00 coe 





North Carolina Pine 


Norrotk, Va., July 12—The North Carolina 
Pine Association makes the following analysis 
of figures from thirty-five mills for the week 
ended July 2: 


Per- 
Percent Percent cent 
Normal Actual Ship- 


Production— Feet output output ments 
pe pee ee 9,486,000 awit oni sae 
pS ey 7,651,082 81 

Shipments ....... 7,732,926 82 101 —— 

GeGeret ccccccece 6,281,791 66 82 81 


+As compared with the preceding week, there is an 
increase in orders of 68 percent; that week there 
were reports from thirty-four mills. 


*“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 


California Redwood 


San Francisco, Cauir., July 9.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended Iuly 2: 











West Coast Review 


SEATTLE, WaAsH., July 9—For the week 
ended July 2, 83 mills report as follows to 
the West Coast Lumbermen’s Association: 


Production ...... 70,432,990 
| Shipments ...... 78,058,166 11% above production 
Se ee 71,428,962 1% above production 
Shipments— 
Water delivery: Feet Feet 
NE 3 a a annie 20,920,127 
| Re Noe 8,946,248 
SE ED “Da duawbatee weasaucucone 29,866,375 
I, Tg ee Oa ee 43,816,775 
8 ER ee pear ae 4,375,016 
Pe I ad cata wine aide exe 78,058,166 
New Business— 
Water delivery: 
EEN - eG acaWiseahubOenbieas 12,301,076 
re ere 14,522,195 
EE OED ~ Weide ebene dod enae te Reade he 26,823,271 
EES ae enn 40,230,675 
MED ews can ceiddeedeterdhe cw easton 4,375,016 


Red d White- 

No. of Percent of wood 

mills Feet production Feet 
Production ..... 16 §=6©7,800,000 100. 1,901,000 
Shipments ...... 16 10,596,000 135. 1,129,000 
Orders received.. 16 §©8,464,000 110. 1,378,000 
Orders on hand.. 14 51,196,000 5,667,000 

Detailed Distribution of Redwood for Week 
Shipments Orders | 

Northern California® ......... 3,586,000 4,329,000 
Southern California*® ........ 2,611,000 1,746,000 
PT cieeesecknkhine rede ackeniie . seinen 
ED Wn nada sb kudia aon 1,397 ,000 1,280,000 
SEE *hbae cin dad ade naaeaeae 3,002,000 1,109,000 
WD éideeccnedacdksewned 10,596,000 8,464,000 


*North and south of the line running through San 


Luis Obispo and Bakersfield. 


tWashington. Oregon. Nevada and Arizona. 
tAll other States and Canada. 


hence eesoeneveas 71,428,962 


Total new business 
Unfilled Orders— 
Water delivery: 


Domestic cargo .........+. 102,123,192 


EE ducesdscereetounekas 85,692,286 
ee ED ‘ewbusvatescveeacasesad aed 187,815,478 
 6satdvadesehabsneeinnresavaceee 105,395,315 
293,210,793 





Oak Flooring Statistics 


The following are statistics of the Oak 
Flooring Manufacturers’ Association for the 
weeks ended as shown: 


July 9 July 10 Percent 
1927 1926 Decrease 
Number of Mills.... 50 44 
EONS. ove eacneee 8,470,000 8,304,000 *2.0 
See 6,776,000 8,816,000 23.1 
CORE ki cévevncccstvece 5,067,000 7,759,000 34.7 
*Increase. 








Western Pine Summary 


PorTLAND, OreE., July 9.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended July 2, from 
thirty-one member mills: 


Percent 
: Percent Ship- 
Production— Carst Feet of cut ments 
WE. seacdasac ++. 30,475,000 
OS eee -... 26,906,000 
Shipments (car) 892 23,192,000 
Local deliveries... .... 537,000 
Total shipments. . 23,729,000 88.19 
Orders— 
Canceled .....-- 5 130,000 
Booked (car) 1,070 27,820,000 
OS eee wee 537,000 
Total orders .... .... 28,357,000 105.89 119.50 
On hand end week 3,151 81,926,000 


Booking for the week by thirty-one identical mills 
were 125.29 percent of those for the previous week, 
showing an increase of 5,616,000. 

tCar basis is 26,000 feet. 

“Normal takes into consideration mill capacity, num- 
ber of months usually operated and usual number of 
shifts—reduced to a weekly basis which is constant 
throughout the year. 

During the week production was 98 percent of 
normal; shipments were 78 percent of normal, and 
orders, 92 percent of normal. Average for the cor- 
responding week of last four years was as follows: 
Production, 87 percent; shipments, 65 percent, and 
orders, 83 percent of normal. 

Production is so seasonable that, during two winter 
months, actual production amounted to only 53 percent 
of normal, while during two peak summer months the 
production increased to 114 percent of normal. 


Hemlock and Hardwood 


OsukosH, Wis., July 12.—The following 
summary is of figures supplied to the Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation by twenty to twenty-five firms that 
ordinarily make about one-half the total 
monthly shipments, and shows averages for 
March, April, May, and 1927 to date, and 
weekly figures for June and July, with com- 
parative figures for the 1926 average for year 
to date: 





HEMLOCK 

Period— Firms Cut Shipments Orders 

Weekly average— 
reese +. 8,905,000 8,946,000 3,677,000 
RE ee 8,139,000 4,804,000 4,674,000 
BY ..++.see++ «+ 8,252,000 4,157,000 4,185,000 
Se a tckeae ta 3,096,000 4,118,000 3,193,000 

Year to date— 
DN dha aeetanes: 6k 3,245,000 3,681,000 3,537,000 
RE 2,865,000 3,097,000 2,728,000 
MEM cw eciies bic 24 3,332,000 3,945,000 2,763,000 
ere 21 2,603,000 4,548,000 2,432,000 
i i ccseonsenn 23 8,793,000 4,084,000 38,928,000 
re Me 6 smeweene 20 2,656,000 3,897,000 3,649,000 
De cnewure cae 18 2,760,000 4,009,000 3,638,000 
HARDWOOD 

Weekly average— 
arch .........+- 6,571,000 4,546,000 69,900 
April ......... «+ 6,289,000 4,448,000 4,804,000 
BY ..seeeeees «+ 5,662,000 4,874,000 6,188,000 
SE, bi wnad ee dndi 4,565,000 4,208,000 3,509,000 

Year to date— 

ED. Gatue a deme 5,993,000 4,482,000 4,266,000 
Ge eteceveate ax 6,145,000 4,292,000 4,034,000 
a @ aéeadecur 24 4,208,000 4,387,000 3,860,000 
TE .eceteeaa 21 4,497,000 3,716,000 3,550,000 
a 2 news weais 23 5,614,000 4,259,000 3,903,000 
BEEF Sotecsdbe 20 3,943,000 4,470,000 2,725,000 
_ i. 2 18 3,063,000 4,228,000 2,402,000 
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California Pine Statistics 


San Francisco, Cautr., July 11.—The follow- 
ing summary of May production and shipments, 
and June 1 inventory and unfilled orders, cover- 
ing twenty-one operations, representing about 
75 percent of the total pine industry, was com- 
piled from the monthly report of the Califor- 
nit White & Sugar Pine Manufacturers’ Asso- 
jation : 

1 May Production and Shipments 














: . . Production Shipments 
California white pine........ 74,390,773 67,749,506 
Sugar pine ........ edad 19,918,379 9,940,452 
Me Sia cdupabaucael 7,019,876 7,045,324 

, eevee riers re 101,329,028 84,735,282 
_ | a | AAR ORR eee 8,735,762 9,147,575 
Red fir (Douglas fir)........ 2,987,582 3,296,643 
BE GEES WOOD so 0ccecscecee 1,931,424 1,870,206 
TRONEEENOEE, -cwccccposeniew samanema 7,420,127 

Total other woods....... 18,654,768 21,734,551 

ee | eee 114,983,796 106,469,833 
June 1 Inventories and Unfilled Orders 

Unfilled 

No. 2 shop & better— Inventory Orders 

Calif. white pine.......... 86,961,662 11,109,557 

Sugar Pin€ ....+essseeees 43,093,723 6,186,421 
No. 3 shop mixed pine....... 15,250,007 5,080,034 
No. 3 shop & better white 

CE BE 6esentencust ruse 1,577,973 175,066 

TE SONNE isccccbines 146,883,365 22,551,078 
Commons— 
Calif. white and sugar pine.238,656,851 94,208,264 
All other woods.........-. 96,864,450 35,717,199 
po A re 335,521,301 129,925,463 
Grand total ............ 482,404,666 152,476,541 
Box shook and cut stock..... 26,767,699 35,357,565 


Comparative Reports of 20 Operations 
The following comparative statistics from 
twenty operations for May, 1926 and 1927, rep- 
resent about 66 percent of the pine industry, 
and cover production, inventory, shipments and 


orders: Percent 
1926 1927 Decrease 


May Propuction— 


Tee CE scccusas 120,605,114 97,792,528 19 
All species including 
MD i edeaseee ans 145,025,718 111,447,296 23 
May SHIPMENTS— 
Pimt ORF cccccese 82,448,912 81,898,841 
All species including 
CS ee ee 104,441,618 103,633,392 8 


INVENTORY JUNE 1— 


No. 3 shop & btr.. .162,936,742 143,867,365 11.8 

All species & grades .461,342,274 462,531,666 "a 
UNFILLED OrpERS, JuNE 1— 

No. 3 shop & btr.. 36,077,691 21,767,078 39.7 


All species & grades 138,531,626 
*Increase. 


151,317,541 *9.2 





Hardwood Barometer 


Mempuis, TENN., July 11—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended July 2—153 units, each repre- 
senting 28,000 feet daily capacity, reporting— 
is as follows: Percent of-—— 





Normal Actual Ship- 
Production*— Feet output output ments 
Normal (iden- 
tical units)... 25,704,000 eer 
eee 18,837,000 73.3 — 
Shipmentst ...... 19,337,000 75.2 102.7 
Orders 
BNE» Sarnia 18,106,000 70.4 96.1 93.6 
On hand end 
WOOR ~ <écesses 136,473,000 vee 


*Based on mill log scale. . 
tLumber fabricated at the mills and used in con- 
struction work included in total orders and shipments. 











National Analysis 


WasurnctTon, D. C., July 12.—The National 
Lumber Manufacturers’ Association issued the | 
following analysis for the periods ended July | 
2, orders and shipments being shown as per- 
centages of production: 


One Week 25 Weeks 

No.of Ship- Or- Ship- Or- 

ASSOcIATION— mills ments ders ments ders 

; One Week 26 Weeks 

(n) Southern Pine .... 102 96 96 99 100 
(a) West Coast ....0 83 111 101 104 # 105 
(n) Western Pine .... 30 88 106 110 111 
Calif. Pines* ..... ae ne tl *1237 137 

(n) Calif. Redwood.... 16 136 109 120 134 
(n) No. Carolina Pine. 32 99 7 102 88 
Northern Pine .... 9 101 99 100 £100 


N. Hem. & Hdwd. 9 145 


“a softwoods .. 281 103 


N. Hem. Hdwd. ... 133 79 74 71 
Hdwd. Mfrs. Inst. +77 99 103 121 122 
All hardwoods .. ... 105 99 “T1 111 
All woods ..... owe 103 100 106 107 


*Report for twenty-five weeks. 


tUnits of production, each 
daily a om ef 28,000 feet. 

The ve softwood manufacturing associations 
marked “(n)” have a standard for normal produc- 
tion, and for the week 263 of their members gave 
actual production as 89 percent; shipments, 91 per- 
cent, and orders, 88 percent of normal production. 
Figures for normal last year included reports of 304 
member mills of the above associations and of 15 


representing normal 





cypress mills not included this year, and showed 


production 98 percent; shipments, 103 percent, and 
orders, 102 percent or normal. 

Only the Hardwood Manufacturers’ Institute, whose 
figures for 1926 included six-sevenths of the total re- 
ported hardwood production, has a standard for nor- 
mal production of hardwoods, and for the week it 
gave actual production as 73.3 percent of normal 
against 93 percent for the corresponding week of last 
year, 





Southern Pine Barometer 


New Or.eans, LA., July 12.—For the week 
ended July 8, Friday, 108 mills report as fol- 
lows to the Southern Pine Association: 


Percent Percent 
Normal Actual 


Production Carst Feet Output Output 
Normal 73,367,404 cous nee 
Actual piee'e a 56,492,146 77.0 ceue 

Shipments* 2,515 51,889,480 70.73 91.85 

Orders— 

Received* - 2,340 48,278,880 65.80 85.46 
On hand end 
rr 11,166 230,376,912 ei 


+Basis of car loadings is May average, 20,632 feet. 

tOrders on hand decreased 1.54 percent, or 3,610,- 
600 feet, during the week. 

*Orders were 93.04 percent of shipments. 

Of the 107 mills reporting running time, 5 were 
shut down; 1 operated three days; 6, four days; 6, 
four and one-half days; 61, five days, and 9, five 
and one-half days; 6 operated full time, and 13 re- 
ported 424 hours overtime. 





Tractor Logging 


After a six months’ trial with a fleet of ten ‘‘Cater- 
pillar” tractors, the Kaul Lumber Co., of Birmingham, 
Ala., is convinced that this type of mechanical appa- 
ratus will have a wide use in the southern logging 
field. It appears that the company in the latter part 
of 1926 decided to discontinue team logging and sub- 
stitute this by employing mechanical equipment in its 
extensive logging operations. The results of this 
change are interestingly described to a representative 
of the AMERICAN LUMBERMAN by B. P. Head, general 
superintendent of the Kaul Lumber Co., who says: 

“Realizing the advantages to be obtained by elimina- 
tion of the old method of team logging, and its conse- 
quent difficulty in maintaining a uniform organization 
of the common labor ordinarily required with such 
method, by the adoption of mechanical means the Kaul 
Lumber Co. some six months ago began an experi- 
ment with ‘Caterpillar’ tractors. The character and 
topography of the country being so irregular, and the 
conditions of logging varying so in different localities, 
we believed it necessary to secure a machine that 
could easily adapt itself to these varying conditions. 
We had found skidder logging impractical from many 
standpoints, and other mechanical means did not lend 
themselves well to the situation. After a six months’ 
trial with a fleet of ten ‘Caterpillars’ we are con- 
vinced that this type of mechanical apparatus will 
have a wide field in logging operations. Some mechan- 
ical weaknesses have developed in the machines, but 
we believe these can be worked out and a machine 
finally developed that will withstand the heavy strains 
it is subjected to in logging work, with a minimum of 
upkeep and repair. 

“Our logging is in very hilly country, with steep 
but short hills leading into narrow valleys. Our spur 
line railroads are all located in the valleys and the logs 
handled downhill to the railroad. The average dis- 
tance the logs are hauled is about 400 feet, 90 percent 
downhill. The tractors work three in a crew, one 
‘Thirty’ (5-ton) and two ‘Twos’ (2-ton) constituting 
the crew. The crew consists of twelve men, including 


in Southern Pine 


foreman, and each crew, in addition to the regular 
drivers, has a first and second relief driver. 


“The logs are handled very much the same as we 
did with the teams. Close logs are skidded one or 
more at a time; logs further back are handled on 
bummers with a load of 500 to 800 feet, while with 
the extremely long hauls, or uphill hauls, 8-wheel 
wagons are used with loads varying from 1,000 to 
2,000 feet. An average of about 35,000 feet per 
10-hour run has been maintained per crew of tractors. 
For each crew there is equipped a 1-ton Ford truck 
with seats to carry the crew, tanks for carrying a 
day’s run of gasoline, oil and grease carriers, and 
some supplies. These trucks work in and out of our 
camp daily, and restock each evening for the next 
day’s run. This has eliminated a great deal of trouble 
we have always experienced in getting men to and 
from work with the team logging. The men get to 
work fresh and are home shortly after quitting time. 
We are able to secure a much higher type of man for 
these crews than for the team logging, and conse- 
quently can afford to pay a higher wage. The ten 
tractors have eliminated ten of our own teams and 
some forty contract teams. 


“The tractors have shown up well on all kinds of 
ground, heavy sand being the least favorable to them. 
‘They navigate the swamps where horses could not go. 
It is our practice to depreciate the cost of the tractor 
on an 18-months’ basis, and on that basis we have 
shown some reduction in our logging costs. We be- 
lieve we can get a longer life than eighteen months 
out of them. They have greatly simplified our logging 
operation, and the crews are more enthusiastic over 
them than any mechanical apparatus we have ever 
tried out. We are pressing the factory in an effort 
to have the mechanical weaknesses, which we have 
developed, ironed out, and believe this will be readily 
done. 


“Tt is our belief that there is a future for this type 
of apparatus in the southern logging field.’ 























(Left) “Caterpillar Thirty” hauling 8-wheel wagon load of 2,020 feet of logs at southern pine operations of the Kaul Lumber Co., of Birmingham, 
Ala. (Right) “Caterpilar” 2-ton tractor employed in skidding logs 
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News From 


Business Volume Is Fair 

Louisvit_e, Ky., July 11.—Only fair activity 
is reported in the hardwood trade. There is 
no especially active buying in any one line, and 
there are no sales of large lots. It is reported 
that the furniture shows did not produce as 
much business as usual. Automotive buying 
appears to have slumped off somewhat. Rail- 
road buying is not very active. The movement 
to the building trades is not as good as for- 
merly. The poplar siding, hardwood flooring, 
and hardwood trim interests, while sending in 
a fair volume of business, are a long way from 
being rushed. There is a little scattered buy- 
ing trom jobbers. Prices are just about the 
same as they have been. Production is gra- 
dually increasing in the South, and, with or- 
ders off, it is just about balancing demand. 
Prices are steady. Inch stocks are quoted as 
follows at Louisville: Quartered red gum, 
FAS, $105; common, $62; plain red, $105 and 
$60; quartered sap, $67 and $55; plain sap, $63 
and $45. Plain white oak, FAS, $90@100; 
common, $58@62; plain red, FAS, $85@90; 
common, $58@60. Poplar, FAS, $95@100; 
saps and selects, $70@75; common, $50@55. 
Ash, $80 and $50. Chestnut, $85 and $50. Wal- 
nut, FAS, $230; select, $160; No. 1, $90; No. 
2, $40. 


Buying for Current Needs Only 

CINCINNATI, Ou10, July 12.—Hardwood busi- 
ness became quiet over the holidays, and there 
has been little pick up since. Buyers are hold- 
ing off wherever possible. Prices are slightly 
easier, but price cutting has not brought any 
business, and mills and wholesalers are dis- 
posed to maintain present lists. It is felt that 
later in the summer business should pick up 
considerably, with a strengthening of the price 


position. Southern pine dealers report the 
market sluggish, with prices inclined to be 
draggy. Small orders are frequent, but there 


is no sizable movement. 

The Tennessee Lumber & Coal Co. is planning 
considerable extensions to its operations in 
Tennessee. With a view of working out 
some of the details, E. J. Flautt, general man- 
ager of the Tennessee properties, has been in 
conference with executive officers here. 


Some Small Mills Are Down 


Wausau, Wis., July 11—Manufacturers 
and jobbers in this locality report a slight slump 
in shipments since the first of the month. Pro- 
duction is going ahead in local mills. Several 
of the smaller mills in the Wisconsin River 
valley and contiguous territories have closed 
down. Prices remain firm. Demand for hard 
maple flooring stocks continues quite brisk. 
Basswood, of which there has been a marked 
scarcity, is also active. Fairly well seasoned 
stocks of basswood are now available, and de- 
ferred orders are being filled. 

Due to the fact that most operators dis- 
posed of their hemlock !ogs to paper mills, 
very little hemlock is being sawed this season. 
The demand for hemlock and cheaper grades 
of pine has reduced available stocks and re- 
sulted in slightly increased local prices. 

Mr. and Mrs. C. C. Yawkey have gone to 
their summer residence at Lake Katherine, 
Hazelhurst. 

Mrs. John F. Ross of this city bears the 
distinction of being the first passenger to com- 
plete a round trip airplane flight to Chicago 
and return. Mrs. Ross made the round trip 
in about six hours, returned to Wausau in 
time to participate in a dramatic recital. Her 
husband is president of the Brooks & Ross Co. 
Schofiled. She has since made a second flight. 

M. P. McCullough has returned from a 
business trip to Lumberton, B. C.. where he 
spent several days. Mr. McCullough is iden- 
tified with the B C Spruce¢ Mills, of that place. 


Leading Hardwood Centers 


H. L. Dessert, president Mosinee Land Log 
& Timber Co., will make the pilgrimage to the 
battlefields of France with the American Le- 
gion next month. Mr. Dessert has charge of 
the arrangements for Wisconsin members. 

W. H. Bissell, who with his wife and son, 
has been touring the East, is in an eastern hos- 
pital. He has been in poor health, and the 
trip proved too strenuous. 


Georgians Find Trade Good 


Macon, Ga., July 11.—Hardwood mills in 
this territory continued busy this week, trying 
to complete deliveries on orders that have been 
pouring in from various sections of the coun 
try. Business is good in all woods. The de- 
mand for cypress continued, much of this going 
into the manufacture of silos. The -week 
opened with a heavy inquiry and many orders 
for early delivery. Business is good in this 
line, with prices showing little change. 


Prospects More Encouraging 


BALtrmore, Mp., July 11.—P. S. Warn, of 
the Warn Lumber Corporation, hardwood mill 
operator at Raywood, W. Va., when in Balti- 
more a week ago stated that his company was 
getting a gratifying number of orders and 
that the business gave signs of expansion. 

J. P. Feitner, of the Osceola Cypress Co., of 
Osceola, Fla., stopped here last Tuesday after 
a trip as far as Boston. Conditions in the 
North are not on the upward trend as far as 
cypress is concerned, he said. 

The reconstruction of the race track at 
Bowie, Md., which was destroyed by fire, is 
giving the lumber trade of this city and State 
business to the amount of about 500,000 feet. 
At least half of the lumber and the millwork 
is being supplied by John H. Geis & Co., who 
have a yard and plant at Brooklyn, in South 
Baltimore. The frame of the grand stand is 
of steel, with sheething and seats of lumber. 

Fembroke M. Womble, one of the best known 
lumbermen of this city, has sailed for Cher- 
bourg and expects to stay abroad for several 
months. He will visit points in France and 
various other countries, devoting his time 
chiefly to recreation. 

Wilbur F. Harrison last week celebrated the 
fiftieth anniversary of his connection with 
Greenleaf Johnson & Son (Inc.) and their 
predecessor by going on a vacation trip. 


Southern Demand Is ‘Dull 


MempPHuis, TENN., July 12.— The southern 
hardwood lumber market is very dull. Even 
with very low production, due the Mississippi 
River floods, lumber is being made faster than 
it is being sold. Neither the furniture nor the 
automobile industry, both very large users of 
southern hardwoods, have been buying save in 
the most niggardly fashion, though they have 
not got any lumber on hand to speak of. Re- 
ports are that the furniture shows are just 
mildly satisfying. But still the retailers 
through their buyers, say they expect a pretty 
good fall business. Some of them seem to 
have fairly good stocks of furniture on hand. 
On ,the other hand, the new oak lines that 
were on display attracted a lot of attention. 
The automobile factories find this a dull sea- 
son. Building has been holding up pretty well, 
even a bit better than many expected. and this 
has brought a very good amount of business 
for hardwoods for floors and interior trim. 
Foreign business continues fair, and is a shade 
above what some of the better informed had 
looked for. As new lumber, now being turned 
out by the mills that have been down on ac- 
count of floods, will not be dry and ready for 
shipment until near the end of the year, and 
many yards have got rid of their best stocks 
lately, a good market is expected in thirty days. 


Sales Better than Last Year 


ATLANTA, GA., July 11.—Hardwood produc- 
tion at Georgia mills is estimated about 20 per- 
cent below normal for this period, which is 
said to be slightly larger than the average out- 
put of mills for the whole Southeast. Ex- 
ceptionally hot weather the last two weeks has 
slowed up logging and slightly retarded opera- 
tions at the mills. Considered as a whole, 
sales are also less than they were but ship- 
ments and bookings both still exceed the cut, 
hence mills are accumulating no surplus to 
speak of. Nearly all the new business booked 
is on a hand-to-mouth basis, even the largest 
consumers keeping close to current needs. As 
a whole, however, sales are better than they 
were at this time last season, and present in- 
quiries indicate they will continue so for some 
weeks. As long as present high prices prevail, 
however, the trade is not looking for any active 
advance buying. About the best call is for 
FAS gum in the southeastern furniture field, 
though common grades are also active with 
both the furniture and box manufacturers. 
Many orders are reported for rough oak from 
flooring factories in this immediate district, but 
they are all comparatively small. Oak flooring 
sales are considerably better than last year at 
this time, but have declined since June. A 
number of sizeable industrial orders for maple 
flooring are reported, this business being the 
best it has been in several months. The auto- 
motive industry, mainly truck and commercial 
body makers, is placing a good many orders 
for thicker dimensions of white ash and maple 
in the FAS and No. 1 grades, but for im- 
mediate needs only with prompt shipment be- 
ing asked in most cases. A few scattered 
orders for cypress and poplar are reported, but 
as a whole this business is inactive. 


Foreign Demand Most Promising 


JACKSONVILLE, Fia., July 11.— The move- 
ment of southern hardwoods has shown a de- 
cided slump during the last few weeks and 
practically all of the increase in price regis- 
tered recently has been wiped out by the influx 
of stock from the valley mills, which are com- 
ing back into the consuming territories as 
strong as ever. Prices on high grades of oak, 
gum and poplar have been reduced from $3 to 
$5 per 1,000 feet. Demand is slow and per- 
haps the most promising at this time is from 
foreign countries, which call mostly for poplar 
and ash. While the supply of hardwoods is 
not large enough to cause alarm, there are 
some manufacturers who would listen to rea- 
son to move some of their stocks. The smaller 
operators especially are becoming restless and 
are looking for a market for their products. 


News Notes from Buffalo 


BurFaLo, N. Y.. July 11—Ray H. Bennett, 
president of the R. H. Bennett Lumber Co., 
North Tonawanda, N. Y., entertained the 
members of the Buffalo Lumber Dealers Golf 
— yesterday at the Niagara Falls Country 

lub. 


A party of Jumbermen have returned from 
a fishing trip to Canada as follows: C. R. 
Kelleran, of the Trotter-Kelleran Lumber Co.: 
L. J. Lewis, Palburn (Inc.); William Brady. 
of the B. Brady Lumber Corp.; Charles Allen, 
of the Allen Lumber Co., Rochester; A. J. 
Brady, of Brady Bros., North Tonawanda. 

R. E. Fairchild and A. A. Mason were in 
Hamilton, Ont., at the end of last week par- 
ticipating in a lawn-bowling tournament be- 
tween Hamilton and Buffalo. 

Charles N. Perrin is spending two weeks 
visiting the plant of the Perrin-Curtin Lumber 
Co., Kosciusko, Miss. 


For Current Market Prices on Hardwoods See Pages 80 and 8r 
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News of the Southern Lumber Trade 


University Expresses Appreciation 


30GALUSA, July 11.—On the occasion 
of the dedication of the forestry school of the 
Louisiana State University, located on a 1,000- 
acre tract in Washington Parish, donated by 
the Great Southern Lumber Co., of Bogalusa, 
Col. W. H. Sullivan, vice president and gen- 
eral manager of that company, received from 
Thomas W. Atkinson, acting president of the 
Louisiana State University, the following tele- 
gram of appreciation. 

On behalf of the Louisiana State University I wish 
to express sincere appreciation of the many manifes- 
tations of interest of the Great Southern Lumber Co. 
in the development of our forestry department. The 
completion of the buildings on summer camp grounds 
marks another advance in this work of which we may 
all be justly proud. We hope to continue to merit 
the hearty support of your great company in the edu- 
cational features of a wise program for economical 
utilization, conservation and development of our for- 
est resources: The university pledges its full codp- 
eration in the development of this program. May this 
day mark the beginning of a period of unprecedented 
development of this work. 

This dedication was marked by a big bar- 
becue and basket picnic attended by approxi- 
mately a thousand people, including State and 
city officials, university instructors, forestry ex- 
perts and farmers. 


(SEGGLLLALaS: 


Fire District for Gulf Coast 


Jackson, Miss., July 11 .—Complete fire pro- 
tection for 600, 000 acres of timber land in 
southeast Mississippi will probably be the result 
of a conference held the latter part of the 
week in Biloxi. Organization of a fire protec- 
tion district, first of its kind in this State, in 
southeast Mississippi, is the purpose of the 
meeting, and methods similar to those used in 
the national forests are to be put in operation. 
If the plan is adopted as promoters of the 
idea hope and expect, a district forester and 
fire chief will be employed and telephone lines 
and lookout towers will be established through- 
out the area. 

Fourteen leading lumbermen of four south 
Mississippi counties affected by the establish- 
ment of fire protection were present to adopt 
a working program with the idea of forming 
the district immediately. 


Lumberman Recovering from Accident 
Et Paso, Tex., July 11—Favorable reports 


have been received here of the condition of * 


James G. McNary, president of the Cady Lum- 
her Corporation, who is in the St. Joseph Hos- 
pital at Albuquerque, N. M., where he was 
taken last week after being accidentally shot 
while in an automobile near Springerville, 
Ariz. Unless unlooked for complications arise, 
it is expected that Mr. McNary will be fully 
recovered within four or six weeks, and his 
friends are delighted to learn from Dr. James 
Vance, of Fl Paso, who has been in attendance 
upon Mr. McNary, that while the wound is 
extremely severe, the use of the leg will not 
be handicapped. 

As was reported in the July 9 issue of the 
AMERICAN LUMBERMAN, the accident occurred 
when Mr. McNary and other officials of his 
company, together with several sales repre- 
sentatives, were making an automobile tour o 
the company’s properties in Arizona. The jolt 
of the car in which Mr. McNary was riding, 
when going over a rough spot in the road 
caused a revolver that was lying on the seat, 
to drop to the floor and the striking of the 
hammer on the floor of the car exploded the 
cartridge, which entered Mr. McNary’s left 
leg just above the knee, shattering the bone. 
In Mr. McNary’s car at the time of the acci- 
dent, in addition to the chauffeur, were R. B. 
Howell, sales manager; G. C. Goss, of In- 
dianapolis, and G. I. Dickinson, of Detroit, 
sales representatives of the Cady Lumber Cor- 
poration. In a car following were A. A. Hood, 


assistant to Mr. McNary, and other officials 
and sales representatives. The party was en 
route to Socorro to catch a train into El Paso. 
Upon arrival at the hospital in Albuquerque, Mr. 
McNary was operated on by Dr. James Vance, 
of El Paso, and Dr. Lovelace, of Albuquerque, 
and since that time his condition has continued 
to improve. 


Becomes Sales Manager 


Exrectric Mitts, Miss., July 11.—E. H. Mc- 
Gill, who for the last several months has been 
in charge of sales in the Chicago office of the 


Sumter Lumber Co. (Inc.), handling its spe- ° 


cial railroad sales, has been transferred to the 
plant of the company at Electric Mills, to as- 
sume the position of sales manager. In addi- 


tion to handling the special grades of lining 
and other railroad items specialized in by the 
Sumter Lumber Co., 


Mr. McGill will be in 
charge of sales of all 
the wide variety of ma- 
terial produced here. 
The Sumter Lumber 
Co., the largest owner 
of southern pine timber 
in Mississippi, has a 
cut ahead of it of 
twenty to twenty-five 





E. H. McGILL, 
Electric Mills, Miss. ; 


Sales Manager Sumter 
Lumber Co. 





years in virgin timber, 
and during this period 
will continue to pro- 
duce its well known 
“Nearwhite” brand of 
soft-textured light and 
white southern short- 
leaf pine and dense southern pine structural 
timbers. This company is one of the foremost 
yellow pine producers and has adapted its 
manufacture to the changing demands of the 
lumber trade, having installed one of the most 
complete manu facturing plants in the South, 
from which is turned out large quantities of 
factory stock worked to pattern and cut to 
accurate sizes, including jambs, casing and base 
in sets. In fact, with the variety of machines 
in the remanufacturing plant, the Sumter Lum- 
ber Co. is equipped to produce any special 
cutup stock to the specifications required. The 
demand for this cutup stock is rapidly increas- 
ing because the mills now are able to show the 
buyer that lumber for his needs can be manu- 
factured and delivered ready for use at a con- 
siderable saving over what his particular in- 
dustry can produce in its own plant. 

Mr. McGill has been connected with some 
of the larger southern pine manufacturers and 
with his wide experience and acquaintance in 
the trade should make a valuable addition to 
the personnel of the Sumter Lumber Co. (Inc.) 

Eugene Bridgers, who recently resigned as 
sales manager of this company, is leaving to 
take up a new line of work. It is understood 
that an announcement of his new activities will 
be made at a later date. 


“Better Built” House for Dallas 


Daas, TeEx., July 12.—A “better building” 
campaign, with a “better built” house as a fea- 
ture, has been inaugurated by Dallas retail 
lumber dealers, through a committee com- 
posed of W. A. Barns, E. V. Mumpower and 
Guy Johnson. The campaign is part of the 
national movement fostered by the Southern 
Pine Association. The house, which is to be 
erec‘ed in Greenway Gardens solely for dem— 
onstration purposes, will incorporate the fifteen 
points of fundamental sound building evolved 





by the association following the Florida hur- 


_ ricane. 


The building will be of modern arrangement 
and of a type of construction that may be used 
for a cottage as well as for a more expensive 
residence. The plans and specifications, which 
were prepared by Faber & Co. (Inc.), architects 
and builders, call for a structural framing of 
grade and trademarked southern pine. 
Kraemer, engineer from the Chicago office of 
the Southern Pine Association, will supervise 
the construction and will be in charge during 
the demonstration period. 

“Better built” houses are now being erected 
in Nashville and Chattanooga, Tenn., and Fort 
Worth, Tex., and it is planned to do similar 
work in San Antonio and Houston, Tex. 


New Florida Mill 


JACKSONVILLE, T'La., July 11.—The Reid 
Lumber Co., which formerly operated pine 
mills at Selma, Ala., and Quincy, Fla., is erect- 
ing a modern single band sawmill at York, 
Fla., near Ocala, on a tract of timber which it 
recently purchased from the Barfield Lumber 
Co. The mill is of 2-story construction and 
will be modernly equipped, with a capacity of 
about 50,000 feet a day. A large planing mill 
is being erected and the entire operation is ex- 
pected to be functioning within the next six 
to eight weeks. The company owns about 55,- 
000,000 feet of virgin longleaf timber in the 
vicinity. For the present the small ground mill 
formerly operated by the Barfield company is 


being kept going on timbers, dimension and 
boards. 
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To Give Salesmen Technical Course 


New Orveans, La., July 11.—The technical 
educational course which the Southern Pine 
Association has arranged for its subscribers’ 
sales representatives at the Forest Products 
Laboratory, Madison, Wis., has been acclaimed 
by leading lumbermen as one of the most 
progressive steps ever taken by a lumber 
organization. 

The course of study is scheduled for July 26, 
27 and 28, and will consist of lectures and dem- 
onstrations in connection with the qualities and 
merits of southern pine. Designed as supple- 
mentary work to the southern pine sales groups. 
and planned as a joint midsummer meeting of 
all such groups, its attendance will be drawn 
from all parts of the consuming territory. 

Attending salesmen will be shown specifically 
why certain claims of desirability and struc- 
tural strength are made for their product and 
will see each statement supported by a dem- 
onstration. They will have technical details 
explained to them by engineering authorities of 
the laboratory in terms which are easily under- 
standable and which later can be repeated to 
customers. 

Great care has been exercised in arranging 
a suitable program for the three-day course in 
order that each subject may have maximum 
“selling” interest. Sales managers, salaried 
salesmen, commission men and also wholesalers 
of southern pine have been urged to attend. 

Among the subjects to be considered are: 
Wood, its structure, and the bearing of struc- 
ture on its uses; identification of woods; stif- 
fening of walls; paintability; moisture content ; 
specific gravity (density); decay hazards in 
southern pine; second growth yellow pine of 
high density. 

In addition there will be a demonstration to 
show that stiffness of beams is not greatly in- 
fluenced by knots. The purpose of this investi- 
gation is to extend the possibility of using 
knotty joists for small dwelling construction 
where stiffness rather than strength is the con- 
trolling factor. 


RAILROADS use about 130,000,000 new wood 
ties every year. 
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Kind of Log for Structural Grades 


New Westminster, B. C., July 9.— “You 
can’t cut structural grades unless you get the 
right kind of logs,” is the way Alex T. Rob- 
son, sales manager for the Timberland Lumber 
Co. (Ltd.), of this city, put it when a visitor 
pointed out a No. 1 clear fir log, which on 
measurement proved to be 90 feet long, 
slightly over 4 feet 3 inches at the butt and 3 
feet 6 inches through at the top. Mr. Robson 
continued : 

Our timber, as you know, is on Vancouver Island. 
We have fifteen miles of main line railroad, over 
which we haul our logs and dump them into tide- 
water at Ladysmith, B. C. So we must select the 
most suitable timber sticks in the woods and bring 
them in here in 50- to 90-foot lengths. That gives 
us a chance to give customers quick service when 
they must have timbers in a hurry. 

Side cut lumber is incidental with us. Timbers, 
and particularly structural timbers, have been our 
specialty for fifteen years. Today we have barges 
loading with bridge material, Jap squares and smaller 
timbers of structural grades. Last week we sent out 
a bargeload of structural timbers for New York, 
while 400,000 feet of structural left a few days ago 
for Trinidad in the West Indies. 

When you show an architect that he can use a 
smaller timber in the structural grade to support a 
given weight, he at once becomes interested. Possibly 
the inch or more of space he will save by using a 
structural grade over the ordinary beam, he can util- 
ize to much better. advantage. 

We lately sent out a shipment of mine guides. 
Specifications are very exacting, as this must all be 
dense, straight grain fir, with no knots other than 
very small pin knots. The lengths run from 24 to 
40 feet. 

“So just tell your friends if they want real 
structural timbers, to ring me up,” was Mr. 
Robson’s parting word, as the visitor stepped 
on the starter preparatory to getting a good 
square meal at the Westminster Club—which 
includes a good many lumbermen in its mem- 
bership. 


Outlook for California Pine 


San Francisco, Cauir., July 11—That the 
outlook for the California pine industry shows 
no dark clouds, but on the other hand there 
will be no glaring boom as predicted by some 
at the beginning of the year, is the consensus 
of several of the lumber manufacturers and 
wholesalers of the industry. 

“There is a healthy demand for pine 
throughout the eastern and western markets,” 
declares R. F. Pray, of the Lumbermen’s Ex- 
change, one of the largest of the wholesalers 
of the Pacific coast. “Business is good, even 
better than in 1926, and prices, aided by curtail- 
ment in the early part of the year, are some- 
what better. While prices are better than dur- 
ing last year the total amount of lumber 
shipped seems to be slightly less than the year’s 
total at this time last year. The price ad- 
vantage barely offsets this slump in demand. 
There is, however, a feeling of optimism 
throughout the lumber industry which bids 
well to make 1927 a much better year, gener- 
ally, than 1926.” 

“There is a general increase in demand for 
the upper grades,” declared George Weiss, of 
the California White & Sugar Pine Co., “and 
the factory grades and commons are holding 
their own. Recent orders show that rail busi- 
ness is picking up somewhat. which was ex- 
pected, due to the late start of building opera- 
tions throughout the eastern States, early 
building being retarded because of the late 
spring and summer seasons. There is every 
indication that the year will prove satisfactory 
to the general manufacturer and wholesaler.” 

“Pine conditions in the States are considered 
slightly better this year than in 1926, due per- 
haps to the smaller stock investment at most 
of the mills, which is attributed to the curtail- 
ment program which was adhered to at the 
beginning of the logging season.” said C. 
Stowell Smith, secretary-manager of the Cali- 
fornia White & Sugar Pine Manufacturers’ 


Association. Production through the year 
shows a heavy decrease; to be more definite, 
about 154,000,000 feet. Compared to the orders 
received during the same period as the produc- 
tion is figured (Jan. 1 to June 26) the 1927 
demand was about 68,500,000 feet above that 
of 1926. This means a great decrease in the 
stock on hand and investment at the mill, and 
allows for wider range of cutting in the vari- 
ous grades and sizes more in demand at 
present.” 

Retailers of the bay district declare that 
1927 will be one of the best of recent years. 
Building operations, stimulated by the peaceful 
settlement of the carpenters’ strike, have been 
forging ahead at a record clip. Nearly every 
yard reports an increase in business over the 
same period in 1926. 


Sawmill Nearing Completion 
Coguttte, Ore., July 9.—The new sawmill of 
the Oerding Industries (Inc.), on a site south 


of here, is nearing completion, with the pros- 
pect of beginning operations before the end of 


Expects Great Future Development 


SepRo-Woo.Ley, WASH., July 9.— Delbert 
Hankin, principal owner and superintendent of 
the Hankin Lumber Co., states that while the 
lumber market is at present unstable he looks 
for great future development. The new mill 
of the company is running, with a supply of 
about a million feet of logs in the log pond 
and river boom. The company’s first shipment 
since starting the new operation went from 
Bellingham by steamship Cape York to 
London. 


Seattle Plans State Park 


SeaTILE, WAsH., July 9.—If plans of the 
State park committee and leading citizens are 
fulfilled, the park system of the State will 
soon be enlarged by the addition of a consider- 
able tract of land, notable for its close associa- 
tion with the dense forests of primeval days. 
The tract consists of 107 acres at Suquamish 
in Kitsap County, just across Puget Sound 
from Seattle, and today it is notable from the 
fact that it adjoins the burial ground of Sealth, 
or Chief Seattle, a 








friendly sachem, after 
whom the city of Se- 
attle received its name. 
Repeated efforts to re- 
move the bones of 
Chief Seattle to a 
mausoleum in the heart 
of the city have always 
been resisted by the In- 
dians, who have re- 
garded the plan as a 
sacrilege. A State park 
in that vicinity would 
stimulate the pilgrim- 
ages to the old chief’s 
grave, which have be- 
come somewhat nota- 
ble. 

So far as forestry is 
concerned, the distin- 





This shows the cabin where Mark Twain, famous author, completed 
many of his writings. It was first occupied at Aurora, Nev., in 1862, 
but has recently been moved to Reno, Nev., where it will become a 
permanent monument in the city park at the conclusion of the Trans- 

contmental Highway Exposition being celebrated at Reno Ole 


guishing feature of this 
proposed State park 
arises from the fact 
that it is the site of the 
historic, or prehistoric, 
Man House,” 
which was destroyed 





the month. The mill, which will cut Port 
Orford cedar, alder and myrtle, is equipped 
with a 6-foot Yates band, which will be elec- 
trically driven, and cut about 20,000 feet in 
eight hours. Oerding Industries (Inc.) will 
also install a complete cut-up plant. The com- 
pany has orders booked ahead for more than 
six months. 


Seek Cutting Knowledge 


SeaTttLeE, Wasu., July 9—At New West- 
minster, B. C., this afternoon C. J. Hogue is 
conducting the first of a series of meetings in 
British Columbia for the purpose of giving 
technical information with respect to structural 
fir. The field engineer of the West Coast Lum- 
ber Bureau is holding the meeting in response 
to an invitation by E. W. Haskell, of the Mo- 
hawk Lumber Co., and is speaking on the topic, 
“How to Cut and How to Grade Structural 
Timbers.” Similar meetings will be held at 
mills in Vancouver and other points. The talks 
are illustrated by means of charts setting forth 
the technic of cutting and grading structurals. 
Mr. Hogue prior to his departure for British 
Columbia said: 

There is a growing demand for structural timbers 
of superior grades for the better types of construction, 
especially in the American markets, and some of the 
cutting and grading of this class of material is new 
to our western mills, particularly to the skilled em- 
ployees. British Columbia mills, in trying for this 
profitable business, are showing themselves to be most 


progressive, and the bureau is anxious to assist them 
to the fullest extent. 


by fire far back in the 
past. The remains of some of the foundation 
pillars are still to be found in the ground. 
This structure, which was built of massive 
timbers cut with primitive tools in the Puget 
Sound forest, covered about an acre of ground. 
Whole trees of the prodigious size known to 
this country were used in its construction; and 
numberless times the white man has tried to 
solve the puzzle involved by the shaping and 
lifting of those great logs into place through 
the limited mechanical forces at the command 
of the aborigines. It has been as great a prob- 
lem, almost, as that of the Great Pyramid. 
There is a certainty that the “Ole Man 
House” really existed; that it was built of 
wood set forth in Cyclopean proportions; and 
that Indians were the architects. Beyond that, 
it is a mystery, save that this stupendous build- 
ing was used as a council chamber by the tribes 
of Puget Sound. It would be appropriate to 
have the site of this ancient building included 
in a State park. 


Steady Progress on New Sawmill 


Burns, Ore., July 9.—Construction work is 
advancing steadily on the sawmill of the Fred 
Herrick Lumber Co. here. Concrete work is 


progressing on several buildings in the mill 
yards, and camp houses are under construc- 
tion, along with a large kitchen and dining 
room. Grade surfacing and ballasting of the 
Malheur Railroad line is progressing, with as- 
surance that the railroad will be completed 
before Oct. 1. 
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Bright Prospects for Alder Mill 


Totepo, Ore., July 9—A committee of the 
Toledo Chamber of Commerce has reported 
that the proposed Altree alder mill has bright 
prospects and would undoubtedly be a benefit 
to the community; and on that basis the com- 
mittee has recommended a bond issue in sup- 
port of the new enterprise. The mill, as 
planned, will cut alder into furniture shook, 
and through its kiln-drying process will be able 
to convert 75 percent of its output into the 
finished product. 


Reorders Shingles After 35 Years 


SEATTLE, WASH., July 9.—One of the finest 
testimonials of the durability of red cedar 
shingles was received a few days ago by C. C. 
Bronson, of the C. C. Bronson Lumber Co., in 
the shape of a package containing a convincing 
exhibit. It was the shingles themselves—half 
a dozen of them—just as they were taken from 
an Iowa roof after thirty-five years of serv- 
ice. Their weather exposure was 4% inches, 
and throughout that portion the shingles were 
worn as thin as a wafer; but the shingles were 
intact, all of them, and evidently would have 
been good for many more years of service. 

These shingles were *A*s, and had been sold 
by Mr. Bronson thirty-five years ago to a pur- 
chaser in Iowa. The customer was ready for 
reroofing, and he ordered his stock from Mr. 
Bronson, also. This time he received Superior 
brand extra clears, 5/2, which Mr. Bronson 
says will last a great deal longer than thirty- 
five years, if the right nails are used. 

The letter transmitting the old shingles came 
from Clyde Easton, of the W. C. Whiting 
Lumber Co., Whiting, Iowa. He said: 

Under separate cover we are mailing you by parcel 
post a sample of *A* red cedar shingles which our 
customer is replacing with yours which you invoiced 
to us April 20, which have been on the roof for 
thirty-five years. Thinking possibly that this would be 
a good advertising antique for you, we are taking the 
liberty of forwarding a few of these old shingles to 
you. This might help combat in an advertising way 
the sale of prepared shingles. 

Mr. Bronson replied, stating that some of the 
shingles would be turned over to the shingle 
association; also “the fact that cedar shingles 
will make a roof that will last for thirty-five 
years ought to be conclusive evidence that 
shingles are the best roofing, cost considered, 
that can be purchased.” 


River Plate Takes More Coast Woods 


Wasuincton, D. C., July 11—Sales of 
Pacific coast woods in the River Plate coun- 
tries of South America more than doubled last 
year as compared with 1925, a trade bulletin 
issued today by the Commerce Department’s 
lumber division shows. More than 43,000,000 
feet of Douglas fir and western hemlock were 
shipped in 1926 to Argentina and Uruguay, 
according to the report, as compared with less 
than 20,000,000 feet during 1925. 

The increased shipments of softwoods from 
the Pacific coast in 1926, it is stated, is espe- 
cially gratifying in view of the fact that there 
was a general slump in the lumber market in 
South America during that period. This slump 
adversely affected the sale of American south- 
ern pine in that area, exports falling to 158,- 
000,000 board feet in 1926, a loss of about 25 
percent as compared with the 1925 figure. 

Previous to the war, American softwoods 
played a dominant role in the lumber markets 
of Brazil, Argentina and Uruguay. The dif- 
ficulties which arose in the shipment of lumber 
from both Europe and the United States to 
South American ports during the conflict re- 
sulted in the development of the Parana pine 
industry in Brazil. Production of this wood 
increased steadily until at present the output 
each year is estimated to be between 175,000,000 
and 250,000,000 board feet. Naturally, Amer- 
ican exporters felt the effect of this competi- 


tion, not only in Brazil but in the neighboring 
markets of Argentina and Uruguay. 

_Since 1923, the report points out, the Parana 
pine industry has been encountering many dif- 
ficulties, including curtailed railroad trans- 
portation and inadequate port facilities. An 
adverse exchange situation has also materially 
hampered operations. Agitation is now going 
on in the industry for a reduction of 50 percent 
in the export duty on lumber from Brazil 
which if granted will be an added advantage 
to Brazilian exporters. 
port states, will never succeed in supplanting 
American southern pine or other American 
softwoods, as its quality is such as to make it 
unadaptable for many spécial purposes for 


which the high grade American softwoods are ; 


especially suited. 


Opens Retail Lumber Department 


Potson, Mont., July 9—The Dewey Lumber 
Co., which heretofore has confined its activities 
to manufacturing and wholesaling, has opened a 
retail lumber department in charge of Fay Mc- 
Alear. It will handle a complete line of build- 
ing materials. 


Reports Good Order File 


Wooptanpn, Wasu., July 9—A good volume 
of domestic. cargo and offshote lumber business 
is reported by the Woodland Lumber Co. Late 
in June it shipped 500,000 feet by steamer 
Eastern Knight for New York, and later an- 
other 500,000 feet by steamer Hanawa for the 
same destination. Another 500,000 feet is on 
dock at Kalama awaitifig a steamer for China; 
and orders already booked include further 
shipments to the Atlantic seaboard, California, 
China and Australia. 


Redwood Sales Heads Confer 


Eureka, CauiF., July 9—On Tuesday, June 
28, Fred V. Holmes, president of the Redwood 
Sales Co., was the guiding enthusiast of a 
gathering of the heads of departments from 
the different mills in and around Eureka. that 
are members of the Redwood Sales Co. The 
meeting was held at the Eureka Inn, a large 
modern hotel built almost entirely of Cali- 
fornia redwood, and there were twenty-three 
persons present, who enjoyed themselves 
especially at the first item on the program, 
which was a very excellent dinner. 

After the repast, Mr. Holmes made a few 
remarks calling to mind the advantages the 
member mills have in owning their own selling 
organization in the eastern market. He then 
called upon H. W. Sinnock, general manager 
of the Redwood Sales Co. in San Francisco 
for some remarks which proved to be right to 
the point. Milton V. Johns, sales manager for 
the Redwood Sales Co., who is located in Chi- 
cago, and who was on a tour of inspection of 
the mills, was then asked to tell something of 
the problems confronted in the selling end of 
the redwood game. This was done by a num- 
ber of personal examples which were very in- 
teresting. A general discussion followed, in 
which practically every one present expressed 
his opinion as to how the Redwood Sales Co., 
through closer codperation between the mills, is 
giving the trade better service, better grades, 
quicker shipments, drier stock and thus is 
building up its reputation which can be placed 
second to none of its redwood competition. 

Among those present and their mill connec- 
tions, were: Charles S. Dodge, A. C. Nelson, 
F. H. Nelson, all of E. J. Dodge Co.; P. J. 
Rutledge, Peter Strand, E. J. Stewart, Alden 
Ball, of Dolbeer & Carson Lumber Co.: A. E. 
Sporup, B. C. Malcolm. W. Larson, W. H. 
Dalton, E. Areklett, A. Quarnheim, of Holmes 
Eureka Lumber Co.; H. A. Libbey, J. Rafter, 
John E. Suminaby, G. E. Knab, C. A. Balm, 
J. H. Aldrich, George L: Kunkle, of Little 
River Redwood Co. 


Parana pine, the re-. 


ion With West Coast Lumber Industry 


Changes in Executive Personnel 


SEATTLE, Wasu., July 9—Through the ar- 
rival here this week of C. E. Helms, of San 
Francisco, vice president of the Charles R. 
McCormick Lumber Co., the official announce- 
ment is made of important changes in the 
organization, affecting two of the ablest and 
best known among the lumbermen of the 
Pacific Northwest. 

R. W. Condon, familiarly known as “Dick,” 
has been advanced to a position in which he 
takes charge of the immense land holdings of 
the company in the State of Washington. He 
will be known as “land title agent.” Mr. Con- 
don, who for years has been an influential 
member of the State senate, will maintain his 
residence at Port Gamble. For years he was 
sales manager of the Puget Mill Co., and when 
that concern was taken over by the Charles R. 
McCormick Lumber Co. he was entrusted with 
the management of the properties in Washing- 
ton. In that capacity he superintended the con- 
struction of the great mill at Port Gamble, 
which is notable as one of the finest and best 
sawmill properties in this part of the world. 
“Dick” knows the sawmill game from start to 
finish ; and he is probably as intimately familiar 
with the law affecting titles to timber lands and 
cut-over lands as any expert lawyer on the 
West Coast. 

Resulting from the shift in the position of 
Mr. Condon, another well known lumberman 
comes to Washington as manager of the Puget 
Sound operation of the Charles R. McCormick 
Lumber Co. He is James Thompson (“Jim”), 
who for years was district manager of the 
Charles R. McCormick mills at St. Helens, Ore., 
and more recently has been known as district 
manager of Columbia River operations. His 
particular job will be to look after the manu- 
facturing end of the business, for which he is 
admirably fitted. 

Mr. Helms is not exactly an optimist, but he 
is certainly not a pessimist, in his attitude to- 
ward the lumber business. “There is plenty 
of volume,” he says; “it is holding up as well 
as ever—but prices are not entirely satisfac- 
tory.” This statement gives the listener a dis- 
tinct impression that things are bound to be 
much better by and by. 


First Section of Plant Completed 


Tue Dates, Ore., July 9—The Black Butte 
Lumber Co. has completed the framework for 
the first section of its plant on the site east of 
here, and is now engaged on the secona, or 
pine log, section. The main line of the Great 
Southern Railroad has been. completed for 
some time, paralleling the mill pond on the 
north, while an unloading track for logs has 
been built parallel to the pond on the south 
side. Officers of the Black Butte Lumber Co. 
are: President, H. L. Fischer; manager, C. J. 
Harrison. Associated with them through a 
stumpage contract with the Government is 
John G. Heimrich. Logs will be supplied from 
the timber district near Friend, and will be de- 
livered at the plant by the Great Southern. 


Lumber Is Sound After 69 Years Use 


PorTLAND, OrE., July 9.—In razing the old 
Ladd home in what is now the heart of Port- 
land it has been found that the lumber enter- 
ing into its construction is as sound today as 
the day it was hauled from the mill in 1858. 
The building, at one time one of Portland’s 
mansions, is being torn down to make room 
for a large business structure. The old lumber 
is being salvaged and will find its way into 
new structures to serve for many years to 
come. The old stable, across the street, has 
been converted into an antique shop and but 
for its somewhat antique style of architecture, 
looks as good as new. The stable, a 2-story 
structure, was erected at a cost of more thas 
$50,000. 
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News From the Eastern Seaboard 


To Start New Boxboard Industry 


Osweco, N. Y., July 11.—Announcement is 
made in this city by the F. L. Carlisle & Co.’s. 
interests, represented by E. E. Whitney, vice 
president and general manager of the Oswego 
River Power Corporation, of the location of a 
new boxboard industry, to manufacture a new 
insulating boxboard which has been developed 
by D. Manson Sutherland, well known to the 
paper and pulp industry 2s a chemist. The 
new plant, which eventually will be of eight 
units, will begin production, it is expected, in 
the spring of 1928 with two units in operation. 
The factory will consist of a main building 
300x340, with a wood handling plant, with 
slicers and equipment for barking, chipping 
and refining raw material. 

The product of the new industry, which wil! 
be made from the wastage from paper mills, 
will consist of two thicknesses of insulating 
board at the start, 124 inch in thicknese, for 
use in industrial plants for insulation agains¢ 
heat or cold in connection with roofs, parti- 
tions and sidewalls etc. 


Perfects Lumber Fireproofing Process 

New York, July 12.—A fireproofing process 
for lumber has just been perfected through the 
efforts of one of the largest lumber concerns 
in New York. The firm has announced that it 
is prepared to apply the treatment and ex- 
plains the method by which the process was 
developed. 

The company established a small fireproofing 
plant about a year ago for purposes of making 
an exhaustive investigation, and according to 
the announcement the result has been a veri- 
table mine of constructive information. The 
company asserts unequivocally that it is able to 
fireproof all kinds of lumber and to water- 
proof it in such a degree that pieces of wood 
waterproofed and fireproofed may be exposed 
to the elements for weeks without deteriora- 
tion. Samples of wood so treated have been 
scrubbed and sprayed daily during the tests 
without showing the least sign of injury. 

It is pointed out that fireproofing of lumber 
is not new, but hitherto the price has been pro- 
hibitive. The company is preparing to con- 
struct the first unit of its fireproofing system, 
which is expected to turn out about 100,000 feet 
of lumber a day. 

The charges for treatment as announced 
follow : 

Cost of Treating 


Per M feet 
Fully impregnated structural lumber.........$50 
Fully impregnated finished flooring, trim..... 60 
Partly impregnated structural lumber......... 25 


Fully impregnated Compo and other wood core 

panel boards 
Fully impregnated wood veneer panels %-in.. 25 
Fully impregnated Insulite, Celotex and other 

insulating panel boards........--...+-+e06: 20 
Fully impregnated shingles, per thousand..... 6 

It is the purpose of the company to estab- 
lish impregnating plants at its mills so that 
treated material can be distributed in a whole- 
sale way at the source with a material reduc- 
tion in prices. 

The company asserts that an interesting 
phase of the experiment is that it differs widely 
from the theory of previous practice, which 
was that the wood was impregnated with a 
chemical which when subjected to intense heat 
gave off a gas which repelled oxygen and pre- 
vented combustion. The new treatment, it is 
said, is not based on this theory alone. but the 
wood is filled with a substance insoluble in 
water, fireproof and which so fills the cellular 
structure of the material that combustion can 
not take place. 

The treatment is protected by patents. do- 
mestic and foreign, and it will be the policy to 
extend the scope of operations to other coun- 
tries. 

The concern announces that it will be pos- 
sible for lumber dealers to send their products 
to the plant for fireproofing at cost prices, so 
there will be no sales opposition. 


Gen. Fernando Somoza, the chemist re- 
sponsible for the fireproofing formulas and 
under whose name the patents rest, has devoted 
many years to studying impregnating problems, 
and he says exhaustive tests made at Columbia 
University laboratory have proved the useful- 
ness of his experiments. 


Passenger Cars for Logging Camps 


BurFato, N. Y., July 12.—A method of car- 
ing for lumbermen in the woods which is 
unique in Adirondack history is being put into 
operation by the Keystone Wood Chemical & 
Lumber Co., which lately bought a large tim- 
ber tract at Monteola Falls. Instead of a 
permanent woods camp, thirty passenger cars 
have been bought for furnishing rooming ac- 
commodations and meals. It is expected that 
they will travel in groups of five coaches. Seats 
are to be removed from the sleeping cars and 
bunks built in to house twenty-four men to 
each car. There will also be a dining car, a 
lounging car and a kitchen car in each group 
Spur tracks will be built every half mile along 
the main line. 


Discuss Marketing of Coast Woods 

New York, July 12.—Committees represent- 
ing lumber associations on the north Atlantic 
seaboard will meet July 28 in the office of the 
New York Lumber Trade Association for the 


tend the conference, so that minor issues may 
be ironed out and only the difficult ones carried 
directly to the Tacoma convention. 

At the call of Secretary Erwin Ennis, of 
the Jersey association, representatives of the 
Pennsylvania, Long Island, Northeastern, 
Westchester, Connecticut and New York as- 
sociations carried on a long discussion covering 
numerous problems. Many points were brought 
forward and threshed out, until finally all 
present agreed that the eastern retailers had hit 
upon something that would be of material good 
to the industry at large and to the mills. 


Gain in Wood Products Exports 


WasHincton D. C. July 11.— Exports of 
lumber and wood products from the United 
States during the first five months of this year 
were valued at $65,719,621, according to figures 
compiled by the lumber division, Department 
of Commerce. This represents an increase of 
$3,400,000 over the corresponding period of 
1926. 

Exports of sawmill products were valued at 
$43,805,000, an increase of $1,700,000; logs and 
other manufactured products showed a gain of 
$1,500,000, while exports of manufactures 
totaled $16,529,390, an increase of about $200,- 
000. 

Douglas fir lumber exports totaled 256,366,- 














As part of the project work of the architectural department of the University of Kansas and 
especially as a display for Better Homes Week recently held in Kansas, the students built this 
house on a miniature scale, but complete in every particular 





purpose of formulating suggestions for the 
marketing of West Coast lumber on the east- 
ern seaboard. A definite program will be 
adopted and this will be presented at the Na- 
tional Retail Lumber Dealers’ Association con- 
vention in Tacoma next month. 

At a recent meeting of the New Jersey 
Lumbermen’s Association, representatives of 
the several associations were invited to attend, 
the idea being that members of the several or- 
ganizations might agree upon plans for im- 
proving the handling of West Coast products 
that would materially help the mills and at 
the same time remove obstacles that now 
hamper the lumber trade. 

At the Jersey meeting, the committees were 
appointed with instructions to take the matter 
up for discussion in the individual association 
meetings and to report to the general con- 
ference that is to be held on July 28 at the in- 
vitation of Herbert B. Coho in the New York 
association office in Grand Central Terminal. In 
order to facilitate matters, members of the In- 
tercostal Lumber Shippers’ Association will at- 


000 feet, 70,000,000 feet less than last year. 
Dressed lumber amounted to 24,859,000 feet, a 
gain of 10,500,000 feet. Southern pine rough 
lumber exports increased from 207,646,000 feet 
to 260,727,000 feet. 

Cypress lumber exports were double those 
of 1926 in quantity but not in value. Exports 
of 5,872,000 feet were valued at $294,258 for 
the period in 1927, while 2,746,000 feet was ex- 
ported in the same period of 1926 at a value of 
$195,801. 

Other exports for the period were: Cedar, 
6,828,000 feet; redwood, 26,686,000 feet; 
spruce, 12,812,000 feet; hemlock, 78,528,000 
feet; white, western and sugar pine, 12,857,000 
feet. These woods showed appreciable gains. 

Hardwood lumber exports totaled 163,409,- 
000 feet as against 149,526,000 feet last year. 
Oak exports totaled 83,231,000 feet; ash, 10,- 
699,000 feet; chestnut, 3,794,000 feet; walnut, 
3,837,000 feet; birch, beech and maple, 3,260,- 
000 feet; hickory, 1,830,000 feet; miscellaneous 
hardwoods, 10,395,000 feet,—all representing 
increases. 
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New Hampshire Lumbermen Discuss Conditions 


MancHEsTER, N. H., July 12. — Reasonably 
satisfactory conditions prevail in the boxboard 
industry and the outlook for the remainder of 
the year is fairly favorable. This was the 
concensus of one hundred of the leading opera- 
tors and lumber dealers, gathered at the Hotel 
Carpenter, Manchester, last Friday. for the 
summer meeting of the New Hampshire 
Lumbermen’s Association. Owen Johnson, of 
the Johnson Lumber Co., Manchester, presided 
as president of the association. 

President Johnson stated that information 
recorded by the association showed that 180 
lumber mills were actually operating in New 
Hampshire in June. Of these, fifty-two were 
water mills, eighty-four were steam mills, 
thirty-three were gasoline, and eleven electric 
mills. 

Harry K. Rogers, of Suncook, vice president, 
reviewing the general conditions in the box- 
board and lumber industry during the last 
quarter, stated that the association’s . reports 
showed an increase of approximately 10,000,000 
feet of box lumber over the stock on hand 
March 1, 1927, but 80 percent of this is already 
sold, which helps out the situation. Mr. Rogers 
recommended, however, sticking to the idea of 
selling stock to responsible parties before any 
sawing is done. and he urged furthermore that 
members should not operate at all unless they 
could do so at a profit, which would greatly 
cut down the: production and keep the supply 
more in line with the demand. He also em- 
phasized the fact that the lumbermen must 
have the cooperation of the box manufacturers 
if they are to operate successfully. Reearding 
the hardwood and square edge market situation 
he said that little change had been noted. 

Discussing the boxboard situation specifically. 
Vice President Rogers told his fellow members 
that the Granite State lumbermen find them- 
selves again oversupplied with box lumber. 
While there was an increase of 10 000,000 feet 
of lumber on hand during the last quarter, 
there was on'y a slight increase in the per- 
centage of unsold lumber. He said: 

There seems to be some question as to the outcome 
of the present situation of over-supply and the result- 
ant lessened demand, but the answer is in your hands. 
Stop sawing boards for which you have no contract. 
This will help to regulate. the supply. 

Declaring that more co-operation from the 
National Association of Wooden Box Manu- 
facturers is necessary in order to regulate the 
demand and supply on a soundly economic 
basis, Vice President Rogers said: 

Our prosperity is certainly dependent upon theirs, 
and to a certain extent they are dependent upon us 
for some portion of their prosperity. If we are ever 
to stabilize the lumber situation the box and shook 
association must co-operate with this association to 
the extent of furnishing us with some statistics relat- 
ing to their present output and estimating future 
requirements. 

Vice President Rogers then suggested for 
the mutual benefit of the lumbermen and the 
box and shook manufacturers that the two as- 
sociations get together by means of a joint 
committee and study the problem from all 
angles, with a view of promoting business at a 
profit rather than at a loss. 

The lumbermen were told about demonstra- 
tions of log sawing at Rochester and Lebanon, 
conducted by the forestry department of New 
Hampshire State College, reports of which 
have appeared in the AMERICAN LUMBERMAN, 
which showed conclusively that more lumber 
can be sawn in a given time from long logs 
than from short logs. Professor Woodworth 
explained technical and economic details of 
the demonstration and invited the members of 
the association to attend the next demonstra- 
tion, which will be held at South Tamworth, 
N. H., in the near future. 

Mr. Barraclough, of the New Hampshire 
State College. reported on the Merrimack 
County Woodlot Association, which has been 
recently formed. 

F. F. Melia, manager of the forest products 
division of the E. I. du Pont de Nemours Co., 


attending the meeting as president of the Maine 
Lumber Manufacturers’ Association, reviewed 
conditions in Maine. He said that less lumber 
is being sawed this year in Maine than there 
was in 1926, and that there is also less lumber 
on the sticks. He also reviewed a situation 
which has been prominently in the minds of 
prominent boxboard producers for some time, 
that is, that there should be some way of re- 
ceiving from the boxboard users an estimated 
amount of their yearly requirements according 
to thicknesses. Mr. Melia said that this matter 
will be taken up at their next meeting in Maine. 
Speaking at some length about the substitutes 
being used in place of wood for boxes, Mr. 
Melia was confident that wood will always have 
a prominent place in this industry on account 
of its many advantages. 


Consolidated Stock Reports 


Eighty-two association mills reported sawed 
lumber on hand July 1, and the consolidated 
stock reports which were distributed at the 
meeting for discussion and study may be briefly 
summarized as follows: 


July 1, March 1, July 1, 
1927 1927 1926 

Mills running ..... 48 54 28 
Mills usually operat- 

OS ae 76 79 89 
Round edge _ box 

lumber (feet) ...64,197,000 55,781,000 62,103,000 
Round edge _ pine 

butts (feet) 982,000 1,836,000 704,000 
Square edge lumber 

Se 6,956,000 5,979,000 7,437,000 
Hardwoods  (feet)..12,633,000 10,988,000 10,936,000 
Totals’ (feet) ..... 84,768,000 74,584,000 81,180,000 


After a rather heated discussion of costs of 
operating, labor costs, and similar: details, the 
meeting adjourned for luncheon. In the mean- 
time the hardwood group of the association had 
withdrawn for a separate session where they 
discussed their own special problems, and pre- 


pared a report for submission to the general 
meeting at the afternoon session. 

The association voted that its present tax 
committee shall keep in touch with the com- 
mission recently appointed by the governor of 
New Hampshire for the consideration of the 
State’s taxation problems. With reference to 
this President Johnson said: 

It is understood that there will be a meeting in each 
county of the State of the special tax commission, and 


’I believe this is one of the most important things for 


the association this year. I hope that all the lumber- 
men in the county will be at these meetings. Cer- 
tainly, if we show an interest and follow it up we 
can at least hope for some action beneficial to the 
timber owners and operators. Suggestions have been 
offered to our association tax committee by different 
members, and I hope that anyone who has any defi- 


-nite ideas along this line will write to S. O. Huckins, 


Mountainview, N. H., one of our association directors 
and chairman of our tax committee, giving his sug- 
gestions. 


There are a large number of lumber opera- 
tors in the territory covered by the New 
Hampshire Lumbermen’s Association who do 
not belong to the association, and President 
Johnson urged that every member do his part 
to get them into the organization, so that it 
will represent the lumber industry of the State 
100 percent. 

After luncheon there was an address by 
N. H. McGill, Wellesley Hills, Mass. He gave 
a very interesting talk with reference to gen- 
eral business conditions, stating that he did not 
look for any great depression in business, but 
advising the lumber industry to be very care- 
ful. He said that principal factors controlling 
business conditions indicate that the volume of 
business during the remainder of this year will 
he anywhere from 5 percent to 10 percent less 
than it was during the corresponding period of 
last year. “This is a period of survival of the 
fittest,” he declared. 


End-Matching Makes Progress 


Mempuis, TENN., July 12.— The Southern 
Pine End-Matched Bureau became a perma- 
nent organization today by the adoption of its 
bylaws, election of a majority of the directors, 
election of chairman, and vice chairman, and 
the setting of assessments for member mills. 


This places before the lumber buying public 
a stated source for end-matched lumber of 
various kinds, flooring, ceiling, siding, 1-inch 
boards up to and including 8-inch width, 6-inch 
center-matched lumber, and_shiplap. 

More than 50,000,000 feet of production was 
represented at this meeting, with others of the 
southern pine manufacturers, both end-match- 
ers and prospective end-matchers, sending word 
of their intention of joining the movement. 


The purposes of the organization are several- 
fold: (a) to standardize manufacturing prac- 
tices; (b) to effect better methods for distribu- 
tion; (c) to carry out plans for group adver- 
tising and to gather statistics relating to the 
end-matched part of the lumber business. 

The meeting was called to order by the tem- 
porary chairman, W. M. Nichols, with J. F. 
Carter, of the Southern Pine Association, act- 
ing as secretary. Discussion very quickly di- 
rected itself toward a misunderstanding which 
had arisen as to the methods of shipping or 
bundling end-matched flooring, and the follow- 
ing resolution was adopted in order to clarify 
the matter: 

Resolved, That the lengths of bundles of end- 
matched southern pine flooring be left to the discre- 
tion of the individual members, but that this meeting 
recommends, after careful consideration of the subject, 
these two bundles: Bungalow flooring, which shall con- 
tain pieces 4 feet and less (54-inch being included as 
4 feet) of both rift and flat face, and grading upward 
from No. 2 in the same bundle. What is known as 
standard bundle shall contain pieces from 5-foot to 
16-foot or over, and be of the various grades sep- 


arately. It is also recommended that Southern Pine 
Association rules as to thickness and width shall 
govern. 

As regards 1-inch boards in widths of 4-, 6- 
and 8-inch square edge, center-matched or 
shiplapped, it is recommended that sales be 
made to read from 2 to 16 feet with not more 
than 25 percent under 8 feet. 

Nothing was decided as regards ceiling and 
siding bundling, the meeting feeling that more 
information should be gathered specifically 
about these two items. 

Those manufacturers who are now end- 

matching and who are: intending to enter this 
field, but which were not represented at this 
meeting, will have a voice in the election of 
three of the seven directors, as this meeting 
elected but four, these being E. C. Gates, of 
Jackson Lumber Co., W. M. Nichols, of Pio- 
neer Lumber Co., Arthur Temple, of Southern 
Pine Lumber Co., and Frank R. Watkins, of 
Exchange Saw Mills Sales Co. It is expected 
that, so soon as manufacturers not present are 
apprised of the purpose of the organization 
and of the action taken, the production repre- 
sented by this End-Matched Bureau wil] be 
practically 100,000,000 feet. 
- Plans are in the formative stage for an im- 
mediately intensive effort toward selling end- 
matched products to the lumber buying public, 
and special work is already started toward this 
end. The public will very shortly be told, in 
no uncertain terms, the story of the savings in 
using end-matched lumber. 


Tre Harvarp UNIVERSITY committee on eco- 
nomic research reports that the weekly index 
of wholesale commodity prices advanced to 
127.7 for the week ended July 6, from 137.3 
for the week ended June 29. 
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Munisinc, Micr., July 11—The summer 
meeting of the Northern Hemlock & Hard- 
wood Manufacturers’ Association, which was 
held here and at Grand Island on July 8 and 
9, was attended by approximately 150 lumber- 
men and members of their families and was 
conceded to be one of the most interesting and 
helpful meetings the association has held for 
a long time. While lavish entertainment had 
been provided, the members of the association 
attended the business sessions closely and much 
constructive work was done that will be cumu- 
lative in its helpful effects on the northern 
hemlock and hardwood industry. 

The first business session was held Friday 
afternoon, July 8, in the assembly room of the 
County Club Building, President F. K. Bissell, 
of Marshfield, Wis., presiding. In his address, 
President Bissell said he is more firmly con- 
vinced than ever that organized effort is abso- 
lutely essential to maintain profits or to avoid 
even greater losses in the units of the lumber 
industry. Referring to the fact that manufac- 
turers face a situation entirely different from 
that which prevailed before the great World 
War, Mr. Bissell said, “Rapid and assured 
transportation has made it unnecessary for dis- 
tributers to carry large stocks, and it has been 
difficult, particularly for lumber manufacturers, 
to understand that their normal stocks natu- 
rally should be larger than ever before.” He 
referred to the increased competition between 
lumber species, particularly in the Chicago and 
eastern markets, and said: “In our own ter- 
ritory, we have to meet fir from the West, yel- 
low pine from the South, and hardwoods from 
the entire United States and even Canada.” 
Further pursuing this thought, President Bis- 
sell said: 

But severe as is this competition between the dif- 
ferent kinds of wood, it is less important than the 
competition of materials other than lumber for the 
same uses. If the per capita use of lumber were the 
same today that it was twenty years ago, it would re- 
quire nearly twice as much lumber as is produced in 
the United States at present, to meet the consumers’ 
needs. This measures better than anything else, the 
extent to which substitutes have displaced the poten- 
tial lumber market. They have taken nearly one- 
half of what it would be on the basis of conditions 
of 1907. When any product has lost nearly one-half 
of its potential market, it is clear that a very critical 
condition exists, because market displacements occur 
usually at an increasing rate. 

Further, technical research and volume production 
constantly tend to cheapen the price of substitute 
materials. It is hoped that the advancement which 
has taken place along those lines has sounded out 
nearly all possibilities, and that similar efforts by lum- 
ber manufacturers may swing the advantage in our 
direction. 

The competition I have spoken of so far has re- 
lated to those products involving wood or its substi- 
tutes, but the efforts of organized industry today are 
on even a broader scale. The work of the National 
Automobile Chamber of Commerce, which in large 
measure correlates the activities of the automobile 
manufacturers, is directed towards making people pre- 
fer automobiles to anything else. The national adver- 
tising of the manufacturers of electric refrigerators, 
oil burners, radios, and travel bureaus, has the effect 
of diverting the consumers’ dollar towards those 
things rather than towards new homes, remodeling, 
new furniture or the things which require lumber. 
The growth of national advertising, including that of 
associations, has been phenomenal since the war, and 
no group of manufacturers can afford not to meet that 
activity. 

Meeting the Situation 


Mr. Bissell then referred to the recognition 
by the Chamber of Commerce of the United 
States of the necessity of organized work, 
which has resulted in the institution of a de- 
partment of trade association as a bureau of 
the chamber. He then spoke of having at- 
tended the annual meeting of the Southern 
Pine Association, where he was impressed 


with the splendid organization and the scope 
of the activities of that association, and re- 
ferred also to similar work being done by 
the West Coast Lumbermen’s Association and 
outlined the way in which the Northern 
Hemlock & Hardwood Manufacturers’ As- 
sociation is meeting the situation. In this con- 
nection, he said: 


We have available, annually, from $125,000 to $150,- 
000, depending upon shipments, and the great bulk of 
this is used for trade extension work to keep your 
products before the consumer and to meet the condi- 
tions I have outlined. For our trade extension work, 
we use from $30,000 to $35,000 for birch; $36,000 to 
$40,000 for hemlock, and from $15,000 to $20,000 for 
maple. For the association work itself, we have $35,- 
000 and of this about one-third goes to support the 
activities of the National Lumber Manufacturers’ As- 
sociation, in your behalf, and to give you the bene- 
fits of national hardwood lumber inspection, so that 
the association itself uses only about $25,000 or a 
little over 4 cents of your annual dues. That covers 
the cost of the inspection, legislation, statistical, re- 
search, and traffic work. 


He then referred briefly to the splendid 
work being done for the entire industry by the 





JOHN M. BUSH, NEGAUNEE, MICH.; 
Host to the Visiting Lumbermen and Ladies 


National Lumber Manufacturers’ Association 
and the inspection service of the National 
Hardwood Lumber Association, of which or- 
ganization he said: “This is really a wonderful 
machine in simplifying the merchandising of 
hardwoods and is here only because of or- 
ganized effort.” Referring further to the work 
of his own association, Mr. Bissell said: 
Our sstatistical and sales bulletin service may be 
overlooked by some individuals, but the bulk of the 


members of our association follow these reports care- 


fully, with the result that stocks are kept better bal- 
anced and sales more intelligently made than would 
otherwise be the case. Each individual is thus affected 
whether or not he keeps himself advised as to the sta- 
tistical situation. 

During and following the war, we have been in- 
volved in freight rate cases where we have success- 
fully maintained our relative situation. It is my opin- 
ion and that of the chairman of your traffic commit- 
tee, that without this association effort, we would now 
be at a disadvantage of several dollars a thousand as 
compared with the situation today. The traffic de- 
partment alone has more than paid back what you 
have put into the association for all purposes. 


Tribute to Committee Members 


President Bissell paid a tribute to the splen- 
did work of the members who have made up 


—$<———_. 


Hemlock-Hardwood Men Cite Need 


Conference Hears Interesting Discussions on Logging Costs—New 


the personnel of the association committees, 
of which he said: 


Conferences with retailers have won their codpera- 
tion in the merchandising of hemlock. Your legisla. 
tive committees have saved you from much ill-ad- 
vised legislation, including unemployment insurance, 
proposed tax bills and unfair changes in the compensa- 
tion laws. They have taken an active part in con- 
Structive legislation, such as reforestation measures, 
A few years ago it was seriously proposed to compel 
the burning of brush, and further to place what 
amounted to a heavy tax on all lumber destined for 
interstate shipment which did not come from opera- 
tions conducted under regulations to be made by the 
Department of Agriculture. Committee work and 
publicity have now caused public opinion to put such 
measures in the background, and no one, especially 
the best informed foresters, advocates the burning of 
brush in a hardwood forest. This is simply because 
we have been able to make clear the facts surrounding 
such proposals. The railroads are cooperating with 
us in using the products of Wisconsin and Michigan 
within these States to a greater extent than for many 
years. 


Brief reference was made to the birch, ma- 
ple and hemlock advertising campaigns, all of 
which have been quite successful. Of the birch 
campaign, he said: “Without the birch adver- 
tising, our birch certainly would be worth less 
than it is today, and the contributors have had 
returned to them much more than they have 
put into the birch advertising fund.” Of the 
maple campaign, he said: “We already find 
constructive results, especially in our campaign 
in the furniture industry. Our field men have 
induced retailers to mention maple in their lo- 
cal advertising in Chicago and Detroit. Some 
have made special window displays. Some 
manufacturers mention our advertising in their 
own. One of our members has developed a set 
of stains which not only will increase the mar- 
ket for flooring but incidentally make maple 
a more valuable furniture wood.” Of hem- 
lock, he said: “Conversations with retailers 
have convinced me that hemlock has gone in 
considerable volume into markets where it 
would not have been considered without our 
hemlock campaign.” 


Value Received for Dollars Spent 


In conclusion, President Bissell said: 


While our association dues sometimes seem heavy, 
I would like to have you feel that you are simply 
purchasing values by such payments. I feel certain 
that we are operating under conditions of taxation, 
freight rates, and legislation which would today be 
equivalent to a burden of many cents a thousand feet 
if we had not been active. I feel certain that the sales 
values of hemlock, maple and birch, and the value of 
standing timber would be much less than the amount 
we have put into the advertising of those woods. On 
account of the fact that we have the regional asso- 
ciations, it has been possible for the lumber industry 
to make its greatest effort to hold its markets in the 
million-dollar-five-year ‘advertising campaign which has 
now been successfully initiated, and in which many 
of our members are participating. We are apparently 
in a complex industrial fight to uphold the prestige 
and markets for our woods, and to maintain the value 
of our standing timber. We cannot afford to lessen 
our efforts. 


I believe that our association has been economically 
administered. The office force in spite of a con- 
stantly increasing volume of business and the han- 
dling of many and varied matters, is no larger than 
it was ten years ago; and the amount available for 
association work in the Oshkosh office is, in fact, 
less than it was at that time. We are able to carry 
on because of the fine codéperation of all of our mem- 
bership, particularly those who have been called to 
serve upon the various committees. It is through ac- 
tive committee work that we double and triple the 
value of our efforts, and those of our members who 
are least active should recognize the service which is 
thus given to them which is made possible only be- 
cause we have an organization which brings together 
those who see the needs of the industry. 
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or Meeting Competitive Situation 


“Current Logging Costs” 


S. D. Switzer, of Wabeno, Wis., led an in- 
teresting and helpful discussion on “Current 
Logging Costs.” On this subject, he said: 


Increased price of stumpage, combined with poor 
market conditions, makes imperative an effort to de- 
crease logging costs. In this part of the country tim- 
ber areas have been rapidly growing less. Old saw- 
mills and forsaken villages here and there are memo- 
rials to the once thriving industry that made Paul 
Bunyan famous. In the not far distant future that 
industry will pass into history unless it is rescued by 
an active, intelligent, up-to-the-minute reforestation 
program, with fire prevention its major number, and 
probably join with R. B. Goodman in his idea of 
selective cutting. It may be that we need a young 
Lindbergh to blaze the trail to make our fading in- 
dustry permanent; but while it lasts we must give 
serious consideration to the problem of decreasing the 
cost of logging operations. 

At the outset we all recognize that the expense of 
logging operations is dependent on some factors en- 
tirely outside of our control. Last year they were 
increased by the heavy fall of snow early in the sea- 
son and by the early break-up. In general, logging 
costs are determined largely by the stand of the tim- 
ber, the topography of the region, the quality of the 
timber, the weather conditions and by the methods 
utilized in the various operations. The first four fac- 
tors are fixed, unchangeable, so we will confine our 
considerations to the methods employed in the various 
operations. 

Since the truck, the tractor, the gasoline jammer, 
the clam shell, the steam hauler and the logging rail- 
road have been added to logging equipment, timber 
has been delivered to mills in larger quantities and 
at a much less cost per thousand feet. The truck has 
decreased costs in its field of operation—moving 
camps, toting, delivering men etc. by 66% percent. 
The tractor being utilized in road building, setting 
out loads of logs and tanking, saves at least 50 per- 
cent of former costs in that field. The jammer will 
do twice the work in handling logs in a given time 
that could be accomplished by former methods. The 
steam hauler and the logging railroad have made it 
possible to deliver logs to the mill over a 12-mile 
road at one-seventh of the cost to deliver them by 
teams. There was a time when the big problem was to 
get logs to the landing; now it is to get them to the 
hauler and to keep that hauler busy whether it travels 
on ice or on rail. 

As soon as I was asked to prepare a paper for this 
convention, the urgent need of additional informa- 
tien flashed upon me. True to the modern idea, I 
resorted to.a questionnaire. I am sorry that I have 
not had more time to collect the information. Out of 
the thirty questionnaires mailed out, only eleven have 
been returned. There is no doubt but what many of 
the firms to whom they were sent have valuable in- 
formation to contribute to the advantage of this or- 
ganization. 

On making a ‘general perusal of the statistics re- 
ceived, there are a few deductions readily obtainable. 

1. Whether logs are delivered by sleigh or rail, 
the cost is about the same. 

2. That logging costs of all firms are about uni- 
form. The variations are readily explained by the 
differences in timber, distance, topography or some 
other attendant condition peculiar to the locality. 

3. That the men managing the logging game are 
wide-awake, utilizing every device in sight to econo- 
mize wherever possible. 


Results of Questionnaire 








Discussion on Logging Costs 


The presentation of these figures brought 
out an animated discussion from the floor, sev- 
eral of the members giving figures on various 
items of logging costs based on their own op- 
erations. 

R. B. Goodman, of Goodman, Wis., sug- 
gested that the next report show not the aver- 
age cost of logging but the cost of logging 
different sizes of. logs. 

E. A. Hamar, of Chassell, Mich., said: “We 
are fooling ourselves by trying to increase 
stumpage returns by cutting small timber.” In 
connection with this discussion, Mr. Switzer 
read some figures that had been compiled, show- 
ing the cost per thousand feet, decimal scale, 
woods run logs, 85 percent hardwood, railroad 
logging, on various sizes of timber. The fig- 
ures given in this table are shown at the bot- 
tom (right) of this page. 


New Stains for Maple 


One of the most interesting addresses at this 
session was made by G. A. Vallee, vice 
president, Marietta Paint & Color Co., Mari- 
etta, Ohio, his subject being, “Recent Advance- 
ments in Developing New Stains for Hard 








S. D. SWITZER, 
Wabeno, Wis. 


R. B. GOODMAN, 
Goodman, Wis.; 
Discussed Phases of Logging Costs 


Maple.” Particular interest attached to Mr. 
La Vallee’s address because of the magnificent 
display made in the lobby of the hotel, by the 
Wisconsin Land & Lumber Co., of maple floor- 
ing and maple furniture that had been treated 
with color that brought out effects that even 
the most experienced manufacturer of maple 


Maple Stains Introduced— Adopts New Weights on Hardwoods 


come interested in developing an acid stain for 
maple lumber, that would not only be beautiful 
in its appearance but would be permanent and 
immune to the various kinds of damage usually 
suffered by painted or stained lumber. This 
company has been working with the Wiscon- 
sin Land & Lumber Co. in the development of 
this color treatment for maple, and has been: 
successful to a marked degree in developing. 
paints and stains applicable not only to maple 
but to other woods as well and bringing out 
the beauty of the grain in a way that hitherto 
had been unknown. 


Mr. La Vallee said that they simply were 
taking advantage of conditions that were 
sweeping the country and the sales appeal that 
attaches to color. The whole country is inter- 
ested in color, and there is a sales appeal to 
this color treatment of wood that can not fail 
to increase the sale of lumber. One of the 
most noted interior decorators in the country 
recently said, “The country is crying for a 
change in interior finish and for color.” There 
is a demand, Mr. La Vallee said, for color 
schemes that will fit in with new styles. He 
said, “The country has gone crazy on color 
and you must put it into lumber.” 


He briefly described the deplorable condition 
that faced the paint industry a few years ago, 
when it was torn by internal strife and indivi- 
dual competition.. Some wise leaders saw the 
necessity of doing something to save the indus- 
try, and as a result of their efforts, the paint 
industry was induced to codperate in a na- 
tional “Save-the-Surface” campaign, as a re- 
sult of which the per capita consumption of 
paint has been increased from $4 to $8, thus 
doubling the consumption and at the same time 
giving longer life and better appearance to the 
homes and other buildings of the country. 

He urged the lumbermen to sell color, beauty 
and warmth in the home and not just lumber. 
He expressed the belief that the lumber indus- 
try is facing a wonderful opportunity and gave 
assurance that his company will codperate to 
the fullest extent in any campaign calculated 
to develop better treatment of lumber and to 
make the homes more beautiful through the 
proper use of color. 

Mr. La Vallee’s address was listened to with 
closest attention, and every one present mani- 
fested intense interest in his presentation of a 
subject that opens up such tremendous possi- 
bilities for the lumber industry and especially 
for the manufacturers of maple and other 
northern hardwoods. 


Following Mr. LaVallee’s address, there were 
short talks by W. B. Earle, of the Wisconsin 
Land & Lumber Co., pioneer in the develop- 
ment of color in maple flooring and finish; 
W. M. Wrape, of the Kneeland-Bigelow Co.; 
Harold Collins, of the C. C. Collins Lumber 





had never dreamed of 
attaining. 
Mr. La Vallee told 
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Co., Rhinelander, and L. R. Putman, of Chi- 
cago, advertising counsel for the Maple Floor- 
ing Manufacturers’ Association. Following 
these talks and some announcements by Secre- 
tary O. T. Swan, the meeting adjourned and 
the entire party was taken by boat across the 
bay four miles to Grand Island, where they 
were guests at a dinner tendered by the Cleve- 
land-Cliffs Iron Co. 


Second Day 


The second day’s session was held on Grand 
Island, the first order of business being a 
report of the advertising committee, by Harold 
Collins, trade extension chairman. Because 
Mr. Collins had left the night before in order 
to enter a reserve officers’ training camp, this 
report was read by George N. Harder. The re- 
port indicated that grade-marked lumber has 
been well established, especially in Wisconsin, 
and in parts of Michigan. The association 
field men have made more than two thousand 
visits to architects, retailers and large users of 
northern hardwoods. The report explained the 
scope of the National advertising campaign 
and the specific work that is being done in the 
association’s own campaign in behalf of north- 
ern hardwoods. Mr. Harder concluded the re- 
port by reading letters from large users of 
lumber, indicating their interest in the adver- 
tising campaign and giving their assurance of 
cooperation through the greater use of north- 
ern hardwoods. 

Following this report, R. H. Kerr, field man 
for the association, gave a report in which he 
said conditions in lower Michigan are much 
better than they have been. Grade-marked 
Jumber is firmly established in Grand Rapids, 
where the dealers are greatly interested. One 
dealer there has signs on all his trucks, indi- 
cating that only grade-marked lumber is han- 
dled, and he also carries this announcement in 
illuminated signs. There still are some points 
at which dealers seem to be reluctant to handle 
grade-marked hemlock, but generally the cam- 
paign has been successful and grade-marked 
lumber is now well established in northern 
territory. Mr. Kerr was quite optimistic as to 
the situation in Wisconsin, where the demand 
for grade-marked lumber continues to increase. 


Describes Waste Prevention Device 


“Waste Utilization at the Sawmill” was the 
subject of a talk made by William J. McHale, 
of Soperton, Wis., who was the winner of the 
first prize in the association’s waste prevention 
contest and also winner of first prize in the 
waste prevention contest of the National Lum- 
ber Manufacturers’ Association. Mr. McHale 
devoted his address largely to a description of 
the machine invented by him and being used 
in the plant of the Soperton Lumber Co., that 
was awarded these prizes. He gave some in- 
teresting figures showing results that have 
been obtained in edging short dimension stock, 
and gave figures to indicate the savings that 
have been made possible through the use of 
this machine. Mr. McHale was asked a num- 
ber of questions by interested manufacturers, 
and was congratulated upon his success in de- 
veloping a machine of such great value to the 
entire industry. 

George N. Harder, who represents the asso- 
ciation on the committee in charge of the Na- 
tional waste prevention contest, made a report, 
commenting especially on the fact that of the 
nine prizes awarded in the National contest, 
two of them were awarded to entries from the 
Northern’ Hemlock & Hardwood Manufactur- 
ers’ Association. Following his report, a mo- 
tion prevailed that the association again appro- 
priate $200 for its waste prevention contest, 
for 1928. 

One of the most interesting addresses of the 
entire convention was that by R. B. Goodman, 
of Goodman, Wis.. chairman of the forestry 
committee, who discussed “Commercial For- 
estry.” Prior to Mr. Goodman’s address, copies 
were distributed of the report made by the 
forestry committee, of paper mills and the 
Northern Hemlock & Hardwood Manufactur- 
ers’ Association. that was made at a meeting 
held in Milwaukee in June. [Mr. Goodman’s 
address is of so much general interest that it 


is being published in full on pages 40 and 41 
of this issue.—Ebiror.] 

Following Mr. Goodman’s address, John 
Bush, of the Cleveland-Cliffs Iron Co., and 
vice president of the association, gave some 
information as to the work being done by his 
company in reforestation and by the Govern- 
ment on lands that have been tendered to it 
for that purpose by Mr. Bush’s company. 

Al Klass, of Oconto, Wis., was on the pro- 
gram for a talk on “Competitive Situation of 
Northern Woods,” but confined himself to a 
discussion of the question of weights, using 
figures that had been developed in the course 
of some comprehensive studies recently made. 


Adopts New Weights 


Following the presentation by Mr. Klass, 
the association adopted new weights for 
northern hardwood lumber, in accordance 
with the following table: 


WEIGHTS OF NORTHERN HARDWOODS 
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Rock Elm 4200 3700 3500 3300 3900 3700 


Oak ....0- 4200 3700 3500 3300 3900 3700 
Birch ..... 4000 3500 3300 3100 3700 3500 
Beech .....4000 3500 3300 3100 3700 3500 
Ash ......3500 3000 2800 2600 3200 3000 
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In line with the suggestion made by R. B. 
Goodman in his talk on commercial forestry, 
a motion was made by G. N. Harder and 
unanimously adopted, that arrangements be 
made for a meeting at which a full day 
would be set aside for the purpose of dis- 
cussing the forestry situation and endeavor- 
ing to secure a modification of the Michigan 
forestry law, in line with the one now under 
consideration in Wisconsin and which it is 
hoped will be adopted in that State. 


The Sunshine Flooring Exhibit 


In charge of W. B. Earle, director of pub- 
licity of the Wisconsin Land & Lumber Co., 
Hermansville, Mich., there were shown in the 
lounge of Beach Inn at Munising, during the 
convention, a magnificent exhibit of “Sun- 
shine” maple flooring and maple finish. This 
exhibit was in the nature of panels of maple 
flooring finished in various color schemes and 
tables, chairs and doors of maple also beau- 
tifully finished in various colors that brought 
out the exquisite figure of the maple in a way 
that has never been seen before. 

This exhibit was the center of interest not 
only among the manufacturers but every one 
of the ladies who attended the meeting was 
enthusiastically interested. In fact, Mr. Earle 
was flooded with questions as to the use of 
these finishes on maple flooring and maple fur- 
niture, and there seems to be no doubt but 
many northern lumbermen will find their homes 
transformed within a very short time. Sev- 
eral of the visiting ladies, as well as those resi- 
dent in Munising, were heard to express them- 
selves as being determined to make use of ma- 
ple with these beautiful finishes in improving 
and beautifying their homes. 

Mr. Earle devoted a great deal of time to 
explaining how these finishes may be applied 
and in pointing out the beauties of the various 
finishes and colors that were shown. This ex- 
hibit convinced all who saw it that the slogan, 
“Marble hard, marble smooth and finish unex- 
celled,” as applied to the IXL maple flooring 
of the Wisconsin Land & Lumber Co., is well 
deserved. G. A. La Vallee, of the Marietta 
Paint & Color Co., assisted Mr. Earle in han- 
dling the display and in giving information as 
to the finishes and how they can be applied. 

To every member of the association present 
was presented a copy of a very handsome book 
entitled, “The Revelation of Hard Maple,” on 
the cover page of which was the beautifully 
embossed inscription, “Revealing the Hidden 
Beauty of Hard Maple Flooring, Interior Fin- 
ish and Furniture,” and beneath which, em- 
bossed in gold, was the simple monogram of 


the Wisconsin Land & Lumber Co., IXL. This 
book is a technical treatise on the modern color 
treatment of hard maple flooring, interior finish 
and furniture, and was published and presented 
to members of the association by the Wiscon- 
sin Land & Lumber Co., of Hermansville, Mich. 
sole manufacturer of IXL hard maple flooring. 
This is a beautifully printed booklet in four 
colors, showing various colors and finishes, in- 
dicating the paint formulas required for each. 
On the last page of the book is this statement, 
“This book, revealing the hidden beauty of 
hard maple, is dedicated to the hard maple in- 
dustry by the Wisconsin Land & Lumber Co., 
of Hermansville, Mich., pioneer manufacturers 
of unexcelled flooring for forty years.” 


Entertainment Features 


As is usually the case with summer meet- 
ings of the Northern Hemlock & Hardwood 
Manufacturers’ Association, the members were 
asked to bring their ladies with them, and the 
entertainment features were made prominent. 
Through the courtesy of John Bush, of the 
Cleveland-Cliffs Iron Co., who is vice presi- 
dent of the association, the beautiful hotel on 
Grand Island was made available for the visi- 
tors, and all who could be accommodated in 
the hotel and the adjoining cottages were 
housed on Grand Island on Friday night, oth- 
ers being taken care of at Beach Inn in Muni- 
sing. At Grand Island on Friday night, the 
visitors were entertained at an association din- 
ner, interspersed with music furnished by an 
orchestra provided especially for that occa- 
sion. After the dinner, the guests were all 
taken by boat back to Munising, where a dance 
was held at the County Club House, the boat 
making trips back and forth between Munising 
and Grand Island for the accommodation of 
the guests. 


Before the first business session convened, 
the visiting lumbermen were taken for an in- 
spection trip through the plants of the Muni- 
sing Woodenware Co., and the Munising Pa- 
per Co. At the former plant they saw various 
small articles being manufactured, including 
clothes pins, wooden spoons and forks, wooden 
bowls, butter dishes etc., while in another part 
of the plant, rotary cut veneers were being 
turned out. The visit to the paper making 
plant was of especial interest, this plant being 
devoted exclusively to the manufacture of bond 
papers. There were card parties and automo- 
bile trips for the ladies, and following the ad- 
journment of the convention at noon on Sat- 
urday, there was a boat trip to the famous 
Picture Rocks on Lake Superior. 


All of the visitors were enthusiastic in their 
praise of the splendid manner in which Mr. 
Bush and his associates had arranged the en- 
tertainment features, and the association at its 
final session tendered him a rising vote of 
thanks. 


School Honors Retail Lumberman 


LEBANON, INp., July 12—A $150,000 school 
building to be erected in Harrison township 
this fall will be named Pinnell School in honor 
of Julius W. Pinnell, of Indianapolis, widely 
known Indiana lumberman and banker. This 
decision has been announced by the Boone 
County school board. 


Mr. Pinnell was born on the farm where the 
new building will be erected. He attended 
school near his home, in a grade building which 
will be consolidated with the Pinnell School 
when it is completed. He taught in this same 
school, while doing so saving the $500 which 
was the foundation of his present business— 
a chain of sixteen lumber yards and planing 
mills located in various Indiana cities. 


When Mr. Pinnell recently learned that 
Harrison township contemplated building a 
new school, he donated for that purpose four 
acres of the Pinnell farm, located in the ap- 
proximate center of the township. Mr. Pinnell 
is one of the founders and now president of 
the Indiana Lumbermen’s Insurance Co., and is 
at the head of the Pinnell-Coombs Lumber Co.. 
of Lebanon, one of a line of sixteen retail lum- 
ber yards. 
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Roofer Manufacturers Discuss Problems 


Macon, Ga., July 12—A discussion of the 
general improvement in the lumber trade and 
of weights featured the July meeting of the 
Roofer Manufacturers’ Club at Hotel Dempsey 
here this afternoon. Nearly thirty persons 
were in attendance at the business session, fol- 
lowing which others joined them in the lunch- 
eon. It was voted to have the next meeting on 
Sept. 13, at Columbus, Ga., instead of the 
fourth Tuesday in August. B. Dixun Smith’s 
invitation to have the next Columbus meeting 
at Mr. Smith’s plant was accepted at the last 
meeting in that city. Today Mr. Smith an- 
nounced that he is going to have a big barbecue 
and other entertainment at his plant. 

A telegram from Hugh Thurston, president 
of the club, expressed regret that he was un- 
able to attend. 

A letter from H. M. Johnson, of the Whit- 
aker Lumber Co., of Jeffersonville, brought the 
information that he was not operating. Mr. 
Johnson, having paid up in full, retired from 
membership in the organization until such 
time as he resumes operation again. 

Secretary Mason reported that advertising 
contracts had been closed with the AMERICAN 
LUMBERMAN and with the Southern Lumber- 
man, but that other contracts had been elimi- 
nated, the club saving about $800 a year. 

Different members in discussing weights of 
roofers referred to the fact that the North 
Carolina Pine Association had adopted many 
of the weights of the Roofer Manufacturers’ 
Club, and on the motion of B. Dixon Smith it 
was voted to adopt other weights of the North 
Carolina Pine Association, not already on the 
roofer schedule, as standard for this club. 


Appalachian Hardwood Club 


KNOXVILLE, TENN., July 12.—Although they 
declared that the hardwood lumber market is at 
a low ebb, members of the Appalachian Hard- 
wood Club in session here Tuesday, were 
unanimous in their optimistic views of the 
coming months. About fifty members were 
present and seven States were represented. 
M. W. Stark, president, Columbus, Ohio, pre- 
sided. The club was welcomed to Knoxville 
by Carl Maples, of the Appalachian Hard- 
wood Flooring Co. The meeting was held in 
the Whittle Springs Hotel and a luncheon was 
a feature of the gathering. 

Codperation among all lumbermen’s associa- 
tions and the promotion of the new rules for 
grading lumber were urged by leading mem- 
hers and these topics consumed the major por- 
tion of the time. 

Proposal “C,” was urged by W. M. Ritter, 
of the W. M. Ritter Lumber Co., Columbus, 
Ohio, and perhaps the leading producer in the 
Appalachian region. Mr. Ritter made the 
principal address of the meeting, devoting his 
time largely to an exposition of the new grad- 
ing rule known as proposal “C” and which will 
he acted upon at the meeting of the National 
Hardwood Lumber Association which convenes 
in Chicago, Sept. 15 and 16. All other associa- 
tions have recommended the adoption of the 
new rule, according to Mr. Ritter, who said 
he confidently expects it to be adopted by the 
National association. It requires a two-thirds 
vote to adopt, it was explained by members, 
who were confident this would be obtained. 

The new rule, it was explained, will work to 
the advantage of both the consumer and the 
producer. Mr. Ritter declared that it would 
eliminate much waste in the manufacturing of 
lumber for the grades and would mean from 
$1.50 to $2 a thousand more profit to the manu- 
facturer. He explained that what would be a 
No. 2 common board under the National rule 
would in some instances be classed as No. 1 

It was also claimed that the new rule is 
more simple and easily understood, and was 
termed a “common-sense” method of grading. 


Cutting Thin Stock in Orders 


Mr. Smith then called attention to the fact 
that there appeared to be a big demand from 
some wholesalers for 23/32-inch stock. He 
said that he had information that wholesalers 
were selling this in New York for %-inch 
stock, to compete with the western lumber 
dealers. Mr. Smith said that he did not ap- 
prove of this. 

M. L. Long, vice president, who was in the 
chair, said that complaints had come in from 
scale men on shipping thin stock. He said that 
34-inch lumber was as thin as his mill ever cut. 
Several members indicated that they were cut- 
ting the 23/32-inch stock to comply with 
orders. 

In the open discussion the question was asked 
as to what was the official weight, the rail- 
roads’ weight or the inspection weight at point 
of origin. Chairman Long said that the inspec- 
tion weight would hold in the event of a 
controversy. It was shown that there was a 
variance in some instances and that the whole- 
salers to whom shipments had been made were 
called upon by the railroads to make good for 


.over-weights. 


At this point Secretary Mason suggested that 
the members of the club keep their files in 
better shape. He reminded them that whole- 
salers kept their files in good order, “better 
than most of us,” he added. As to grades, Mr. 
Mason said “we ship good lumber, but it is un- 
graded.” 

Members expressed the view that roofers 
were a long ways from grades, though some 
wholesalers were selling roofers as No. 2 com- 


Mr. Ritter urged all operators to join the Na- 
tional association. 

S. L. Calfee, of Columbus, Ohio, explained 
the results of a test inspection recently held 
when 5,000 feet of lumber! was graded under 
the new rule and then under the National rule. 
He stated that while the national rule is based 
on defects the new plan is based on the yield 
of the board. In other. words, he said, instead 
of looking for defects the inspector, under the 
new method, looks to see how much good ma- 
teria! the board has, regardless of defects. He 
explained that the new rule does not apply to 
poplar, mahogany, walnut or Spanish cedar. 

After hearing the arguments in favor of the 
new rule, the club voted to meet in Cincinnati, 
Aug. 15 and 16 when 5,000 feet of oak lumber 
will be graded under both rules for the benefit 
of the members. The Inter-Mountain Coal & 
Lumber Co., of Pitney, Ky., agreed to furnish 
the lumber for this test inspection. The lumber 
is to be log run. 

Substitutes, high taxes and the Pacific coast 
business in lumber were declared to be im- 
portant factors in holding down the demand 
for lumber. During his speech Mr. Ritter 
urged the members of the club to ask their 
congressmen to vote to reduce the 13% per- 
cent, corporation tax characterizing it as one 
of the most unjust levies ever made on busi- 
ness. He also denounced the fiber box manu- 
facturing industry as one of waste and claimed 
that it is depleting the forests by using young 
timber. Mr. Ritter insisted upon support for 
the Hardwood Manufacturers’ Institute, the 
Oak Service Bureau and the Appalachian club. 

As a result of the meeting today a drive is 
to be launched at once to get memberships in 
these three organizations. The wholesalers are 
asked to codperate with all these organizations 
and to be present at the next meeting of the 
club. at Cincinnati when the test inspection is 
to be made. 

Brookmire’s bulletin on the lumber situation 
was read by Secretary Charles N. Morford. It 
predicted greater expansion in the lumber busi- 


mon. “Is 25 percent off grade lumber in a car 
cause for the whole car to be turned down?” 
was one question asked. 

“That is a difficult question to answer,” re- 
plied Chairman Long. “The North Carolina 
Pine Association has put much study in this 
problem, and it has not reached a conclusion 
as to the dividing line.” 

“We inspect every car that leaves our plant,” 
said A. B. King, “and I believe that it would 
be a good thing for others to do likewise. It 
eliminates a lot of trouble afterward.” 

Mr. Long declared that 50 percent of the 
complaints are due to the salesmen. “The sales- 
man may sell the lumber as No. 2 common, 
while we are selling roofers,” he said. He 
cited an instance where there was a complaint 
about crooks in a shipment of 2x4s. He said 
he showed that the inspection rules allowed a 
certain percentage of crooks. 

“But these are reverse crooks,” came the 
reply, which caused laughter among the mem- 
bers. Mr. Long concluded by saying that to 
prevent any further controversy the complaint 
was adjusted. 

Walter E. King declared that he was cur- 
tailing to a point of almost stopping produc- 
tion. “I believe that the prices are going to 
advance some time and I propose to have some 
timber when the advance comes.” 

“We are getting 50 cents more than a month 
ago,” commented W. L. Long. “Orders are 
plentiful and I believe that the situation is 
opening up. Conditions are much better. We’re 
only a small body of men, organized as a social 
club, and the biggest feature of our work is in 
getting 98 percent for our product.” 


in Conference 


ness during the remaining months of the year. 


J. H. Townshend, of the Hardwood Manu- 
facturer’s Institute, of Memphis, told of con- 
ditions in the flood area of the South. He 
declared that 304,000,000 feet of lumber had 
been flooded and much of it was unfit. for use 
except for rough building because ef the dirt 
that had settled on it while covere? ~vith water. 
He said some of the producers had tried to 
clean it but found this very expensive. Mi. 
Townshend said 234 mills were affected by 
the floods and some of them can not begin op- 
eration before Sept. 1. He also believed that 
the levees can not be restored so as to give the 
minimum protection before the first of the 
year. He said production in this area had been 
curtailed 600,000,000 feet for the year. 


A chart prepared by the president of the 
club showed that stocks in the southern field 
had been reduced month by month for the last 
two years while stock in the eastern field had 
increased. A survey made among members of 
the club showed production in the Appalachian 
field to be about 60 percent of normal. 


Mr. Townshend then told what the Hard- 
wood Manufacturer’s Institute and the Oak 
Service Bureau had done in creating a demand 
for oak furniture and trimmings. He told of 
interesting large furniture manufacturers in 
the plan and of the development of the “Renais- 
sance Oak” finish, which within a few months 
had made marked progress. One company 
which put out a dining room set of this ma- 
terial had increased its sales to 5,000 within a 
short time. He urged that agitation for the 
use of oak lumber be continued and increased. 
Mr. Townshend also explained the operation of 
the exporter’s exchange which he said had 
been found to be of great benefit in leveling the 
prices asked by manufacturers and in unifying 
the export price of lumber. 

The hardwood men at Tuesday’s session 
were a serious-minded set, getting down to 
business without delay and working hard 
throughout the day. 
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Southwestern Hardwood Manufacturers’ Club 


Flood’s Effect on Logging and Manufacturing Operations Is 
Main Topic Discussed at New Orleans Meeting 


[Special telegram to Amertcan LuMBERMAN] 

New Orteans, La., July 13.—Members of 
the Southwestern Hardwood Manufacturers’ 
Club gathered here today for the first meet- 
ing since last May, when the flood descended 
and played havoc with hardwood operations 
over a considerable part of its territory. Vice 
President George H. Henderson presided, and 
the attendance was rather larger than usual. 

Secretary George Schaad, jr., announced the 
enlistment of two new members—the Long-Bell 
Lumber Co., De Ridder, La., and the Midway 
Hardwood Co., of Midway, Fla. For the 
Louisiana membership he reported indefinite 
postponement, by the Louisiana fire insurance 
commission, of the insurance companies’ ap- 
plication for rate increases. It was his under- 
standing that the commission had asked the 
companies for data on their 1926 experience and 
that the matter would not be fixed for hear- 
ing before next fall at the earliest. 

Mr. Schaad read a letter from the Depart- 
ment of Commerce, asking the views of the 
club and its membership as to whether the 2 
percent cash discount should apply to freight 
allowance or should apply only to the net mill 
price after freight is deducted. It was unani- 
mously agreed upon as sound and established 
practice, that the cash discount should be based 
upon the mill price after deduction of the 
freight allowance. The secretary was in- 
structed to write the Department of Commerce 
to that effect. 

A resolution was offered and carried, re- 
questing the Forest Service to add two forest- 
ers to the staff of the Southern Forest Ex- 
periment Station to continue the study of 
methods for prevention of deterioration of 
gum by stain and insect damage. Preliminary 
study in this field was made in 1924 at the in- 
stance of the club, whose members contributed 
toward its cost. It was felt that the Govern- 
ment agency should continue and complete the 
task. 

On motion of Mr. Mallam, the club went on 
record as urging Congress to reduce the cor- 
poration income tax to not to exceed 10 per- 
cent. It was recommended that the individual 
members take the matter up with their respec- 
tive congressmen. 


Reports on Conditions 

Vice President Henderson then called for 
the roundtable reports on conditions, which 
proved of exceptional interest by reason of the 
presence of members from the flood-visited 
districts. 

A. N. Smith, of the Bomer-Blanks Co., re- 
ported that floodwater had been kept out of his 
company’s mill and yards. Most of the stock 
on the yards was loaded and moved out in ad- 
vance of the flood, which on its arrival “put 
everything else under” and cut rail communica- 
tions. The mill has not yet resumed opera- 
tion. 

J. M. Jones, of the J. M. Jones Lumber Co., 
Ferriday, La., reported that his Ferriday plant 
went under and has not yet resumed. He ex- 

ts to start operations in a week or ten days. 
Most other mills in the Ferriday district are 
still down, pending sufficient fall of the waters 
to permit resumption of logging. He estimated 
the present cut in that district at about 20 per- 
cent of normal and predicted it would take four 
months to get back to normal operation. 

H. D. Love, of Turner-Farber-Love Co., 
Memphis, Tenn.. reported four of his com- 
pany’s six mills in operation. but the total pro- 
duction greatly reduced. The Leland ( Miss.) 
plant and yards were protected against the 
flood by a hard fight. 

W. D. Lurry reported no water in his com- 
pany’s mill or yard, but all timber was flooded. 
The plant has been shut down since November, 





however, and probably will not resume before 
next September. 

W. D. Brewer, of the Brewer-Nienstedt 
Lumber Co., Alexandria, La., reported that his 
company has not cut a log since May when the 
flood struck, but hopes to resume in a few 
days. A number of the neighbor mills are 
back in operation, some on part time and others 
on full time basis. 

Messrs. Henderson, of the Angelina County 
Lumber Co., Keltys, Tex., and Sanguinnet, of 
the Lyon Lumber Co., Garyville, La., reported 
their respective operations about normal. 

G. H. Mallam, of the Exchange Saw Mills 
Sales Co., New Orleans, reported the com- 
pany’s mill at Fisher down since last No- 
vember, while the Clarks, (La.) mill is running 
regularly. 

Mr. Blair, of the Midway Hardwood Co., 
Midway, Fla., formerly operated at Chatta- 
nooga. The Midway plant has been in opera- 
tion only sixty days. “Selling hardwoods,” he 
explained, “is a new line for us and I am here 
to get some information from you folks who 
know the business.” 

J. A. Lamb and C. V. Nugent were present 
from the Lamar Lumber Co., Bogalusa, La. 


J. M. JONES, H. D. LOVE, 
Ferriday, La.; Memphis, Tenn.; 
Discussed Flood’s Effect on Southern Operations 


The company has a new double band mill just 
starting operations and is untroubled by flood 
conditions. Mr. Lamb briefly discussed its 
plans and problems. 

R. E. O’Rourke, of the Overseas Forward- 
ing Co., New Orleans, La., said that June 
proved a good month for hardwood exports, 
but that July has been quiet thus far. Discus- 
sing the ocean rate situation, he saw no present 
prospect of rate disturbance, but considered it 
wise policy to protect export movements, up 
to the end of the year and for United Kingdom 
destinations, by contracts with Shipping Board 
lines. 

Secretary Schaad called attention to a meet- 
ing of the West Side Hardwood Club, to be 
held at Pine Bluff, on July 20, to which the 
Southwestern club members had been invited, 
and suggested that all attend who could do so. 


Discusses Hardwood Institute Activities 


George Land, of the Hardwood Manufac- 
turers’ Institute, discussed the results of the 
June conferences on rules and explained “Pro- 
posal C” at some length. Next he reported the 
results of the advertising campaign on behalf 
of oak furniture. Inquiries have poured in 
from all sections of the country, evidencing a 
demand for oak furniture that has aroused 





the interest of furniture manufacturers and 
dealers alike. 

Turning to the flood situation, Mr. Land said 
that statistical compilations from 103 hardwood 
mills affected by it, showed the average flood- 
caused shutdown will be about sixty days and 
the total curtailment flood-caused will approxi- 
mate 600,000,000 feet. From the viewpoint of 
stock statistics, he suggested, the southern mills 
are in better position than they were before the 
overflow. 

Finally, Mr. Land explained at some length 
the “export exchange” launched experimentally 
at Memphis, outlining its benefits and inviting 
the hardwood manufacturers present to give it 
a trial. Several accepted the invitation on the 


pot. 

V. H. Sonderegger, the club’s forester, dis- 
cussed several aspects of the flood. Trees 
under water since May, he reported, have put 
on additional spring growth, which is the fast- 
est seasonal growth on timber. This increased 
growth may give some compensation for the 
flood losses. On the debit side, he noted the 
killing by flood water of seedlings and young 
trees up to fifteen years of age. Also, he 
feared the more rapid deterioration of older 
trees long submerged where they had bark 
abrasions or other openings that let the water 
in. Such trees, he advised, should be logged 
off as early as practicable. He credited the 
flood with wholesale destruction of insect tree 
pests, that will cut down the damage from 
worms, grubs etc. It will take five years, he 
predicted, for the insect population to get back 
to normal. In the areas emerging from flood, 
he found trees against which silt has been piled 
to a depth of several feet, and other trees 
undermined by flood waters exposing their 


roots and making them easy prey of high . 


winds. These latter, too, he thought, should be 
cut A brought to mill as quickly as prac- 
ticable. 


The meeting continued until late afternoon. 





Acquires Pacific Coast Plant 


MENOMINEE, Micu., July 11.—The Prescott 
Co., builder of high efficiency sawmill and 
pumping machinery, this city, has acquired the 
control of the shops and organization of the 
Prescott Iron Works, of Seattle, Wash., which 
is now being operated as the Pacific coast plant 
of The Prescott Co. Announcement to this 
effect has been sent out to the lumber indus- 
try in Oregon, Washington, Idaho. California, 
Montana, Arizona, Nevada, New Mexico and 
Utah, and as it will prove of interest to lum- 
bermen in all parts of the country, the an- 
nouncement, signed by Fred M. Prescott, presi- 
dent of The Prescott Co., is here reproduced 
in full: 

In keeping with the progress of the times and a 
sincere desire to be of greater benefit to the users 
of our machinery and to render such service as will 
give an added value to our business relations, we 
have combined our efforts and manufacturing facilities 
and those of the Prescott Iron Works, of Seattle, 
whereby we acquire the control of their shops and 
organization, and beginning July 1, 1927, will operate 
them as the Pacific coast plant of this company. 

Sumner K. Prescott identifies himself with us and 
will continue to manage the Western Division with 
the same skill and energy which has made his plant so 
successful and which will now be augmented by our 
larger line of sawmill machinery, with its attendant 
manufacturing and engineering facilities. 

Our object is to bring everything to your door; com- 
petent service men, quick repairs, prompt deliveries 
and to manufacture everything in our Pacific coast 
shops that can be built on the Coast to your advan- 
tage. 

Communications of all kinds, mail, telephone or 
wire, addressed to either The Prescott Co., No. 1 West 
Lander Street, Seattle, or to us here will receive im- 
mediate attention. We never were in a better posi- 
tion to serve you. 
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What she Associations Are 
Planning and Doing 


July 20—West Side Hardwood Club, Pine Bluff, 
Ark. 


July 21-22—Virginia State Retail Lumber & Build- 
ing Supply Merchants’ Association, Virginia 
Beach, Va. Semiannual meeting. 


July 21-22—Plywood Cost Club, Hotel Elmwood, 
New London, Wis. 


July 22—Tennessee Retail Lumber & Millwork 
Dealers’ Association, Farragut Hotel, Knoxville, 
Tenn. Vacation meeting. 


July 27—Western Pine Manufacturers’ Association, 
Davenport Hotel, Spokane, Wash, Semiannual. 


July 28-30—Millwork Institute of California, Pacific 
Coast Club, Long Beach, Calif. Tri-annual 
conference. 


July 29—Northwest Lumbermen’s Golf Tourna- 
ment, Tacoma Country & Golf Club, Tacoma, 
Wash. Annual. 


July 29—Organization Meeting of Northern Kansas 
and Southern Nebraska retail dealers, Marys- 
ville, Kan. 


Aug. 3— National Lumber Manufacturers’ Associ- 
ation, Palace Hotel, San Francisco, Calif. Mid- 
summer meeting board of directors. 


Aug. 15-16—Appalachian Hardwood Club, Cincin- 
nati, Ohio. Inspection test on hardwoods. 


Aug. 22—West Coast Lumbermen’s Association, Ta- 
coma, Wash. Midsummer meeting. 


Aug. 22-28—National Retail Lumber Dealers’ Asso- 
ciation, Winthrop Hotel, Tacoma, Wash, An- 
nual. 


Sept. 13—Roofers Manufacturers’ Club, Columbus, 
ym a at plant of H. Dixon Smith 
(Inc.). 


Sept. 14—National Lumber Exporters’ Association, 
Palmer House, Chicago. Semiannual. 


Sept. 14—Hardwood Interior Trim Manufacturers’ 
Association, Congress Hotel, Chicago. Fall 
meeting. 


Sept. 15-16—National Hardwood Lumber Associa- 
tion, Congress -Hotel, Chicago. Annual, 


Plans for West Coast Meeting 


SEATTLE, WAsH., July 9.—The official pro- 
gram of the mid-summer meeting of the West 
Coast Lumbermen’s Association, to be held in 
Tacoma Aug. 22, is nearing completion, under 
the direction of Robert B. Allen, secretary- 
manager. The date of the meeting is coincident 
with the opening day of the annual meeting of 
the National Retail Dealers’ Association. 


See eeaaeaeaeaen 


Interior Trim Makers to Meet 


MeEmpPHIS, TENN., July 12.—The fall meet- 
ing of the Hardwood Interior Trim Manufac- 
turers’ Association will be held in Chicago on 
Sept. 14, according to an announcement here 
today from the office of William R. Friedel, 
secretary. The executive committee will hold 
its meeting on the day preceding, Sept. 13, says 
the announcement. The gatherings will be at 
the Congress Hotel. Both President J. W. Mc- 
Clure and Secretary Friedel are out of the city 
this week and no further statement was forth- 
coming as to the tentative program and kindred 
features. 


Millwork Institute Triannual 


Los ANGELES, CAuiF., July 9.—The triannual 
convention of the Millwork Institute of Califor- 
nia will be held in Long Beach, July 28-30, in- 
clusive, with headquarters at the Pacific Coast 
Club, according to arrangements which have 
just been completed by Thomas R. Merrell, 
president of the Tom Merrell Sash & Door 
Co., of Long Beach, and former president of 
the southern branch of the institute. 

Features of the business program include re- 
ports of officers and directors ‘on the first day, 
an address on “What Will Bring Closer Con- 
tact and Better Relations Between Architect, 
Contractor and Millman?” by David J. Wit- 
mer, president southern California chapter, 
American Institute of Architects, and a gen- 
eral discussion on millwork problems. A dis- 
cussion on the “Major Influences Toward 
Price-cutting and How to Combat” and an- 
other on statistical data will feature the Fri- 
day morning session. Branch secretaries will 


meet on Friday afternoon, reporting later, and 
there will be several discussion periods for con- 
ferences on current millwork problems. 


New Maryland Secretary 


BattimoreE, Mp., July 11—Walter B. Wright, 
secretary of the Lime & Cement Exchange, 
has been designated as the successor of Keith 
E. Powlison in the work carried on by the 
Forest Products Association of Maryland 
(Inc.) and will hold the office at least until 
next January. All of the activities heretofore 
carried on under the authority of the exchange, 
such as the gathering of credit information 
and the dissemination of data on cost account- 
ing and other details connected with the lumber 
business are progressing as before, it is stated 
by officials of the association, and the purpose 
now is to proceed along the established lines. 
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Material Salesmen Meet 


Aspury Park, N. J., July 11—The Allied 
Lumber and Allied Material Salesmen of New 
Jersey mingled business with pleasure at their 
meeting this afternoon at the Asbury-Carlton 
Hotel. Harry W. Smock, of the Buchanan & 
Smock Lumber Co., and former president of 
the New Jersey Lumbermen’s Association, was 
the guest of honor. After a business session, 
the Alams enjoyed surf bathing and other 
amusements. New members were elected as 
follows: Gerald Goad, representing Robert 
R. Sizer & Co., New York; C. A. Baker, rep- 
resenting the Wallace Turnbull Co., Philadel- 
— and Edward C. Hewitt, of the Creo-Dipt 

0. 


HOO-HOO DOINGS 


The Chaplain’s Activities 


St. Louis, Mo., July 12.—Word was received 
at Hoo-Hoo headquarters here that following 
an address by “Parson” Peter A. Simpkin, be- 
fore fifty lumbermen of Merin, Senoma and 
Napa counties at a dinner in the Petaluma 
Hotel, Petaluma, Calif., nine persons volun- 
tarily applied for membership in Hoo-Hoo, 
and arrangements were made for a concatena- 
tion on Aug. 26. “The Hoo-Hoo Spirit and 
Goal,” was the subject of the talk given by 
the order’s chaplain. 

Parson Simpkin also spoke before the Ex- 
change Club of Sacramento July 6, at a meet- 
ing arranged by C. D. LeMaster, of Sacra- 
mento, past Snark of Hoo-Hoo, and also 
visited Septia. 














Los Angeles Hoo-Hoo Concatenate 


Los ANGELES, CA.ir., July 9.—Los Angeles 
Hoo-Hoo staged a successful concatenation, 
June 28, during which time, Frank Burnaby, 
president of the Burnaby Lumber Co., won a 
playoff in a horseshoe contest from Robert 
McKee, of the San Pedro Lumber Co., of San 
Pedro. The concatenation was staged outdoors 
at 5:30 p. m. The “Nine” in charge of the 
initiation was made up as follows: Snark, W. 
B. Wickersham; Senior Hoo-Hoo, James Jen- 
kins; Junior Hoo-Hoo, M. G. Coe; Bojum, F. 
M. Slade; Scrivenoter, Russell Edmonston; 
Arcanoper, M. Landam; Jabberwock, J. E. 
Cole; Custocatian, Frank Connolly, and Gur- 
don, W. W. Wilkinson. Following the concat- 
enation, there was a barbecue beef steak din- 
ner served in a grape arbor. About fifty at- 

S1xTy-FIVE percent of the pianos manufac- 
tured in the United States are produced in 
Tilinois. 





Height 5%”’, length 104”, 
width 64”. 


This Cedar Chest 
FREE to you 


Here is an unusual FREE Offer of a beauti- 
ful metal trimmed Treasure Chest or Vanity 
Box that will be a delight to every girl’s heart. 

Made from Tennessee Aromatic Red Cedar, 
silk lined, mirror in top, large size with Corbin 
lock and key, given away FREE. With every 
LCL order of Oak and Maple flooring of 1,000 
ft. or more at LCL prices we will deliver to 
you prepaid one of these useful Treasure 
Chests FREE. 

Just cut this out, pin to your order and you 
will get this unique Treasure Chest without 
charge. Price without order $3.50; West of 
Denver $4.00. Flooring shipped direct from 
mill, or locally from Chicago. Any quantity, 
delivered anywhere. 





NEW ADDRESS—3403 WEST 48TH PLACE 
Phone Virginia 0200 CHICAGO 
7-16-27 








Master 


Trade Mark 


Primeless Putty 


Made especially for the 
Sash and Door Trade 


Master Primeless Putty is a proven pro- 
duct of exceptional merit. Write for our 
trial order, sold on approval proposition. 


Exclusive Putty Makers for Forty Years 


{PAINT & PUTTY WORKS & 
Y WANUFACTURERS 





334-40 No. Ashland Ave., 

















CHICAGO, ILL. 
Established 1847 


C.B. Richard & Co. | “i 


29 Broadway, NEW YORK 3 CustomsBrokers. We 


Ocean Freight : 
Brokers for exports & imports 
Special department handling export lumber shipments 
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rederick | emieux 


ESTIMATORS F. H. Jay 
Lemieux Brothers & Co. 


ESTABLISHED 1906 


i Bank Bidg. 
1028-29 Whitsey Beak. dg. NEW ORLEANS 














RANDY BOOKS ror LUMBERMEN 


A COPY PREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St.. CHICAGO 











— 


ee Ee a en 


6+ AMERICAN LUMBERMAN 





JuLy 16, 1927 








142,500,000 FEET 


National Forest Timber 
FOR SALE 


Location and Amount: All the mer- 
chantable dead timber standing or 
down and all the live timber marked 
or designated for cutting on an area 
embracing about 45,500 acres in T 28 
N, R 5 E; T 29N, Rs. 2, 3, 4 and 5 E; 
T 30 N, Rs. 2, 3 and 4E, G. & S. R. B. 
& M., Grand Canyon Unit, Tusayan 
National Forest, Arizona, estimated to 
be 142,500,000 feet B. M., more or less, 
of western yellow pine sawtimber, and 
an unestimated amount of western 
yellow pine tie and mine prop timber 
to be taken at the option of the pur- 
chaser. 


Stumpage Prices: Lowest rates consid- 
ered, $2.25 per M. Rates to be read- 
justed every three years. 


Deposit: $10,000 must be deposited with 
each bid to be applied on the pur- 
chase price, refunded, or retained in 
part as liquidated damages, according 
to conditions of sale. 


Final Date for Bids: Sealed bids will be 
received by the District Forester, Al- 
buquerque, New Mexico, up to and in- 
cluding September 1, 1927. 


The right to reject any and all bids is 
reserved. 


Before bids are submitted full infor- 
mation concerning the character of the 
timber, conditions of sale, deposits, and 
the submission of bids should be ob- 
tained from the District Forester, Albu- 
querque, New Mexico, or the Forest Su- 
pervisor, Williams, Arizona. 
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WEEDS— 
A Fire Menace!! 


Remove this menace— 
by removing weeds! 
Whlison’s WEED KILLER Kills Weeds 
Inexpensive, clean and easy to use. Simply dilute 
WILSON’S WEED KILLER(1 gallon to 40 gallons of 
water) and sprinkle around your yards, 
plication a year is sufficient. 
Send in a trial order today! 
1 Gallon, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 
50 Gallons, $50 00 
Freight Allowed East of Mississippi 
Booklet mailed on request. 


good ap- 
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Coupon Books 


SAVE 
Labor and Money 


Our facilities enable 
us to give exception 
ally prompt service 


FOR SAMPLES AND PRICES 
WRITE T6 


SOUTHERN COUPON CO. S/RMINGHAM, ALA, 


©. BOX 346 





San Fernando Dealers Elect 


San FERNANDO, CALiF., July 9.—At the reg- 
ular monthly meeting, June 26, of the San 
Fernando Lumbermen’s Club, the following 
officers were elected: 

President—W. Packman, Hammond Lumber Co., 
Van Nuys. 


Vice President—T. Nelson, Patten & Davies Lum- 
ber Co., Reseda. 


Secretary-Treasurer—Jack H. Fairfield, Hayward 
Lumber & Investment Co., San Fernando. 

The San Fernando Lumbermen’s Club was 
formed in 1924 and meets the second Wednes- 
day of each month at the Black Cat Cafe, San 
Fernando. At its meetings special speakers 
address the members on subjects of interest to 
the lumber trade. Memberships in the club 
are restricted to the dealers in the San Fer- 
nando Valley. 


West Wisconsin Club Activities 


Eau Cratre, Wis., July 12.—General con- 
ditions of the lumber business in this section 
of the State have shown an improvement over 
a vear ago at this time, according to the re- 
ports of members of the West Wisconsin Lum- 
bermen’s club who met at the Hotel Eau 
Claire here on July 8. The lumbermen re- 
ported however, that they are pushing collec- 
tions as hard as they can, and they are tighten- 
ing up on credit. 

The meeting started in the morning at 11 
o’clock and Don S. Montgomery, secretary of 
the Wisconsin Retail Lumbermen’s Associa- 
tion and George Schwab, sales manager for the 
Manitowoc Portland Cement Co., Manitowoc, 
Wis., were the principal speakers in the after- 
noon. The discussion centered around the ce- 
ment question, and the members took up ce- 
ment distribution, paper sacks vs. cloth sacks, 
and scored the attendance of cement salesmen 
at small lettings as a waste of time. 


Club’s Credit Bureau Growing 


PittspurcH, Pa., July 12.—-That the credit 
bureau of the Pittsburgh Lumbermen’s Club is 
gaining rapidly as an important factor in the 
retail lumber industry of the Pittsburgh dis- 
trict was shown by a report of J. H. Donovan, 
credit manager of the club, at its July meeting, 
held Wednesday of last week in the William 
Penn Hotel, with fifty-two members present. 
Mr. Donovan read a report showing that in 
June all previous high records of the credit 
bureau were broken and that in the first six 
months of 1927 the work of the bureau was 
practically double what it was during the cor- 
responding period of 1926. 

E. M. Diebold, president of the Millwork 
Listing Co., which was just instituted here last 
fall, stated that the increased use of this com- 
pany’s services by the lumber dealers of west- 
ern Pennsylvania had enabled it to cut the cost 
of its service almost in half. Mr. Diebold said 
the company’s increased number of estimators 
had enabled him to offer its services to all com- 
panies throughout western Pennsylvania. 

{. F. Burnworth, secretary of the Lumber- 
men’s Club, exhibited the sales barometer 
showing the sales volume for the yards of 
Allegheny County during the first six months 
of 1927 to be 2.5 percent below the correspond- 
ing period of 1926. This is a much better 
showing than might have been anticipated in 
view of the fact that many of the coal mines 
are tied up by the strike of miners. Business 
in the West Virginia mining area, which is in 
the Pittsburgh district, has been exceptionally 
good, however, and has probably been a factor 
in averting a worse showing. 

W. C. Moore, of Wolfe & Co., Philadelphia. 
presented a proposed plan for the formation of 
a cost study club in the Pittsburgh district, 
which has already been subscribed to by. a 
number of dealers. If enough endorse the 
plan, the club will be organized and begin its 
work this month. 

A survey of business conditions disclosed 


— 


that a feeling of confidence prevails as to the 
outlook for the remainder of 1927. This js 
evidenced by the fact that there has been an 
increase in figuring lately, due to the, fact that 
unfavorable weather conditions the first half 
of the year held up building activity. 
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Wisconsin Second Tournament 


MILWAUKEE, Wis., July 13.—Despite over- 
cast skies which threatened rain several times 
during the day, lumbermen from this section of 
the State gathered here at the Tuckaway 
Country Club, on Tuesday, July 12, for the 
second of the series of summer golf tourna- 
ments sponsored by the Milwaukee Hoo-Hoo 
Club and the Wisconsin Lumbermen’s Golf 
Association. 

In the afternoon play, prizes were won by E. 
Fair, of the A. C. Beck Co., for low gross with 
a 98, and by Robert Blackburn for low net 
with a gross of 101, handicap of 25, resulting 
in net of 76, in the division of players over 50 
years of age. 

Winners in the group under 50 years were 
J. F. Gerdis, of the Wilbur Lumber Co., who 
shot 82 for low gross, and Walter Keebler, also 
of the Wilbur Lumber Co., Burlington, who 
took low net with a 67, shooting a gross of 92 
and having a handicap of 25. 

O. C. Loftsgordon, of Madison, was the low 
gross winner in the morning with a 44, while 
Walter G. Meyer, of the W. H. Pipkorn Co., 
Milwaukee, took low net with a 34, having a 
gross score of 45 and a handicap of 11. 

The side event of the tournament, consisting 
of the blind bogey, was won by William E. 
Brandt, of Antioch, IIl., with 86. 


Columbus Wholesalers at Picnic 


CoLtumsus, Onto, July 11.—The first annual 
outing of the Wholesale Lumbermen’s Club of 
Columbus, held at Harbor Hill, a resort 35 
miles east of Columbus, July 9, was a big suc- 
cess, it being the first occasion that the whole- 
salers, their families and employees got to- 
gether on an outing, and the attendance was 
about 250. The feature of the afternoon was 
a base ball game between the “Appalachian 
Oaks,” captained by E. C. Callahan, of the 
W. M. Ritter Lumber Co., and the “Alabama 
Seaweeds,” captained by C. A. Dawson, gen- 
eral manager of the H. H. Giesy & Bro. Lum- 
ber Co. The game was forced into extra 
innings and was won by the Oaks by a score 
of 8 to 3. 

The tug-of-war between teams captained by 
E. C. Callanan known as the “Appalachian 
Ridge Runners” and the “Lake States Swamp 
Angels” captained by V. R. Gebhardt was won 
by the former team by a big margin. 

The golf match between the “Red Snappers” 
captained by R. C. Brokaw and the “Blue 
Gills” captained by Harry D. Jones was un- 
finished. After playing nine holes the match 
was called off to a later date. 

Mrs. C. A. Dawson won the bridge match 
for ladies. 

The committee on arrangements consisted of 
W. E. Morgan, chairman, P. C. Rond, D. P. 
White, John Urban and Lynn Bradner. Walter 
L. Whitacre was master of ceremonies. 





THE RAZING of a dwelling at Painted Post. 
N. Y., which was built in 1834, discloses that 
the heavy timbers and other lumber used are 
in excellent condition and the lumber is to 
have further usefulness, having been donated 
to the Community Y. M. C. A. camp at Good- 
hue Lake. It will serve in the construction of 
cottages to accommodate the summer colony. 
The old house was built by Gen. Francis F. 
Erwin, a pioneer of Painted Post, and was 
occupied for many years by him, his son, 
Francis, and by William Erwin, brother of the 
general. The structure was solidly built, the 
timbers having been hand-hewed, and wooden 
pegs for the most part were used in place of 
nails. 
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Fire Weather Warning Service 


Increasing realization of the important part 
the. weather plays in the forest fire hazard has 
led the weather bureau to establish a system- 
atic forest fire weather warning service in 
several sections of the country, and regular 
forecasts are being sent out to apprise foresters 
and forest owners of dangerous fire weather so 
that they may shut down logging operations 
and slash burning, and mobilize fire fighting 
units. 

Fire weather forecasts are issued twice 
daily by the weather bureau and are dissemi- 


PETER 


Piperism No. 7 





Closes July 31, 1927 


The letter for July is “C.” Each 
month the interest in piperisms is grow- 
ing. Every mail brings us examples of 
a new way of stating something about 
some interesting phase of the lumber 
business, or home building. It is grati- 
fying to the AMERICAN LUMBERMAN to 
know that a good many lumber dealers 
are using these piperisms in their own 
advertisements, running a contest in 
their own local papers. 


Please remember that each piperism 
must be a complete sentence, each word 
beginning with the same letter and must 
say something about wood, lumber, 
home building, or the lumber industry. 





There is no limit to the number any 
contestant can send in; send in several, 
it increases the opportunity for a prize. 


No employee of the American Lum- 
berman will be allowed to enter the 


contest. 

Prizes this month— 
ff oS jpanawae ee 
Second prize ...... SETS A POT ee. $3 
PEED 65065 ddbtendiecnescuce ue 
Five primes, Gbdlt. ....ccccccccccccccecGh 


All entries must be addressed to Con- 
test Editor, American LumsBerMaAN, 431 
South Dearborn Street, Chicago, IIL, 
plainly marked with the month of the 
contest, and must be in Contest Editor’s 
hands by the day the contest ends. 


See the Wanted and For Sale Depart- 
ments of this issue, and each succeeding 
week, for amusing and suggestive ex- 
amples of Peterpiperisms. 
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nated by telegraph to important key points, by 
radio and by newspapers. The radio broad- 
casting of these forecasts is one of the most 
recent developments, and fire weather bulletins 
are now being sent out from sixteen Pacific 
coast and Northwestern stations. 

_ The fire weather warning service is in opera- 
tion in seven districts: California, Oregon, 
Washington, Montana and northern Idaho, 
southern Idaho; Minnesota, Wisconsin and 
Michigan; and New York and New England. 
A part service also is in operation for protec- 


tion of the Appalachian forest region in the 
south Atlantic States. 

Extreme forest fire hazards, according to 
the weather bureau, are always the result of 
low humidity. The importance of this factor, 
it is pointed out, is indicated by the fact that 
some insurance companies are now granting 
reduced rates on timber land in the Pacific 
Northwest when the owner agrees to suspend 
all logging operations for any period during 
which the relative humidity is below 30 per- 
cent. 


Forest Cover and Flood Prevention 


The location and area of forests needed on 
the Mississippi watershed as a part of flood 
prevention and control will be ascertained by 
the United States Forest Service which has 
just started an extensive survey of the Mis- 
sissippi Valley. E. A. Sherman, associate for- 
ester, who is directing the survey, expects to 
file his report within a few months. 

The object of the survey is to bring out on 
this drainage basin, the area or watersheds 
where, on account of rainfall, character of soil, 
topography etc., forest cover has an impértant 
protective value. The plan is to eliminate 
watersheds where the maximum protective in- 
fluence that a forest might exert would have a 
comparatively minor effect upon stream and 
flood conditions, and to locate the areas where, 
because of soil, topography and precipitation, 
the effect of the forest cover would be im- 
portant. A somewhat similar rating of the 
protective efficiency of the existing forest cover 
on the Mississippi system’s watersheds is pro- 
posed. 


Survey of Unutilized Wood Waste 


J. P. Hummel, fiber manufacturer of Hope- 
well, Va., is convinced that great good will 
result from the survey of unutilized wood 
waste now being conducted in that State by 
the National Committee on Wood Utilization. 
Questionnaires have been sent out to all the 
sawmills and woodworking plants in Virginia 
during the last few weeks to provide informa- 
tion on the available non-utilized wood in the 
State. Mr. Hummel reports his company 
recently began the use of sawmill slabs of pine 
for making paper pulp and is receiving about 
40 to 50 cords a day of this material. 


Bulletin on End-Matched Lumber 


Axel H. Oxholm, director of the National 
Committee on Wood Utilization, announces 
that the committee is about to distribute a 
bulletin on end-matched lumber. This bulletin 
described the commercial uses to which end- 
matched lumber may be put, and was prepared 
after an exhaustive study of present practices 
of the principal companies making a specialty 
of this product. 


Opens San Francisco Branch 


Sawn Francisco, CauiF., July 8.—The Feather 
River Pine Mills, Oroville, Calif., has just 
opened a branch sales office at 504-505 Fife 
Building, this city. The new sales office will 
be in charge of Siena C. McArthur, recently 
with Sudden & Christenson of this city and 
prior to that with the Pacific Tank & Pipe Co. 
The Feather River Pine Mills was formerly 
known as the Hutchinson Lumber Co. and 
operates a thoroughly modern three-band saw- 
mill plant at Oroville. The company owns an 
excellent body of timber containing a large per- 
centage of sugar pine and California white 
pine. 

The president and treasurer of the Feather 
River Pine Mills is A. H. Land. Fentriss Hill, 
of San Francisco, is general manager, and 
C. H. Land is assistant general manager. This 
company is one of the few large Pacific coast 
companies using electric power for logging. 
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We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 

of the following woods:— 

ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fir” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster-Latimer 
MELLEN, = Lumber Co. 


Rotary Cut 
Northern 
Members of 
Veneers sora 


FURNITURE manufacturers and factory 
buyers who insist on having high quality 
veneers should send us their orders. We are 
specialists in Northern Veneers. 


We also manufacture Northern Pine, - 
Hemlock, Cedar Posts and Poles, Lat and 
Shingles, which we ship in straight cars and 
cargoes or mixed with our “‘Peerless Brand’”’ 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices, 


The Northwestern Cooperage | 


Gladstone, Mich. & Lumber Company 
Chicago Office: 1831 Menadnock Bleck. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 
Manufacturers of 


Hemlock’, Hardwood 


Lumber, Lath and Shingles 


Try 
Us 































Northern Forest Products 
Remember 
Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
eo ae 
Western White Pine and Idaho White 








Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different: species 
of Northern Hardwoods 
1 17 


MAKE your timber investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, fil. 
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Longleaf Rift and Fiat 


FLOORING 


Shortleaf Finish 
Band Sawn Stock 


PINE PLUME LUMBER @ 


MONTGOMERY ALA. 








Caddo River 


| Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yetiow Pine 


ana Oak Lumber 


Softest, Close Grain Arkansas Pine 
| Grades Uniformly Good, Manufacture Perfect 
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Lumbermen:- 


Give your children a 
copy of our new educa- 
tional book on wood— 


Tour 
Wood! 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading ‘‘Touch Wood!”’ 

This entertaining story of the 
products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


American{iimberman 


431 So. Dearborn St.. CHICAGO 




















ea Swaged Teeth vs. Set Teeth in RipSaws. 


for High Speed, Self Feed Machines 


[By H. C. Atkins] 


These machines are built for production 
primarily, but what is the use of high produc- 
tion on the rip saw if you have to waste time 
in smoothing up the cut? 

The ideal operation of this type of machine 
is once through on fast feed and then pass 
the lumber to the glue jointing. To accom- 
plish this result evidently becomes the problem 
of the saw manufacturer and the saw fitter. 

The common method, and supposedly the 
easy method of fitting a rip saw, is to set it 
either with a hammer on an anvil or with a 
spring set. The almost universal result of this 
method of fitting has been rough cutting and 
cracked saws. To eliminate both of these 
faults we have devoted a great deal of effort 
to careful experimenting. Our experiments 
show conclusively that small rip saws from 10 
to 16 inches in diameter, such as are com- 
monly used on these machines, when hammer 
set or spring set, do not make a smooth cut 
on a production basis and are prone to crack 
when operated as they snould be operated 
economically. 

Where one tooth is set tc the right and the 
next to the left, and so on alternately around 
the saw, as each tooth is driven into the wood 
the action of the point of that tooth is exactly 
like the action of driving a crooked nail; the 
tendency of the tooth is to spring out of line 
with the saw plate and with the line of the cut, 
the spring to the right or left being only so 
much as the wide or thick part of the tooth will 


VY 











spaced chisels of equal width, each tooth fol- 
lowing every other tooth directly in line and 
all directly in line with the saw plate. The 
results under exactly the same conditions as 
the set tooth saw were used were astonishing. 
In both cases the saws were very carefully 
rounded up, carefully balanced, tensioned for 
the proper speed, accurately leveled and filed 
to a sharp keen edge. . 

In the case of the swaged tooth saws the 
swaging was done with a lever swage leaving 
a strong corner with plenty of backing. After 
swaging, each tooth was carefully side shaped 
with a swage shaper to insure absolute accu- 
rate width of point. The teeth were then filed 
to a keen edge, leaving plenty of back clearance 
to prevent friction and consequent heating. 

We proved beyond question on Mattison, 
Yates-American, Hermance and other fast rip 
saw machines that stock could be glued up di- 
rect from the saw without an intervening op- 
eration on the jointer or freizzer. (See Fig. 2.) 

A properly swaged and side shaped 14-inch 
circular rip saw 12-gage with 32 teeth made 
accurate and satisfactory cuts in hardwood 
from 34 to 2 inches in thickness, and suffi- 
ciently smooth for a glue joint without further 
preparation. 

Furthermore, it was demonstrated that the 
saw would run longer without filing by a very 
large measure. 

The main objection to the use of swages and 
swage shapers comes from the fact that so few 
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Fig 1 (left) Set tooth—too rough. Fig. 2 (right) Swaged tooth. Leaves stock ideal for 
gluing 


allow. Immediately on being released from 
the cut the tooth springs back into its place, so 
you can readily see that a saw operating at a 
speed of 3,600 revolutions « minute will pro- 
duce 3,600 tremors or vibrations multiplied by 
the number of the teeth in the saw. These 
vibrations cause fatigue in the steel and cracks 
occur at the base of the gullet. This same vi- 
bration prevents smooth cutting, as you can 
readily see by examining the cut made by a 
es tooth saw operating at high speed and fast 
eed. 

You will notice that instead of showing the 
path of each tooth it will show a checkered ap- 
pearance on each side of the cut, (see Fig. 1) 
proving beyond the shadow of a doubt that 
there is distinct vibration of these teeth while 
the teeth are free in that portion of the cut 
where they are not really at work. 

Furthermore, the point of the tooth itself 
does its cutting only in a small portion of its 
edge. The rest of the tooth bats its way 
through the wood by main strength, tending 
still further to create friction on the rim of the 
saw and to push the teeth alternately either to 
the right or left as the case may be. 

After determining in our own minds that 
some other method of fitting should be 
adopted, in a number of cases swaged tooth 
saws, with the same number of teeth, operat- 
ing at the same speed and with the same feed 
were substituted for the set tooth saws. These 
swaged teeth presented a row of accurately 


mechanics in the mills and factories using small 
circular rip saws are accustomed to the use 
of these tools. It is never too late to mend. 
The tools are really simple of operation. The 
operator of a band saw wculd never think of 
operating a set tooth saw under present condi- 
tions demanding production and quality of pro- 
duction at the same time. 

All wide band saws are swaged, side shaped 
and accurately fitted. In other words, the 
chisels are formed and fitted to cut fast and 
cut accurately. 

Please do not think for a moment that the 
motive for writing this article is a desire to 
extend the market for swages and swage shap- 
ers, which we manufacture, and, of course, 
desire to sell. The “proof of the pudding is 
in the eating,” and from every standpoint it is 
our duty first to find out the best practice, and 
second, to impart to you what we have found 
out so that you may profit thereby. If, in 
taking this advice you must buy a swage and 
swage shaper you only do so in the interests of 
profit, and “If it were not so I would not have 
told you.” 

SPR SRBBERBBBBEZEZAZAZaSa 

New Jersey landowners planted more than 
1,000,000 tree seedlings of pine, spruce and fir 
in reforesting about 1,100 acres of idle and 
unproductive land the last spring, a gain of 
700,000 seedlings over 1923, the first year of 
distribution, according to C. P. Wilber, State 
forester. 
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A Man of Peace 


I’ve got no scars from any wars— 
I was too small in ’61, 
And much too old, so I was told, 
To put the kaiser on the run. 
But I’ll match hides on all four sides 
With any soldier or marine, 
And show more bumps, I’ll bet, and humps, 
Than any soldier ever seen. 


No, I can’t claim no special fame 
For bulletholes through laigs and such, 
But once a pine rolled over mine, 
And that don’t help a laig so much. 
I wasn’t shot, I never got 
A dose of shrapnel in the chest, 
But once an oak a peavey broke, 
And then the handle done the rest. 


No cavalry rode over me, 
And yet a toteteam did one day, 
Stepped every place upon my face, 
That’s how I come to look this way. 
I broke my arm on Olson’s farm 
A’swampin’ out a road for him. 
War’s bad enough, but peace is tough, 
And just as hard on life and limb. 


I’ve served my time, of course, but I’m 
A man of peace and not of war, 
Yet when it comes to busted thumbs 
I'll bet ten bucks that I’ve got more. 
I got no cheers, folks shed no tears, 
I ain’t exactly what you call 
A hero, no, as such things go— 
I’m just a lumberjack, that’s all. 


We See b’ the Papers 

Aviators will soon be sighing for new oceans 
to conquer. 

Next year is a presidential year, and gosh 
how we dread it. 

Can Dempsey come back? We think he can, 
but not to Shelby, Mont. 

Life is like concrete: it requires a lot of 
sand, but the right kind of sand. 

Apparently, after you have arrived over 
there, you still have to find out over where. 

About the only way left to improve the auto- 
mobile is to remove some of the improvements. 

Chicago is probably the only part of the 
country that has a twelve months hunting sea- 
son, 


Still, a disarmament agreement won’t amount 
to much unless it includes the Chicago boot- 
leggers. 

We are afraid that some of our paving con- 
tractors are sticking to Bill Bryan’s old idea 
of 16 to 1. 


It may be quiet on the Potomac tonight, but 
can’t possibly be as quiet as when the President 
is there. 


Chicago is to be made the aviation center of 
the United States. Maybe we shall be safer 
up there. 


They are laying the foundation for our new 
garage, and we hope to get the boys out of the 
trenches by Christmas. 


The man who opened up a cottage in June, 
and is fixing things up, is beginning to wonder 
when his vacation starts. 


There is a new oil burner called the Silent 
Automatic, and the silent automatic is what 
Chicago seems to need most. 

From the invitations, it is apparent that a 
large number of organizations would like to be 
entertained by the President. 

A woman in knickers helped rob two Chi- 
cago stores. Women are gradually crowding 
into all the men’s professions. 

One sad thing about the death of John Drew 
is the fact that the moving pictures have left 
no place for a new John Drew. 


Most of the politicians who criticize the 
President for saying nothing are fellows who 
talk a lot and do the same thing. 


We may have to agree on a compromise 
candidate, and he won't be hard to find. We 
know several fellows who are dry in public 
and wet in private. 


Sir Oliver Lodge says that science has prog- 
ressed to the point where we shall soon be able 
to make our own weather. And a grand time 
we shall have agreeing on the kind of weather 
we want. 


a Trains 


WAYNE, Micu.—Wayne is one of that ring 
of suburban towns that Detroit has, and 
Wayne, too, is taking on new life with the 
coming of the Graham Bros. body plant. To- 
night the Rotary Club gathered the populace 
into the high school auditorium, and quite a 
pleasant time was had. 


Pontiac, Micu.—The magic of the General 
Motors Corporation, which, by the way, gossip 
has it is soon to change its name to the Gen- 
eral Manufactures Corporation, has touched 
Pontiac as with a wand, and the town is boom- 
ing like a mining camp, but on a much more 
secure foundation. Any automobile company 
is a speculation, but General Motors seems to 
be removed farther from that category than 
any of them. We knew that Pontiac was 
booming, because the main street was all torn 
up. 

At noon about all the business men in town 
crowded into the Presbyterian Church under 
the auspices of the Lions Club, but it was 
after the meeting that the fun really began. 
We missed’ our interurban, but the chief of 
police loaded us into his car and tore up the 
main street, which was torn up too much al- 
ready, and we overtook it out in the country 
somewhere. It was the first time we were ever 
run out of town by the chief of police. 


Syracuse, N. Y.—Syracuse University, 
which is known to all good lumbermen be- 
cause of its very excellent college of forestry, 
is planning a re-arrangement of its campus, in 
which, we are glad to note, the forestry build- 
ing will have a central place, and, indeed, a 
campus of its own. Like most universities, 
Syracuse was built as it grew, and grew in a 
rather haphazard way. In a few years, how- 


ever, due to the adoption of a definite building ° 


program, it will be one of the most beautiful 
of such institutions. Two great dinners of the 
alumni tonight enthusiastically endorsed the 
project. 


The Womenfolks 


Life’s like a landscape: half the time 
A lot of things are little seen; 
It’s only when we homeward climb 
We think about the home, I mean. 
We have our labor all the day, 
We have our troubles and our jokes, 
But when the sun has slipped away 
We think about the womenfolks. 


The mountainpeak is often hid, 
The little home is lost to sight; 
We keep the books, we swamp, we skid, 
And have to watch and do it right. 
And yet we know the peak is there, 
Though now life’s dusty highway chokes, 
And home is just as fine and fair, 
And just as dear the womenfolks. 


Then, when the day’s hard task is done, 
The mountainpeak returns to view, 
Made golden by the setting sun, 
The little cottage splendid, too. 
And there a fellow turns at last, 
And eats his meal, and sits and smokes, 
Yes, when the weary day is past 
Thanks heaven for the womenfolks. 











O Plain and Quartered 
Urform Color ft Texture 


Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 


MADE (ur) RIGHT | 


OAK FLOORING 


The 


Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO 



































Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich, Grand Rapids, Mich. 
































Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 





























FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 
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sawn SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (ail thicknesses), Mouldings 
1” and 2” Yard Stock up to 20’ long 


Also SOUTHERN HARDWOODS 
DAVIS BROS. 


LUMBER CO. Ltd. 
ANSLEY, LA. 




















BEAUMONT 
LUMBER - 
Co. 


WHOLESALE LUMBER 


Beaumont, Texas 























Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress-~’Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 











—— 











CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
, Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 








Dibert, Sta Stark & Brown Cypress Co. Ltd. 


DONNER, LOUISIANA | 











Cummer Gypress Go. 


Mills: Jacksonville and Sumner, Fla. 


Gypress Kon BEs 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City ] 












New Mills and Equipment 


ARKANSAS. Camden—Rockwell Mfg. Co., has 
purchased tract south of its planer and expects to 
erect 60,000-foot capacity sawmill. 

Cullendale—Peace Bros., who operate a _ retail 
yard here, are negotiating for tract on which to 
erect sawmill of 30,000-foot capacity, and will 
probably build a planing mill also. 

CALIFORNIA. Los Angeles—Spruce & Cedar 
Products Co. has been organized at 1223 Rives- 
Strong Bldg., by A. J. Somerville and W. P. 
Frambes. 

Maderia—Little River Redwood Lumber Co. yard 
has been opened for business, with “Jimmie’’ Chase 
in charge. 

FLORIDA. Miami—Barbour Ward Co, let con- 
tract for 4-story furniture factory to cost $125,- 
000. 

NORTH CAROLINA. Lexington—The Hackney 
Manufacturing Co., of which George L. Hackney 
is president, will erect addition to plant of Lex- 
ington Chair Co. to take place of burned building. 
Will install $40,000 worth of equipment. 

OREGON. Goldson—A. C. Schonover has opened 
a sawmill under name of A. C. Lumber Co. 

Myrtle Point—John Dornath and his son, who 
operate a mill at Comstock, are starting a shin- 
gle and box plant on Halls Creek. 

Yamhill—R. H. Billingsley’s sawmill has been 
adding $1,300 worth of new equipment. 

TEXAS. Sherman—Day Manufacturing Co. will 
enlarge factory building at Branch and Mulberry 
streets, for manufacturing wooden candy boxes. 

WISCONSIN. Menasha—Paper Roll Plug Co. is 
erecting 40x100 sawmill here, 18,000-foot capacity, 
and has ordered new machinery. 


Business Changes 


ALABAMA. Nadawah—Nadawah Lumber Co. 
purchased by Nadawah Yellow Pine Lumber Co. 

ARKANSAS. Little Rock—Administration of- 
fices of the Stout Lumber Co. and its retail divi- 
sion, the Arkmo Lumber Yards, have been moved 
from Thornton to Little Rock, and offices taken 
on the eighth floor of the Rector Building. 

CALIFORNIA. Alameda—California Mill & Lbr. 
Co. ownership changed, 

COLORADO. Del Norte—Del Norte Lumber Co. 
and Rand Lumber Co, have consolidated. J. W. 
Schafer, of Eskridge, Kan., purchased controlling 
interest in both. 

Granada—W. F. McCue Merc. Co. out of business. 

FLORIDA. Willow—Foshee Lumber Co. succeeded 
by McGowin-Foshee Lumber Co. 


GEORGIA. Junction City—W. E. Butler Lumber 
Sales Co. closing out. 


IDAHO. Clearwater—Victor and Hugh Dresser, 
doing business as the Dresser Lumber Co., have 
dissolved partnership; Victor Dresser will conduct 
the business. 

Orofino—Dresser Lumber Co., sawmill, has been 
succeeded by Hugh Dresser. 

Pocatello—Parley Harrison has succeeded Edwin 
D. Harrison. 


ILLINOIS. Chicago—Valentine-Seaver Co. has 
changed ownership. 

Gilson—Pioneer Lumber Co. yards have been 
acquired by Hinchliff Lumber Co., of Galesburg, Ill. 

New Milford—Armour Grain Co. selling out to 
Geo. H. Wilson. 


INDIANA. Indianapolis—The Maas-Neimeyer 
Lumber Co. and the Wm. F. Johnson Lumber Co. 
have been consolidated, and the business will be 
operated by the Johnson company. Kemper and 
Oren A. Miller acquired the Johnson company 
about ten years ago. Hugo Maas will devote his 
time to other interests. 

IOWA. Lansing—C. Birch has sold his business 
to John Mondenhall. 

Orange City—J. J. and Hessel Van Eigenza have 
purchased a third interest of Gerritt Noteboom in 
Van Eigenza Lumber Co. 

KANSAS. Osborne—Mid-West Lumber Co. has 
succeeded the Gillette-Brodrick Lumber Co. The 
new'owners are in a similar business at Mankato. 

MISSISSIPPI. Jackson—Central Lumber & Coal 
Co. out of business. 

MISSOURI. Carroliton—R. J. Hurley Lumber 
Co, succeeds Edmonds-Dyer Lumber Co. 

Hopkins— The Cowley-Lanter Lumber Co., of 
Olathe, Kan., has bought the lumber and coal 
business of Jackson, Sherry & Co. 

NEBRASKA. Grand Island—R. T. Ely has 
formed the Ely Lumber Co. and leased the O. J. 
Walker Lumber Co. He was with the Foster Lum- 
ber Co. at Wood River. 

NEW JERSEY. Elizabeth—Dexter Building Sup- 
ply Co. will move to Hillside Terrace Bidg., Plain- 
field, N. J., in about 3% months. 

NEW YORK. Pawling—John D, Colman suc- 
ceeded by Colman Lumber Co. 

PENNSYLVANIA. Grove City—The King Lum- 
ber Co. has purchased the Waterman Lumber Co., 
and stock and fixtures of the Waterman company 
will be moved to the King yard at Blaine Street. 

Pittsburgh—Dailey & Allen Lumber Co. changed 
name to Dailey & Scott Lumber Co, 

Schickshinny—Schickshinny Lumber & Supply Co. 
changed name to Whitesell Lumber Co. 


TENNESSEE. Simpson’s Ferry—Hill & Hunt are 
moving their sawmill from Covington to Simpson’s 
Ferry, having recently purchased 1,500 acres of 
timber here. The firm has a mill also at Stanton. 
It will continue to operate its retail yard at Coving- 
ton 

TEXAS. 





Houston—The Carter Lumber Yard, a 


new corporation, has taken over the retail lumber 
business of the W. T. Carter Lumber & Building 
Co. Y. M. Holston is vice president and genera] 
manager. 

Plainview—John Maynard, of Amarillo, who also 
operates a yard at Childress, has purchased the 
N. R. Northcutt yard on East Sixth Street, and 
will enlarge it and add stock. 

San Angelo—The Rodgers Lumber Co., commis- 
sion, and the Watkins Lumber Co., of Abilene, 
have consolidated. Office has been moved to the 
Old Findlater Building here. 

Witchita Falls—Taylor Bros. & Rhine Mfg. Co. 
changed name to Falls Sash & Door Co. 


WASHINGTON. Colville—Oliver Hutchins, saw- 
mill, has given bill of sale to Deer Park Lumber 
Co. 

Colville—Zach Stewart, sawmill, sold plant and 


equipment to Transit Lumber Co. 


New Ventures 


FLORIDA. Palatka—Atlanta Hardwood Co. has 
begun hardwood manufacturing business. 

Tampa—Latin American Lumber Co. recently 
began export lumber business. 

GEORGIA. Douglas—Roy McClellan has begun 
a furniture manufacturing business. 

Wadley—Wadley Veneer & Basket Co. has been 
organized to manufacture veneer for wire-bound 
boxes and baskets. 

ILLINOIS. Chicago—Mutual Sash & Door (Co. 
has started a wholesale lumber business at 4042 
North Ridgeway Ave. 

LOUISIANA. Clarks—Delta Land & Timber Co., 
of Kansas City, starting a sawmill here. 

MASSACHUSETTS. Roston—American Pole & 
Tie Co. began business at 176 Federal St. 

MINNESOTA. Minneapolis—Carpenter-Hixon (Co, 
(Ltd.) recently began business as furniture manu- 
facturer. 

WASHINGTON. Seattle—House Bros. Lumber 
Co, hes begun business at 1435 W. 85th St. 


Incorporations 


CALIFORNIA, San Diego—Curtis Lumber & 
Mfg. Co., incorporated; capital, $75,000. 

FLORIDA. Jacksonville—E. L. Byrd Lumber Co. 
incorporated. 


ILLINOIS. Chicago—Thermotite Corporation, old 
concern, incorporated, capital $20,000. 

Park Lumber 
Co. increased capital from $20, 000 to $100,000. 

Park Ridge—Park Ridge Fuel & Material Co. 
incorporated. 

Springfield—White Woodworking Co. 
rated, 

INDIANA. Elkhart—Winey Mill & Lumber Co., 
old concern, incorporated, capital $160,000. 

Goshen—Harsten Mfg. Co., incorporated; capital, 
$10,000; manufactures wood novelties. 

KANSAS. Abilene—Asling-Wright Lumber Co., 
incorporated; capital, $5,000; retail. 

KENTUCKY. Cornettsville—Leatherwood Lum- 
ber Co. inccrporated, capital $100,000. 

Dawson Springs—Dodge-Long Lumber Co. in- 
corporated, capital $25,000, by Louis Dodge, in 
building materia! business, and others. 

LOUISIANA Bogalusa—Lamar Lumber Co.. in- 
creasing capital from $1,000,000 to $1,500,000. 

MASSACHUSETTS, Lawrence—Essex Woodwork- 
ing Co., incorporated; capital, $20,000. 

NEW YORK. Long Eddy—Long Eddy Lumber 
Co, incorporated, 

NORTH CAROLINA Asheville—Arden Lumber 
Co., incorporated; capital, $100,000; to do lumber 
and logging business. 

NORTH DAKOTA. Bismarck—Carrington Lum- 
ber Yard Co.; capital $25,000. 

OHIO. Lorain—Rahl-Mueller Lumber Co. in- 
corporated, capital $25,000; lumber and building 
supplies. 

Portsmouth—Portsmouth Ash & Hickory Co. in- 
corporated, capital $35,000; to manufacture and 
deal in timber lands. 

Trotwood—Montgomery County Lumber Co., capi- 
tal $50,000, 

OKLAHOMA. Picher—McWilliams Austin Lum- 
ber Co. incorporated, 

Tulsa—Iowa Fiber Box Co. (main office in Keo- 





incorpo- 


kuk, lIa.), incorporated in Oklahoma. Capital 
$200,000. 
OREGON. Portland—The Fir Plywood Manu- 


facturers Association, plywood and veneer agency, 
incorporated; capital $1,300. 

Portland—Manary Logging Co., capital decreased 
to $7,000. 

Portland—Williams Brothers Manufacturing Co., 
5125 82nd Street, S. E., manufacturer of bee hives, 
has decreased capital stock to $5,000. 

PENNSYLVANIA. Philadelphia — Keystone 
Flooring Co. has taken Delaware charter; shares 
have no par. 

Pittsburgh— Meadville Lumber Co.; $75,000. 

SOUTH CAROLINA. Walterboro—Walterborough 
Mfg. Co. incorporated, capital $25,000, to manu- 
facture cooperage .and containers. 

TEXAS. Beaumont—Kidd-Russ Truck & Bag 
Co. of Texas has increased capital $30,000 to 
$40,000. 

Dallas—Kermit Lumber Co., incorporated; capi- 
tal $10,000. 


WASHINGTON. Seattle—Coast Cedar Shingle 


Co., reincorporated under Washington laws; capi- 
tal. $75,000. - 

Seattle—Hammond-Bissell Export Co., incorpo- 
rated, to export lumber. 
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Seattle—Puget Timber Co., 
capital to $100,000. 
Seattle—The Skagit Valley Lumber Co., sawmill, 
incorporated; capital $999,000 

Seattle—Stone Way Lumber Co., sawmill, in- 
creased capital stock from $21,000 to $42,000. 
Spokane—Standard Lumber Co., sawmill, 
porated; capital $299,000. 

WEST VIRGINIA. Abingdon—Holston Tie Cor- 
poration incorporated. 

WISCONSIN. Appleton—Ideal Lumber & Coal 
Co, capital stock reduced to $50,000. 
Ashland—Consumers Fuel Co. incorporated. 

Eau Claire—King Lumber & Coal Co. incorpo- 
rated, capital $25,000, to deal in lumber and other 


merchandise. 
New Yards 


INDIANA. Cloverdale—Cloverdale Hardware & 
Lumber Co. will open branch in K. of P. Building, 


IOWA. Estherville—J. H. McKay & Son, who 
have a coal and feed business here, are adding a 
lumber yard. 

KANSAS, Atchison—The Cousins Lumber Co., of 
St. Joseph, Mo., will soon begin construction of a 
large wholesale yard here, which will supplant 
that recently sold to the Lumbermen’s Supply Co., 
of St. Joseph. 

MICHIGAN. Pontiac-—The Dixie Coal & Lumber 
Co. has opened a new yard on Oakland Ave., at 
the city limits. 

MINNESOTA. Lester Prairie—The Lester Prairie 
Lumber Co. is being organized by St. Paul, Minn., 
men to operate a yard here, and preparations are 
being made to build offices and sheds. 

Prinsburg—Thompson Yards (Inc.) have ordered 
construction of a new yard here. It has had a 
temporary location, but has decided to put up per- 
manent buildings. 

NEBRASKA. Foster—B. J. Inhelder and Roy 
Story are starting a yard here. The town has been 
without one since the fire of last summer, 

NEW YORK. Springfield, Long Island—Elmhurst 
Lumber Co. will erect 2-story frame shed at 
Farmers Ave. and Merrick Road to cost about 
$7,000. 


sawmill, increased 





incor- 


OHIO. Canton—The Garber Lumber Co, has 
opened a branch office in Canton, and is building 
a storage warehouse. It recently reconstructed its 
Strasburg mill following a damaging fire. 

Toledo—Citizens Builders Supply & Fuel Co. will 
open branch at Beechwood Ave. 

Trottwood—The Montgomery County Lumber Co. 
has been formed here with capital of $50,000, to 
do a retail business. 


OREGON. Waldport—Pacific Spruce Corporation, 
of Portland, has opened a retail lumber business. 


TENNESSEE. Martin—John Vowell ,& Sons 
recently began a retail lumber business. 
TEXAS. Raymondville—Raymondville Lumber 


Co. is erecting a 100x400 feet building. 

WISCONSIN. Eau Claire—A. B. and W. H. 
King will open a retail lumber yard on north 
side hill, and maintain downtown office at 418 
Wisconsin St. 


Casualties 


ALABAMA. Mobile—The Stover Lumber Co. has 
suffered a fire loss in its plant amounting to $125.- 
000. 

COLORADO. Jenkinsville—The J. C. Jenkins, 
jr., sawmill, 50,000-foot capacity, above the East 
Portal of the Moffat tunnel, has been burned, 
Only one lumber pile was damaged. Loss is about 
$15,000. 

ILLINOIS. Thompsonville—The W. N. McCreery 
lumber yard was destroyed by fire July 4. The 
loss of about $30,000 is partly covered. 

MAINE, Bath—The Daniel A. Bishop plant 
here sustained fire damage of about $14,000 to 
stock and $25,000 to buildings, loss partly covered. 

Buffalo—The Quaker City Cooperage plant on 
July 11 had a fire loss estimated at $200,000. 

Hornell—Brown & Phillipson woodworking plant 
was destroyed July 8 with loss of about $25,000. 

WASHINGTON. Peshastin—The Peshastin Lum- 
ber & Box Factory was destroyed by fire June 29, 
with loss of close to $200,000, covered by insur- 
ance. Rebuilding will start at once, on the most 
modern lines, with decrease of facilities for pro- 
ducing boxes and increase of other departments. 








DAVID 8S. LEE, aged almost 70, died in the 
afternoon of July 4 at his residence in Peoria, 
lll. Mr. Lee had entered the lumber business 
in 1903, when he disposed of his interests in 
the Hart Grain Weigher Co., a successful con- 


cern which he had helped to organize. For the 
last twenty-one years he has been secretary 
and treasurer of the J. C. Proctor Lumber Co., 
of Peoria. The deceased took an active part 
in various social and civic enterprises and was 
fond of outdoor sports, which he helped to 
promote. He was one of the oldest Peoria 
Elks, and a member of the Creve Cour Club. 
He owned a 1,000 acre farm near Eureka on 
which he made his summer home. The funeral 
was held July 6, and was private, interment 
being in Springdale Cemetery. 


PHILLIP HENRY ENOCGHS, 65. one of the 
pioneers in southern Mississippi and for 35 
years or more prominently identified with the 
lumber industry in that State, died at his 
home at lernwood, Miss., on the morning of 
July 7. He had surrendered active manage- 
ment of his lumber business a few years ago 
owing to poor health. He started his lumber 
activities in southern Mississippi after 
schooling in the State and at West Point, first 
operations being on a 100-acre tract with a 
small mill. Later, associated with his broth- 
ers, Isaac C. and James L. Enochs, he estab- 
lished the Fernwood Lumber Co., with which 
he was identified to the day of his death. 
His widew, two sons, two daughters, four 
brothers and a sister survive. 


AIRAM REESE, proprietor of the People’s 
Planing Mill, of Punxsutawney, Pa., died July 
7 of heart trouble, at an age of 81 years. 
Early in life Mr. Reese entered the lumber 
business in Clearfield County, and came to 
Punxsutawney in 1886 to establish the Reese, 
Rogers & Co. Planing Mill, afterward buying 
out his partners and giving the business its 
present name. His stepson, W. Cole, has 
taken a large part in the management in re- 
cent years. Other survivors are a brother and 
three sisters, with one of whom, Miss Mary 
Reese. he has made his home. The funeral, 
July 9, was private, interment being in Circle 
Hill Cemetery. 


JAMES C. LLEWLLYN, 65 years old, died 
June 26 at Forth Worth, Tex. He had been 
taken ill the preceding week. and underwent 
an operation, after which he failed to recover. 
He was active head of the Llewllyn Lumber 
Co., of Mineral Wells, Tex., and a successful 
business man who did much to upbuild his 
community. He was a member of the First 
Presbyterian Church, and a Mason. He is sur- 
vived by his widow. one son, Jack, one sister 
and two brothers. The remains will be brought 
pin | Fort Worth to Mineral Wells for inter- 
men 


TRACY E. STONE, aged 23, son of E. E. 
Stone and treasurer of the E. E. Stone Lumber 
Co., Houston, Tex., died July 4 in a hospital 
there after an illness of several months. Dur- 





ing the last year, the deceased had been asso- 
ciated with his father in the lumber business. 
He was well known in music circles, having 

played in a number of leading Houston or- 
chestras. Burial was at Forest Park Ceme- 
tery July 5. Survivors are his widow, and two 
young sons, Tracy E. jr., and Edwin. 


PRANK TUXWORTH, father of F. E. Tux- 
worth, manager of the Bragmans Bluff Lum- 
ber Co., died in Seattle, Wash., on May 18. 
He was one of the pioneers in the lumber 
industry in Michigan, having gone there in 
the late ’70s. Later he went to Arkansas, and 
then to the Pacific Coast, where he re- 
mained a number of years. He was a builder 
of large mills and a mill operator on the Coast 
until about fifteen years ag Besides the son, 
he leaves two daughters, Mrs. H. F. Hubbard 
and Mrs. A. S. Wilkerson of Seattle, Wash. 


‘T. M. SCANLAN, 81 years old, retired from 
business for ten years but a leading citizen of 
Hattiesburg. Miss., died there July 1. He had 
been in declining health for some time. He 
is survived by his widow; one son, Victor M. 
Scanlan, prominent southern Mississippi lum- 
berman, and six daughters. Funeral services 
were held July 2 at the residence of the de- 
ceased, and burial was in Roseland Park Ceme- 
tery. At the age of Mr. Scanlan had en- 
listed in the Confederate Army, and suffered 
a serious wound at the Battle of Gettysburg. 





RALPH SEIDEL, 13 years old, son of Julius 
Seidel, president of the Julius Seidel Lumber 
Co., St. Louis, Mo., was knocked from his bi- 
cycle Friday afternoon, suffering a skull frac- 
ture, and died at a hospital Sunday afternoon. 
Besides his parents, he is survived by two 
brothers, Julius A. Seidel and Eugene J. Seidel. 
and a sister, Eugenia Seidel. The funeral took 
place from a mortuary chapel Tuesday after- 
noon, with interment in Bellefontaine Ceme- 
tery. 


MRS. SUSAN J. C. NOBLE, mother of Miss 
Elizabeth Noble, well known in the lumber 
industry, died at the home of her son-in-law, 
W. E. Hyde, of the Hyde Lumber Co., Friday 
morning. She was 83, and a native of Ireland. 
Her daughter, Miss Noble, who has been con- 
nected with the Hyde interests for a number 
of years in an active capacity, only recently 
left for a vacation tour of Europe. 


Cc. A. BROWN, aged 73 years, manager of 
Cooksville (Ill.) Lumber Co. for two decades, 
died July 8 in the Hinsdale Sanitarium in 
Cooksville, after a three months’ illness. He 
was born in Falls Village, Conn., May 27, 1854, 
and had lived in Iowa and Illinois since his 
youth. The widow, two daughters and two 
sisters survive. Funeral services were held 
Sunday and burial was in Colfax cemetery. 


F. N. MEYERS, for thirty-seven years man- 
ager of the Hawkeye Lumber Co. yards in 


(Concluded on page 84) 


The Ideal 
Flooring 


to Sell 


Because of its good 
manufacture, its glass- 
smooth finish and the 
fine quality of stock in 
it, Hudson Oak Floor- 
ing is the ideal flooring 
for dealers to sell. All 
of these are important 
sales points—and sal- 
ability is a mighty im- 
portant factor in pick- 
ing a flooring to sell. 


Send for samples 
and prices. 


Hudson Hardwood 
Flooring Company 


Sales Office: MEMPHIS, TENN. 
Plants at 
Memphis, Tenn. Vicksburg, Miss, 

















Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


“kuaree’ Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
_ Spruce and Hemlock. 


BRANCH OFFICES 


New York City, 415 Lexington Ave. 
Chicago, IIL, 1518 tri Bldg. 
Providence, R. 15 Adelaide Ave. 
Philadelphia, Pa. ‘ Bt Land Title Bldg. 
Detroit, Mich., 525 Maccabees Bldg. 
Johnstown, Pa., Title & Trust Bidg. 
Sea'tle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bldg. 











North Carolina Pine and 
West Virginia Hardwood 

















Dried, Well Manu- CASING, 
ee Het Gade BASE AND 
Capacity, 250,000 feet MOULDINGS 
causal Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bidg., PITTSBURGH, PA. 





WARREA, PA. 


Panama Pace GRAND PRIZE 


SO ALASKA-YUHON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS (oe ee nes er 
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Why Risk Your Profit 


—and possibly your invested capital, by selling 
without reliable credit information? 


Lumbermen have depend- 
ed on Clancy’s Red Book 
Service for more than 50 
years, and they find our 
average of accuracy high- 
? er than any other. 


Write today tor rates and 
Pamphlet No. 49-S. 


Try ourCollection Depart- 
ment any time on ordinary 
past due or disputed ac- 
counts; whether or not 
you are a subscriber. 


Lumbermen’s Credit Association 
608 So. Dearborn Street, CHICAGO 
Eastern Headquarters: 35So. William St., 
NEW YORK CITY 











Buwe OAK FLOORING ” 


. alte. 
ered” 
THE Best. = 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE CO., Memphis, Tenn. 



































us 
Ray A NEW COLLECTION BY THE POET 





fone | WHO MAKES LIVING A JOY 
tne | COME ON HOME 
DOUGLAS MALLOCH 


* aUTHOR OF “en ROAD AND Lang “THE wooDs> 
‘OREST LAND. ” 





Douglas Malloch s known all over America, 











ments and a happy spirit. “The port whe 
makes lrving « poy,” they tay of bim. 
Ths new collection contains favorites that 
} Mr. Malloch has read or recited 

! the country. All sides of life and humor are 
| wepresented, but the commonest note 1s 
| the one struck on the lines, “His Heritage,” 
», pone ye a ana “I know yout 
> | get along,” and 

x “1 know, somehow or other, 

a Because you always had 

| A whole lot of your mother, 

ij And « lade of your dad” 

| 


























A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 


A new book by “the lumberman 
poet” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 


You want “Come on Home” for 
yourself, and to send to the absent. 
Postpaid, $2. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 


eryoy happy everangs, — 
to verse such as hes, filed with homely senc- 
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News Notes from Amari 


Tacoma, Wash. 


July 9.—Discussion of the new Federal long- 
shoremen’s and harbor workers’ compensation act 
occupied most of the regular session of the Ta- 
coma Lumbermen’s Club yesterday. A large num- 
ber attended, as the law has been variously inter- 
preted and all the waterfront mills are affected. The 
provisions of the act were outlined by Frank Purse, 
manager of the Inter-county Safety Association. 
Mr. Purse made it plain that all the mills doing any 
scow loading must take out insurance to cover liabil- 
ity and must keep careful records of employees’ time 
on scow work. There was a general discussion. The 
greater awards allowed under the Federal law, in com- 
parison with the State industrial insurance act, seem 
to be a dangerous precedent, and will probably result 
in agitation for an increase of the State awards. 
Many minor questions were brought up. 

President J. G. Dickson, reporting for the com- 
mittee in charge of the coming National retailers’ con- 
vention, announced that financial arrangements for 
handling the convention have been completed by a 
special committe headed by A. H. Landram. 

Tacoma’s four-man team, which will represent the 
district in the seventh annual Lumbermen’s Club Golf 
Tournament, will be chosen by an elimination con- 
test this year, instead of being “hand picked” as in 
former years. Today and Sunday all candidates for 
the team will play 18 holes and the contestants with 
the four lowest scores will be named as the mem- 
bers of the team. All indications are that all previous 
attendance records at the tournament will be broken. 
Four-man teams are expected to enter from Tacoma, 
Seattle, Grays Harbor, Longview, Portland, Willapa 
Harbor, Centralia, Chehalis and Everett, with pos- 
sibly other entries from districts even further away. 
Programs of the tournament will be mailed next 
Tuesday to all Pacific coast lumbermen. 

Another conference of Tacoma manufacturers inter- 
ested in the proposed Pacific Northwest lumber merger 
was held here Thursday at the office of the St. Paul 
& Tacoma Lumber Co. Representatives of eastern 
financial interests and the members of the merger 
committees were present. No announcement was 
made following the meeting. 

Must Tacoma mills which shut down last week are 
still closed, though one or two plants resumed opera- 
tions Thursday. A majority of the mills will reopen 
next Monday, but some will remain down for an in- 
definite period. The logging camps in the Tacoma dis- 
trict are all shut down for the summer months. 

The annual picnic of the Loyal Legion of Loggers 
& Lumbermen, held last Monday at Steilacoom Lake, 
was one of the most successful events ever held by 
the organization. The athletic contests attracted large 
numbers of entries. Gov. Roland H. Hartley, Mel- 
ville G. Tennent, mayor of Tacoma, and H, E. Veness, 
field officer for the Four L, were the _ principa! 
speakers. 

A. L. Duffy, secretary and treasurer of the George 
M. Harty Lumber & Manufacturing Co., Tacoma, 
Wash., is now in the East on a business trip. He is 
calling upon their connections, as well as visiting the 
important millwork distributing centers. He will be 
away about two months. 


San Francisco, Calif. 


July 9.—Chartering showed marked activity during 
the week, several bottoms being signed for trans- 
Pacific trade. 

C. Stowell Smith, secretary-manager of the Cali- 
fornia White & Sugar Pine Manufacturers’ Associa- 
tion, will leave shortly for a trip among the mill 
members. He will return during the mid-summer 
meeting of the directors of the National Lumber 
Manufacturers’ Association, which will meet here 
during August. On resuming his inspection trip he 
will probably be accompanied by D. H. Steinmetz, 
president of the association. 

R. F. Pray of the Lumberman’s Exchange, and 
D. H. Steinmetz, vice-president of western opera- 
tions of the Pickering Lumber Co. and president of 
the California White & Sugar Pine Manufacturers’ 
Association, returned last week from a trip through 
the Pickering interests at Tuolumne and Standard 
City. 

E. P. Ivory, sales manager of the Yosemite Lum- 
ber Co. and chairman of the California White & 
Sugar Pine Manufacturers’ Association committee, 
preparing for the reception and entertainment of the 
directors of the National Lumber Manufacturers’ As- 
sociation, meeting here next month, returned from 
the mills at Merced Falls this week. It has been 
arranged for the visiting lumbermen to be taken to 
the Yosemite mills, to be guests of the company, and 


later to be taken for a sightseeing trip through the 
Yosemite National Park. The trip from the Yosemite 
Mills at Merced Falls to Yosemite Park will traverse 
what is known as the “Mother Lode” country and 
the visitors will be given an opportunity of visiting 
such historic towns as Hornitos, which was abandoned 
“as was,” and which still contains the buildings of 
the days of ’49. The city, once inhabited by 15,000 
people, now has a population of two adults and three 
children. Mariposa, once the “capital” of the state, 
will be visited on the way to Yosemite. It is here 
that the court house, constructed of sugar pine in 
1857, is still in use. 


Spokane, Wash. 


July 9.—This has been a most unusual season 
from a weather standpoint, and market conditions 
have been affected. With July nearly a third gone, 
stocks, especially in the lower grades, still lack some 
items, almost an unheard of condition at this time 
of year, when ordinarily dry lumber has been filling 
in the gaps for several months. It is safe to say 
that this season it is taking lumber from two to three 
months longer to dry than it ordinarily does. Prices 
have therefore kept steady. The holiday lull has made 
itself felt, but large operators here are encouraged 
over the outlook for increased business shortly. While 
ordinarily they do not look for the beginning of the 
fall demand until the latter part of August, this year 
they are getting reports that a brisk demand is to 
be expected starting the latter part of July. 

The annual picnic of the Spokane Hoo-Hoo Club 
will be held at Liberty Lake on Wednesday, July 20, 
it was announced by J. E. Shields, of the Consoli- 
dated Supply Co., chairman of the picnic committee, 
at a luncheon yesterday. C. E. Baten, educational 
director of the Spokane Retail Meat Dealers’ Associ- 
ation, gave an address at the luncheon. 

O. Z. Brewer, president Brewer Box Manufactur- 
ing Co. of this city, had a narrow escape from drown- 
ing in Lake Couer d’Alene last Tuesday afternoon 
when his speed boat capsized. 

The new Orofino branch of the Northern Pacific 
and Union Pacific will be ready to handle logs for 
the big mill of the Clearwater Timber Co., at Lewis- 
ton, within the next week or two. The entire job 
will be completed by September. The road taps one 
of the largest remaining white pine belts in the 


ies Portland, Ore. 


July 9.—Both logging and lumber manufacturing 
are relatively light in this district. Of thirty-nine 
logging camps in the Columbia River section only 
seven operated this week. Six others will start up 
rext Monday, and a week later three more will re- 
sume operations after having been shut down since 
just before the Fourth. The remaining twenty are to 
remain idle indefinitely, according to John Dougall, 
manager of the Columbia River Loggers’ Association. 
The mills are down, explained Mr. Dougall, and there 
is no great rush to get logs into the water. But all, 
excepting one Portland mill, will resume operations 
shortly. As a result of the mill inactivity, no log 
sales were reported during the week, but log quota- 
tions remained unchanged. 

Hemlock business is continuing good, as will be 
seen from the fact that, during June, 3,598,000 feet 
of hemlock lumber and logs, mostly lumber, was 
shipped by water from the Columbia River. Hemlock 
logs are also meeting with active demand for pulp 
menufacturing. 

While the fir business is not brisk, the movement 
of lumber by rail and water is considerable. The 
Japanese demand is improving, and Australia is buy- 
ing. That the offshore movement during August and 
September and the latter part of this month will be 
lively, is indicated by the fact that twenty-seven ves- 
sels are scheduled to come here for lumber cargoes. 
In addition to these fixtures there will also be for- 
warded large quantities in parcel shipments. 

A. C. Dixon, general manager Booth-Kelly Lumber 
Co., Eugene, and John W. Blodgett, timber owner, 
are among the stockholders of the American Exchange 
Bank, just organized here to take over the business 
of the Lumbermen’s Trust Co. Bank. The new bank 
has leased part of the splendidly appointed quarters 
of the Northwestern National Bank. The Northwest- 
ern bank’s affairs are now being liquidated. 

Always a leader, Graham Griswold, of the Gris- 
wold Lumber Co., this city, has maintained his repu- 
tation for using progressive measures, by adopting 
air transportation for traveling on the Pacific coast. 
Last week he made his initial trip by airplane from 
San Francisco to Portland, a distance of 700 miles. 
Mr. Griswold operates three lumber manufacturing 
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plants in Oregon, and a wholesale lumber business 
in this city. He also has retail lumber interests in 
California, and other interests, so that it becomes 
necessary for him to do a great deal of traveling. 
The airplane will probably save much valuable time 
for him. 


Astoria, Ore. 


July 9.—June cargo lumber shipments from the As- 
toria customs district of the Columbia River were 
heavier than in any previous month of the present 
calendar year, both the foreign and the coastwise 
movements showing material recovery. This was par- 
ticularly noticeable in the foreign business. The coast- 
wise trade, while stronger than in some time, was still 
below its normal volume. Intercoastal business held 
about even, running close to normal, but not being 
stronger than in preceding months. This intercoastal 
lumber trade from the Astoria mills has been the 
distinguishing factor of the first half of the year. 
The movement over the Port of Astoria terminals 
themselves showed a distinct increase during June and 
this was carried on into July. July water trade in 
logs and lumber from the Astoria district will be 
much heavier than in June, as result of the move- 
ment of Benson log rafts to California. 


Seattle, Wash. 


July 9.—E. G. Ames, of the Puget Mill Co., is at 
a local hospital recovering from a series of three 
operations. His condition is reported to be so satis- 
factory that his many friends are hopeful for early 
recovery. 

Harry I. Worth, president Worth Lumber Co., will 
return to Seattle next week. after an absence of six 
weeks during which he has visited connections in the 
middle West and East. During his tour, company 
affairs have been managed by Sherman L. Johnson. 

F. G. Brynolson, president and manager of the 
Northwest Spruce Co., is completing a tour of eastern 
centers, and will be home tomorrow, following an 
absence of about seven weeks. 

S. P. Johns, sales manager Snoqualmie Falls Lum- 
ber Co., is making a tour of the East and South, 
placing himself in touch with sales connections. 

Clinton L. Scott, of the Clinton L. Scott Lumber 
Co., Topeka, Kan., is making a tour of Puget Sound 
sawmiils, 


Klamath Falls, Ore. 


July 9.—With an estimated daily cut of more than 
1,500,000 feet at mills in and adjacent to Klamath 
Falls, the lumber industry has reached its seasonal 
stride, and today approximately three thousand men 
are employed in these operations. The Ewauna Box 
Co. is operating two shifts in both the mill and box 
factory. The Big Lake Box Co. is running one shift. 
The daily cut averages of 65,000 feet. The Pelican 
Bay Lumber Co. is operating two shifts, cutting 
approximately 200,000 feet daily. The Shaw-Bertram 
Lumber Co. is cutting 170,000 feet daily, being on 
a two-shift basis at the mill. The Klamath Lumber 
& Box Co. is operating two shifts in the sawmill, and 
one shift in the box factory. This company is cut- 
ting 125,000 feet a day, and is not operating a log- 
ging camp this season. With a daily cut of about 
200,000 feet, the Algoma Lumber Coe. is operating 
two shifts in the sawmill, alternating one and two 
in the box factory and one shift in the planing mill. 
The Lamm Lumber Co. is running two shifts in the 
sawmill and planing mill and is cutting 140,000 feet 
daily. Ackley Bros. mill is scheduled to start up 
with two shifts in a short time after being ‘idle for 
two years. 


Los Angeles, Calif. 


July 9.—The lumber situation in southern Califor- 
nia looks a trifle better than it did ten. days ago, 
according to both wholesalers and retailers. The 
stocks at the harbor have been reduced twenty-five 
percent. Building throughout southern California is 
progressing in an excellent manner, according to re- 
ports from principal outlying cities and towns. The 
building permits issued in Los Angeles during June 
passed the eleven million dollar mark, and July is 
expected to pass the twelve million mark. 

Hardwood buying in this section of the State is 
very light. The trade is holding back, waiting for 
the prices to be reduced. On the other hand, the 
mills are holding their stocks, expecting an advance. 
The mills think lumber will be scarcer within another 
thirty days, and that flood prices will last for several 
months. 


W. A. Pickering, of Kansas City, Mo., president 
Pickering Lumber Co., which has huge milling and 
timber interests in California, has arrived in Santa 
Monica, Calif, accompanied by his family, and will 
spend the summer there. 

The Simeral Lumber Co., of Pasadena, has moved 
its yards to Walnut Street and Huntington Avenue, 
where it will have enlarged quarters, thus enabling 
it to take care of its rapidly increasing business. 


Duluth, Minn. 


July 11.—Inquiry for northern pine is normal for 
this period. The northern pine list in general is 
steady, but there have been concessions of 50 cents 
to $1 on surplus items, offset by advances in others. 
It is felt that demand is certain to show expansion 
in the event of the Northwest harvest turning out 
according to present indications, while the flood sec- 
tions of the Mississippi Valley will probably absorb 
most of the competitive southern pine. A flare-up in 
demand for box lumber was a late feature. Box 
manufacturers have been booking substantial orders 
for making fall shipments, and find it necessary to 
hunt around for stock. One sawmill booked an order 
for poplar last week at $1 higher than was accepted 
from the same buyer a month ago. Interest in lath 
is unabated. The smaller mills have booked sufficient 
orders to clean up their last winter’s cuts, and larger 
sawmills are making liberal shipments, chiefly to the 
Chicago and Milwaukee districts. Ties are said to 
have been entirely cleaned up, and buyers for rail- 
roads have been making bids for odd lots. 

The Duluth Hoo-Hoo Club has discontinued its 
semi-monthly luncheons for the summer. 


Milwaukee, Wis. 


July 12.—The local lumber market is spotty, and 
only a moderate business is being done, which calls 
for prompt shipment. Building is not as active as 
it has been and the retailers are not buying any 
more lumber than they actually need. The whole- 
salers are not forcing sales. Prices on West Coast 
items are weak, liberal concessions being offered. 
Reports from architects state that there is an abun- 
dance of cheap work being figured on. Lumbermen 
look for a spurt after the vacation period and a 
steady business for the rest of the season, with 
prices at a better level. 

Hardwoods have a weak undertone. Sellers are 
withdrawing their men from the road for a few weeks 
until business gets better. The mills are not forcing 
the dry stocks on the market, as there is a scarcity 
of such stock and they would rather hold for higher 
prices in the early fall. Maple flooring is selling 
well and basswood and birch prices are being main- 
tained. Hemlock is very active, as the rural retailers 
are taking good lots. 


Kansas City, Mo. 


July 12.—Last week’s demand was not so good 
as it had been and the market has consequently 
softened. Some southern pine mills have cut boards 
$1 and dimensions $1 to $2, largely as an experi- 
ment. Most sales managers believe that reductions 
in prices will make little if any change in the volume 
of business—retailers will buy only when they ac- 
tually need lumber. 

Despite the present dullriess, there is considerable 
cheerfulness shown. Farm conditions are proving 
better than spring forecasts indicated. Wheat is 
yielding heavier, corn conditions have improved 
greatly, the oats crop is large, the potato crop is heavy 
and prices are above the average. All this means 
that the farmers are going to have more money than 
they expected, and naturally they will be more 
free in their spending. Just now they are busy 
and have done little figuring, so retailers are holding 
back until they find out what is in sight. Then, sales 
managers believe, there will be a rush of demand 
which will make up for some. of the loss of business 
in the spring. Demand from city yards is light and 
sales managers are not looking for much improvement 
this fall, Reports to the Federal Reserve Bank show 
the situation in Omaha, Des Moines, Denver, Wichita, 
Topeka, Oklahoma City and the other large south- 
western towns to be the same as in Kansas City. All 
these towns were more or less over-built last year 
and it will take them another year to catch up. 

Clyde Baxter of the C. B. Baxter Lumber Co. will 
leave next Saturday for a visit to the mills on the 
Pacific coast. Mrs. Baxter will join him later at 
San Francisco. 

Burt J. Wright, who returned to Kansas City two 
months ago to represent some West Coast mills, has 
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Frozen Credit 


in lumber paper is something you 
hear a good deal about these days. 
That is what the banker calls it. 
The usual method of thawing out 
such credit is to force the lumber- 
man to operate, thereby further 
weakening an already weak market. 


The right way is long term tim- 
ber bonds on the Pay as You Cut 
plan, which allows curtailment to 
meet market conditions. 


That is the kind of financing we 
have been doing for years for many 
successful operators. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK CROCKER-FIRSTNAT.BK.BDG. SARTLETT BLOG. 
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ers. Try us on your next order. 


Albion Lumber Co. 
General Office: Albion, Calif. 
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joined the Dierks Lumber Co. forces and will re- 
turn to Seattle to open a buying office for that 
company. 


Brookhaven, Miss. 


July 9.—The market was decidedly dull last week, 
there being little movement except of timbers. Sev- 
eral price concessions have been resorted to, in 
order to be in the running with other territories. 
Enough orders for timbers to keep the mills busy 
for three weeks were entered as one day’s business, 
and were booked despite the mills being already well 
sold ahead on these items. Much additional business 
of this kind can be had. Exporters have been tak- 
ing an excellent volume of timbers, but have not been 
buying much other material. Heavy rains have been 
experienced, but mostly at night. Labor conditions 
are still good. Cars are getting more plentiful, and 
volume of shipments is holding up quite well. Short- 
age of orders for shed stocks is causing interference 
with operations. 

Flooring items have been rather slow except 1x4- 
inch B sap rift, which has had an exceptionally good 
run. This item seems very strong and is oversold. 
Sales of 1x4-inch B&better and No. 1 keep pace 
with production. Drop siding has remained fairly 
firm, sales keeping even with production. Ceiling and 
partition have shown very little movement, and stocks 
are increasing. Bevel and square edge siding items 
have shown only nominal activity. B&better finish, 
both longleaf and shortleaf, are slow and mill sur- 
plus is increasing. Shortleaf stocks are larger than 
longleaf, as exports absorb No. 1 common and bet- 
ter longleaf. Call for automobile running board stock 
seems rather flat, so there is little movement of 1-inch 
No. 1 and C., 


immediate Atlanta district due to the municipal 
building program to be started in a few weeks, en- 
tailing an investment of several million dollars. And 
retailers and wholesalers both are cooperating in an 
effort to insure the use of as much wood as possible 
in this program. 

Better grades of flooring and dimension lumber 
are the leading sellers in the industrial field, with a 
fair demand also reported for ceiling, -partitiom and 
other building items. Railroads are active in the car 
material list but placing few orders for timbers in 
spite of lower prices. Retailers buy on a _ hand-to- 
mouth basis, and are reported to be carrying less 
than normal stocks. Roofer demand is fair but offer- 
ings do not exceed $18 and $19 for No. 2 and better 
Georgia stock, with small mills not members of the 
Georgia club selling at $1 to $1.50 below this level. 


Albuquerque, N. M. 


July 11.—A. J. McQuatters and R. B. Howell, of 
the Cady Lumber Corporation, were here from El 
Paso Friday conferring with James G. McNary at 
St. Joseph’s Hospital. Mr. McNary’s condition is re- 
ported as favorable as such a serious accident could 
permit, no complications having arisen to delay recov- 
ery. 

A. W. Lammers, Chicago lumberman, expressed 
himself as most favorably impressed with Southwest 
pine after W. G. Ramshaw, of the White Pine Lum- 
ber Co., had shown him through mills and_ stocks 
here and at Bernalillo. 

Col. George E. Breece is spending a week at Alamo- 
gordo, having gone there Sunday night to see the 
starting of the new planing mill. The sawmill pond 





Lath business has shown 





fair activity. Shortleaf 
No. 1 grade are sold ahead 
for about six weeks; long- 
leaf, for about two weeks, 
No. 2 are showing a slight 


oversale. Pine shingle 
business remains _ rather 
slow. Orders for short- 


leaf moldings continue in 
good volume, while long- 
leaf are inactive. 

July 1 inventories show an 
increase in surplus of inch 
No. 2 fencing and boards 
in shortleaf, 4- to 12 
inches, and mills here are 
losing business to Georgia 
roofer mills and other com- 
petitors. Mills producing 
better stock may have to 
come to a lower level of 
prices. Trade in New 
Orleans, and_ exports 
through that port, are 
showing a material pick-up. 
This is an excellent market 
for longleaf boards. Move- 
ment of No. 3 longleaf and 
shortleaf has been slower, 
but there is not an _ ex- 
tremely large surplus of 
any width or working. 
There has been a fair call 











for box shook, and mills 
have comfortable’ order 
files. 

Sales of No. 1 longleaf 
and shortleaf dimension 
items have been rather 
gratifying, and sales of 
No. 2 have been an out- 
standing feature. No. 3 
has been rather sluggish. 


Left, black chuglam tree and right, white chuglam tree growing in 
the Andaman Islands. 
with dark streaks, moderately hard, strong and elastic, straight 
grained and works well. It resembles teak and is stronger than this 
latter wood but not so durable under exposure. It is used for furni- 
ture, buggy shafts, cars, masts and spars. The black cRuglam makes 
fine furniture, paneling, house trim etc. 


The white chuglam is a yellowish gray wood 





King W. Bridges, assist- 
ant general sales manager for J. J. Newman Lumber 
Co., is leaving this week for a visit among company 
representatives in Texas, Oklahoma, Kansas, Mis- 
souri, Iowa, Nebraska, Minnesota, etc., and will be 
in attendance at the salesmen’s school which con- 
venes at Madison, Wis., July 26. 


Atlanta, Ga. 


July 11.—Most Atlanta wholesalers complain that 
demand for southern pine this summer is even less 
than usual at this period and that, while they are 
booking a few orders, business is anything but satis- 
factory. In spite of this, production at Georgia mills 
is unusually active, because there has not been the 
customary widespread movement of small mill labor 
to the farms this season, a fact which is giving 
prices an uncertain tendency as many of the smaller 
mills are accepting offers of $2 to $4 under the 
market to move their stock. 

There does not appear to be any promise of im- 
mediate improvement, though retailers state the fall 
outlook is good all over Georgia because the high 
crop prices prevailing will result in considerable farm 
building later on. The outlook is also good in the 


there, reduced in area, deepened and cemented, is 
filled with water and is filling with logs. Both saw- 
mill and flooring mill at Monroe, La., are running 
with night shifts. The demand for hardwood, particu- 
larly oak flooring, is very good. The Albuquerque 
mill cut 6,800,000 feet in June, employing 600 men, 
or, including woods force, about 1500. 


Kenneth J. Baldridge, president New Mexico Lum- 
bermen’s Association, is taking his vacation, with his 
family, in the fish and game haunts of northern New 
Mexico. He combines business with pleasure, being 
a member, with its chairman, Charles Proebstel, Santa 
Fe lumberman, of the New Mexico game and fish 
commission. 

A. J. Sine, wholesale lumberman, of Chicago, mak- 
ing headquarters in Albuquerque, was looking over 
lumber stored near Chama, on the northern New 
Mexico border, the latter part of the week. , 

Lee Pearson, of the Pearson Lumber Co., Tucum- 
cari, is recovering satisfactorily from an operation in 
an eastern hospital. 

H. S. Faw is succeeded by Lawrence Coor as man- 
ager of the Coor Lumber Co., Las Vegas, and has 
gone to Amarillo, Tex., where his father, D. W. Faw, 
formerly of Albuquerque, is engaged in retail lum- 
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bering. Mr. Faw contemplates reestablishment in the 
new Texas oil field near the southeast corner of New 


0 Norfolk, Va. 


July 11.—Things have certainly been quiet this 
week in the North Carolina pine market. A number 
of mills closed down July 2 and will stay down in- 
definitely, rather than continwe production and have 
to accept lower prices. A number of the small mill- 
men have gone back to farming. There is not much 
dry stock available, so that there should be a stiffen- 
ing in prices of framing and air dried boards dur- 
ing the next thirty to forty-five days. Buyers are 
not complaining of prices, for they know they are 
low. 

There has been very little demand for either 4/4 
edge No. 2 and better or stock widths. Inquiries 
for mixed cars picked up a little during the last few 
days. There has been a little better demand for 5/ 
and 6/4 stock widths, also for small lots of 8/4 in 
mixed cars. There has also been a better demand 
for 4/4 No. 2 and better miscuts, rough and dressed, 
and these are not very plentiful. The price has 
been weak No. 3 4/4 edge, also No. 3 stock widths 
are hard to dispose of at any price. 

There has not been much activity in 4/4 edge No. 
1 box. Some inquiries for air dried, dressed and 
resawn, have been received. Local box makers are 
using practically no edge widths, either air or kiln 
dried. There has been a slowing up in the demand 
for stock widths of No. 1 box. Air drying mills 
have little dry stock, and will not be getting much 
until about thirty days from now. Prices are firm. 
Edge 4/4 No. 2 box has been very quiet, as is No. 2 
stock box. One or two box makers are using some 
good No. 2 stock box. Inquiries for 5/ and 6/4 
edge box, dressed and resawn, have been more num- 
erous. Box bark strips, 4/4 rough and dressed, have 
been quiet, but as mills have little stock to offer for 
prompt shipment, prices are holding firm. 

Sales of planing mill items, such as flooring, have 
been very light. There has been more _ interest 
shown in 2%-inch face No. 3 flooring. Prices re- 
main the same. Kiln or air dried roofers have been 
very quiet, and more air dried stock is being offered 
for quick shipment. Framing and lath have heen 


very quiet. 
Macon, Ga. 


July 11.—Rooter manufacturers report a good in- 
quiry this week, with above normal sales. Railroads 
say that the lumber movement is unusually heavy. 
There have been no changes in prices, $18 and $19 
prevailing, though there is every indication of a 
strengthening of the market, due to increased build- 
ing Operations here and in other sections. 

Weather has been right for the capacity operation 
of longleaf pine mills in southwest Georgia and south- 
eastern Alabama during the last few days. Following 
the excessive heat, there has been a cool spell, with 
some rain, improving logging conditions. Production 
is up to normal, with all mills running full time. 


Jacksonville, Fla. 


July 12.—The stability of the Southeast market has 
given manufacturers, wholesalers and buyers the 
opportunity to take things a little easier. Buyers are 
placing their orders to the very best of advantage, 
but most of the mills are standing pat on their lists, 
except on some of the high grades of cypress. 

The pine movement has been encouraging. Low 
grades are moving quite steadily and prices are strong. 
There has been some improvement in sales of the 
upper grades, although demand is not sufficient to 
give the market any show of strength. Most Florida 
mills could stand a good volume of orders for fram- 
ing. Their accumulations are heavy. At yards in 
coast cities, the greatest demand is for No. 2 flooring, 
ceiling, siding and sheathing, and they have heavy 
stocks of higher grades. There is a wide range of 
prices on all items of pine. Shed stocks are bringing 
$38 to $42 for B&better; $32 to $35 for No. 1, and 
$18 to $22 for No. 2 longleaf sheathing, kiln dried, 
is bringing $20 and $21. Framing is very uncertain 
as to price and mill accumulations have forced opera- 
tors to turn production to other items. The price on 
2x4’s ranges from $18 to $20 for longleaf. Shortleaf 
manufacturers in northern Florida and Georgia have 
found business better comparatively than have Florida 
longleaf operators. Their location permits them better 
rates to the consuming territory, and shortleaf shed 
stocks are perhaps in more demand than are longleaf 
in the eastern and .middlewestern markets. Kiln 
dried shortleaf finish is moving fairly well, and is 
averaging around $36 at the mill for 4/4 rough, in 
6- to 12-inch widths. No. 1 and C is around $27. 
The thicker stocks show a better proportionate price 
than 4/4. Roofers are moving steadily at $17.50 and 
$18.50. Shortleaf framing is moving fairly well, but 
is not bringing what the manufacturers expected. 
Random length 2x4’s sell for about $17. A good 
many of the manufacturers have curtailed their opera- 
ations or discontinued for the time being. 


The cypress market at its best is highly competitive, 
with the Valley mills doing their utmost to make up 
for the time they have been out of the market due 
to high water. Nevertheless, Southeast mills are get- 
ting a fair volume of business. There has been no 
reduction, officially, by the larger selling agencies, but 
concessions are being made on large orders. 

John J. Earle has resigned as Florida manager for 
the Penn Lumber Co., effective Aug. 15. Mr. Earle 
has made no definite announcement as to his future 
connections, 


Shreveport, La. 


July 11.—Southern pine demand is slow, and prices 
are as near bedrock as they have been for five years. 
Orders for yard stock have been coming in fairly 
well, but most of them are for a wide range of items 
that many mills find difficult in supplying. Stocks 
are pretty badly broken in many cases, even though 
some items are in surplus. The mills are booking 
business about as fast as it shows up, if offered prices 
are at all reasonable. The wide price range is 
accounted for by the fact that, in competing for 
Texas and Oklahoma business, Louisiana mills have a 
great freight rate advantage over Mississippi mills, 
and mills here cut longleaf and are equipped to turn 
out special orders on which returns are higher. It 
is not necessary to put in transit badly assorted cars. 
as the best wholesalers can as a rule furnish good 
orders and if necessary take care of an occasional 
accumulation without sacrificing prices. Such consid- 
erations engaged the interest of a group of about 
thirty operators of small mills that met in Shreveport 
this week. The mills have been handicapped by heavy 
rains and stock has been moving slowly. Logging, 
and hauling of logs or lumber, are difficult on account 
of bad roads. Rail service, however, is good and 
labor is plentiful. 


Birmingham, Ala. 


July 11.—Southern pine business has been slow 
since the holiday. Yards do not feel inclined to buy 
other than special requirements, and do a lot of 
shopping around. Lowest prices of the year were 
quoted on some of the largest jobs. Retailers are 
up against strong competition from out-of-town ship- 
pers who cut prices. This week’s retail prices, on 
the job, were: No. 2 and better dimension, 2x4- to 
12-inch, 16 foot and under, $18.50; 1x6-inch and 
wider, log run or No. 2 and better, air dried S4S 
boards for forms, $20.50; 2x16-inch, 24-foot No. 1 
longleaf, $36; 1x6-inch and wider No. 3 sheathing 
and roof boards, $17. These prices were less than 
wholesale prices of the better mills. Green lath 
slipped back to $3.15. No. 2 flat grain 1x4-inch 
flooring remained about $17; No. 1 went to $33, and 
B&better went begging at $35. No. 3, 1x6-inch sold 
at $14 for S4S, and $15 for S2S&CM. The 2x4-inch, 
straight 16-foot lengths, sold at $18.50, with mixed 
items $1 off. No. 2 dropping grade of siding could 
be bought freely at $25, while 1x3-inch No. 2 floor- 
ing stuck around $17, mill. Small timbers are in 
good demand at fair prices. Yards have plenty of 
lumber for present needs, and mills have good stocks. 

Car material buyers sent in several nice orders this 
week, and the mills catering to this trade did a 
fair business, although prices were not up to levels 
of April and May. Lining, 1x4-inch x 9-foot B&bet- 
ter, sold at $48, Pittsburgh base, while MCB siding, 
B&better, 1x4-inch, 9 foot, stood at $42, with 9-foot 
at $48. No. 1 and C in these items was around 
$10 less than B&better. Grain tight 1x6-inch, 16 
foot stock brought $36; 2%-inch No. 1 longleaf deck- 
ing, $42, and merchantable decking, $45, in kiln dried 


stock. Most orders specify that moisture content is* 


to be guaranteed by shipper. Other car stock is in 
fair demand. An inquiry from one of the larger 
railroads totaled 3,500,000 feet as July requirements, 
while several smaller ones came through. 

The Pioneer Lumber Co., Elrod, Ala., will have 
its three additional dry kilns completed within the 
next few days, and swing back into full time opera- 
tions. W. M. Nichols says the output of end-matched 
items will be increased. 


Toronto, Ont. 


July 11.—PFrade conditions in Ontario today are 
seasonably quiet. Wholesalers report that there is a 
fair volume of business to be had, although it is 
highly competitive, and consequently profits are small. 


The demand for fir timbers and fir common is un- * 


usually large this year. The demand for fir clears in 
the larger centers has been off for a considerable 
length of time. Dry eastern stocks are scarce, and 
very broken. New stocks will not be on the market 
until the end of July or the first two weeks in Au- 
gust. Some wholesalers are accepting orders for this 
year’s stock for delivery about the end of August, but 
it is understood that this is not the general practice. 
Prices on all lines are firm, and it is expected that 
the retailers will have to pay more for the new cuts. 
The demand for shingles is slow, although Consolidated 
prices are holding up. In the No. 1 grades, there 


Co PACIFIC COAST Co 
West Coast 
2x4 HEMLOCK 


The next time you want some 
nice DRY bright dimension send 
us your order. We specialize in 
2x4 No. 1 and No. 2 Common, 
S4S, manufactured from Upland 
timber. We can quickly handle 


orders for straight cars of 16’ 
and 18’ stock. 


Pacific States 
Tas.” Lumber Co. 
REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg , Minneapolis, Minn. 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
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We Solicit Your Orders 
and Inquiries for 
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Retail Yard Stock, Industrial 
Lumber, Railway and 
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Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 
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D. E. Stewart W. J. Walsh 


25 Years’ Experience in 
Western Logging and Timber 


Stewart, 
Walsh & Wolfe 


1001 Bedell Bidg., Portland, Ore. 
Timb er Estimating 


Engineering 
opographic Surveys 
Logging Appraisals 
Property Management 


References by Permission 
J. C. AINSWORTH, President, United States National 
we Portland, Ore. 
W. B. AYER, President, Eastern & Western Lumber 
Hn. Portland, Ore 
EDWARD C. CROSSETT, President, Crossett-Watzek- 
Gates, Chicago, Il. 
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Company, Portland, Ore. 
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Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 
Western Weod Products Co., Builders Building 
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Soft Yellow 


FIR 


Flooring Finish SPRUCE 
Siding Moulding CEDAR 
Ceiling Thick Clears HEMLOCK 
Factory & Industrial Stock WESTERN 
Try us on your next order. PINE 


SULLIVAN 
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q Portland, Oregon 

















Baughman’s Buyer 
and Seller 


Awell known calculator for standard lumber sizes 

which is appended a considerable number of use- 
ful miscellaneous tables. All editions have full cut- 
in index. Desk size, 300 ype 5x7 inches, red water- 


fl flexible ag seal grain, $5.00; 
it ed aes, $6.0 brown imita- 
| leather, 300." t tion, 344x6 inches, 

cut-in indexes. 


oy Silk Cloth, $1.50; Red Leather, $2.00 
Blae Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St., Chicago, Ill. 
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has been an advance of 10 cents in XXX and 
XXXXX, and in the No. 2 grades an advance of 5 
cents. A good fall demand is expected. Export and 
water shipments of shingles are fair. 

The Western Lumber Distributers’ Association, To- 
ronto, composed of salesmen, representatives of Brit- 
ish Columbia mills, and wholesalers interested in 
western stocks, held their regular weekly meeting to- 
day at the Toronto Board of Trade. There was a 
good attendance and discussions were interesting and 
lively. The following facts were brought out: Vol- 
ume of business is seasonal. The number of transit 
cars coming into Ontario is small. There is a fair 
volume of shingle business coming in at Consolidated 
prices. A couple of the members advised the meeting 
that their mills were oversold. A recommendation 
went through to the effect that the Western Lumber 
Distributers’ Association circularize the trade of On- 
tario, pointing out what the manufactures of shingles 
in British Columbia are trying to do to stabilize the 
price of shingles, and asking for full codperation. 

J. V. O’Brien, Cleveland, Ohio, secretary of the 
Cleveland Board of Lumber Dealers, paid a_ short 
visit to Toronto recently on business. 


Hattiesburg, Miss. 


July 11.—The usval July dullness has not appeared 
in this section, as demand has continued in about 
the same velume 2s for several weeks. This causes 
the onerators to believe that there will be a gradual 
improvement from now until the crops are moved. 
Cutting, in longleaf especially, continues strong. A 
good percentage is going to the domestic trade, but 
sawn timbers, deals and scantling are being cut by 
mills having suitable timber. There has been about 
the same movement of shed stocks. Mills having 
longleaf strips have sold much of this stock for export 


shipment. 
Laurel, Miss. 


July 11.—Local pine mills report orders in larger 
volume than for several weeks. All sales depart- 
ments are expecting a much larger demand for south- 
ern pine to develop during the last half of July. 
Mill stocks are in excellent shape. No price changes 
have been noted. Mills report rather heavy sales of 
lath. The export market has shown more life. Busi- 
ness has been coming in pretty generally from all 
foreign buyers of pitch pine. Italian business has 
been especially active. Island trade, however, con- 
tinues exceedingiy dull. 

Mr. and Mrs. John Gates, of Clinton, Iowa, are 
guests of Mr. Wallace B. Rogers. 

J. L. Williams, secretary Eastman-Gardiner Hard- 
wood Co., and Mrs. Williams are enjoying a stay in 
liot Springs, Ark. 


Warren, Ark. 


July 11.—Demand for Arkansas soft pine has been 
of somewhat less volume. Prices are holding reason- 
ably firm. Orders are usually placed with the request 
that shipment be made immediately, and quite a few 
carry the stipulation that they must be shipped 
promptly or canceled. Yard business is mostly from 
the smaller towns, the larger centers apparently not 
doing much new building. Inquiry from the dealers 
is of fair volume, but bookings are not of correspond- 
ing size. Industrial buying is quiet. All bookings 
are of mixed cars, well assorted as to grades and 
kinds. Buying of car material is light. 


New Orleans, La. 


July 11.—The industry marked time last week so 
far as bookings are concerned. For southern pine, 
a decline in sales volume was reported. Cypress 
bookings probably were under those of the week be- 
fore. Practically identical comment was made under 
the southern hardwood headings. The trade simply 
doesn’t seem to be interested in buying for anything 
save its immediate needs. The general impression 
seems to be that there will be little if any further 
recession of prices. Southern pine prices are rated 
fairly steady, cypress quotations are reported un- 
changed, the hardwood prices may fluctuate a little on 
certain items, but it is still insisted that the next fea- 
turable price changes whenever they come, will be 
upward. 

State Forester Roy L. Hogue, of Mississippi, has 
appointed the following committee to have charge of 
organization of a forest-fire protection district in 
southeastern Mississippi: M. B. Bouslog of Gulfport, 
chairman; A. F. Dantzler, of Biloxi; D. J. Gay, of 
Biloxi; P. N. Howell, of Howison, and Dr. Catliffe, 
of Vancleave. The committee will meet in Biloxi next 
Saturday to organize its plans. 

Gulfport dispatches report the receipt there during 
July of 1,800,000 feet of redwood timbers, flitches 
and squared logs, to be manufactured by the Fink- 
bine Lumber Co., at its D’Lo (Miss.) plant. 

W. McCormack, premier of Queensland, Australia, 
is expected to visit New Orleans this week in com- 
pany with Vice President T. B. Monroe, of the Celo- 





tex Co. He will visit the Celotex plant and one of 
the leading sugar plantations near New Orleans, 
Plans for the establishment of a Celotex plant in Aus. 
tralia were announced some time ago, hence the 
Queensland official’s interest in the industry. 

Dr. Oscar Dowling, president Louisiana State Board 
of Health, announces that it will establish a factory 
at Monroe to provide door and window screens for 
the flooded districts of six Louisiana parishes, where 
malaria outbreaks are feared. The Federal public 
health service, he adds, will codperate. 


Jackson, Miss. 


July 11.—Southern pine sales last week were satis- 
factory, but were of smaller volume, due, primarily, 
to the retailers taking inventory. The most active 
iiem’ was sawn timbers, which were being offered 
freely by exporters at $35 for thirty cubic average, 
Ceiling and flooring have remained in good demand, 
and the mills report a shortage No. 2 ceiling, %-inch, 
is especially scarce and is not to be had in this 
section for prompt shipment. No. 2 flooring is also 
showing strength. Dimension has moved only fairly 
well, the shortleaf operators reporting orders scarce. 
Shipnents were very good, due to favorable weather. 
No. 2 longleaf boards, 8- and 10-inch, have moved 
freely, but these items in shortleaf have been rather 
slow. No. 1 and C finish is moving well. The mills 
report nice sales covering B&better finish, but the 
movement of this item has not been as heavy as that 
of No. 1 and C. Longleaf timbers have been in 
good demand, with orders for immediate shipment 
bringing a premium. Sales managers expect a good 
movement for the rest of this month. The semi- 
annual retail inventories will reveal a number of 
items needed to replenish their stocks, and it is be- 
lieved that a nice volume of business will soon be 
available. 

I. C. Swan, formerly sales manager Foster Creek 
Lumber Co., Stephenson, Miss., has arrived here to 
manage the Anderson Manufacturing Co. 


Minneapolis, Minn. 


July 12.—Grains have made excellent progress on 
Northwest farms in the last week and occasional rains 
have been beneficial. Lumbermen are encouraged 
over the outlook. From every section of the North- 
west have come reports that there is a quickening of 
business. 

M. A. Rosacker, of Fehleisen & Rosacker, Ogden, 
Iowa, was in the Twin Cities last week. He said 
that crops in his section are somewhat spotted. Farm- 
ers are in the midst of their busy season in South 
Dakota, but there are excellent prospects for a lumber 
trade in the fall, in the opinion of F. M. Pew, repre- 
sentative of the Mumby Lumber & Shingle Co. in 
that State, who was in the Twin Cities last week. 


Boston, Mass. 


July 12.—Vacations and the usual mid-summer in- 
fluences are affecting the lumber market. Business 
has slowed down appreciably since June. A large Bos- 
ton distributer gives the following thumbnail sketch 
of the current market situation: “The regular base 
price of eastern spruce frames is still $40, but sales 
are being made at concessions of $1. The usual price 
for narrow random spruce is $33, but there is a lee- 
way of $1 in either direction according to the propor- 
tion of desirable lengths. As much as $35 has been 
secured lately for merchantable spruce boards of ran- 
dom lengths. Lath continue to show a weaker ten- 
dency. Pacific coast fir is fairly active, and for mill 
shipment prices are firm. Oak flooring is easier. 
Southern pine flooring is quiet, and prices a bit soft.” 


Pittsburgh, Pa. 


July 12.—Advances of about $2 in both 2A and 2B 
poplar in the last two or three weeks are reported by 
some wholesalers who make a specialty of hardwoods. 
The same sources report red and white oak moving 
freely, with no recession in prices. These grades of 
poplar are being bought for core work in doors and 
interior trim and by the furniture industry, which is 
moving along well again. Oak is being bought for 
flooring and trim work and in the furniture trade. 
Published reports indicating that the steel industry is 
enjoying an unexpectedly larger volume of business 
are giving encouragement to the lumbermen. The 
southern pine situation remains unchanged, and Idaho 
white and Pondosa pines prices are holding up well. 
Some dealers report a weakening tendency in Califor- 
nia sugar pine. Oak flooring is also reported in some 
quarters to be showing a weakening trend since the 
mills in the Mississippi valley have got back into 
shape following the flood. This is also true of red 
and sap gum, in which prices are a little off from 
the high levels reached due to the flood, the market 
for these varieties having become more stabilized. A 
decided weakening in hemlock lath in the last ninety 
days is reported in some quarters. Buying of lumber 
in the Pittsburgh market by the West Virginia mines 
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is reported better than ever. Some of the wholesalers 
report collections very slow. 

The Pressed Steel Car Co., of this city, has selected 
Universal vacuum dryer equipment for the remodeling 
of its present kilns, and for two additional dry kilns 
now under construction. The installation of this equip- 
ment will give the Pressed Steel Car Co. a daily 
capacity of approximately 200,000 board feet of 
southern pine and Douglas fir car material. Uni- 
versal vacuum dry kilns are manufactured and sold 
by the Universal Vacuum Dryer Co., of Kansas 
City, Mo. 


New York, N. Y. 


July 11.—Lumbermen themselves are trying to find 
out what is the matter with the market. Nine out of 
ten offer a different explanation, but nearly all agree 
that cooler weather is needed to give things a boost. 
At that, prices are a shade stronger generally than 
they were a month ago and the demand for fir has 
shown a slight improvement. 

More than five hundred dealers in lumber and other 
building materials, including the executives of many 
concerns, will forget their troubles Wednesday at the 
three-cornered annual frolic of the New York, West- 
chester and Long Island associations. As one leading 
lumberman said today: “Business is listless. We 
have nothing at the moment to be enthusiastic about, 
but we’re all going up to Briarcliff Lodge tomorrow 
to have some fun, and we'll leave our worries at 
home.” 

George F. Bodfish, jr., recently moved his wholesale 
office to 208 Metropolitan Tower, 1 Madison Avenue. 


James B. Stricker, formerly Michigan representative 
of the Winton Lumber. Co., has just joined the staff 
of the New York office. 


Charles E. Lampman, well known New York lum- 
berman, has joined the sales force of the Harry F. 
LaFond Co. He will devote his attention chiefly to 
marketing Finland pine. The company has recently 
received large shipments of this lumber. 

Frank J. Page, New York representative of the 
White Lumber Co., Norfolk, Va., is now located in 
the Marbridge Building, Sixth Avenue and Thirty- 
fourth Street. 


Philadelphia, Pa. 


July 13.—Prices of longleaf pine flooring have been 
reduced in. the Philadelphia area, by $2 to $3. North 
Carolina pine flooring 13/16x2%4-inch flat, is being 
offered at $8 less than previous quotations, in all 
grades. The ‘cautious buying of retailers has been 
offset by curtailing lumber receipts, so that dealers 
are able to maintain steady prices in southern pine, 
western white pine, shingles, siding and lath. 

A number of Philadelphia retailers, with their fam- 
ilies, left Thursday on a five days’ cruise to New 
England, New Brunswick and Nova Scotia. The voy- 
age is being made under the auspices of the Penn- 
sylvania Lumbermen’s Association. One hundred and 
seventy-five enjoyed the trip. 


Timber Land Sales 


CorNETTSVILLE, Ky., July 12.—After purchasing five 
thousand acres of hardwood timber lands lying along 
Leatherwood Creek a few miles from here,’ Charles 
F. Heidrick and others organized the Leatherwood 
Lumber Co with a capital of $100,000. It is the pur- 
pose of the new organization to install mills this sum- 
mer. 

James Singleton and others, Kodak, Ky., purchased 
four hundred acres of hardwood timber lands along 
Bull Creek headwaters. Two sawmills are to be in- 
stalled.. 

Rodgers and Day, of Hyden, Ky., closed a deal 
this week on a boundary of three -hundred -acres of 
hardwood timber lying on the Kentucky River near 
Blackey, Ky. Development will start by Aug. 1. 


SEATTLE, Wasu., July 9.—An agreement and con- 
tract of sale has been filed with the auditor of Sno- 
homish County, covering a transfer of timber in the 
Hazel district from John P. Van Orsdel, general re- 
ceiver of the Stetson & Post Lumber Co., to Klement 
& Kennedy for $38,500. The purchasers own a saw- 
mill and operate a logging camp at Fortson. The 
timber is located on sections 5 and 6, township 31-8, 
in what is known as the Hazel logging unit. 


Big Business and Moderate Profits 


The present period is characterized as one of 
big business and moderate profits in the July 
number of the Chicago Tribune Survey which 
has just been issued. Although the unit mar- 
gins are smaller in most cases, there is said to 
be compensation in the large volume of 
transactions. 


The analysis which is based upon a large 
number of barometers shows underlying con- 
ditions to be strong, particularly in Chicago 
and the middle West. Commerce embraces 
three general processes—goods’ are produced, 
they are moved to where the consumers are, 
and if all is well they are bought and paid for 
by the customers. Continued active business 
is a question of the three keeping in step. 


If all three are large, the period is one of 
prosperity. If production is large, and the 
others small, there is over-production. If cash 
exchanges are large and the others small, it is 
most likely a period of forced liquidation. If 
all three are small, poverty prevails. 


Measured by these objective tests, the times 
are good, 1926 was a peak year and yet— 


1. Production was higher in May than it was in 
recent months, and it has continued steadily 
above last year. 


2. Carloadings by the railroads have been larger in 
the first half of the year than ever before, al- 
though recent weeks have fallen behind 1926. 

8. The amount of checks cleared through the banks 
evidencing payments has been steadily ahead of 
a year ago, the recent months showing the most 
gain, 


Steel operations have been dropping in 
recent weeks, and the close of June found the 


rate of output for the industry less than the- 


year ago. However, while the mills in the 
Pittsburgh district were turning out only about 
65 percent of their capacity, the Chicago mills 
output averaged nearly 80 percent. 

(Building the country over is in larger vol- 
ume than ever, showing a gain for the first 
five months of 5 percent. In the five middle 


western States the gain in construction con- 
tracts was 22 percent over a year ago, in 
Chicago about 18 percent. 

In trade the cream of the business of the 
early part of the year has been taken and the 
period of clearance sales is at hand. Spring 
business was uneven, being exceptionally good 
in March and April, poor with the inclement 
weather of May, and good again in June. The 
season of relaxation is just ahead. Hot 
weather, vacations, inventory taking, and over- 
hauling of factories for the fall, will reduce 
production and trade generally, just as it 
always does, but without causing the slightest 
alarm. With stocks of merchandise only 
moderate, and the hand-to-mouth buying policy 
continuing, there is nothing at present visible 
that will prevent the coming fall from being a 
period of very active trade. Business last fall 
was abnormally high in the early months, but 
dropped off precipitately in October and did 
not revive till early spring. We are unlikely 
to experience either of these extraordinary 
fluctuations in the closing half of this year. 
The present is not a year of abnormalities. 
There is no reason for expecting either the 
breathless ascent or the consequent toboggan. 
The prospect is that the business volume in 
early fall will be below the same period a year 
ago, and in the late fall and winter substanti- 
ally above last winter. 


Logs Becoming More Plentiful 


Jackson, Miss., July 11—Hardwood manu- 
facturers in this vicinity report a more plenti- 
ful supply of saw logs, and are now running 
at capacity. Gum and oak are still the leading 
species, with a number of satisfactory sales re- 
ported. There is a shortage of these items in 
dry stock for anything like prompt shipment. 
Several of the smaller pine operators are now 
devoting their entire attention to the logging 
of the hardwood. Good prices are still being 
paid for saw logs. 
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Kent Lumber Company 


461 Market Street, SAN FRANCISCO, CAL. 
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Central States 
Buyers 


will find us prepared to give them close 
cooperation on their West Coast lum- 
ber requirements. Quality, service 
and satisfaction. We're cutting ap- 
proximately 1,000,000 feet daily of 


Douglas Fir 
Redwood, White Fir, Hemlock 
California White Pine 
California Sugar Pine 


Get in touch with us. 


Hammond Lumber Co., Inc. 


SALES OFFICE: 
Telephone 


1905 Londen Geareatee CHICAGO petchore 3711 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 
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Joun A. Spencer Lumser Co. 
Suite 800, 624 So. Michigan Ave., Chicago, IIL 
Wholesale and Commission 

PONDOSA 


FIR AND 
AND 

CALIFORNIA “——-" 

WHITE PINE 


Southern Hardwoods 








Fir Frame Lumber 


Kiln Dried, Run to Special rae 
Mixed cars of Sills, ag po Drip-Cap, 
Hanging Stile, Brick-Mould, etc. 


Gram-Willis Lumber Co. 


228 N. LaSalle St., CHICAGO, ILL. 
Telephones: Franklin 3485-6 
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REDWOOD 


Redwood Sales Co., Chicago, I11. 
360 No. Michigan Ave. Phone, Central 6910 








WesternWood ProductsCo. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 
Phone, Randolph 2000 


Builders Building, : : CHICAGO 











Builders’ Commercial Agency 


ESTABLISHED 1890 


520 Chamber of Commerce Building, CHICAGO 


An sy guide to the contracting trade of 
mty and Cook County Dealers 


eanuinan Collection and Mechanics Liens 











C. W. Lawrance, district manager of the 
Long-Bell Lumber Co., spent several days this 
week at the Kansas City headquarters of the 
company. 


H. H. Bates, sales representative of the 
Standard Lumber Co., Birmingham, Ala., was 
in Chicago this week calling on the southern 
pine trade. 


Pete Smith, manager of the yellow pine de- 
partment of the Hilgard Lumber Co., is spend- 
ing this week visiting the trade in the eastern 
Michigan territory. 


R. B. Updike, of the Updike Lumber & Coal 
Co., Omaha, Neb., spent several days in Chi- 
cago this week calling on his friends in the 
local lumber trade. 


J. B. Baker, manager of the northern sales 
office of the Peavy-Wilson Lumber Co., left 
July 9 to spend about a week at the company’s 
southern operations. 


M. L. Wootten, sales manager of the Deal 
Saw Mills Co., Tuscaloosa, Ala., was in Chi- 
cago this week sizing up the southern pine 
situation in local territory. 


Charles L. Schwartz, prominent retailer of 
Naperville, Ill., is seriously ill at his home. He 
has numerous friends in the local trade who 
hope he will soon be up and around again. 


Nat F. Wolfe, of the Nat F. Wolfe Lumber 
Co., left last Thursday for a few weeks’ vaca- 
tion in the vicinity of Birchwood, Wis., where 
he expects to indulge in a little fishing and 
maybe play a round or two of golf. 


George S. Stanley, of New York City, repre- 
sentative of the Gram-Willis Frame & Manu- 
facturing Co., spent a day at the Chicago office 
this week on his way East following a trip to 
the Pacific coast. He reported conditions on 
the Atlantic seaboard very satisfactory. 


W. J. Whyte, secretary-treasurer of the 
Gregertsen Bros. Co., cypress specialist, left 
July 11 on a two weeks combined business and 
vacation trip to Ontario, Canada. The trip is 
being made by automobile and Mr. Whyte is 
accompanied by his wife and young daughter. 


Fred Kozak, of the Charles L. Baxter Lum- 
ber Co., returned Monday of this week from a 
vacation spent in the Flambeau country of 
Wisconsin. He came home with a “muskie” 
weighing about nine pounds, and reports having 
hooked lots more of the finny tribe. Taken all 
in all, Fred had a thoroughly enjoyable time. 


Milton V. Johns, sales manager of the Red- 
wood Sales Co., returned July 9 from a three 
weeks’ trip to the redwood operations of the 
companies he represents in the eastern territory. 
He finds conditions very healthy with a satis- 
factory volume of California, offshore and ex- 
port business, and the eastern market keep- 
ing up to expectations. Mill stocks are not 
burdensome, and the situation on the whole is 
quite favorable for a stronger market. 


The Climax Engineering Co., of Clinton, 
Iowa, has issued a series of 834x11-inch, 40- 
page, booklets containing parts, pricelists and 
operating instructions for its models R6U, 
R4U and TU engines and power units. Each 
book contains detailed lists of parts with illus- 
trations of each part, complete instructions for 
the care, operation and adjustment of each 
engine, as well as other information of value 
to the user of Climax engines. Copies of these 
booklets will be sent on request. 


Tom A Moore, Chicago representative of the 
Pacific Lumber Agency, of Aberdeen, Wash., 
seldom misses an opportunity of indulging in 
his favorite pastime of golf, so it was no sur- 
prise to his friends in the local trade to learn 
that Tom participated in the second of the 
series of golf tournaments sponsored by the 
Wisconsin Lumbermen’s Golf Association and 
the Milwaukee Hoo-Hoo Club. This event oc- 


curred at the Tuckaway Country Club, Mil- 


waukee, Wis., July 12, and although Tom did 
not get in the list of prize winners, neverthe- 
less he reports having had an enjoyable day’s 
outing. 

E. J. Stanton & Son utilize a Hudson coach 
for making business calls in and around Chi- 
cago, and A. B. MacAlpine, local manager, 
states that on July 11 the car disappeared from 
Wacker Drive, where it was parked, and the 
police found the car a day or two later, aban- 
doned and considerably banged up. While 
waiting for the insurance to be adjusted, Mr. 
MacAlpine says that the Stanton company’s 
local representatives will have to employ other 
a methods to make calls on the 
trade. 


A. J. Gram, president of the Gram-Willis 
Lumber Co., returned recently from a month’s 
Visit to the company’s mill at North Portland, 
Ore., operated under. the name of the Gram- 
Willis Frame & Manufacturing Co. He re- 
ports conditions fairly good on the Coast with 
enough orders on hand for frames and special 
run stock manufactured from fir and spruce to 
keep the plant operating one shift for the next 
sixty days. The company’s products are find- 
ing a satisfactory sale on the Atlantic coast, 
Mr. Gram reports. 


W. R. McMillan, manager of the Chicago 
sales office of the Hammond Lumber Co. 
(Inc.), who returned recentl, from an ex- 
tended trip to the Coast operations of the com- 
pany, reported that the redwood business is 
good but mill stocks are scarce. In California 
pines, stocks are broken due to curtailed pro- 
duction, but in another thirty days it is ex- 
pected that stocks will be well balanced. The 
fir mills have pretty good order files, and the 
shutdown of the logging camps _ should 
strengthen the market. The redwood interests, 
stated Mr. McMillan, are inclined to be op- 
timistic, with plenty of domestic, offshore and 
foreign business. 


(SPARE B: 


To Sell Philippine Lumber in West 


On July 12, S. R. Taxey, president of the 
Chicago Warehouse Lumber Co., was host at a 
dinner at the LaSalle Hotel, Chicago, and 
theater party. The affair was given in honor 
of A. E. Edgcomb, president and general sales 
manager of the Insular Lumber Co., manufac- 
turer of Philippine mahogany, with general 
offices in Philadelphia, Pa., and extensive op- 
erations in the Philippines. Mr. Edgcomb was 
in Chicago on business and while here arranged 
with the Chicago Warehouse Lumber Co. to be 
its exclusive representative in the central West 
for the Insular company’s products, which in- 
clude mahogany flooring, interior trim etc. 
Among the other guests on the occasion were 
Percy S. Fletcher, of the D. S. Pate Lumber 
Co.; E. A. Thornton, president of the E. A. 
Thornton Lumber Co.; Frederick Brown, in 
charge of the hardwood department of the 
Chicago Warehouse Lumber Co., who will 
handle the Philippine mahogany sales; J. H. 
Kelley, H. H. Koven, J. Lentin and Arthur 
_— of the Chicago Warehouse Lumber 

0. 

The Insular Lumber Co. manufactures ap- 
proximately 100,000,000 feet of mahogany an- 
nually. This is largely carried on sticks for 
air drying from eight to ten months. The 
plant is electrically equipped; has a fine planing 
mill; box factory to utilize the low grade 
lumber, and ample dry kiln facilities. In addi- 
tion, the company owns and operates twenty 
barges to transport its products to deep water 
for shipment on ocean-carrying vessels. The 
company employs over three thousand natives 
in the camps and plant, and has also forty 
Americans occupying responsible positions, The 
operations of the Insular Lumber Co. are 
centered around Fabrica, Occ., Negros Island, 


one of the largest islands in the Philippine 
group, located ahout three hundred miles from 
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Manila, P. I. The company utilizes steel cables 
in its woods operations, penetrating one-half 
to three-quarters of a mile from the railroad, 
and builds about twenty miles of track yearly. 
The Insular Lumber Co. is a firm believer in 
the best equipment for all departments of 
manufacture and transportation. 


Additions to Redwood Sales Staff 


Harold P. Plummer, vice president in charge 
of eastern sales of the Union Lumber Co., 
manufacturer of California redwood, an- 
nounces the appointment of Bryant D. Dain as 
sales manager of the north central district of 
the United States. Mr. Dain, who has been 
with the Union Lumber Co. for some three 
years in the Chicago district, was formerly on 
the staff of the United States Forest Products 
Laboratory, Madison, Wis. He is a graduate 
of the forestry department of Cornell Uni- 
versity and has made a study of lumber, its 
production, sale and use for a good many years 
and is well equipped to handle his present 
work. 

C. B. Green, who has been with the Union 
Lumber Co. for the last two years, will assist 
Mr. Dain in this territory. Mr. Green, who 
is also a graduate forester of Missouri and 
Yale universities, also received his early train- 











Moffett photo 
B. D. DAIN, C. B. GREEN, 


Chicago; Chicago; 


Sales Manager and Assistant Sales Manager, Respec- 
tively, of the Union Lumber Co. for the 
North Central District 


ing in the United States Forest Service and 
came directly to the Union Lumber Co. from 
the United States Forest Products Laboratory 
at Madison, Wis. 

Mr. Plummer, who came East in January, 
will continue indefinitely to use the Chicago 
office as his headquarters. 


(SEES 


Hardwood Inspections for June 


In the July issue of the Official Bulletin, 
published by the National Hardwood Lumber 
Association, it is reported that total original 
inspections for June were 21,657,179 feet, of 
which 18,838,058 feet was the work of the 
association’s salaried staff, and 2,819,121 feet 
was fee service. Reinspections were made on 
178,501 feet. In commenting on these figures 
the National association states: 

This is a fairly normal showing for the first of the 
summer months, and compares favorably enough with 
the records of that particular month for the last 
several years. It goes somewhat beyond the count 
for the preceding month of May, when original in- 
spections were 20,425,497 feet, and is less than a 
million feet below that of the corresponding month a 
year ago when they totaled 22,513,477 feet. 
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Veterans Play Golf at Skokie 


Some of the Chicago lumbermen who also 
are golfers, feel that their summer is incom- 
plete without their annual day of golf at the 
Skokie with “Jim” Lane. A score of veterans 
were on hand Tuesday of this week to com- 
pete in this annual event. When the battle was 
over and the smoke cleared away, it was found 


that George J. Pope, of the D. S. Pate Lumber 
Co., had won the low net honors, being closely 
pressed by his host, J. L. Lane, and Frank 
Burns, of the F. J. Burns Lumber Co. The 
blind bogey was captured by Mr. Lane with a 
margin of one stroke over James Miksak, of 
the Pilsen Lumber Co., while Frank Burns, 
Alex Stewart, of the A. T. Stewart Lumber 
Co., C. B. Hutchins, of the Hutchins Lumber 
& Storage Co., and C. W. Defebaugh, of the 
AMERICAN LUMBERMAN, were not far behind. 


First Log Marks Epoch in Idaho 


St. Paut, Mrnn., July 12.—The first log 
movement from the largest stand of virgin pine 
timber in America will begin late this week, 
marking approach to completion in Idaho of a 
project involving an outlay of $10,000,000 in 
which two large corporations with headquarters 
in the Twin Cities, a third with headquarters 
in Portland, Ore., and a fourth at Omaha, are 
cooperating. 

The Northern Pacific Railway here just has 
announced that a new 41-mile line from Oro- 
fino to Headquarters, Idaho, has been so far 
completed that logs are to be loaded at a point 





about 30 miles from Orofino for movement to’ 


Lewiston to be delivered to a giant new saw- 
mill of the Clearwater Lumber Co., a Weyer- 
haeuser enterprise. 

The entire railroad, which is to tap the im- 
mense resources of the Clearwater district, 
is to be finished early in the fall. This line 
is to be operated jointly by the Northern Pa- 
cific and the Union Pacific, which jointly are 
carrying through the construction at a cost of 
more than $4,000,000. 

Engineers regard the achievement in Idaho 
in connection with this three-fold project as 
remarkable. In two years the three projects, 
each calling for an expenditure of more than 
$3,000,000, are being brought to completion 
simultaneously. They are the railroad, the 
sawmill and the hydro-electric plant and dam. 
Despite the handicap of heavy rains and flood 
waters the contracts are being carried out vir- 
tually on time. 

It is estimated that the mill and the hydro- 
electric development has a total cost of more 
than $6,000,000, making a total investment of 
more than $10,000,000 for putting the timber in 
the Clearwater forest on the market. The new 
line extending to Headquarters reaches the 
heart of the Clearwater district, 100 miles from 
Lewiston. The stand of the Clearwater Tim- 
ber Co. alone in the Clearwater district is esti- 
mated at 7,000,000,000 feet. Idaho estimates its 
stand of timber there at 4,000,000,000 feet of 
merchantable timber, of which 35 percent is 
white pine. One estimate is that within the 
Clearwater drainage district is 25,000,000,000 
feet. 

The third phase of the development is be- 
ing carried forward by the Inland Power & 
Light Co., of Portland, Ore. This company 
is completing the building of a giant dam 
and a hydro-electric plant. The impounding 
of the waters of the Clearwater River, in con- 
nection with this construction, creates a pond 
for log storage, to permit reserves for the great 
mill, in large volume. At the point where the 
first logs are to be received by the railway, 
known as Jaype Siding, the Clearwater Tim- 
ber Co. has constructed logging spurs. There 
are about 25,000,000 feet of logs in the camps 
around Jaype. 

The people of Lewiston are making plans to 
celebrate delivery of the first logs to the giant 
mill. It will mark an epoch in the industrial 
life of the city. The mill is expected to em- 
ploy 700 men in two shifts when the plant 
starts operating, which will mean that scores 
of new families will take up homes in the 
city. The crews in the timber will number 
about 1,000. Other industries are expected. to 
follow the sawmill and power project, such as 
paper and pulp mills, woodworking factories 
and all lines interested in locating factories 
close to the raw material. 





In Curicaco, Illinois has the largest lumber 
yard in the world. 
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Winegar-Gorman 


Lumber Co. 
Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





A. J. BARKER H. T. FALL A. J. BOYLES 
i] 
Fir, Spruce, Redwood 
Red Cedar Idaho White 
Lumber and 
and Shingles Western Pine 





Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





R. G. KEIZER FRED L. LEIDINGER 


INLAND EMPIRE 
LUMBER Co. 


White Pine—Pondosa Pine 
Spruce—Fir and Larch 
Pacific Coast Products 


Telephone Central 5691 


Suite 758-760 CHICAGO 


Conway Building, 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yeliow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales nts for Redwood Manufacturers’ Co., and 
“I, F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 





GEO. D. GRIFFITH c. C. HUBBARD 
Telephone: Randolph 2165 


Griffith-Hubbard Lumber Co. 


Northern and Southern 
Hardwood and Pine 


Room 1364, 228 N. LaSalle St., Chicago, Ill. 





KILN DRIED AND AIR DRIED 


Englemann Spruce 


We own Superior Spruce Mill Stock, 
White Sulphur, B. C. 
Werepresent Nicola Pine Mills, Ltd , Merritt, B.C. 


Paul Miller Co., *° 3,t2S3"— 


Telephone, Main 0276 








Estimateand Delivery Record Book 


This book is so designed, that, with less work than 
usual, the Balance-To-Go of any item is SHOWN CON- 
TINUOUSLY, and you do not need to spend anything 
more than the cost of ordinary record books to have 
this advantage. 

The delivery record forms are on the back of the 
original estim ite that is retained in the book. You can 
use the delivery form for the estimate facing it. 

The book contains 180 estimates and duplicates ruled— 
40 lines to the page—360 sheets 94x16 inches and 6-page 
A to Z index. It is bound in heavy canvas with carbon 
paper and press board. 


Postpaid, $4.75 
American Lumberman 4°! $5,;Deerhar St. 
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For No. 2 dimension, deduct $4 from price of No. 


, 1927 
The following f.o.b. mills prices are taken from sales made during week ended July 9 in sections named: 
Hat- Kan- Hat- Kan- Hat- Kan- Hat- Kan- Hat- Kan- 
tles- sas tles- sas ties- sas ties- sas ties- sas 
burg, City, burg, City, burg, City, burg, City, burg, City, 
Miss. Mo. Miss. Mo. Miss. Mo. Miss. Mo. Miss. Mo. 
Flooring Finish Jambs . ’ Dimension, SISIE Dimension, SISIE 
iss” BG Badetter ..... $3.19 63.64 3 - 17) ae en “Teh and Ce ga" ie oe 
ae, Se, See 6.25 DE” icndesedeccocence Ee Ve 4, & 2x4 & 6”.. Serre 21.50 
FG B&better jadau 42.07 42.3 36 1x5 and leas i) 41.59 5435 F i SET as iat shes ciettnandece 24:00 
Ne. ‘ taboos os ts 5.75 gape aie. state at 59.25 encing, SIS Fe ee 17.50 
a. ree 1753 25.47] 14,0 12”.......... --.. 69.10] No. 1, 1x4” other Igts.. 33.00 mI) ae 19.86 
2 oseeeeens er OE CE acc iusonciens O78) S05 1x6” other Igts.. 30.86 2x 8”, 18 & 20’....... 21.50 
Ix4” EG Bé&better Cher 66.79 5 ‘ 
PG 42.94 |B&better Surfaced No. 2 ee, lengths) : 15.21 Longleaf Timbers 
FG Babetter seeee 8 38.76 aie eee Soe 45.75... axe” 21222252522 seta No. 1 Sq.E&S 848, 20° 
Bn Part owesn ts can Ale Rees Pie 44.00 49.96] .. and under: 
= Areteeeves saas " . oe eS 43.58 48.64 No. 3 (all lengths): EERO Sree or 28.78 
Re ote nec | RE ee" 47.33 49.45 ESS EEL 11.87 De inscsusendesvaens 42.28 
1x6” Ne. 1. G bal 39.00 es eel DOF csccceedues 7 59.48 ISG? cccccccccces 15.33 BS  ecrevccsseseeens 52.00 
x00 NO. 1, O.M...... 32. dap aes ont 67.34 62.70 
No, 3, CM... 30.01 1x4 to 192122222021 we. THAD Boards. SIS or S2S upped 
No. 3, M.... 15.07 peepee 68.00 ‘a a m No, 1, 1x8” other Igts.. 31.68 35.87 
Ceili BE cciseanancatnes 73.00 No. 1, 1x6 to 12”....... 38.00 1x10” other lengths... 31.68 
ae 5/4x5” & 10”......... 63.50 ix 8” other lengths... 32.00 No. 2 (10 to 20’): ia 
1x4” B&better ........ 28.79 NS St 8 aa 1x10” other lengths... 34.13 Sa sac5oas cee 20.24 21.00 
“ag peter 26.50 29.25 1% and 2x4 to “12”. .... 66.66 1x12” other lengths... .... OO POE ORAS 20.90 21.79 
Dn? 2b teeeades FF Beare 6/4 & o/ ans eae 70.50 ..-. | No. 2 (all 10 to 20’): mE No. 3 (3 lengths) : 1700 3 
“ bette 33.12 33.04] 8/4 & 8/4x5” & 10”... 73.00 | 7. eee Te pment 18.00 MEG ac onekowecpea : 6.98 
wae BApetter ...---+> 1S OO) Ge & Beale’... 75.00 MS csuuisenbinnekbed 73 21-61 & 207222522 21.00 BD setsnnatreuns 17.50 17.61 
IE qeabtne . 18.38 20.8414 © | “2eeehpiegereeet oc Seaee OO ennavecoces oe Plaster Lath 
ux4" es 39 5 C Surfaced: No. 3 (all, lengths) : SO os eek aan 17.96 aour oe 
ax4" B&better ........ 39.50 .. 1x6 to 12”........0000 § 98.71 A" eee 7. ‘ee 18 & 20’.....-. 21.00 a BE, Se ees 3.23 2.92 
Partition 1x4” sauaseaneninwe 37.94 BED sescuvccceses ose Beau oe Aenea paws me & Bs Gecevesccee 2.25 1.90 
DE swecebensscceues 35.40 RE” tu ceunsmaneead NS? 
Ix4 & 6” B&better ..... 40.25 18” et, ee or 1x12” ayer rTr TCT © 0 OP veweses 21.00 4 and 6’ Byrkit Lath 13.32 
5 an . 7 No. Ea j s anc > fl ee anc y* eeeeeeeeseeeee a. 
Drop Siding | audbeslepeeeo ae as OO ed ated Band 10h. eo 13.32 
7 +" TS ein eee ae iin 50.00 . kf ee ar Materia 
aid, ~s wendieoees S/an” & W6"......... 50.00 No, 1, 2”: ow Seiing Bn12", 13) en ereeeeees B&better, 9 and 18’... 40.95 
N 19% “Ore” ote ; POR LES 20°. 40. 
-_ : Casing and Base 93”, 96” etc. sesee ees 32.00 18 & 20°....... 3 re | : ao 
"ane B&better: Car Sills No, 3: No. 1, 12 and 14’ 37.00 
eoters ef ..aee ae 54.02 57. S4S, SqE&sS OS Pere eee | e_ OT canaseues 37.00 
No. 2, 1x6” seanaeuss 21.45 DE WO is axcacedeks 57.03 61.51 |Up to 12”, 38 to 40’.... .... 55.001 2x 4 to 12”........... ..++ 13.841No. 2, Random 19.00 
Following are f. o. b. mill sales prices made 1n Shreveport (La.) territory during the period enu ed July 8: 
Fleoring Finish, B&btr, Surfaced Boards, SIS or S2S Longleaf Dimension, SISIE og sree Dimension, SISIE Shortleaf Dimension, SISIE 
BO? TG. WORE OD acc GEG TIRE  cccccncccccccccces 47.00|No. i, Ix 8”, rdm ..... 37.25 or ee 24.00 
F.G. BAbtr cap ... 62.95 [Ix6" o.oo. c cee 49.75 1x10”, rdm ..... 41.50 “oe 5 Tibgeneeeeiedn og nig Perrosisies 25.00 
“Pa EE ei ee ae dees . 49.25 1x12”, rdm ..... 51.50 hoe ceresues "oR 2” 192° 22.50 
Ist” BG. DAO MO, s: See ssAle” ...........-22+ O825)Ne 2, Is 8", ram :.... 9850] 9. ge ert thy wry 22.50 
No. 2 *** 99°95 sand satan selina sine 65.00 me, SO osc SL ox 6” a pens 20.50 18&20’ 21.75 
Sees "ee 19/4E4,608" ot... cece 70.00 1x12”, 10x16’ ... 24.25 2 fe, 20.50 
¥.G. Bee oo.) SE ee 68.75 1x12", 18620" -.. 26.75) ox19” eamrenssse*s 30.2] Ne. 3, Random Dimension 
+++ 39.00 Ie ” 77 9 : - , 2) Saree so.8 
No. 2 ...+0e rr Marsieereenees pagal yg doce Fevonlenacn oe 22624" oreo. REM sinncnamedavesernie 15.00 
Ceiling 1x6” 4 Sidies, No. 117. 25|  Shiplap, Snten Lengths 2x12”, Ee canecnceacs 24.00 | 2X10” ...ceeeeeeeeeeeees 14.00 
x6 ° ippeseccreeeeee 9.7: _ ipsoceeenar 21.75 ’ 
S656" BARE ..cccicccce 34.00 NO. 1 cecccccccess 40.00 , Ae FS ere 34.00| No. eee oaee eR IIE: 33.75 Plaster Lath, %”x4 
ag Seresenesaazs on 86 ee ee ee 26.00 | No. 2, Ix 8” 2.0... sees 21.50) 2x 4 GE sh ocesasces Seeee Me S655 spc seepenecke 3.00 
i ee 21.00 Casing and Base No. es oe sper std: ’ it ae ox 6”, 9. BOGE ccccccce 27.75 | NO. 2 ccccccccccccceces 2.00 
0. G. Batts RRR... crawevdaecacaueen 57.75 De” wakdosneuerd 18.75 + a iaieeonacieea 20 : No. 2— Car Material, 1x4-6” 
ieee titeteles 31.75 Ro <n 4 , 
EE eg 20.00 9 61.75 | tengicaf Dimension, SISIE OO neta 93.00] 2X 4", 10"... eeee ee 23.50 | B&btr, 9 or 18’......... 43.00 
Random Fencing, SiS i. 3 — pens 24.75 Epes oa 75| No. ! Shortleat Timbers 
Partition No. 1, 1x4” sTtedhaceets 35-75 Ss ft. ae eaeeh SOEs. EE,. sxssesseses ite BORO oo cccces 27.00 Sg. ESS. 20° & Und- 
"nN 575 | a RRR 0.75 i ‘sascatednds BR aks tg kt peng et 7.75] 8" & und..........0--- 26.75 
Az4" BO. 2 o..ceeeeeeee 95.75 Inn 2 axe? 19.25 eo can ccuuenn 39:00 No. 1! Longleaf Timbers oe 1 deena 18.25 9 
Bevel Siding | Eeeretenrise 20.50 ON eicgee 33.25| Sq. E&S, 20’ & Und- SE 22.95 Roofers & C. M., 1x6” 
a MTS iswkewcnnns 12.50 SERRE cacceecs 3 ae oa oC err 31.00 BE crosccens SS a er 39.25 
ne? BORE cevececcces 43.50 gata tedster Bees CRO hivectccdas 27.25| 3x4&10” 5x10/10x10..... Seen SO EP  sbaccctcane DRE EI, S ddsncexersasconce 20.09 
The following are current f. 0. b. mill prices on Arkansas soft pine made during the week ended July 8 
: Flooring Finish—Dressed Dimension—Dressed Fencing and Boards 
Edge grain— 1x3” 1x4” B&better c No. 1 No. 2 No.1 No.2 No.8 
Wa” Bd ebews iteuéend TTR 7? wt kdaceeodie eee $64.00 $51.00 | 12, 14 10, 18 12, 14 10, 18 Se schavzeave $34.00 $15.00 $14.00 
- aad idaensneeeas $74.50 70.35 ON EIS: 67.50 52.50 16’ 20’ 16’ 20’ Oe  wawanesows 36.50 19.50 15.00 
66 5 ” oa - ” - 917 wv or 
sue Getto tb 5.0008 eoee 68.50 Tie a studatesedeas oe ore | $26.00 $28.00 2x 4” $23.50 $24.75 a 200 wens ae hp = 
Flat grain— ~ gf RBS TE See acres 73.50 56.00 | “94.00 25.50 2x 6” 21.00 22.75 | 1X10) «----eee- 7. . . 
1%, 1%, 2”x4 to 8 ° 76.50 eeee 25.75 27.75 2x 8” 22.00 23.50 eae «= « *ebewceeks 49.00 26.50 19.00 
B@hbetter .....0..0%. $44.50 $39.25 1%” , 2”x5, 10, 12”. 78.00 95 9a's 2x10” ; ; 
_ 41.00 36.50 , . ress | 26.25 28.50 2x10 23.00 24.25 Casing and Base 
lis Dc vasivcenden sas 22.00 21.50 ” Ceiling and Partition Sean a 6 ON s B&better 
Cg, Cig. cl ’ Part. S2S&CM—Shiplap 1x4, 6 eserccccscecescorsoce . - $74. 
4 Age ee ee bisa eh nsowenas 78.00 
Moldings . %” M% | No. 1 No. 2 No. 3 
‘ B - orgs gpl $98 00 dig ro $42.25 $44.50 | 1x6” ..... .-+.-$36.50 $19.75 $15.25 Lath 
1%” and under....29 percent discount | No. 1 ..... yee, ee 35.00 21.50 18.00 No.1 No. 
1%” and over..... 23 percent discount No 2 ateus Kinet 30.50 ceux. .deeed ME ~ wakaneewn «++ 22.00 18.00 NS OE iii acca ncinSegehnd week $ 3.45 $ 3.25 
The following are f. 0. b. mill prices on Wisconsin hemlock: 
No. 1 Hemtocx Boarps, s7S— . 8’ 10’ 12’ 14’ 16’ 18&20’ 22/24’ 
8 10 12 14’ 16’ 18&20’ 8/16’ 2x 4” . +++ $30.00 $31.00 $30.00 $29.00 31.00 33.00 35.00 
lx 4” . «+ -$27.00 $28.00 $28.00 $28.00 $29.00 $31.50 $28.00 2x 6” csee 97.00 28.00 28.00 28.00 yore Saes +3500 
lx 6” e+e. 29.50 30.50 30.50 30.50 32.00 34.50 30.50 2x 8” once See 31.00 30.00 30.00 31.00 33.00 35.00 
lx 8” eoee 81.50 32.50 32.50 32.50 34.00 36.50 32.50 2x10” e+. 29.00 32.00 32.00 32.00 33.00 34.00 36.00 
1x10” cove Se 33.50 33.50 83.50 35.00 37.50 33.50 2x12” «++ 30.00 33.00 33.00 33.00 34.00 35.00 37.00 
1x12” «+--+ 38.50 34.50 34.50 34.50 36.00 38.50 34.50 
For merchantable S1S, deduct $3 from price of No. 1, for No. 2, deduct $5. No. 2 hemlock, rough, 6’ and longer, 2x4” and wider, $22.00; 1x4” and wider, 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. $22.00. 
Crating stock, S1 or 2S, 6” and wider, 6’ and longer, No. 2, $26.00; No. 8, 
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NORTHERN PINE 


Duluth, Minn., June 12.—Concessions of 50 cents to $1 are being made in some northern pine lumber items in which the mills are long, but 
advances of similar amounts are being recorded elsewhere. Prices f. 0. b. Duluth follow: 


Common Boarps, Roucu— 
6’ 





Fencinc, Rouco— 





8’ 10’ 12’ 14’ 16’ 18’ 20’ 8’ 10,12 & 14’ 16° 18 & 20 
Me 8. Bancccecs $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 6” $55.00 $59.00 $61.00 $61.00 
10”......-.- 61.00 68.00 69.00 71.00 66.00 66.00 71.00 71.00 41.00 43.00 46. 46.00 
i 70.00 77.00 77.00 72.00 72.00 77.00 77.00 31.00 38.00 34.00 34.00 
a a eee .. 85.00 37.00 46.00 46.00 46.00 44.00 50.00 50.00 4” 50.00 56.00 63:00 63:00 
ks ints ; 88.00 40.00 49.00 45.00 45.00 45.00 53.00 65.00 ‘ , 36.00 41.00 47:00 45,00 
12” ..+e+e0+ 41.00 44.00 54.00 54.00 poy boy 4 bey 4 RD vkdtistariseiseunsens Ge 28.00 29.00 30.00 29.00 
adiede “eaeeeaeet ~~ $1.00 88:00 38:00 88:00 88:00 88.00 88.00 No. 4, 6-foot and longer, mixed widths, 4”, $26.50; 6”, $28.50. 
WP cscees .. 81.00 33.00 35.00 35.00 35.00 35.00 39.00 39.00 5” fencing same as 6”. 
For all white pine, Nos. 1 and 2, add $1. All white pins, Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 8, 10, and 12”, Ne. 4. $00.505, No. 5, og an S1 or S2, add 75 cents; S1S1E, add $1. 
pat Sh ge, See nt See kat O asd ene aa ek. Flooring, $- and 34-inch ceiling, or beveled well tubing, add $2. 
Shiplap and D&M, 8’ and up, add $1.25. Drop siding or partition, add $1.50. 
No. 1 Piece Sturr, S1S1E— Well tubing, D&M and beveled, add $2. 
6’ 8’ 10’ 12’ 14’ 16’ 18’ 20° S1pInG, 4 anv 6”, 4 To 20’— 
SS aidan $28.50 $32.50 $34.50 $32.50 $82.50 $83.60 $35.50 $85.50 ” e - ‘ia 
SE sc easiggsniee 8.50 29.50 32.50 32.50 ; . Y Y 
 eeseen ‘IITl 98'5@ 31.50 34.50 34.50 33.50 33.50 35.50 365.60 ibuties settee eeeeees oen.ee 904.00 z seecececccccccccccs $9000  9BR.00 
9x10” ............ 81.50 32.50 86.50 36.50 35.50 33.50 385.50 35.50 py ‘" ***ttttttttt tts ** oa00 Se orway, C&better...... 34.00 36.00 
SY withimemsnn 32.50 33.50 37.50 87.50 36.50 34.50 386.50 36.50 —- see tc bet. “pe pertayeete 
, i than No. 1; pine, h, deduct 75 cents; D&M “ — percent of 4- and 9-foot. 
- p 4 a. ne stuff, $3 less No. 1; pine, rough, uc cents Siding run to dl; Gy tinted cites Gaded of the ute xh Gata 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, }-inch, $1.50 more than same grade of siding. 





NORTH CAROLINA PINE 


Norfolk Va., July 12.—Following are typical 
average f.o.b. Norfolk prices, made during the 
week ended July 8, as reported to the North 
Carolina Pine Association: 


Rough: 
ase ede, Te BS BR WO ccccsocvcscwscesers $45.00 
Se | eee eee ee 23.96 
WE: UL. ovis odin indGeecceweeene 19.50 
No. 2 & Btr. No. 3 No. 1 Box 

BOE xkacidiekanenxnwsees ‘wee aes $26.80 

RG cavhnaeeeetaas haces $50.89 $36.75 27.51 

Me. évvetbeweeses ewes ‘wee Maree 24.72 

i | deeteadeameuseidemhe eer cave 24.19 

SS Si 2 ©, Seer Ter eee ee $56.50 

Nos. 1 & 2 bark strips .........----+2++++--- 33.00 

ei CME. IN goo Go pre wieigiud aece ore bcmie ae Rael 16.50 

Dressed: 

Flooring, 13/16”— 244” 
ee. Se DORE x dic tkcvcvaneseexes $39.95 $46.27 
BUNT: | = ee Aaa ii Seles aver abaaie taeiile a 37.80 ‘niuintes 

"FF: 3. Serer ree $37.75 

Box bark strips (dressed or resawed) ........ 18.14 

*Air 

Roofers: No.1 dried 
eG <ccsvbnedee cetseneneekewees 27.40 ‘ 
Si. > cinncews cevcewenae heseeseens 25.40 $19.00 
SE” ik vhee cree swed kde hea ed anne 32.50 ‘ 





RED CEDAR SIDING 


Seattle, Wash., July 9.—Prices of red cedar 
siding, new bundling, 8- to 18-foot, f.o.b. mill: 


Bevel Siding, 14-inch 


Width— Clear i“ . —_— 
er ree $25.00 $24.00 $16.00 
ON SR rr 27.00 25.00 20.00 
OS rrr 30.00 27.00 24.00 
Or reer es 35.00 fies “er 

SEE ik swsaxvuarenees 43.00 aie mare 

Clear Bungalow Siding, 34-inch 
POE pccescs skeen se vecvenabod ease cues $46.00 
DME: cnceccoeenedenetee ehdnee wes secs SOE 
EE 6206tda hs 606Gar ne rcensh denssins 61.00 





RED CEDAR SHINGLES 


Seattle, Wash., July 9.—Eastern prices 
f.o.b. mills are: 
Per square Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stock 


Extra stars, 6/8....<ccsvers $1.60@1.64 $2.00@2.05 
Estre stare, 6/8....cccccvere 1.72 2.15 
SO NE as. cuieheminecine ial 1.76@1.84 2.20@2.30 
DN MD. idtercmanesose 2.37 @2.45 2.95 @3.05 
ET TI aE meen ee 2.30@2.34 3.15@3.20 
I ic iccais, wars cake ecniceclcn 2.82@2.89 3.80@3.90 
First Grades, Rite-Grade Inspected stock 
Se ae $1.76 $2.20 
“eee ea 1.88 2.35 
TY MU sc000sss0eteecek 2.12@2.25 2.65@2.80 
Pee, GE i cascvevcesa -. 2.45@2.58  38.05@3.15 
Eurekas headers ae corsceesec 2.62 @2.70 3.60@3.70 
i REST RES TS 3.00@3.07 4.05@4.15 
Second Grades, Standard Stock 
Common stars, 6/2.......... $0.76@ .84 $0.95@1.00 
Common stars, 5/2...... 4... .84@ .88 1.05@1.11 
CORN GEER ic ccccdneccns 1.32@1.40 1.65@1.75 
British Columbia Stock, Seattle Market 
XXX _ (Canadian) ......... sta $3.00 
(ooo: i) Se seers 3.40 
EE lv deiuirseasteonta . 2.88 3.95 
WOOD hv sides ceccceenss SN 4.15 





WESTERN PINES DOUGLAS FIR 





Spokane, Wash., July 11.—Following are re- [Special telegram to Amertcan Lumserman] 
vised prices, f.o.b. mill, according to Discount 
Card No. 3, which became effective March 4: Portland, Ore., July 13.—F.o.b. mill prices 


on actual sales of fir, July 9, 11 and 12, direct 
Pondosa Pine, 16-Foot, Inch— and wholesale, reported by West Coast. mills 


No.1 No.2 No.3 No.4 No.5 | '0 the Davis Statistical Bureau, were as fol- 


* a $42.00 $28.00 $19.50 ..... eee lows: 
ae. PS ee ee Vertical Grain F 
ee utes ye Ser: ay ere = ao “ 7 
a = 46:06 S400 SEO cnc ce  cvens Se wk) iene 
OW eareximace 44.00 25.00 21.50 ..... ..... cea? oe ee ses 
4” & wider.. ..... sone sass GOSS STD Le .............. “.. ae oA ta 
Suniee® Sap Sap Flat Grain Flooring 
Factory Pcs scadasecteines .ee. 28.50 21.50 
Met Mad Wad Com bine... ccknccncccan ..e 80.00 29.00 
5/4 & 6/4 ...$61.50 $41.50 $25.50 $16.00 ..... ; . 
OPO, acccnvenss 71.50 51.50 386.50 16.50 ..... u Mixed Grain Flooring 
Be ee eee! meee $24.50 | 1X4”... ee eee eee wees os% cee SUE 
Idaho White Pine, 16-Foot— Ceiling 
Mat. Mad Mad Mot. DAG b SR oisvasiinccccvcs wee. 24.75 = 20.00 
Gere $47.00 $39.00 $23.00 ..... ..%e oo SREY). Maaco wees 24.25 21.00 
ENS Pe ae ae ee 
rit awciical re ae ee Drop Siding, 1x6” 
SS pe ae ae Sere .. See .ses 29.25 27.00 : 
Less. S08 GEOR OED ones se. écesn SA oe ss cine Se, I cos 
Se TE RE EP ee Oe OEE eisdadecteiusaness ‘ace “hee prick 
White Fir, 6- to 20-Foot, Inch— Finish, Kiln Dried and Surfaced 
4” 6” 8&10” 12” 4”&wdr. 1x6” 1x8” 1x12” 
Nos. 1 & 2....$22.00 $25.00 $26.00 $27.00 ..... Pee eae $43.00 $45.00 $53.25 
Se eee 15.00 18.00 19.00 20.00 ..... 
NG. @ sccceece coves i secea “eevee seeee $14.00 Common Boards, and Shiplap 
: — ey : 1x6” 1x8” 1x10” 1x12” 
[Special telegram to Amertcan Lumperman] Oe eA ee Pen $17.00 $16.50 $17.00 $19.25 
Portland, Ore., July 11.—The following are | No. 2 ............... 11.00 11.50 13.00 14.00 
f.o.b. Chicago prices on Pondosa pine shop, S28: SEIN Gale cusioarcue 8.50 8.25 8.25 seied 
No. 1 No. 2 No. 3 Dimension 
5/4 and 6/4......... $56.00 $41.00 $34.00 | No 1, 2” thick— 
Ty ea eRe aes aes 66.00 51.00 34.00 12’ 14" 16 18% 20° 22x24’ 26-32’ 
Above shop prices are for shipments of No. 4”. .$16.50 $16.25 $18.25 $19.25 $19.50 ....  ..., 
3 and ented, “oo straight cars of specified 6”.. 15.75 16.00 17.25 18.00 18.00 $20.50 $23.00 


Bose 5. 8”.. 16.50 16.50 17.50 18.25 18.00 21.00 26.00 
grades, add $ 10”.. 18.00 18.00 18.00 18.50 18.25 21.00 22,00 


2”... 17.25 7.5 7 9.£ . ° 25. 
CALIFORNIA PINES WY daa”, 8", $16.23; 10’, $16.50; 2x6", 10°. $15.79 











nben, Reencien, ORE, BY, Acheter” | Random teat to" net" aia” ei 
ng ave . 0. b. , - ‘ pel z 
en covering 1-inch stock only, were reported No. 2 Seen $10.00 $9.75 $13.50 $12.00 $13.25 
by the California White & Sugar Pine Asso- | ek RA 6.25 5.00 bene nee saan 
ciation for the period ended June 30: No. 1 Common Timbers 
California White Pine 8x8 to 4x12” to 20’, surfaced.............+.. $19.25 
Nos. Ln aha phys aan mer 5x5 to 12x12” to 40’, rough......-....-...+.. 18.25 
Ree w1. 8 $56. 7.79 | 5x5 512” PR oo cob céeauumny 25 
A spencer or 64°50 54.95 59.25 5x5 to 12x12” to 40’, surfaced.........ce+0. 19.25 
Oe twuensees 69.50 57.80 49.30 61.90 Fir Lath 
8/4 se seeeeee 79.60 71.65 59.75 TORe FE Me, By BIRGER i vesnc cond nreesst ers vinsees $2.50 
wate. | im D cel. No. 8 clr. B&better, Flat Grain Car Siding, 9 or 18’ 
2, eeepc $94.95 $84.50 $80.50 ee FP us canndocwtnieed casewsels Mle tes teenleee a $36.00 
ot rey. > 86.75 76.15 62.75 Pe TRE Ma gis as 5 aaa i binge achat a cea Wins 37.25 
GFE ssneanees 83.20 73.15 48.45 65.00 
BFE oc 0005%40 92.85 84.15 65.60 83.45 
White Pine Shop white Fir WEST COAST LOGS 
DE. anccenirecnn dd $30.75 C&btr., all sizes. ..$41.40 
No. 1, 5/4xa.w.... 43.20 C&btr. com. .-.... 26.00 (Special telegram to AMERICAN LuMBERMAN] 
No. 2, 6/4xa.w.... 27.80 No. 1 dimen. 1¥%x Portland, Ore., July 11.—Log market quota- 
Panel, C&Btr. %” oki WOR ia naneeness ate 18.60 tions: 
‘Sugar Pine Shop PR nas od Fines , Fir, yellow: No. 1, $21.50; No. 2, $16.50; No. 
Bee ccd niedn tees $40.60 a » $12. 
Lives... ene: $43.00 | Fir, red: Ungraded, $15@16. 
No. 2, 6/4xa.w.... 30.50 a. oes Bee Cedar: $14@16. 

Douglas Fir Wie i tewse ees 21.20 Hemlock: $11@12, ungraded. 
ar $49.75 Timbers .......... 28.15 Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 
Common ..-.-...-+++ 15.10 Siding, B&btr, ——_—_—————_ 

Ties and timbers.. 23.80 SE a scto a dds 31.40 Everett, Wash., July 9.—Log market: 
Dimension ......- 17.30 PLath— ge ; rf 

Cedar No. 1 5.20 Fir: No. 1, $24; No. 2, $18; No. 3, $12. 
Pencil otk ...++¢ $24.40 ame... saa Cedar: Rafts of shingle logs only, $16; 
GM Sk ccaeeon en 23.85 OOS ee 1.55 | lumber logs, $28. 


Export No. 1 dim, 15x Hemlock: No. 2, $12@13; No. 3, $10@11. 
Australian 4/4xa.w.$70.25 OU. as bénwsneve 16.75 Spruce: $1 higher than fir. 











SO 


AMERICAN LUMBERMAN 





JuLY 16, 1927 





WEST COAST SPRUCE 


[Special telegram to AmeErtcan. LumBERMAN] 
Portland, Ore., July 11.—The following are 
prices for mixed carlots prevailing here today: 


Fintsh— Factory stock— 
EE x citation $73.00 re 30.00 
1x4—10” ..... 62.00 1%, cecccces ao ee 

Bevel siding— oe sv°20::) 

a’ stuppitin 7 aaa ere 4.00 
a svcovns 31.00 Green box lmbr. 19.00 





ENGELMANN SPRUCE 


Prices f.o.b. Chicago on kiln dried Engelmann 
white spruce boards, S4S, D&M, shiplap, _ sid- 
ing, ceiling and standard patterns, in lengths 6- and 
16-foot, containing not more than 10 percent of shorts 
mor more than 50 percent of 16-foot: 


D&better No. 1 No. 2 No.3 

4/4 5/4 6&8/4 4/4* 4/4* 4/4* 
seen $56 $82 $82 $53.00 $42.00 $33.00 
- sess 61 82 82 54.00 41.50 35.00 
a nevis 65 82 82 54.00 39.50 35.00 
 . tenns 80 85 85 55.00 41.50 35.00 
a shee 91 95 85 58.50 47.00 35.50 


*For 5/, 6/ or 8/4 in No. 1, add $10 to price of 
a/é S same width; in No. 2, add $6, in No. 
a 5 


Random Widths, 6- to 16-foot lengths— 


$ No. 4, 4/4, $31.50; 5/4, $36.50; 6/4, $38.50; 8/4, 
42.50. 
No. 5, 4/4, $26.50; other thicknesses, $29.50. 
For all rough stock, add $2.50. 
Spruce lath, 4-foot, No. 1 $8.45; No. 


, 


2, $6.95. 





CYPRESS 


St. Louis, Mo., July 11.—Current quotations 
f.o.b. St. Louis. 


GULF COAST RED CYPRESS— 
New Grades— Factory No.1 


Tank Selects Shop Box 
eee $116.75 $68.75 $651.75 $31.75 
et 121.7 78.7 63.75 33.75 
a 123.75 81.75 66.75 33.75 

“| err 131.75 88.75 73.75 31.75 
RSIS Sat 136.75 93.75 78.75 noes 
Se 136.75 93.75 78.75 as 
aie 141.75 98.75 93.75 i 
eee SN. GIO i ccdewecaweuveaceeses $24.75 
Common Rough— No. 1 No. 2 No. 3 
OS —e $54.75 $43.75 $32.75 


61.7 
Add $2 for specified lengths on common grades. 
Pinish, 518 or Ss285— 


Heart A B Cc D 
1x4-10” $103.75 $ 98.75 $ 93.75 $ 83.75 $ 73.75 


1x12” .. 110.75 106.75 101.75 91.75 80.75 
1x14” .. 120.75 115.75 110.75 102.75 oake 
1m16” .. 125.75 120.75 115.75 106.75 wens 
Bungalow Bevel Siding— A B Cé&btr. 
i -cceckeckhh bees eau $53 $45 $43 
NE ial a: ed alma CO a ad 64 55 53 
i evepebetnwikukereuae 70 61 59 
Bevel Siding— A B Cc D 
Di encecseveeat $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Pactory— No. 1 No.1 No. 2 
FAS Select Shop com. com. 
Pe: kbeseedioesbne $72 $60 $38 $33 $28 
Pt ctsnenrskweees 75 62 48 35 29 
th néonewesweee 75 63 50 35 29 
ee 82 68 55 37 31 
DE iivrgaceceseen 100 75 65 ia oe 
Boards— No. 1 com. No. 2com. 1” random 
ween whee $42.50 6 60—té‘( RWW 
i asveuesses 4 ——— 6—60CCté<“‘“‘ti«C CS 
i x¢eewnewe 43.50 —se 8=Ssféte vee 
i vtnneewwe¢ 53 ” ee 
Pees BEES ccvee wanna $28.00 
KILN DRIED TUPELO FPLOORING— 
Bé&better Select No. 1 
DEE” scetecas $61.50 $51.50 $43.60 





POPLAR 


Cincinnati, Ohio, July 12.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on poplar: 


Soft Texture— 4/4 5 /4&6/4 8/4 


rr iat $330@ 198 $110@120 
Saps & select. 88 82 88 
55 $3 70 70 76 


No. 1 com... 

No. 2 com. A. 38 40 43 45 45 48 

No. 2 com. B. 28 30 30@ 32 32 34 
Valley— 

SED. ia amen oe $ 95@100 $1908 105 $105@110 

Saps & selects 66 70 70 75 80 85 

No. 1 com.... 48 5 

No. 2 com. A. 37 39 

No. 2 com. B. 27@ 





i, 


HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., July 11.—Chicago/Cleveland average hardwood prices obtained during 
week ended July 6, as reported to Hardwood Manufacturers’ Institute: 








Chgo. Clev. | Chgo. Clev. Chgo. Clev. Chgo. Clev. | Chgo. Clev. 
RED GUM SAP GUM WHITE OAK POPLAR COTTONWOOD 
Figured Wood Plain—Contd. + ice Plain | Panel & wide No. 1 
Quartered | No. 1 com. & sel. No. 2 coi No. 2A com. | , 44 81.00 . 
FAS 4-4 51.25 oes 4-4 48.75 53.75 4-4 36.50 46.00 | 9-12” boxboards 
4-4 138.75 wee |) 6ST «+++ | No. 3, flooring ont No. 2 B com. 4-4 72.25 
Quartered | 6-4 54.00 aa 4-4 32.50 . 4-4 27.00 29.25 | FAs 
4-4 113.2 one | to No, 30m... ane ASH 4-4 64.25 
5-4 117.00 - . wees - . 25 n 
6-4 112.75 | No. 3 com. RED AND WHITE FAS CHESTNUT 
8-4 113.00 . 4-4 20.00 OAK 5-4 101.7 75) «=: 184.75 | —_ Plain 
No. 1 com. & sel. | “ 04.25 coos | 
4-4 62.00 ....| BLACK GUM ee ore No.1com. tse, “| 4-4 $1.9 
h-4 = 69.75 hy é 59.5) 57.25 | . 
6-4 66.75 .... | PAS Gunguses RED OAK 5-4 60.25 ne: | oe 121.25 
8-4 71.75 vst | odd 54.00 | FAS + foe | pom. oie 
Plain | No. 1 com. & sel. 4-4 81.00 112.00 “soe eS core |g 35. 
PA . 4-4 44.75 | 5-4 109.00 wim” eT SS 58.50 
| Plain 6-4 .... 133.50 7 3.75 
4-4 108.50 w+ | pas | $4 117.00 8-4 82.75 —e - 15.95 
5-4 120.50 lhe 4-4 41.00 . **** | No. 1 com. & sel. | FAS wormy’ 
6-4 120.50 nant ; -s++ | No. 1 com. & sel = pees 61.25 | 44 . 52.00 
8-4 107.75 ; TUPELO | 4-4 60.50 71.75 8-4 67.75 au hoe 62.50 
No. 1 com. & sel | 5-4 66.50 75.00 HARD MAPLE Sound wormy 
Quartered 6-4 73.7 74.50 | FA 4-4 40.2 
4-4 58.50 -.-+ | No. lcom. & sel. | 7% Of a7 oO . | No. 2 . 
5-4 88.00 cca] 4-4 wont” 25 8-4 75.00 87.00 | 4-4 .... 84.00 | No. 2 common and sound 
6-4 68.50 a ‘+++ | No. 2 com. | No. 1 com. & sel. wormy 
8-4 72:75 Sad 7. 4-4 45.50 46.25 agree 57.50 | 4-4... 39.00 
f° eee <i POPLAR 5-4 eeee 3.50 | 
SAP un WHITE OAK Plain a. ae | oe 
a Quartered Quartered Panel & wide No. s os | pas HICKORY ee eee 15.75 
4-4 67.75 .xce | ee — ~~ foe oo oo. | Fm Ook 
5-4 73.50 ion : “*** | “ “4-4 92.50 113.00 | No. 1 com. select [i saee 
6-4 67.25 Seat Quartered 5-4 102.25 123.50 | 8-4 56.00 — SYCAMORE 
8-4 76.50 eee No. 1 com 6-4 113.25 116.50 | SOFT ELM Quartered 
No. 1 com. & sel. 4-4 82.25 93.00 8-4 109.75 ot _ a FAS 
4-4 53.75 Clear face strips Saps | 4-4 61.25 5-8 54.00 
6-4 57.75 102. 4-4 69.00 97.00 6-4 71.75 No. 1 com. & sel 
8-4 62.50 mip | §4 10250. wet cost 2 5-8 42.00 
| lain | - ees 8.00 0. 1 com. se’ 
Plain FAS | Saps & sel. | 4-4 46.25 wittew 
13/17” Boxboards | 4-4 $8.25 115.00 | 4-4 68.00 111.50 6-4 54.00 4-4 79.00 
4-4 73.25 5-4 114.50 ... | 5-4 71.00 van 8-4 62.00 | oe Sear & sel 
FAS 6-4 117.75 -. | 8-4 99.9: | No. 2 com the * we 
13” & war. | 8-4 147.25 ... | No. 1 com. & sel | 4-4 $2.50 vibe 
4-4 68.50 .... | No. 1 com. & sel se? 0.00 | 5-4 27.25 ones J Bi 
FA 4-4 64.25 77.50 | No. 1 com. | 6-4 31.75 woes | WAS 
4-4 64.75 5-4 70.00 83.50 | 4-4 52.00 64.50 8-4 36.25 weee | 4-4 71.50 
6-4 66.50 bac 6-4 85.00 86.50 | No. 2 A com. | Log Run | No. 1 com. & sel. 
8-4 87.25 8-4 87.50 86.50 | 4-4 .. 46.25 6-4 46.00 wee | 4-4 48.00 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as re- 
ported to the Maple Flooring Manufacturers’ 
Association, averaged as follows, f.o.b. cars 
flooring mill basis, during the week ended 


July 9: 
MapPLe Clear No. 1 Factory 
BPEL | ceccsaadecccus $73.47 $65.94 $45.13 





OAK FLOORING 


Following are average carlot prices, Memphis base, 
obtained for oak flooring during the week ended 


July 2, as reported by the Oak Flooring Manufac- 
turers’ Association: 

}$x1%” }3x2%” WHx1Y” Yx2” 
oe a eee $123.29 $82.00 $97.50 
Ce OO HO ccaecce anne 91.40 larg see 
Sel. atd. w. & ©. ...:; ree 88.00 66.50 sacle 
Ca Gee. WOE svccecs $ 88.17 90.13 55.10 71.38 
Se SS eee 73.86 87.89 64.46 71.17 
ee Oe WE, vcs cese 66.15 75.99 52.00 55.94 
ee OE. FON coscece 66.51 78.00 52.17 51.56 
No. 1 common ...... 54.55 56.86 36.97 34.83 
No. 2 common ...... 31.20 24.51 can 12.00 

Yxly” Yx2” Axi” 5x2” 
a | eee Whints waits ..+. $119.50 
ee ee eres $111.75 en oo pas 
Sel. qtd. w. & r. .... 82.23 $ 78.85 aati 
Se ee 80.50 79.70 84.50 
Co Oe BOE. ccs eves 80.44 aes 75.29 
ae ve 70.34 63.30 
ie Se TOO ce wcnccc 75.00 69.05 
No. 1 common ...... 54.88 43.57 
No. 2 common ...... 19.45 eam 





BLACK WALNUT 


Cincinnati, Ohio, July 12.—The following are 
today’s prices on American black walnut f.o.b. 
Cincinnati: 


ras. 4/4, $240; 5/4, $250; 6/4, $255; 8/4, 
180. 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 


No. 1, 4/4, $95; 5/4, $105@110; 6/4, $115@ 
120; 8/4, $130. 
No. 2, 4/4, $45; 5&6/4, $50; 8/4, $55. 


POPLAR BEVEL SIDING 


Louisville, Ky., July 11.—Poplar siding 
shows no change in price since last week. De- 
mand continues a trifle dull, with production 
about the same as it has been, there having 
been insufficient demand for capacity opera- 
tions for some weeks. Prices at Louisville 





read: 

Clear Select No.1 No. 2 
Pere $50.00 oee. 00 ry 00 $22.00 
SS ee 50.00 36.00 26.00 20.00 
SE wacinwene's 48.00 35.00 24.00 18.00 





PHILADELPHIA PRICES 


Philadelphia, Pa., July 12.—Wholesale prices 
secured from authoritative sources exclusively 
for the American Lumberman are as follows: 

Southern Pine, Merchantable—1905 
(Steamer Delivery) 


3x4” and 4x4”..$44.00 Pe Kins ema $49.00 
3x6” and 6x6”.. 42.00 wa ee-gacre 58.00 
3x8”, 4x8” and Se sacecnws 56.00 

a”. csweecen 43.60 OS 68.00 
BE” csadeanas 50.00 ge ae 65.00 


Lengths 22 to 24 feet, add $2. 


Each 2 feet additional, add $1.00 to 32-foot 
price. 


Each 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x2%,-inch Face 
(Rail Delivery) 


ee ad aa be ue wiatwn hee deme $90.00 
EE EE errr re 74.00 
EN MMI) aril haa ovo: We Gs 6 We ee ee 54.00 
fe AS Se ee ee 44.00 
es nab sek radae. moses cues 25.00 
Air Dried No. 2 Common Roofers 
1x6”, %x5%....$26.00 1x10”, %x 9%..$27.50 
1x8”, %x7%.... 27.50 1x12”, %x11%.. 28.00 


Shortleaf Dimensions, S48, %4-inch Scant, 10- 
to 16-foot 


SE, -psdwseeee i Pannen $29.00 
BE! Arete gmaven 27.00 Se” stsacoenn 30.5 
ee © saw ace een 28.00 
North Carolina Pine Flooring 
No. 2&btr. No. 3 No. 4 
2b ee. Se $80.00 SAAN ; 
et WE: éhcccacars 52.00 41.00 $25.00 
Kiln Dried North Carolina Roofers 
ee ops ceclnedescanrobanhedt $29.00 
1x 8”, %x ie kcal a isa or te oe n'a gk oan arate 31.50 
i ns ban Chee eames owe 32.00 
| ee area ae 33.00 
3- -inch thick, $1 more. 
Red Cedar Bevel Siding 
Se cndttvacnent dhe easneann vende $42.00 
i Ce é <reecdeie bernie eae ee eae 62.00 
I eo ai aie be ar Birk Raia ie gee ee 69.00 
Maple Flooring f.o.b. Philadelphia 
Pe gpc.chwsee ce aa oa mee ete Re $80.50 
re Mo ee wilde Gia wid m be bore 72.50 
ee SE edt edadeds an nee ee cewe 48.50 
eae» Ge SP Gk cdccccecusves 64.00 
Western White Pine, Dressed 
Cc D No. 2 No. 3 
i een ase $ 72.50 $62.50 $45.25 $39.75 
2 et 87.50 77.50 43.25 40.25 
>. Ua 77.50 67.50 45.25 40.25 
DE ‘xseeawane 77.50 67.50 42.25 39.25 
DT? snteskeaee 87.50 77.5 42.25 39.25 
ME giiam oo bd 102.50 92.50 44.25 40.25 
ae” MGS Wi a08 107.50 97.50 oiten aoe 
Lath, 4-foot No. 1 
ee $6.75 c.i.f.—$7.25 delivered 





DE ¢vcvevawns 5.50 c.if.— 6.00 delivered 
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NORTHERN HARDWOODS 


Following are prices of northern hardwood, those of 
ash, basswood, birch, soft and rock elm, red oak and 
soft maple being quoted f.o.b. Wausau, Wis., basis, 
and those of hard maple, beech and end dried white 
maple being quoted f.o.b. Bay City, Mich., basis: 


Wausau, Wis., basis— 
FAS Sel. No. 1 No.2 No.3 
AsH— 


4/4 ...-$ 95.00 $ 80.00 $ 62.00 $ 40.00 $ 20.00 
5/4 ...- 105.00 90.00 70.00 42.00 21.00 
6/4 .... 115.00 100.00 75.00 42.00 21.00 
8/4 .... 120.00 105.00 80.00 47,00 eoee 


Basswoop— 


4/4 .... 75.00 65.00 50.00 34.00 25.00 
5/4 ..+- 78.00 68.00 53.00 34.00 26.00 
6/4 .... 80.00 70.00 55.00 36.00 26.00 
8/4 .... 95.00 85.00 70.00 38.00 26.00 
10/4 .... 100.00 90.00 75.00 50.00 eoee 
12/4 ..-- 110.00 100.00 85.00 60.00 cove 


Key stock, 4/4, $80; 5/4, $85 ade; FAS, 
$95: No. 1, $75. . = 


1x4-inch No. 1 face clr. & btr. $65; 1x5-inch, $80. 


4/4 .... 100.00 80.00 50.00 32.00 21. 
5/4 «... 105.00 85.00 56.00 36.00 22. 
6/4 .... 110.00 90.00 60.00 40.00 22 
8/4 .... 115.00 95.00 75.00 47.00 28. 
10/4 .... 125.00 105.00 90.00 55.00 ° 
12/4 .... 130.00 110.00 95.00 60.00 eee 
8/4 .... 88.00 70.00 45.00 28.00 cove 
6/8 .... 85.00 68.00 38.00 eee eves 


For 10-inch & wdr., add $35; 8-inch & wdr., add 
$20; for 5-inch & wdr., 8-foot & Igr., add $2. 


-— of 4 & 6-foot lengths, $32. For sel. red, add 


Rough birch, 1x4-inch, two face clear, $85; one and 
two face clear, $70; 1x5-inch, two face clear, $100; 
one and two face clear, $80; run of pile, $68. 


Sort Erm— 


4/4 .... 70.00 60.00 47.00 25.00 21.00 
ecee 75.00 65.00 50.00 30.00 22.00 
6/4 .... 85.00 75.00 60.00 30.00 22.00 
8/4 .... 90.00 80.00 65.00 35.00 23.00 
10/4 .... 95.00 85.00 75.00 40.00 cove 
12/4 .... 100.00 90.00 80.00 45.00 cove 


Rock Erm— 
4/4 .... 70.00 ome 45.00 25.00 18.00 
5/4 .... 80.00 opus 50.00 30.00 19.00 


6/4 .... 80.00 cece 55.00 80.00 20.00 
8/4 .... 85.00 coe 60.00 85.00 *256.00 
10/4 .... 100.00 seee 80.00 50.00 cece 
12/4 .... 110.00 cece 90.00 55.00 80.00 


Sort Marrte— 


4/4 .... 70.00 60.00 43.00 27.00 21.00 
5/4 .... 75.00 65.00 45.00 35.00 22.00 
6/4 .... 90.00 - 80.00 49.00 32.00 22.00 
8/4 .... 95.00 85.00 52.00 88.00 22.00 


Rep Oax— 


4/4 .... 100.00 80.00 65.00 43.00 19.00 

5/4 ..-- 105.00 85.00 70.00 45.00 20.00 

6/4 .... 110.00 90.00 75.00 49.00 20.00 

8/4 .... 115.00 95.00 80.00 52.00 20.00 
*Bridge plank. 


Harp Marte Rovcu Ftoortinc Stockx— 
No.1 No.2 No. 8 


com. com. com. 
BOE. vababavocmnceeeneene $44@45 $32@34 $22@24 
BPO shiexecweneesuenane 45@47 34@36 24@26 
Bay City, Mich., basis— 
Harp MapLte— 
Sel. No. 1&Sel. 
FAS 6”&wider 6”&wider No.2 No.8 
CO) eee $ 70.00 $ 60.00 $ 45.00 $32.00 $18.00 
Be. teonce 80.00 70.00 55.00 35.00 19.00 
. ares 90.00 80.00 65.00 35.00 21.00 
mee N.cwues 95.00 85.00 70.00 38.00 20.00 
Fane 110.00 100.00 85.00 50.00 30.00 
ore 120.00 110.00 85.00 55.00 30.00 
eee 135.00 125.00 110.00 60.00 35.00 
, ener 165.00 150.00 135.00 60.00 35.00 


Add for straight FAS, $5; 8-inch and wider, $10; 
10-inch and wider, $30; 12-inch and wider, $40. 


Regular stock contains 50 percent or more 14 and 
16 foot, and the following percentages of 12-inch and 
wider, 4/4, 10 percent; 5/, 6/ and 8/4, 20 percent; 
10/ to 16/4, 30 percent. 


BrecH— 
FAS Sel. No. 1&Sel. No.2 No.3 
5/8 No. 2 com. & better..... ..-- $33.00 $16.00 
ee $55.00 $40.00 $35.00 25.00 19.00 
are 60.00 50.00 40.00 30.00 22.00 
Ee ae 70.00 60.00 50.00 35.00 22.00 
ee cspewes 80.00 “<= 60.00 40.00 25.00 
Enp Driep ‘NuIteE Marte— 
FAS and 
Nos.1&2 Nos.1&2 
BL. comcaeteaennneeeee eee «+. +$110.00 $ 85.00 
7a ee ere | 90.00 
Ee etdccavewtosCoedetens «+++ 120.00 95.00 


PD cd cviesivcnscnweneneee «+++ 180.00 105.00 





CROSS TIES 


St. Louis, Mo., July 11.—Cross tie quota- 
tions f.o.b. St. Louis: 


Untreated 

White Southern 

Oa Sap Pine 
No. 5, 7x9”, 8’, 9-inch face. .$1.50 $1.25 
No. 4, 7x8”, 8’, 8-inch face.. 1.40 1.10 
No, 3, 6x8”, 8’, 8-inch face.. 1.25 1.00 
No. 2, 6x7”, 8", 7-inch face.. 1.15 -85 
No. 1, 6x6”, 8’ 6-inch face.. 1.05 .75 


Red oak ties, 10 cents less and heart cypress 
ties 15 cents less than white oak; tupelo and 
gum cross ties, 15 cents less than white oak; 
sap cypress, 20 cents less than white oak. 


Switch Bridge 

Ties Plan 
Wee GE b.ciconcisssians nee $45.00 
BOE: DE oe dv ceccccsctenscs, Ce 38.00 





SOUTHERN PINE TIES 


New York, July 12.—Following are quota- 
tions on southern pine ties, f.o.b. New York: 


All 8’ 6”— Sap Heart 
we. ee tedcadecs boners Wess deena $1.50 $1.80 
TS a aru chvangtire meee Oite ee emai ae 1.40 1.70 
Se SurccewiwkighncdleeceseaSeaneee 1.30 1.45 





For Editorial Review of Current Market Con- 
ditions See Page 39 


NORTHERN PINE 


MINNEAPOLIS, MINN., July 12.—With prices 
steady, last week witnessed an even demand for mixed 
cars of yard stock. Buying is confined almost entirely 
to current needs. The amount of dry stock available 
at the mills is increasing. Factory buyers are slow 
to place orders. The railroads are awaiting the ad- 
vance of crops before determining requirements. 


BUFFALO, N. Y., July 13.—Trade is a little 
slower in northern pine. The curtailment of produc- 
tion has resulted in steadying prices and in some 
items a scarcity exists. It is expected that the effect 
of smaller production will be seen in a pretty stiff 
market on leading items next fall, when more buying 
is lcoked for. 


EASTERN SPRUCE 


BOSTON, MASS., July 12.—Eastern spruce trade 
is dull this month. Frames are moving very slowly 
at $39@40 base. Provincial random can be bought 
at $32@34. Offerings of dry boards are so light 
that prices remain steady, although there is little in- 
quiry. Lath trade is slow and prices show little 
strength. The 1%-inch lath are $7.15@7.25, and the 
1%-inch are $6.25, 


HARDWOODS 


CHICAGO, July 13.—Hardwoods are moving in 
fair volume from the northern mills at steady prices. 
There is a very active demand for all low grade items, 
prices on which are strong. Furniture factories are 
not doing much buying, as their attention is centered 
on the expositions now in progress. It is between 
seasons for the automobile trade, which is busily en- 
gaged on new models. Oak flooring is moving fairly 
well, and the tone of the market is stronger. 


NEW ORLEANS, LA., July 11.—By local reports 
the hardwood market rules disappointingly quiet, with 
automobile and furniture folks taking little stock and 
other consumers buying hand-to-mouth. Prices are 
practically, with occasional rumors of concessions. 
All hands predict that there will be a brisk fall de- 
mand. 


ST. LOUIS MO., July 11.—The slump in the 
southern ‘hardwood market continues. The list is soft 
and a buyer’s market is ruling. Planing mills and 
automobile body concerns continue to hold down buy- 
ing, and the furniture men are attending the shows. 
Some mills in the flooded territory have resumed 
cutting, although operations are on a small scale. It 
is believed that flooded stock will be ready for ship- 
ment the latter part of the month. 


BUFFALO, N. Y., July 13.—The hardwood trade 
is slow, industrial plants being inclined to discontinue 
or reduce their purchases. Yard demand has been 
noticeably smaller for the last couple of weeks. 
Prices hold about steady, though on any large order 
the buyers are likely to get some concessions. 


CINCINNATI, OHIO, July 12.—Business is in- 
clined to be quiet, and current orders are usually 
small. Buyers seem disposed to pay a fair price for 
lumber when they need it, but otherwise give little 
heed to inducements in the way of lowered quotations. 





FIR, SPRUCE, CEDAR 


CHICAGO, July 13.—The fir situation seems to be 
a little stronger due to the fact that the mills are 
offering less stock on account of the July 4 shutdown. 
Retail yard orders run heavily to mixed cars. Engel- 
mann spruce is moving fairly well at steady prices. 
Inland Empire red cedar is scarce and firm in price. 


SEATTLE, WASH., July 9.—The majority of fir 
mills are in their mid-summer shutdown, and will be 
inactive from ten days to two weeks. Market condi- 
tions in every outlet are about the same as previously 
reported. In general, volume is quite large and 
prices are holding. 


NEW YORK, July 11.—Fir demand is nothing to 
boast of. Some wholesalers report good orders, but 
the majority are selling unusually small quantities. 
Stocks in the yards seem to be diminishing. 


LOS ANGELES, CALIF., July 9.—Douglas fir 
stocks at the Los Angeles-Long Beach harbor are 
being cut down very rapidly and, although there 
have not been any advances, wholesale prices are 
firmer than they have been for several weeks. Retail 
stocks here and in surrounding towns are slightly 
below the average for this time of year. 





BALTIMORE, MD., July 11.—Some distributers 
who established connections with West Coast mills 
have found it by no means easy to work up trade, 
and the field appears to be taken up by the large 
concerns commanding their own sources of supply and 
their® means of transportation. Prices on fir are 
higher than they were some time ago, because of the 
marking up of the figures by mills and the advance 
in the water freight rates. But at that they can not 
be considered attractive from the standpoint of the 
sellers. 


KANSAS CITY, MO., July 12.—Shutdowns on the 
Coast have done a little to hold the fir market at 
about what it was before, in the face of a slightly 
smaller demand. Most of the business is coming from 
country and smaller western towns. 


CYPRESS 


NEW ORLEANS, LA., July 11.—Another feature- 
less week is reported, business being rated quiet and 
perhaps not up to the previous week’s volume. Prices 
stand unchanged. Mixed-car trade predominates. 
Production is about normal. 


CHICAGO, July 13.—The usual summer dullness 
seems to pervade the cypress market. Some few or- 
ders are being received from industrial consumers, 
railroads and tank manufacturers, but retail yards are 
buying sparingly. Prices are firm. 


ST. LOUIS, MO., July 11.—Orders for yellow 
cypress are about the same as last week, most busi- 
ness coming from wholesalers and crating concerns. 
The market is firm. Red cypress is quiet, neither 
industrial users or yards showing much inclination to 
buy. Call for tupelo flooring is brisk. The price list 
is well maintained. 


HEMLOCK 


CHICAGO, July 13.—The northern hemlock trade 
is very active and prices are strong at $3.50 to $4 off 
the Broughton list. Dry stocks are scarce, many 
mills shipping heavy lumber to take care of the 
insistent demand from the yard trade. 


NEW YORK, July 11.—There is very little eastern 
hemlock available, and ample supplies of western 
stocks are not receiving a great amount of attention 
from buyers. Prices have remained unchanged for 
the last month and give no indication of changes in 
either direction. 


BOSTON, MASS., July 12.—Wholesalers report a 
fair trade in western hemlock, but July business is 
running behind June. Mill shipment quotations re- 
main steady, while transit lots showing an easy tone. 
Eastern and northern hemlock are dull, offerings light 
and quotations keep about steady. Eastern clipped 
boards are $31@32, northern clipped are $31 and ran- 
dom are $29@30. 


WESTERN PINES 


CHICAGO, July 13.—There isa fair volume of west- 
ern pines business passing in local territory. Most or- 
ders appear to be for replenishment purposes. California 
white pine is moving in fair quantities to frame fac- 
tories, and on some items of this West Coast wood 
prices have eased off $1, as there is considerable stock 
available. 


LOS ANGELES, CALIF., July 9.—California pine 
sales are considerably ahead of production. Prices 
continue firm, with scattered advances in uppers. Rail 
shipments into the middle West have shown a nice 
increase during the last ten days. 


SAN FRANCISCO, CALIF., July 11.—There is a 
sustained demand for upper grades and shops, some 
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Mouldings 
Finish Well Known Because 
oa It’s Good Lumber 


The good name of Craig Mountain Quality 


Shop and Pondosa Pine rests on its uniform lightness, soft- 
Factory ness and whiteness. 
Lumber. And this famous lumber has these splendid 


asin natural qualities because it comes from finest 
virgin timber grown at the ideal elevation of 





SALES 
REPRESENTATIVES : 4000 to 5000 feet. then ; 
W, J. SCHILLER, Yard buyers will be especially interested in our 
i finish, mouldings, bevel siding, casing, base, etc. 
G.S. PATTFRSON, Factory men will like our wide shop and 
Oconomowoc, Wis. clear stock 
Rare | 
Merchants Bank Bldg, Let us quote on your needs in 


Cedar Rapids, lowa. 
COLORADO CONTI- 


ee Craig Mountain Quality 
merce Bldg., Denver, 
lo 


ALEX Ww. STEWART PONDOSA PINE 


Bidg., Minneapolis, 
Minn. 5 , 
D. CLINTON Light— Soft—White 
VAN OSTRAND, 
P. O. Box 99, 
Omaha, Nebr. 








Craig Mountain Lumber Co. 
WINCHESTER, IDAHO 


E. H. VAN OSTRAND, President. W.C. GEDDES, Vice-Pres. & Gen. Mgr. 











“QUALITY ” Make Homes More Salable 


° —not alone new ones, but also old houses—by encouraging 
Oak Flooring owners to line all closets with 


Order it in mixed cars “KILMOTH” Closet Lining 


builds trade on merit. 


with **Kilmoth’’ Closet Supply this stock manufactured from Tenn. Aromatic 
Lining. Reg Cedar and you’ll notice an increase in sales. Order 


Cc. L. or carlots mixed with “Quality’’ Oak Flooring. 


De Soto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 











Sledge Ave. and Southern Ry. MEMPHIS, TENN. 





price increases being noted in individual sizes and 
grades. Commons showed slight gains, and demand 
for box lumber was brisk. Rail shipments showed 
slight increases, and export was normal. Retailers 
report business good. There has been no noticeable 
changes in prices. 


NEW YORK, July 11.—Mills in the middle West 
are still insisting on prices being maintained by rep. 
resentatives in New York territory. The market was 
described today as rather listless. Some items in 
better grades of Idaho are scarce. 


BUFFALO, N. Y., July 13.—Buying of California 
pines is being curtailed to a large extent. Not many 
car orders are being placed, for the buyers feel that 
they can get adequate yard service. Industrial plants 
are carrying very light stocks. Prices show an unset- 
tled tendency. 


KANSAS CITY, MO., July 12.—Most of the de- 
mand for western pines is coming from industria] 
buyers. Retailers are buying only for immediate re- 
quirements, and these are not large. Prices are re- 
ported a little softer on common items. 


REDWOOD 


SAN FRANCISCO, CALIF., July 9.—Redwood 
demand continues ahead of production, and prices re- 
main firm. Rail shipments are above normal. Re- 
tailers declare that redwood is having one of its best 
years in western and Pacific coast demand. There are 
reports of increased foreign business. 


LOS ANGELES, CALIF., July 9.—Redwood mill 
representatives state the market is in excellent con- 
dition, with prices firm and sales far ahead of pro- 
duction. Retailers in southern California who make 
a specialty of redwood products say their shipments 
are rather slow, and that their stocks are well below 
normal. Several of the dealers in this cit? have made 
advances during the week. 


CHICAGO, July 13.—Local demand for redwood is 
on a seasonable basis, although business is somewhat 
quieter than a month ago. Retailers and industrial 
consumers are placing orders in fair quantities, and 
the outlook for fall business is promising. Prices re- 
main on a steady basis. 


SOUTHERN PINE 


CHICAGO, July 13.—The local demand for southern 
pine is somewhat better than last week. Retail yards 
are buying mixed cars for prompt shipment. Frame 
factories are well represented in the market. There 
are a few inquiries from railroads for bridge timbers 
and other repair material. Some mills are quoting $1 
less on 6-, 8- and 10-inch Nos. 2 and 3 boards as an 
inducement to move some of this stock. 


NEW ORLEANS, LA., Juljy 11.—Business in 
southern pine is slow, owing to the midsummer lull 
and inventory taking. Prices continue as they were, 
it is added, with most mills resisting pressure for 
further reductions. 


ST. LOUIS, MO., July 11.—Slack trading con- 
tinues in southern pine and business is rated worse 
than for the same period last year. The market is 
weak, and industrials needing stock are able to buy 
at almost their own figure. The rural yards are doing 
practically nothing and city yards are said to be 
slashing prices in order to handle what building is 
going on. There may be an upward movement, occa- 
sioned by forward buying, toward the middle of 
August. 


KANSAS CITY, MO., July 12.—Southern pine de- 
mand fell off again last week, and some of the larger 
companies have made reductions in prices. While 
there is a good demand for timbers, and a fair volume 
of export demand, domestic business has been very 
dull in the East and middle West, and lighter in the 
South and Southwest. Mostly mixed cars are wanted. 
Price reductions have been made in a large number 
of common items, ranging up to $1 on boards and 
as much as $2 on some dimension. 


BOSTON, MASS., July 12.—The New England 
market for southern pine is dull and featureless. 
Demand for flooring is disappointing, although sellers 
are making prices more attractive. Quotations on 
1x4-inch flooring range from $70 for B&better rift 
shortleaf to $85 for the same grade of longleaf; C 
rift, $53@75; B&better flat, $48@50. B&better par- 
tition, 11/16-inch, is $49.25@53. 


SHINGLES AND LATH 


SEATTLE, WASH., July 9.—The shingle industry 
has witnessed the Fourth of July shutdown on the 
American side and the cessation of work for three 
days in British Columbia on account of the Dominion 
jubilee. Probably 55 percent of the American mills 
will be in operation next week, and about 65 percent 
of the machine capacity of the entire industry will 
have resumed. The shingle market is stronger in 
British Columbia, with prices marked up 10 cents, 
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put up to the present moment the advance has not 
had any effect on this side of the line. Demand is 
quiet, with business evenly distributed but not large 
enough in volume to stimulate prices. 


CHICAGO, July 13.—White cedar shingles are in 
good call and prices show a decided upward tendency. 
Quotations: Extras, $4.25@4.35; standards, $3.25@ 
3,35; sound butts, $2.75@2.85. No. 2 4-foot and 82- 
inch hemlock lath are in strong demand, while the 
4-foot No. 1 are rather quiet. Quotations: 4-foot, No. 
1, $8.25; No. 2, $7.25; 32-inch, $3.75. 


MINNEAPOLIS, MINN., July 12.—Red cedar 
shingles continue at a low level despite reports of 
curtailed production. Demand is light and is for 
better grades. Clears were being quoted at about 
$2.10 and stars at $1.95. Lath prices are holding 
firm. Balsam lath are in heavy demand, and the sup- 
ply is light. Stocks of jackpine lath are larger, but 
there is no pressure to sell. 


KANSAS CITY, MO., July 12.—The shingle mar- 
ket is duller and clears now are selling mostly at 
$2.05, while stars-are bringing $1.85, when there is 
any call for them. The demand for lath is slow, and 
prices on all varieties are mostly soft. The demand 
for siding also is slow, and a good many of the orders 
are for mixed carlots. 


NEW YORK, July 11.—There are still ample east- 
ern spruce lath on the market and prices show little 
improvement. Shingles are plentiful and prices are 
uncertain. 


NEW ORLEANS, LA., July 11.—Cypress shingle 
demand rates seasonably quiet, with sales and produc- 
tion both light and prices unchanged. Cypress lath 
move in moderate volume on mixed-car orders and 
likewise at unchanged prices. 


CLAPBOARDS 


BOSTON, MASS., July 12.—There has been no 
definite change in the demand for clapboards, and 
prices keep steady. Retailers are generally carrying 
light stocks and buying moderate quantities. Stocks 
of dry eastern spruce and native white pine in first 
hands are light, and prices are firmly held. Good 
deliveries of redwood, red cedar, western spruce and 
California pine clapboards are being made from east- 
ern storage stocks, quotations being on a somewhat 
more attractive basis than those on the native supplies. 


BOXBOARDS 


BOSTON, MASS., July 12.—Demand for box- 
boards is quiet. There is no excessive selling pressure, 
and prices keep steady. Occasional sales at conces- 
sion are usually explained by quality or special con- 
ditions. Boxboard producers are looking for a good 
fall trade, and say that prices will be no lower this 
year. Round edge white pine boxboards, inch, are 


$27 @30. 
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BROWN-SHAFFER—A unique honeymoon 
in a fast airplane is being planned by Ralph 
D. Brown, a member of the firm of D. 5S. 
Brown & Son, lumber dealers at 3370 East 
Sixth Avenue, Columbus, Ohio, it is reported. 
He will be united in marriage with Miss 
Wilma Shaffer, of Toledo, Ohio, Aug. 9 and 
the plans provide for a two-weeks’ airplane 
trip, in which the principal cities in the United 
States will be visited. Both the bride and 
groom-to-be were formerly of North Balti- 
more, Ohio. Mr. Brown learned to fly several 
years ago and has become an adept. He and 
his bride will make their home at 3270 East 
Fifth Ave. He is a graduate of Ohio Wes- 
leyan and Syracuse universities. 


HEYWARD-ABRAMS—Nathaniel Heyward, 
prominent lumberman of South Carolina, was 
married on June 29 to Miss Mary Abrams. 
The ceremony was performed in the First 
Baptist church of Darlington, and the ring 
service was used. Mr. Heyward’s lumber in- 
terest centers around Florence, S. C., and it is 
in that city that he and his bride will reside. 
The couple left immediately after their mar- 
riage for western North Carolina. 


—_—_—_—_———- 

BREDNICK - DEWALD—Harold Brednick, 
who is employed in the offices of the Babcock 
Lumber Co., was united in marriage last Fri- 
day night with Mrs. Mabel Dewald at the 
bride’s home in Brentwood, a suburb. They 
are absent on a ten day’s eastern trip to New 
York, Atlantic City and Washington. , 


FPRANTZ-BLOODGOOD—Harold J. Frantz, 
Secretary-treasurer of the American Lumber 
Co., Denver, Colo., and Miss Lucile G. Blood- 
so oe ep were married in the 
ve a city, June 22. Mr, F 
lived at Beatrice, en ae 


CAUDILL-MARTIN—Walker Caudill al - 
Forman of eastern Kentucky, was married 
— 8 to Miss Bertha May Martin, daughter of 


M. Martin, f 
Rockhouse. ormer Sawmill operator at 
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The successful dealer must stand back of the 


goods he sells. 


When a product he sells goes “wrong,” it is the 
dealer who gets the blame, not the manufac- 
turer of the product. 


The dealer must meet his customers face to 
face. They must believe in him if he is to have 
their good will in the future. 


NATALBANY products help the retailer guar- 
antee his goods, because they are guaranteed 
first by NATALBANY, through the trade-mark 


and grade-mark on the end of every stick. 


The word “sterling” on silver doesn’t mean 
more. 


Four big sawmills, virgin made the numbers 71-72- 


timber, a generation of 73 on the end of a boarda 
experience; and a whole- 


souled desire to produce certificate of building 
nothing but the best has_ value. 


Speedy Illinois Central Mainline service 


NATALBANY 


: , COMPANY, LTD, 
SALES BB& OFFICE 


HAM MOND, LOUISIANA 


MEMBER SOUTHERN PINE ASSOCIATION 








8,000 cars a year of long and short leaf Southern Pine 
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“Tuoatr Car Musr Go’ 


It is the “follow-up” that makes successful busi- 
ness. 


The follow-up is usually thought of as apart of 
the sales plan but our follow-up is in the operat- 
ing department. We phone your order to one of 
our mills. We send a written shipping order to 
confirm and check it, and then one of the highest 
officials of our company keeps constantly in 
touch with the shipment. 


His “that car must go” is final. It goes. 


\When your customer is in a hurry you can al- 
ways safely— 


Sell them Peavy Pine Products and Satisfaction. 


Mills Nos. 19, 28, 29 and 40. 


Peavy-Witson LUMBER ComPANy INC. 


Manufacturers of 


SF RGN Lone Lear 






SHort Lear YELLOw Pine 
Shreveport , ba. 


SALES AGENTS FOR: 


Peavy-Byrnes Lumber Co. Peavy-Wilson Lbr. Co., Inc. Peavy-Moore Lumber Ce., Inc. Peavy-Moore Lumber Co.. Inc. 


Emad. Louisiana Peason, Louisiana Deweyville, Texas Texla, Texas 
BRANCH OFFICES: 
CHICAGO: FORT WORTH: NEW ORLEANS: 
1966 Conway Bids. 209 Texas Nat’l Bank Bids. 411 New Orleans Bank Bidg 
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OBITUARY 


(Continued from Page 69) 


Solon, Ia., died July 8 in that city following 
an attack’ of paralysis. He was 69 years old 
and had resided in Solon since he was 18 years 
old. He was a director in the Ulch Bros. Bank, 
Surviving are his widow, three sons and two 
brothers. 


MES. F. M. VAN BLARICOM, Belleville, 
Ont., passed away recently at her home, after 
a long illness. The late Mrs. Van Blaricom 
was 78 years of age, and was the mother of 
G. B. Van Blaricom, editor of the Canada 
Lumberman, Toronto, Ont. The funeral took 
place on July 11 to White's Cemetery, Sydney 
Township. 


S. A. GRAVES, aged 71, sawmill owner and 
one of the founders of the town of Buena 
Vista, Ark., died at his home there June 30 
following a long illness. Mr. Graves is sur- 
vived by his widow and two sons, E. F. Graves, 
manager of the Rockwell Manufacturing Co., 
of Camden, Ark., and president of the Camden 
Chamber of Commerce, and W. Graves, of 
Buena Vista. 


ARTHUR E. ROWELL, 48 years old, of the 
Wright Lumber Co., Malvern, Ark., died July 
4 of injuries received the previous day when 
his automobile overturned at Bee Branch, Ark, 
Mr. Rowell was born at Monticello, Ark., and 
had been in the lumber business since 1901. 
He is survived by his widow, Mrs. Nellie C. 
Rowell. 











ERNEST MAYNARD HARRIS, traffic mana- 
ger for the M. R. Smith Lumber & Shingle 
Co., Kansas City, Mo., known to his many 
friends as “Shorty,” died last Thursday at 
Grace Hospital in that city. He left his widow, 
Mrs. Laura E. Harris, ason and two daughters. 


Mr. Harris was 36 years old. The funeral was 


held Saturday afternoon. 


JOHN B. EAGAN, old-time lumber and hard- 
ware merchant of Avoca, Wis., died at a hos- 
pital at Madison recently. He was well known 
to citizens of Prairie du Chien, Wis., where 
he was a frequent visitor. He was chairman 
of the board of supervisors of Iowa county 
for fifteen years. 


PELIX RICHARDS of the Richards Hard- 
wood Lumber Co., San Francisco, Calif., died 
June 24 at his home. He was 42 years old. 
He was born in London, England. He estab- 
lished the Richards Hardwood Lumber Co. in 
1908. His widow, Mrs. Daisie Richards, sur- 
vives him. 


OLIVER H. HOLCOMB, nearly 90 years old, 
who had been engaged in the sawmill business 
of eastern Kentucky for fifty years, died at 
his home on the Line Fork headwaters of 
Letcher County, July 9. He had recently been 
much worried over losses in the eastern Ken- 
tucky floods. He is survived by his widow. 


HORACE M. HUBBELL, aged 72, a whole- 
sale lumber salesman of Urbana, Ohio, died 
July 8 from an attack of acute indigestion. 
He is the father of Raymond Hubbell, a New 
York musical comedy composer. 


HENRY L. TROUTT, 73 years old, who was 
connected with the R. B. Spencer Lumber Co., 
of Bremond, Tex., died June 24 at a Waco 
(Tex.) sanitarium. Surviving Mr. Troutt are 
three sons, two daughters, two brothers and 
seven sisters. The funeral took place at 
Bremond on June 25. 


SAMUEL L. SCHIVELY, head of Schively 
(Inc.), retail lumber and planing mill con- 
cern, of Jenkintown, Pa., and also identified 
with the Jenkintown Bank & Trust Co., died 
June 29. 


Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R. E. Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D. C., at 20 cents 
each, State number of patent and name of inven- 
tor when ordering: 


1,634,281. Band saw sharpener. Oscar H. 
Banker, Chicago. 


1,634,346. Process for the manufacture of artifi- 
cial wood and product obtained by said process. 
Tommaso Surdi, Rome, Italy. 


1,634,462. Composition board and method of 
making the same. (The board comprises a rigid 
network of slender shavings of wood bonded to- 
gether.) Frank H. Hallauder, Madison, Wis. 

1,634,692. Sawing machine. Daniel C. Slaght, 
Easton, Pa. 


1,634,789. Shingle planing machine. Charles J. 
Melby, Everett, Wash. 

1,635,149. Veneer core machine. Sern Madsen, 
Clinton, Iowa, assignor to Curtis Companies (Inc.), 
same place. 
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LUMBER TRANSPORTATION 


Southern Hardwood Traffic Activities 


Mempuis, TENN., July 12.—Reduced lumber rates, 
effective Aug. 12, were announced by District Man- 
ager Martin, of the Southern Hardwood Traffic Asso- 
ciation, here today from Atmore and Chapman, Ala., 
and Century, Fla., to points in Mississippi. Rates 
per hundred pounds given for Atmore to Gulfport 
and Pass Christian, Miss., are 14% cents; from Cen- 
tury, Fla., to Pascagoula, Ocean Springs, Biloxi, Gulf- 
port and Pass Christian, 15% cents; from Chapman 
to Pascagoula and Biloxi, 16 cents, and to Pass Chris- 
tian, 16% cents. 

Reduced rates on sash and doors, carload lots, mini- 
mum weight 24,000 pounds, have been announced from‘ 
Ohio River crossings and East St. Louis, IIl., to 
northern territory on a basis of 2 cents a hundred 
pounds over the common lumber rates. 

The Southern Freight Association has approved 
publication of rates on lumber from points in the 
South to Butler, Tenn., on a basis of 2 cents a hun- 
dred pounds over the current rates to Bristol, Tenn., 
a reduction that will be in amended tariffs shortly. 

@uaeaneaeaass 


Substantial Gain in Week’s Loadings 

Wasuincton, D. C., July 13.—For the twelfth week 
this year, loading of revenue freight exceeded the 
million mark for the week ended July 2, according to 
reports filed today by the carriers. The total for the 
week was 1,021,262 cars, which was an increase of 
3,056 cars over the preceding week, increases being 
reported in the loading of all commodities except coal, 
live stock and coke. Compared with the corresponding 
week last year, the total for the week of July 2 was 
a decrease of 44,379 cars, but was an increase of 














northeast to Carthage. The other branch will run 
directly north from Pelahatchie to Carthage, about 40 
miles. Here the two branches converge and a single 
line extends farther north to Kosciusko. The new 
extensions will tap Simpson, Smith, Scott, Leake, 
Attala, Madison and Rankin counties. Incidentally it 
will give Carthage, Miss, its first railroad lines, pro- 
viding outlets in three directions, the extension fork- 
ing at Carthage. 

It is the belief in lumber circles that the Illinois 
Central eventually will extend the present Aberdeen 
branch to where it can make connections with the 
Corinth, Miss.-Birmingham, Ala.,. branch. 


Railway Equipment and Supplies 

In the latest issue of Railway Age, inquiries and 
orders for railway cars are reported as follows: 

InguiriEs—Chesapeake & Ohio, 112 steel under- 
frame caboose cars. 

Orpers—Chicago & North Western, 500 box cars 
with Standard Steel Car Co., and 500 with General 
American Car Co.; Great Northern, 250 general serv- 
ice gondola cars, 70 tons capacity, with Pressed Steel 
Car Co. 


| MANUFACTURER and DEALER 


P&H Excavators for Cuban Project 


Eleven of the latest P&H model excavators were 
recently exported to Cuba by the Harnischfeger Cor- 
poration, of Milwaukee, Wis., and these machines are 
now working on the longest paved highway ever cov- 
ered by a single contract. The Central Cuban High- 
way will extend almost the full length of the island, 
passing through the Provinces of Pinar Del Rio, Ha- 
vana, Matanzas, Santa Clara, Camaguey and Santiago. 

This long highway will 




















Starting work on Central Cuban Highway, Havana, Cuba, with P&H 
excavator 


155,063 cars over the corresponding week in 1925, 
which included a holiday. : 

Coal loading amounted to 145,000 cars. This was a 
decrease of 27,385 cars under the same week last 
year, but an increase of 9,645 cars compared with the 
same period two years ago. 

Grain and grain products loading totaled 44,133 
cars, a decrease of 6,681 cars under the same week 
in 1926 but 10,179 cars above the same period in 1925. 
In the western districts alone, grain and grain prod- 
ucts loading totaled 31,211 cars, a decrease of 5,537 
cars below the same week last year. 

Forest products loading totaled 67,642 cars, 3,054 
cars below the same week last year but 8,880 cars 
above the same week in 1925. 
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Southern Road to Extend Lines 


MEMPHIS, TENN., July 12.—With the simple state- 
ment that the railroad is desired “to serve the lum- 
ber interests in south Mississippi,” the Gulf & Ship 
Island Railroad last Friday filed an application with 
the Interstate Commerce Commission in Washington 
to construct an extension of 150 miles on its main 
line from Mendenhall to Tallahatchie, Miss. This new 
addition will mean the building of more railroad in 
Mississippi than in any other State just now. 

Recently the Gulf, Mobile & Ohio Railroad com- 
pleted a line from Union, Miss., to Jackson, the capi- 
tal, where it made connections with the New Orleans 
& Great Northern. This line runs through a vir- 
gin timber belt. 

The new petition by the Gulf & Ship Island, owned 
by the Illinois Central, means the building of a rail- 
road that will tap very much the same general terri- 
tory. Starting at Mendenhall 32 miles southwest of 
Jackson, the line will run northward to Pelahatchie, 
some 25 miles. From here it will branch, one line 
running northwestward to Canton and from Canton 





be paved with ‘“‘Warrenite 
Bitulithic,” a product man- 
ufactured by the principal 
contractor on the job. 
P&H machines are being 
used exclusively, and many 
dragline, shovel, clamshell 
and skimmer scoop attach- 
ments were purchased by 
the contractors with which 
to meet every requirement 
in connection with highway 
construction work. 

It is estimated that $75,- 
840,000 is involved in 
financing this extensive 
project. The finished paved 
highway will be more than 
700 miles long. Carlos 
Migual De Cespedes, sec- 
retary of public works, has 
pledged its completion in 
1931. In addition to the 
eleven P&H excavators em- 
ployed on the Central Cu- 
ban Highway, the Cuban 
Government has purchased 
four machines with which to carry on a program of 
municipal and port improvements. 


Trouble and Litigation 


KramMatu Fats, Ore., July 9.—Sheriff’s sale of 
the Wheeler-Olmstead Lumber Co.’s_ holdings here 
Friday was interrupted by a _ Federal © injunction 
isssued from Federal Judge Bean’s court at Portland. 
Burt Hawkins, sheriff of Klamath County, had been 
ordered by Circuit Judge Leavitt, of Klamath County, 
to sell the mill at public auction following the fore- 
closure of a first mortgage by F. Hill Hunter, of the 
Sawmill Engineering Co., of Klamath Falls, Lloyd 
Wentworth, trustee in bankruptcy for the Wheeler- 
Olmstead mill, filed the temporary injunction, claiming 
that more credits should have been allowed on the 
chattel mortgage. A hearing will be held at Portland 
in the matter. 


Raymonp, Wasu., July 9.—The Greenwood Logging 
Co. has filed a petition in the superior court asking 
for an order of sale of the sawmill plant and other 
property of the A. J. West Lumber Co., at Junction 
City, setting forth a claim of $107,969 and stating 
that the probable total claims against the company do 
not amount to more than $260,000. 3 

In the matter of the petition of the Star Logging 
Co. for dissolution and disincorporation, the court has 
set July 23 as the date for the hearing. Trustees are 
W. C. Miles, Oren Armstrong and C. M. Miles. 


JACKSONVILLE, Fra., July 9.—The hearing of _the 
Murrhee-Gay Lumber Co., of New Smyrna, Fia., 
bankrupt, before Morgan F. Jones, referee in bank- 
ruptcy, scheduled for that city this morning has been 
postponed for two weeks, due to the enforced absence 
of T. E. Murrhee, who was called to New Orleans by 
the serious illness of his wife. The Murrhee-Gay 
Lumber Co. shows liabilities of over $80,000, with 








Advertisements will be inserted in 
this department at the following rates: 


30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

90 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 























assets of about $20,000. 








WE WILL BUY 
YOUR 
SHAVINGS AND SAWDUST 


All or part of your supply if 
satisfactory. Mail sample and 
write for particulars today. 


FRANK MILLER & SONS, 
3611 Auburn Ave., Chicago, Illinois 





WANTED—CEDAR BARK 
Send sample of the bark and prices, Will pur- 
chase about 500 pounds from time to time as 
needed. GILBERT EDGER, 24387 Clifton Ave., 
Cincinnati, Ohio. 


I WANT A MAN WITH $25,000 

To help handle sale of 2,500,000,000 feet finest 
Oregon Pine standing timber. Option permits 
selling in any sized quantities from 1,000 feet up; 
company agrees to carry free of taxes. Most at- 
tractive timber selling deal ever made on Pacific 
coast. Here only short time. Wire or write 
promptly if interested. B. RODGERS, Great 
Northern Hotel, Chicago. 








Spruce seasons satisfactorily staked 
separately. 


Florence Newton, 
South Glens Falls, N. Y. 
Try for a Prize by sending in yours. 


See Particulars on page 65. 





WANTED EXPERIENCED 
sash and door estimator with sales ability for as- 
sistant manager’s position with wholesale sash and 


door concern in Missouri. Give complete informa- 
tion. 
Address “R. 6," care American Lumberman. 


EXPERIENCED FOREMAN DETAILER AND 
Biller on special millwork, such as frames, in- 
terior woodwork, cabinets etc. Apply THE MAR- 
KERT MANUFACTURING CO., Syracuse, N. Y. 


WANTED ESTIMATOR 
who can sell, Concern in Southern Indiana city 
doing retail business, chiefly in residence werk, 
selling complete guaranteed material bills, lumber, 
millwork, hardware, paint etc. Applicant must be 
capable of listing off plans detailing etc, State 
age, experience, qualifications, whether married, 
family, etc. Confidential. 
Address “R. 9,” care American Lumberman. 
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LARGE OHIO WHOLESALER ¢« 
Handling West Coast Woods, Western Pines and 
Yellow Pine, and maintaining buying offices in 
Portland, Oregon, Spokane, Washington, and Birm- 
ingham, Alabama, has an opening for an Assistant 
Sales Manager. Prefer man with experience in 
woods outlined above. Splendid opportunity for 
right man. 
Address “‘R, 35."" care American Lumberman. 


THOROUGHLY EXPERIENCED DETAILER 
And biller on stock and special millwork. Steady 
work all year round with good prospects of ad- 
vancement for a fast and accurate workman. 
Apply THE A. M,. LEWIN LUMBER CO., 2120 
Dana Ave., Cincinnati, Ohio. 








Ship swift sash shop sixty squares 
stained shingles. 


Catherine Naughton, Chicago, Ill. 


Try for a Prize by sending in yours. 
See Particulars on page 65. 





TWO FIRST CLASS INSPECTORS 
Wanted for hardwood mill in Tallahassee. Only 
A-1 men need apply. Good wages. FLORIDA 
HARDWOOD LUMBER CO., Tallahassee, Fla. 


WANTED 
Competent Hardwood Lumber Inspector to work 
in North Central Wisconsin. Apply by letter only, 
stating salary expected and giving full details of 
experience and age. 
Address “S. 6."" care American Lumberman. 


WANTED—ESTIMATOR FOR 

RETAIL LUMBER YARD 
For town in western Pennsylvania of 25,000 in- 
habitants. We need a man who understands thor- 
oughly taking off special millwork from archi- 
tect’s plans and specifications and pricing it as 
well as taking an ordinary house plan and taking 
off the material required to build it. If sufficiently 
capable, man we will employ can also be assist- 
ant to owner in conducting yard. State age, if 
married, give references and salary wanted, in 
first letter. 

Address “S. 22,” care American Lumberman. 














ARE YOU LOOKING FOR A JOB? 


There is a job some place for every man. Sometimes 
a man does not fit in the particular job that he has and 
there is another job he would fit in if he only knew 
where it was. 

It is our mission to bring the man and the job to- 
gether. We have done it a thousand times and we can 
do it again. 

The American Lumberman is over 50 years of age, 
but it is young, progressive, active, read by the real 
men in the lumber trade—men who are looking for the 
best that money can buy. Put your ad in the 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Il. 

















WANTED SASH & DOOR SALESMAN 
By large sash and door factory, salesman to sell 
doors, sash and general millwork to lumber dealers 
in Iowa and Illinois. Must be able to figure list 
estimates. State age, experience and salary ex- 
pected. 
Address “R. 33,”" care American Lumberman. 





“Slim” safely sailing skies sanc- 
tioned spruce. 


M. E. Spears, Peoria, Ill. 
Try for a Prize by sending in yours. 
See Particulars on page 65. 





A TECHNICAL MAN 
Under Thirty-five (35) Thoroughly Experienced in 
Building Materials or Ready-cut Houses Who Is 
Able to Handle Men Successfully. He Must Have 
Initiative and Driving Force. State Age, Expe- 
rience and Minimum Salary. 
Address “‘M. 5,” care American Lumberman. 


WANTED SALESMAN 
Commission basis to work Chicago selling Oak 
Flooring, Hardwood Lumber. Unless have estab- 
lished trade need not apply. Would have plenty 
of stock to offer and want a live salesman. 
Address “M. 9," care American Lumberman. 


WANTED 
By large northern manufacturer, hardwood lum- 
ber salesman familiar with consuming trade in 
Wisconsin. 
Address “R. 19,” care American Lumberman. 


WANTED—SALESMEN 
On a commission basis to sell N. O. Pine, yellow 
pine and cypress lumber. Prefer experienced sales- 
men with established trade located anywhere in 
Va., W. Va., Md., Pa., N. J., N. Y., Conn., and Mass, 
Address CLYDE EBY, New Bern, N, C. 


FOR ILLINOIS 
One who has the knowledge of oak, gum, and 
yellow pine trim to work central and southern 
Illinois. Salary and bonus basis. State age, ex- 
perience, salary expected. 
Address “S. 21,” care American Lumberman. 




















WANTED—POSITION WITH 
As accountant and general office bookkeeper, fifteen 
years’ experience, wholesale and retail line yards. 
Address “A. 30,” care American Lumberman. 





ACCOUNTANT—BOOKKEEPER 
Available at once. Have installed systems and 
conducted audits for large operations. Will go 
anywhere. Salary moderate, leaving future based 
on my ability. What have you to offer? SYDNEY 
H,. VEAL, Chartered Accountant, 378 Golden Gate 
Avenue, San Francisco, Calif. 


HARDWOOD LUMBER SALESMAN 
Having a large and diversified line of trade in 
eastern and middle states is open for position 
with responsible manufacturer or wholesaler. 
Twenty years experience, best references, now em- 
ployed. 

Address “M. 16,” care American Lumberman. 


EXPERIENCED SALESMAN 
Wants situation selling west coast products in 
Chicago and vicinity. Well acquainted with the 
trade and industrial. Commission and drawing 
account. 
Address “R, 16,” care American Lumberman. 


PLANING MILL MILLWORK FOREMAN 
Employed in the West, desires production end on 
all lines of Special Mill and Cabinet work, De- 
pendable, practical and accurate. With long mod- 
ern experience. 

Address “P. 12,” care American Lumberman. 














GENERAL OFFICE MAN 
Age 32 and married. Fifteen years’ experience 
in the hardwood and softwood lumber business ag 
office manager, bookkeeper on general books, cost 
accountant, and stenographer. Experienced sales 
correspondent. Now handling sales of present em- 
ployer. With one company eleven years and pres- 
ent employer four years. Want permanent posi- 
tion with a good square company. Can furnish 
the best of references. 
Address ‘‘L. 16,” care American Lumberman, 


SUPERINTENDENT AGE 32 
15 years lumber and general millwork; six years 
assistant superintendent and five years superin- 
tendent lumber yards, millwork and ready cut 
house manufacture. Available immediately, will 
locate anywhere; prefer permanent connection, 
Good references. 
Address “R. 12,” care American Lumberman. 


YARD MANAGER OR AUDITOR 
Age 33. Experiencec in line yards, city soliciting, 
estimating and management of large wholesale 
and retail yard in executive capacity. Best of 
reference. 


Address “R,. 7,” care American Lumberman. 


: WANTED—POSITION AS 
Salaried salesman for large mill by man with 
large acquaintance in Central and Western Illinois, 
Can get mv share of business in any territory. 
Address “R. 28,” care American Lumberman, 














HARDWOOD LUMBER INSPECTOR 
YARD MANAGER, BUYER 
With twenty years’ experience in the hardwood 
lumber business. Expert on the manufacture, in- 
spection and care of hardwoods. Employed by one 
company fourteen years. Employed five years with 
present company as manager of large hardwood 
yard. Employer retiring, reason for making 
change. Age 39. No booze. Want permanent 
job. Can furnish the highest class of references. 
Address “S, 5,” care American Lumberman. 


WANTED POSITION AS MANAGER 
Experienced young man, wishing to locate in cen- 
tral Michigan. Reference if desired. 

Address “S. 10,” care American Lumberman. 


ESTIMATOR, DETAILER AND BILLER 
Young man, married, college education, experi- 
enced in millwork, quantity surveying and estimat- 
ing. Qualified to do some detailing and billing. 
Want permanent situation with high class concern, 
Any location. Good references. 

Address “S, 20,” care American Lumberman. 


EXPERIENCED MILL MANAGER AND 
MANAGER OF SALES: 
Hold position as Asst. Mgr. and Mgr. of Sales at 
present with large mill producing 75 million an- 
nually. Seventeen years experience in Yellow Pine, 
mostly selling retail and industrial trade. Making 
change in July and open for position similar to 
one I now hold, or would be open for selling 
position either directing or to trade. 39 years of 
age, married and of excellent character. Present 
employer for reference, My past performances 
for your consideration. 
Address “M. 14,” care American Lumberman. 


YOU CAN GET GOOD EMPLOYEES 
By advertising in the Wanted Employees column of the 
AMERICAN LUMBERMAN. 
You get results from our ads. 


MILLWORK EXECUTIVE 
Young experienced stock and special millwork 
executive now employed as office and sales mana- 
ger desires change. Have had two years’ experi- 
ence retail lumber and building materials, Have 
practical knowledge and experience all depart- 
ments, including detailing, estimating and super- 
intendence. Experience covers a period of fifteen 
years. Available on thirty days’ notice. Confiden- 
tial correspondence solicited. 
Address “R. 18,” care American Lumberman. 


WANTED—POSITION AS MANAGER 
Of large yard or supervisor of small yards by a 
man of long experience in both capacities with a 
record whith speaks for itself. Forty-four years 
of age. Am sure that I can be of great service 
to you. 
Address “R. 27,” care American Lumberman. 


GERMAN, 4, 15 YEARS LUMBER EXPERIENCE 
10 years as hardwood inspector, 2 years manager 
of private yard; A-1 bookkeeper, good collector 
and good on figures; open for position by August 
1, 1927; prefer west of Mississippi river, Minnesota 
or Dakotas most desirable. 

Address “P. 10,” care American Lumberman. 


























Send Samuel Slocum south secure 
samples Southern siding, shingles, 
sound standard scantling, shiplap, 
surely such  ssatisfactory stock 
should satisfy scrutinizing society. 


Pat Campbell, Laurel, Miss. 


Try for a Prize by sending in yours. 
See Particulars on page 65. 





FIRST CLASS HARDWOOD INSPECTOR 
With two years successful experience with N. H. 
L. A. At present employed as buyer and inspector, 
wants position with good firm as inspector or yard 
foreman. Married man, 35 years old with 15 
years experience in hardwood. 

Address ““M. 24," care American Lumberman. 








YELLOW PINE SALESMAN 
Wishes to represent a first-class company in 
Chicago territory. Have wide acquaintance with 
buyers. What have you to offer? 
Address “R. 17,’ care American Lumberman, 


RETAIL YARD MANAGER 
Thcroughly experienced, wishes. to manage and 
make small investment. Central States. 
Address “R. 21,’ care American Lumberman, 


DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Il. 


MILL MAN OPEN FOR POSITION 
Superintendent or department foreman. 
dress “R,. 14,” care American Lumberman. 
MANAGER—TEN YEARS EXPERIENCE 
Address “M. 3,” care American Lumberman. 
SALES 
Would like territory Central States selling sash 
and doors or yellow pine to retail yard trade. 
Address “R. 22,” care American Lumberman, 
FIRST CLASS HARDWOOD BAND SAWYER 


Wants job. Right or left rig. References. J. N. 
CRAWFORD, 705 South Grand St., Monroe, La. 























Sam Small says stained sawed 
shingles show such singular su- 
periority sensible salesmen sell 
same since skillful shingling se- 
cures safety, sustains snow, sheds 
showers, safeguards snug shelter, 
saves sanitary security, shows sta- 
bility, successfully survives serious 
situations, satisfies sane society, 
stays sound. 


J. F. Hayden, Minneapolis, Minn. 


Try for a Prize by sending in yours. 
See Particulars on page 65. 





WANTED POSITION AS SUPERINTENDENT 
of yellow pine operation, can furnish best of ref- 
erences. 

Address “R. 2," care American Lumberman. 


FIRST CLASS PLANING MILL MAN 
Understands building and operating mills. Fifteen 
years experience. Best reference. Address A, M. C., 
1014 N. Lawrence, Wichita, Kan. 


YARD SUPERINTENDENT WANTS POSITION 
Ten years’ experience as yard foreman and ship- 
per. A-1 inspector; married; age 36. Best refer- 
ences. 

Address “P. 5,” care American Lumberman. 


WANTED POSITION AS MANAGER 
Or assistant manager or relief man with 
lumber company. Good on collections. 

Address “R. 31,” care American Lumberman. 


SITUATION WANTFD 
Man with fifteen years’ experience in lumber of- 
ffice as accountant and general office assistant, de- 
sires position with some wholesale or retail concern. 
Can furnish best of reference from past employers. 
Address L. M. CHEELY, Burnside, Ky. 


WANTED—POS'TION AS SALES MANAG ®R 
for millwork jobbing house seeking trade in Penn- 
sylvania, Delaware, Maryland, Virginia, West Vir- 
gvinia and North Carolina territory. Have estab- 
lished trade and know credits in this section. 
Would consider taking this territory for middle 
western manufacturer who manufactures full line 
of cabinet work with sash and doors. 

Address “S, 23,” care American Lumberman. 























POSITION WANTFD BY 
Superintendent of manufacturing and_ shipping 
hardwoods. 20 years’ experience. Age 44. 

Address “S. 24,” care American Lumberman. 

















